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[Sparks | Election Due to Push Decontrol; 


State of the Nation’s Economy: 


P 


Cre — Oil lease 


condensate production in the U. S. 
during week ended Nov. 1 increased 
by 1,57& barrelg a day from preced- 


gE OvutTPuU and 


ing week to am average of 6,541,300 
a day. 

Store, Sateg — Sales in depart- 
ment stores for the country as a 
whole were 8 percent above 1951 
week ended ‘Oct. 25, according to 
Federal Restrve Board. 

INpUsTRIAL Propuction—It reached 
the highest point in September 
since 1945, 44nd officials predicted 
October’s output would exceed that. 

Corn — World corn production 
probably will hit the second highest 

mark in history this year, accord- 
ing to Agriculture Department. 
+. * 7 
Down 


Stee.—Operations last week were 
scheduled at 105.7 percent of ca- 
pacity, equivalent to production of 
2,196,000 tons. Actual operating rate 
previous week was 107.3 percent of 
capacity. 

CarRLoapINGS—In week ended 
Oct. 25, loadings were 12 percent 
below like 1951 week and off 9.3 
percent from preceding week this 
year because of labor troubles in 
coal fields. Loadings totaled 760- 
741 cars, a drop of 104,059 from 
1951. 

N. Y. Times INpex—Business ac- 
tivity for week ended Oct. 25 de- 
creased to 174.5 from 175.4 in pre- 
ceeding week. Figure for week 
ended Oct. 27, 1951, was 168.4. 

AvuTto Propuction — There was a 
total of 3,640,175 cars produced in 
the U. S. between Jan. 1 and Nov. 
8, as against 4,801,214 in the same 


period last year, according to AvTo- 


MoTIVE News. 


* * * 


General 


Non-Farm Joss—Bureau of Labor 
Statistics said non-farm employ- 
ment rose by almost 900,000 in the 
month to mid-August to a record 
high for the month—46,900,000. By 
the end of August, the number of 
people claiming state unemploy- 
ment insurance benefits had 
dropped to a postwar low for the 
month. 


Used-Car Prices 
Begin to Firm 
After Sharp Dip 


By Sam Sampson 
Staff Writer 
FOLLOWING a succession of rec- 
ord lows each week for the past 
month, used-car prices are becom- 


ing firmer on the wholesale level, | 


it was indicated last week. 

Reports from auction operators 
found only four areas where 
prices were continuing to drop, 
while four areas showed steady 
prices and three areas revealed 
modest price gains. 

The price adjustments seemed to 
show no geographical preference, 
for Mason City, Ia., was linked with 
Albany and Horseheads, N. Y., in 
Treports of increasing prices. Fur- 
ther, those auctions still reporting 
falling prices were widely scat- 
tered—Fort Wayne, Ind.; Danville, 
Va.; Dallas and Philadelphia. 

* * * 


HE Avtomotive News used-car} 


price index, however, reflecting 
Prices of the previous week, con- 
tinued to tumble and struck a new 
low for the year on the overall 
@verage price—$1,105. 

For the second time this fall, 
all models were down. An un- 
Precedented loss of $140 in the 
Price of ’52s led all others, the 

(Continued on Page 44, Col. 1) 


NADA 








(See story and other photos on page 43.) 





ASHINGTON. — Asserting that 
price controls serve no useful 
| purpose in the auto. industry, 
| NADA called on OPS last week to 
| suspend immediately controls on 
new and used 
cars and trucks. 

In a letter to 
OPS Director 
Tighe E. Woods, 
J. Saxton Lloyd, 
president of 
NADA, asserted 
that his request 
was in line with 
the agency’s an- 
nounced decontrol 
policy, which 
Lloyd quoted in 
this manner: 

“Under normal conditions, di- 
rect price controls have no place 
in the American way of life .. .” 

And that such controls “should 
be employed only when inflation 
endangers the public welfare and 
safety.” 








4. Saxton Lioyd 


* * * 


EANTIME, the National Used 
Car Dealers Assn. has been 
| persistently demanding that OPS 
|lift controls on used cars. NUCDA 
| pointed out that nearly all market 
| prices on used cars have remained 
well below ceilings despite the fact 





Produetion 


Automotive News Estimates, 
U. 8. Cars, Trucks 


Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 50. 


on the new DeSoto line will be announced prior to unveiling. Pictured is the 





Urges 


New Body Highlights 1953 Line of DeSoto Cars— 


Dealer showrooms throughout the country will show the 1953 line of 


Suspend Price Curbs, 
NADA Tells OPS 





that new-car prcduction was cut off 
this summer by the steel strike. 
Lloyd’s letter asserted that 
plenty of cars are available now 
and that “large discounts and 
long trades are the rule rather 
than the exception today in the 
retail automobile industry.” 

In addition, Lloyd pointed out 
that the present year will be one 
of the four highest production 
years in industry history, while 
there is every indication that more 
than 5,000,000 new cars will be pro- 
duced next year. 

Lloyd pointed to the more than 
30,000,000 cars and 8,000,000 trucks 
built since 1945 as_ insurance 
against an auto shortage. 

x * = 


THE text of Lloyd's letter to OPS 
follows: “This letter is written 
on behalf of the vast majority of 
(Continued on Page 47, Col. 1) 


142,099 


| 
By Bernie Thomas 
| Associate Editor 


ped off nearly 4,000 units in the 
|U. S. last week from the previous 
week’s peak 1952 performance. A 
record turnout of voters at the polls 
|apparently was bolstered by high 
| absenteeism in auto plants. 

But there is every indication 
that output will turn back up- 
ward this week. Makers are grad- 
ually solving the problems created 
by model changeovers. 

Built in U. S. plants last week, 
according to AUTOMOTIVE NEws esti- 
mates, were 112,078 cars and 30,021 
trucks—a total of 142,099 vehicles. 

* * * 
‘Tae previous week's perform- 
ance, the auto industry’s best 
of 1952, was made up of 117,250 
cars and 28,799 trucks, a total of 
146,049 vehicles. 

The past week saw truck mak- 

| ers record 1952 as the sixth con- 





DeSoto cars Thursday (Nov. 
feature a new body, and length is accentuated by long, flowing lines, longer fenders and wider and lower rear deck. Prices 


1953 DeSoto Fire 





‘AR and truck production drop- | 


| 
| 


| 





| 
| 





The new models 


13). 


Dome V-8 four-door sedan. 


Top Cars 

New-car registrations for all 
states for nine months: 
1952 Pos. Make 
1—605,980 Chev. 
2—499,324 Ford 
3—325,229 Plym. 
4—226,963 Buick 
5—192,682 Pontiac 
6—186,814 Dodge 
7—158,712 Olds. 
8—129,443 Mercury 
9—117,332 Stude. 
10—105,703 Nash 
11— 87,912 Chrysler 
12— 67,853 DeSoto 
13— 66,325 Cadillac 
14— 61,726 Hudson 
15— 51,577 Packard 
16— 30,368 Kaiser 
17— 30,093 Willys 
18— 23,605 Henry J 
19— 20,744 Lincoln 20,146—19 
20— 3,941 Austin 2,622—21 
21— Brit. Ford 2,527—22 
22— Crosley 4,356—20 
23— Allstate 

Total All Makes 
3,014,847 4,045,558 


1951 Pos. 
855,7382— 1 
688,878— 2 
449,662— 3 
312,558— 4 
267,570— 5 
237,437— 6 
218,792— 7 
184,546— 8 
161,322— 9 
105,974—11 
122,407—10 

87,690—12 
75,026—14 
78,247—13 
52,390—15 
42,640—16 
20,897—18 
42,276—17 





Vehicles Built 


secutive year in which truck out- 
put has exceeded 1,000,000. This 
year’s 1,000,000th truck was built 
in some U. S. plant last Thurs- 
day, but 1952 truck output is still 
running about 260,000 units be- 
hind that of 1951. 


Meanwhile, however, it appears 


certain that the gap between both | 


car and truck production this year 
and last will close slightly through 
the balance of 1952, instead of wid- 
ening. 
* 
OR example, last week's turnout 
of 142,099 vehicles compared 
with a total of only 109,935 built in 
the comparable week of 1951. 


Except for Tuesday, the hot 
production pace that got under- 
way in most plants during Octo- 
ber, continued to hold last week. 
Chrysler’s absenteeism problems 
were coupled with the failure of 
suppliers to fulfill requirements, 
but that corporation’s car plants 


* * 


rice Lids 
_ ‘Unfettered Output 


Believed Certain 


GOP Victory Viewed 
As a Checkmate 
On Union Bosses 


IDE-OPEN auto competition 

during 1953 is believed assured 
as a result of the Republican sweep 
of the nation last week. 


Observers in both retail and man- 
ufacturing fields spelled out the 
election results this way: 


1. A hastening of the decontrol 
program over auto production, 
which many businessmen labeled 
a mistake from the beginning. 


2. Suspension of controls on auto 
| prices, since the actual market 
prices-on both new and used cars 
have been below ceilings for some 

me. 

J. Saxton Lloyd, president of 
NADA, asserted that in his opinion 
jall controls governing the auto in- 
dustry would be suspended shortly 
after Gen. Eisenhower is inaugu- 
rated as president. 

* * * 


AMES C. DOWNING, chairman 

of the board of the National 
Used Car Dealers Assn., com- 
mented: 

“OPS might as well pack up and 

go home now.” 

38. With hard selling already 
evident and higher production 
due for 1953, most observers look 
for the battle of competition to 
be sustained and hot next year. 
4. A blow to the designs of union 

bosses who fought hard for the 








Election Comments 
Comments on the election re- 
sults from auto industry leaders 
are on page 46. 





Democratic Administration which 
had helped them ride high, wide 
and handsome. 
Oe * 7” 
Wars no move is expected from 
the new Administration to im- 
peril gains of the working man, 
efforts may be made to check the 
| unbridled aggression of some union 
(Continued on Page 46, Col, 1) 


in Week 
still managed a higher output to- 
tal than for the week before. 

Chrysler plants are still expected 
to provide the impetus that will see 
|the auto industry producing cars 
and trucks at higher levels right up 
until Christmas time. 

Until now, many plants have 
been unable to fully utilize plans 
for Saturday and even Sunday ve- 
hicle assembly, due to a lack of 
manpower. But the fact that Sat- 
urday and Sunday plans still exist 
emphasizes the determination to 


| build every possible car and truck 
this year. 


‘* * 


OST Chrysler Corp. operations 

were programmed for overtime 

operations last week, and the same 
(Continued on Page 50, Col. 1) 
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What’s Behind It? .. . 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952 


Boosts in Horsepower 
Lead to Confusion 


By Sam Sampson | 
Staff Writer 

fagprceteos is the horsepower race 

going? That question has in- 

spired more difference of opinion 

and more misunderstanding than 

has hit the auto industry in many 
a day. 

Basically, the misunderstanding 
arises when the public confuses 
horsepower with top speed and 
pictures roaring road monsters 
adding to an already terrific high- 
way toll. 

But while there is no denying 
that high horsepower has sales ap- 
peal to the customers in the con- 
cept of speed, auto men insist that 
the goal is not increased speed but 
greater performance, or accelera- 
tion, in the middle-speed ranges. 
This can be viewed as a safety fac- 
tor rather than an accident factor. 

And it should not be overlooked 
that a factor offsetting the higher 
horsepower to some extent is the 
increasing acceptance of devices 
which absorb horsepower—auto- 
matic transmissions, power steer- 
ing, power brakes, and, for the fu- 
ture, air-conditioning units. 

+ 7 oe 


EIGHTENING the horsepower 

controversy this year is the 
fact that some makers are bringing 
out 1953 models with horsepower 
topping the 200 mark; another 
maker points to a potential of 400 
horsepower in its engine, and still 
other makers are either bringing 
out more powerful engines or are 
preparing to do so. 

Even among auto men them- 
selves there are differences of 


Buick to Offer 
Air-Conditioner 
Unit Next Year 


FLINT.—Buick will offer “draft- 
proof” air conditioning as optional 
equipment on the two-door Riviera 
and four-door sedan in the Road- 
mastéf,and Super series next year, 
Ivan Wiles, Buick general man- 
ager, announced last week. 

The air conditioner has a capac- 
ity of 32 average-size household 
refrigerators when the car is oper- 
ating at 45 miles per hour, and can 
reduce the interior temperature of 
the car from 105 degrees “to a 
comfortable driving level in a few 
minutes,” according to Wiles. 

The unit is housed on the shelf 
in the trunk and filters cool air into 
the passenger compartment through 
ducts above the windows. 

“Road tests have shown that 
filtering the air into the car 
through ducts along the roof offers 
completely draftproof ventilation,” 
Wiles said. 

The air-conditioning unit has a 
capacity of more than 300 cubic 
feet of air per minute, and changes 
the air in the passenger compart- 
ment every 20 seconds, he said. 

Outside air drawn into the unit 
is cleansed of pollen and other 
foreign matter before it enters the 
passenger compartment, Wiles 
added, and tobacco smoke inside 
the car is filtered from the air. 


opinion. As an example, Chrys- 


| ler’s FirePower engine played an 


important part in the horsepower 
race, yet Chrysler has announced 
plans to hold the line at 180, and 
a bit askance at Lincoln coming 
out with a 205 horsepower job 
and the possibility of Cadillac 
going up from an announced 190. 


In effect, Chrysler’s president, L. 
L. (Tex) Colbert said the other day: 

“Hey, what’s going on, boys? 
Don‘t forget our baby can go up to 
400 horsepower.” 


* * * 


CSS. was referring to a 
modified FirePower engine that 
had been mounted in a Kurtis- 
Kraft racing body and put through 
its paces on the Indianapolis 
Speedway during the Firestone tire 
trials in early October. 

The performance of the engine 
was reported to have set the deni- 
zens of Speed Alley on their ears. 

The car traveled 140 laps of the 
2%-mile brick and asphalt track at 
an average speed of 135 miles per 
hour, and attained speeds of 170 
miles an hour on the straightaways. 

In addition, Chrysler claims, 
the engine required no mechani- 
cal attention for about 490 laps 
of the track, which included the 
breaking-in period, guest-driver 
laps, and the actual high speed 
runs of Joe James, AAA big car 
driver. Not even the sparkplugs 
were changed, it is claimed. 

At a press conference during the 
Chrysler press preview, Colbert said 
that the company has never wanted 
to get involved in a horsepower 
race, but that it “was capable, if 
we wanted, to lead any such race.” 

“Here we are with an engine that 
is capable of developing more 
horsepower than anything on the 
market,” Colbert said. “Our com- 
petitors must know that—they 
should if they don’t. Still, they in- 
sist on kicking horsepower up to 
well above two hundred.” 

= * * 
MODIFICATIONS to the engine 
were considered by the racing 
world to be rather modest in pro- 
(Continued on Page 43, Col. 3) 


To Be Produced by K-F— 


The Darrin fiber glass XP sports car, which is scheduled for production by Koiser- 
Frazer sometime in 1953, made its first appearance last week at the Motorama in 
Hollywood, Calif. Designed by Howard Darrin, who started building bodies in 1922 
in London, Brussels and Paris, the car is a full convertible and employs sliding doors 


whose lines are under curb height. 





Exports Off as Car Makers 
Replenish Home Market 


DETR OIT. — Showing a slight 
percentage decline from 1951, fac- 
tory sales of motor vehicles to 
foreign markets in the first nine 
months of 1952 totaled 254,469 units, 
or 6.6 percent of all sales, the 
American Manufacturers Assn. has 
disclosed. 

Exports for the corresponding 
period of last year came to 336,- 
119 vehicles, or 7.1 percent of the 
total sold. 

The 1952 total includes 132,955 
cars and 120,896 trucks, compared 
with last year’s 214,878 cars and 
170,853 trucks. Motor coaches, the 
only other classification, proved an 
exception to this downward’ trend, 
with 618 units sold abroad this year 
as against 388 in 1591. 

Despite heavy production in Sep- 
tember, vehicle makers, faced with 
the necessity of replenishing home- 
market inventories after the sum- 
mer steel strike, made drastic cuts 
in exports for the month. 


Of 524,971 units sold in Sep- 


N. Y. Bids for Big Show 


Dealers Seek Revival of National Auto Exposition, 
Hope to Edge Out Detroit as Site 


By Ed Brown 
Staff Correspondent 

NEW YORK.—While some fac- 
tory officials favor holding the 
national auto show in Detroit, if 
and when it is revived, dealers here 
are going to make a strong bid to 
get the show for New York. 

As a matter of fact, local deal- 
ers started to prepare during the 
past summer for a New York 
show. Their efforts were cut 
short when it was found that 
Grand Central Palace did not 
have a date open until May, 1953. 
Dealers felt this would be too 
late, but some enthusiasts are al- 
ready working on plans for 1954. 
Many factory men favor New 
York for the national show, al- 


San Francisco Resuming Show 


Confident San Francisco dealers have revealed their intention to 
return to the auto show trail March 21-29 after a 12-year lapse. 

Meanwhile, Gilbert L. Haley, executive secretary of the Michigan 
Automobile Dealers Assn., reports that Battle Creek dealers will join 
in displaying their wares again, in May or June. Colorado Springs 
(Colo.) dealers are considering a February or March show, they say, 


but plans are still nebulous. 


William B. James, president of the Motor Car Dealers Assn. of San 
Francisco, threw out a challenge to dealers in Chicago, New York and 
any other cities with pretensions to show leadership. 

“We are out to establish the San Francisco show as the greatest 
automotive attraction in the country,” he said. “We have waited a 
long time to resume this great popular event, and it will be the big- 


gest ever.” 


The 1953 show, 27th for the Golden Gaters, is the first scheduled 
since 1941. Prior to World War II, the San Francisco show was rated 
among the most colorful and elaborate in the country, with a galaxy 
of entertainment talent adding brilliance to the event. 


Its resumption, coupled with the Battle Creek announcement, raises 


to 22 the number of dealer groups 


definitely committed to holding a 


show, with many dramatizing their wares for the first time since 


the war. 


|though some think 


it should be 
held in the new Convention Hall 
Detroit is planning in its water- 
front development. However, this 
will not be ready for at least two 
years. 


As far back as 1948, several 
dealers in this area started agita- 
tion to revive the national show 
and have it returned to Grand Cen- 
tral Palace. But business being 
what it was in 1948, neither manu- 
facturers nor most dealers were 
interested. In 1949, and again in 
1950, these same dealers attempted 
to get factory encouragement. 


In early 1952, enthusiasm de- 
veloped locally, and as sales Iev- 
eled, it seemed likely that many 
more persons on the factory level 
could be interested in a national 
show. 

The time seemed ripe during the 
past summer, until the Grand Cen- 
tral roadblock was encountered. 
The Palace is the only present site 
where an auto show of any scope 
could be presented. 

There are many pros and cons 
relative to presentation of a na- 
tional show. A recent AUTOMOTIVE 
News article noted that factory 
support for reestablishment of the 
show lagged partly because of so 
many local shows developing. 

However, New York dealers point 
to the fact that shortly after each 
annual New York showing, Brook- 
lyn, just across the river, held its 
own annual exposition and always 
had a sellout. 

Dealers here argue that New 
York is the logical site for a 
national show because this city, 
especially in the past decade, has 
become a great international cen- 
ter. It is the home of interna- 

(Continued on Page 43, Col. 5) 


tember, according to AMA, only 
26,188 went outside the U. S., 
compared with totals of 441,351 
and 34,651 in September, 1951. 
Foreign markets this year have 
taken their biggest bite of U. S. 
production in March, when 37,796 
vehicles were sold abroad. 


Chrysler Ups Net 
To $59,661,657 
While Sales Drop 


DETROIT.—Chrysler boosted its 
earnings in the nine months ended 
Sept. 31 to $59,661,657, or $6.86 per 
share, compared with $50,108,179, 
equal to $5.76 a share, in the first 
nine months of 1951. 

“The relatively improved earn- 
ings, despite reduced sales volume, 
continued increased costs and high- 
er taxes,” Chairman K. T. Keller 
said, “resulted in a large part from 
less severe Government price con- 
trols than those in effect during 
the first three quarters of 1951.” 

Reduced use of more costly steel 
was also a factor. 

Sales reached $1,720,606,652, 
against $1,985,044,029 in correspond- 
ing period last year. 

Continuing Government regula- 
tion of the automobile industry may 
restrict the output of new cars “for 
some time to come, but it is hoped 
that the additions which have been 
made to the country’s capacity for 
the production of steel, and the 
expansion of supply of other ma- 
terials, may lead to the relaxation 
of controls at an earlier date than 


is presently contemplated,” Keller 
added. 


Ford Automatic Drive 


To Go on Light Trucks 


DEARBORN. — Ford an- 
nounced last week that its 1953 
line of F100 series trucks, in- 
cluding the pickup and panel de- 
livery, would be available with 
fully automatic transmissions as 
optional equipment. 

First to announce utilization 
of a fully automatic drive in the 
light-truck field (GMC offers it 
in medium trucks), Ford has 
tested light trucks equipped with 
a Fordomatic truck transmis- 
sion for two years over more 
than 250,000 miles of highways, 
according to L. D. Crusoe, gen- 
eral manager of the Ford divi- 
sion. 

The automatic transmission 
will be offered on light trucks 
with either the V-8 or the six- 
cylinder engine when the new 
models are introduced early next 
year, according to company 
Officials. The automatic trans- 
mission will be made available 
on parcel delivery trucks later 
in the year, it was said. 


OPS Intimidation 
Seen by Downing 


Foe of U.C. Ceilings 


Accused of Violations 

ATLANTA.—An OPS effort to 
intimidate a persistent opponent 
was seen last week when OPS ac- 
cused James C. 
Downing, former 
president of the 
National Used 
Car Dealers Assn., 
of minor  viola- 
tions. 

As president of 
NUCDA until two 
weeks ago, Down- 
ing had repeated- 
ly asked —— to 
suspend used-car 
colina, charging J. C. Downing 
that they were useless and wasteful. 

Asserting that actual prices 
were well below ceilings, Down- 
ing had charged that the regula- 
tions served only to enmesh deal- 
ers in red tape. 

Several weeks ago the OPS sent 
investigators to Downing’s lots in 
Atlanta, and the letter on violations 
followed. 

Downing charged that it ap- 
peared to him that OPS was sin- 
gling him out for intimidation. He 
asserted that the alleged violations 
involved tagging of cars and a 
charge that not enough was allowed 
on tradeins in a few cases out of 
several thousand transactions. 

Downing said that on any 
dealer’s lot there are usually a 
few cars which have just been 
moved in and are not yet tagged. 
No dealer, he asserted, can avoid 
such a violation. 

Differences of opinion are in- 
volved in the charge of under- 
allowances. 

The OPS letter, signed by Robert 
A. Blackwood, district enforcement 
director in Atlanta, follows: 

“Our recent investigation of your 
business establishment indicated 
that you were in violation of Ceil- 

(Continued on Page 45, Col. 1) 


GM Puts Up $200,000 


For Safety Contest 


DETROIT.—Details of a $200,- 
000 national highway and safety 
contest, to be sponsored by Gen- 
eral Motors, will be announced 
by President C. E. Wilson at a 
dinner meeting tonight (Nov. 
10) at the Fort Shelby Hotel. 

Theme of the essay contest 
will be, “Let’s Get America Out 
of the Traffic Muddle.” A $25,- 
000 cash award will be offered to 
the first-place winner, in addi- 
tion to 162 other prizes in the 
national, regional and state di- 
visions. 

Attending tonight’s meeting 
will be nationally known leaders 
in the field of highway develop- 
ment and transportation. 


Darling of Dodge Dealers— 


Janice Galle, of Biloxi, was “Miss 
Dodge" at the annual convention of the 
Mississippi Automobile Dealers Assn. in 
that city. At the Mardi Gras ball, the king 
and queen were Mr. and Mrs. Jason Harry, 
of Gulfport, according to O. A. Latil jr., 
of Latil Motor (Dodge-Plymouth), Biloxi. 
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ERHAPS the text of the resolu- 

tion, passed by the Pennsyl- 
vania Automotive Assn. at its re- 
cent annual meeting in Atlantic 
City, will make interesting reading 
to a lot of dealers. 

The resolution was passed unani- 
mously following an address by L. 
A. Bloom (Lincoln-Mercury), Scran- 
ton, Pa., the retiring president of 
the association, who spoke on 
“Storm Signals on the Horizon.” 

The resolution, itself, is food 

for thought. Such open discussion 
will encourage both dealers and 
manufacturers to give the ques- 
tion of improved contractural re- 
lationship immediate and careful 
consideration. 

The factory policies complained 
about in the resolution stem entire- 
ly from the nature of the present 
factory contracts. If dealers had a 
performance contract, these things 
that dealers complain about now 
would be eliminated. Such a con- 
tract would merely require a given 
performance by the dealer in the 
area which he covered. If the terms 
of the contract were met, it would 
be his, his heirs, or his assignees, 
forever. 


o * 

Cites Advantages 
THE stipulation of performance 

can be fair and equitable and 
agreed to in advance on both sides. 
The number of cars to be handled 
each year to keep a contract in 
force is automatically adjusted to 
meet the rise and fall of the na- 
tional popularity of the given car. 
Such a contract is both fair and 
just to manufacturers, as well as to 
dealers. 

It gives the manufacturer all 
that he now desires—assurance 
that each territory will be ade- 
quately worked. It also gives as- 
surance to a dealer, if he will pre- 
pare himself and invest the neces- 
sary money so that he can get this 
volume with a profit and no one 
else in later years will cash in on 
the fruit of his efforts. 

But contract improvements are 
not going to come as a voluntary 
act of the factories. Factories 
have worked so long under the 
terms of the present contract 
that it would be difficult indeed 
to administrate the relationship 
between themselves and their 
dealers under more liberal terms. 
Since the beginning of the indus- 
try the cancellation clause has 
been used to force their will on 
dealers. 

Little can be accomplished by 





Smith to Head Dealers 
In Lake-Geauga County 


The following officers have been 
elected by the Lake-Geauga County 
(O.) Automobile Dealers Assn.: 

President, William Smith, Paines- 
ville; vice-president, J. J. Larick, 
Willoughby; treasurer, George Kin- 
caid, Painesville; trustees, Walter 
Moore, Middlefield; John Bieber, 
Painesville, and Al Rogers, Wil- 
loughby. 
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discussing the effect on dealers of 
factory policies enforced through 
the power of this contract clause. 
These effects change every day. 
More beneficial results will come 
from going directly to the cause, 
the cancellation clause, without 


cause. 
* * 


+ 

Like Pilgrims? 

UTOMOBILE dealers feel that 

freedom of operations up to 
this time has passed them by. They 
feel they must strive for it now as 
they enter into the most competi- 
tive selling the industry has ever 
experienced. Dealers tell me they 
feel much like the Pilgrims must 
have felt three and one-third cen- 
turies ago when they came to 
America in search of religious free- 
dom. Or like the forefathers of this 
nation did, almost one and three- 
quarters centuries ago when they 
signed a charter to bring political 
freedom. 

So, dealers feel now that they 
should work unitedly together 
with factories to obtain for them- 
selves the opportunity to work in 
a greater atmosphere of freedom 
in their own business. Many man- 
ufacturers executives, too, feel 
that the industry has now grown 
up and that its future depends no 
longer on factory supervision or 
dominance over dealers, but in 
the individual development of a 
dealer under his own resources 
and responsibility to encourage 
the fullest development of this in- 
dustry’s future. 

So I am printing the PAA reso- 
lution as a thought provoker. What 
are your recommendations or opin- 
ions as to why contract improve- 
ment is so essential and your con- 
ception of the most important steps 
to take to obtain a better contract? 
Here is the text in full: 

* * * 

WHEREAS: The automobile 
manufacturers are now geared to 
produce two to three million 
more cars per year than the mar- 
ket will readily absorb, but which 
will be sold to dealers at full fac- 
tory profit with the dealer ex- 
pected to trade away part or all 
of his profit in order to maintain 
price class position; and 

WHEREAS: Dealers generally 
had a profitable business the first 
several years following World 
War II and could afford to pay 
the costs of many factory pro- 
grams, ill-considered factory poli- 
cies and abuses such as: 

1. The loading of new cars with 
unwanted accessories, whereby 
the dealer is forced to discount 
or give them away. 

2. The building of high price 
units out of proportion to the 
less expensive models. 

3. The appointment of more 
new-car dealers in face of de- 
creased profit possibilities. 

4. Forced liquidation of used 
cars, regardless of the dealer’s 
local experience. 

5. Forced sinking of money into 
over-expanded facilities. 

6. The forcing of dealers to 
purchase manufacturer publica- 
tions, direct-by-mail campaigns 
and other advertising programs 
such as those which require that 
the dealer pay into a factory su- 
pervised fund a fixed amount on 
each unit purchased, all of which 
should be included by the manu- 
facturer in the retail price of the 
vehicle rather than saddled on 
the dealer; and 

WHEREAS: With the contin- 
uation of such practices by auto- 
mobile manufacturers many deal- 
ers will go bankrupt in the fac- 
tories’ fight for dominance; and 

WHEREAS: The National Au- 
tomobile Dealers Assn. represents 
the majority of all new-car deal- 
ers throughout the United States, 

NOW, THEREFORE, BE IT 
RESOLVED: That this associa- 
tion call upon the National Auto- 
mobile Dealers Assn. to take a 
positive stand and aggressively 
oppose the abuses that are now 
being perpetrated upon the auto- 
mobile dealer. 


Highway, Parking Relief Sought... 





WASHINGTON. — NADA an- 
nounced last week that it will throw 
its full strength into a crusade for 
adequate highway and parking 
facilities. 

The association’s more than 34,- 
000 new-car dealers are being 
mobilized to stimulate action lead- 
ing to a solution of the growing 
traffic problem, J. Saxton Lloyd, 
NADA president, said. 


“Through special state highway 
committees, dealers will seek the 
support of state legislatures, state 
and local highway authorities and 
other public officials to bring about 
vitally needed increase in highway 
and parking capacity,” Lloyd de- 
clared. 

The’ future of automobile re- 
tailing is at stake, he asserted, ex- 








a direct bearing upon our busi- 
ness.’ 


While automobile dealers alone 
cannot work out complete solutions 
to the multiple problems that must 
be faced, Lloyd pointed out, “we 
recognize that new-car dealers, al- 
ready key community members, 
are obviously able to shoulder im- 
portant leadership.” 

“Approaches to individual solu- 
tions will vary from state to state 
and community to community as 
a natural outgrowth of the wide- 
ly divergent problems,” said 
Lloyd. “Our intent is to bring 
the experience of our membership 
and organization to the problem 
and offer every possible sup- 
port. 


“Crystallization of plans have 


plaining that “congestion, lack of | been hastened. Most dramatic is the 
adequate parking and accidents are 
factors which tend to discourage 
automobile use and, therefore, have 


fact that the mileage of highways 
constructed since the last war 
would not accommodate, bumper to 





Heading Up Alabama Dealers— 


Elected at the Automobile Dealers Assn. 


of Alabama convention at Biloxi, Miss., to 


serve as officers during the coming year were (from left): Standing, H. C. Christopher, 
Fort Payne, president, and C. H. House, Birmingham, first vice-president; seated, R. S. 
Hicks, Decatur, second vice-president; Frank E. Davidson, Fort Deposit, third vice-pres- 
ident, and John McGarity, Troy, secretary-treasurer. Frank R. Broadway, Montgomery, 


is executive vice-president. 


Mohn Appoints 
Pa. Committee 


Heads for 1953 


HARRISBURG, Pa. — President 
Oscar M. Mohn of the Pennsylvania 
Automotive Assn. has announced 
his committee chairmen for the 
year ending with the 1953 state 
convention, Oct. 8-10 in Pittsburgh. 


Chairmen, with vice- chairmen 
where named, include: 

By-laws, E. P. Blough, Cambria 
Motors, Inc., Johnstown; conven- 
tion, Jack Lawlor, Churchill Mo- 
tors, Wilkinsburg, assisted by Vice- 
Chairmen Verner Spohn, Spohn 
Motor Co., Etna, and Alex Mc- 
Clinchie, Pinkerton Motor Co., 
Pittsburgh; employer-employe re- 
lations, C. C. Lee, Lee Chevrolet, 
Uniontown; house, James Ladd, 
Ladd Motors, Lebanon. 


Others are: Industry relations, 
John P. Mooney, John P. Mooney 
Co., McKeesport; legislative, E. D. 
Baldwin, Downingtown Motor Co., 
Downingtown, with Vice-Chairman 
Aldo Franconi, Franconi Auto 
Parts, Kingston; membership, east- 
tern, John B. White, John B. White, 
Inc., Philadelphia, and western, 
J. V. Booth, Booth Motor Co., Mc- 
Keesport; public relations, J. E. 
Wolfington, Wolfington Motors, 
Philadelphia, and safety, Paul 
Ruch, City Auto Sales, Clearfield. 


$500,000 Fire Sweeps 


Ford Firm in Syracuse 


A $500,000 fire, marked by gaso- 
line explosions, raced through the 
street floor of E. M. O’Donnell 
Co., Syracuse, N. Y., which claims 
to be the largest Ford distributor- 
ship in the U. S. 

The blaze—which followed a 
minor fire in the building by 
eight hours—melted huge steel 
supporting girders. New-model 
cars and trucks were smashed 
and scorched. The fire lasted 
about two hours. 





Ala. Dealer of Year— 


Don H. Maring, of Maring-Crawford 
Motor (Ford), Birmingham, named “Mr. 
Alabama Automobile Dealer of 1952," 
was presented with a plaque at the annual 
parley of the Automobile Dealers Assn. of 
Alabama. He was selected because of 
“service rendered to industry, state and 
community.” The jury of awards consisted 
of Alabama Chief Justice J. Ed Livingston, 
Episcopal Bishop C. C. J. Carpenter, and 
Ralph B. Draughon, president of the Ala- 
bama Polytechnic Institute. 


Iowa Dealers Set 


7°53 Convention 


OTTUMWA, Ia.—Dates for the 
35th annual convention and ex- 
hibition of the Iowa Automobile 
Dealers Assn. were announced by 
President Chester Carmer at the 
IADA Ottumwa district meeting. 

With IADA Director William 
Cramblit, of Ottumwa, as conven- 
tion chairman, association mem- 
bers will meet March 23-24 at the 
Hotel Fort Des Moines in Des 
Moines, Carmer said. 

Cramblit has served for the past 
two years on the convention com- 
mittee. Other members of the 1953 
committee will be announced later. 






bumper, the new motor vehicles 
manufactured in the same period.” 

To spur the crusade, the associa- 
tion already has published an 
analysis entitled, “The Case for In- 
creased Highway and Parking Ca- 
pacity.” The study sets forth basic 
problems and interprets the broad 
needs for better highways and 
parking. 

Excerpts from the study, based 
on months of planning by NADA 
with industry leaders to stimulate 
increased public interest and activ- 
ity, reveal: 

1. There are more than 52 mil- 
lion vehicles on the highways to- 
day—an increase of 70 percent in 
seven years. 

2. Eighty-six percent of vehicular 
travel is on 23 percent of the roads, 
and $11 billion has been estimated 
as the cost of modernizing these 
highways. 

3. Roadways are wearing out. It 
has been estimated that 69 percent 
of intermediate-type highways in 
service at the beginning of 1952 will 
be worn out and need replacement 
within 10 years. 

4. Many of the principal streets 
in urban areas are loaded beyond 
capacity. 

5. Accident fatalities and injuries 
are increasing. 

“Losses growing out of traffic 
congestion and accidents have in- 
creased to the point where insur- 
ance alone can be the economic 
‘straw to break the camel’s back,’ 
in the family budget,” Lloyd said. 
“This makes it increasingly diffi- 
cult for the average wage earner 
to own his essential automobile, 
which 57 percent of them use to 
get to and from work. 

“No estimates are available on 
evact penalties of congestion, but 
indications are clear that it is cost- 
ing the nation billions of dollars 
annually.” 

U. S. Public Roads Commissioner 
Thomas H. MacDonald, the NADA 
brochure points out, has observed: 
“We pay for roads whether we 
have them or not; and we pay more 
7 we don’t have them than if we 

ao” 

Every state dealer association has 
been urged by NADA to make its 
special highway program “an im- 
mediate major activity and to de- 
velop, in the public interest, an im- 


_| mediate and specific plan of action 


leading to the local solution of these 
serious problems.” 


N. J. Dealers Told 


Of Guarantee on 
Accident Awards 


ATLANTIC CITY—Loopholes left 
under most compulsory insurance 
laws are sealed in New Jersey’s 
new Motor Vehicle Security Re- 
sponsibility Law, according to Wil- 
liam J. Dearden, acting director of 
the State Division of Motor Ve- 
hicles. 

Addressing the Atlantic County 
Automobile Dealers Assn. here last 
week, Dearden reviewed the new 
legislation, which goes into effect 
Apr. 1. 

“The new law is the answer to 
agitation for compulsory insur- 
ance,” he said, “and it covers loop- 
holes such as providing for dam- 
ages in hit-and-run cases and in 
accidents where out-of-state motor- 
ists are involved.” 


New protection to drivers, pas- 
sengers and pedestrians will come 
from the Unsatisfied Claim and 
Judgment Fund Law, effective Apr. 
1, 1953, and financed by money 
collected from drivers and insur- 
ance companies. 


C. S. Whitman jr., of Newark, 
chairman of the safety committee 
of the New Jersey Automotive 
Trade Assn., presented scrolls to 
five Atlantic County auto dealers 
who have .provided vehicles for 
driver-training courses at high 
schools. 


Receiving certificates awarded by 
the Inter-Industry Highway Safety 
Committee and NADA were South 
Jersey Motor Co. and Schaeffer 
Chevrolet, Inc., both of Atlantic 
City; Bennett Chevrolet Co., of 
Pleasantville, and Ranere Chevro- 
let Co. and Dual Motor Sales 
Agency, both of Hammonton, 
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AUTOMOTIVE 


OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
jovernments applied to the building and maintenance of highways. 

4. The elimination of government and bureaucratic controls over this 
industry. { 5. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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Ike's Victory a Challenge 


ghee an of General Eisenhower’s victory should be as 
sweeping as his vote landslide. 


It should mean the end of corruption and waste in Wash- 
ington. 

It should lessen the danger of Communism not only in the 
U.S., but in Korea and elsewhere throughout the world. 


It should bring about lower taxes for everyone and more 
incentives for business. 


For the auto industry in particular, Ike’s victory should 
mean the early termination of needless controls on produc- 
tion and prices. 

For the Republicans, back in power after 20 years, the 
election should be a challenge to work for everyone in the 
U.S., not just a favored few, which brought about the 
Democrats’ downfall. 


* * * 


Nation's Top Crime 


“Auto thefts now top the nation’s list of crimes 
against property ... In 1951, stolen cars were worth a 
staggering $190 million, up 15 percent from 1950 and 
20 percent higher than in 1949.”—J. EpGAR Hoover, 
director of the FBI. 


prema ee auto dealers are not only victimized as unwit- 
ting “middlemen” in car thefts (they are often the 
object of outright thefts from their lots, too), the FBI was 
asked by AUTOMOTIVE NEws how dealers might protect 
themselves and the public. 


Here are the steps suggested by FBI agents before buying 
a car: 


1. Are keys factory originals or duplicates? 2. Has vent 
glass (usually broken by a thief) been replaced? 3. Is 
there any sign of tampering with ignition switch? 4. Do 
license tags look like they belong to the car? 5. Be suspi- 
cious if a car was registered just a few days before being 
offered for sale. 6. Compare the car with the driver—and 
see if they “match.” 7. Take a long, close look at the en- 
gine number (any sign of defacing? ). 


If you’re suspicious, call in the FBI or local police officers; 
let trained agencies take over from there, the FBI urges. 


Auto 
Forum 


“The Army unveils its 85-ton 
atomic cannon. It’s a relief to 
have something presented for 
inspection besides a bunch of 
old income tax returns.— 
F.LetcHer KNeseL in Quick. 

* x * 


Catch ’Em Young 


Referring to a recommenda- 
tion that all high schools make 
it mandatory for students to 
take behind - the - wheel driving 
courses, the Los Angeles Exam- 
iner said editorially: 

“Catch-’em-young and train- 

’em-right, and it will take only 
one generation to make life a 

better -than-even gamble on 

our highways.” 
* * e 


* 
Hurrah for Our Side 
“An ‘unholy alliance’ is 
something in politics which, if 
it were on our side, would be 
‘those splendid, forward-leok- 
ing elements marching 
shoulder to shoulder.’ ”—Sena- 
tor Soaper. 
* 
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* * 


A 30-Day Joke 
“An Ohio man told police he 
stole an auto just for a joke. 
Now he can laugh his head off 
for 30 days.”—Hal Cochran in 
Flint. Journal. 
* = + 
“An oldtimer is a man who 
can remember away back 
when a union suit was some- 
thing you wore, instead of 
something you filed against 
your employer.” — PENINSULAR 
LicHT. 
* * * 


No Exams Needed 


“With taxes what they are, 
one doesn’t have to pass a civil 
service examination to work for 
the government.”—Michigan In- 
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“WELL, ALMOST A 
WHOLE WEEK HAS DONE 
PASSED AND THE COUNTRY , 

HASN'T GONE TO HELL 
IN A HACK epWET ! 7 
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On Farm Subsidies 


“The checks we send the 
farmers will more than offset 
the distemper caused by levies 
on their incomes, and the 
housewife’s glee at the low 
cost of cabbage will overcome 
the chagrin of payroll deduc- 
tions.” — Frank Chodorov, co- 
editor, Human Events. 

*~ * * 


“There ought to be less 
watching of competitors and 
more attention paid to the 
consumer.” — Tuomas A. Ebi- 


SON. 
. * ” 


Man of Few Words 


“We want to pay our full 
share. We truck operators are 
not looking for a free ride. 
But we are looking for a 
square deal. That’s the only 
message we want to spread on 
the record.”—Walter F. Mul- 


lady, chairman, American 
Trucking Assns. 
Ba * = 


“When a woman takes a 
turn for the worse, you can 
bet she’s driving a car at the 
time.”—Bos OuIn. 

4 oe *~ 


Pictures Won’t Do 


“To build up a real truck 
selling business, the dealer 
must maintain a balanced in- 
ventory of vehicles at all times. 
You simply can’t sell trucks 
in volume just by showing pic- 
tures of them.”— Vic Zabek, 
Dodge Dealer, Palmer, Mass. 


10 Years Ago... 














Letterbox 





‘It’s All Over Now .... 2 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





No Politics 

I sure like AUTOMOTIVE 
since it is the only paper we have 
been getting that hasn’t had poli- 
tics in it—until Ned Jordan shot 
off his mouth. Why? 

I would like to ask him what 
happend to his Jordan. Seems like 
I remember a Jordan car. No auto 
man likes his political advice. We 
are plenty able to make up our 
mind. Let’s have auto stuff only.— 
M. B. Day, Day Chevrolet, Odessa, 
Mo. 

* * + 
August Output 

Can you give the total U. S. car 
production for August, 1952,—J. W. 
Bartiett, Aurora, Ill. 

Eprror’s Note: Total was 236,- 

739 automobiles. 

x ” * 


Wants Address 


Your Oct. 20 issue mentioned a 
booklet issued by Clayton Mfg. Co. 
on the use of a dynamometer. 

Do you have the address of this 
company? —R. M. Pryor, Duval 
Motor Co. (Ford), Jacksonville, Fla. 

Eprror’s Note: Clayton Mfg. 


The Big Story 


7 President Roosevelt, with elections out of the way, is expected to 
issue executive order freezing skilled workers, including auto me- 


chanics, to essential jobs .. 


. NADA, meanwhile, with little satisfac- 


tion from War Manpower Commission, turns to Office of Price 
Administration, War Production Board, Office of Defense Transporta- 
tion and Reconstruction Finance Corp. in continued effort to get 


relief on dealer manpower problem .. . 


Automotive industry con- 


cerned about looming paper work, but pledges full cooperation with 


WPB’s new “Controlled Materials Plan”... 


First materials to go 


under CMP are carbon and alloy steel, copper, and aluminum .. . 
Ford and UAW-CIO sign contract for duration of war, with wage 
reopening allowed every six months. 


—From the files of Automotive News. 





News, | 


| Co., 401 Temple City, El Monte, 


Calif. 


* + * 


Likes Van’s Column 


Perhaps the feature of AuTomo- 
TivEe News that we follow most 
closely is your “Dealer Business 
Counsel.” It is a most valuable aid 
to profitable business thinking.— 
H. D. Spretman, sales director, City 
Motors, Ltd. (Nash-Hillman), Mon- 
treal. 


* 
Antique Autos 

I urgently need and will appreci- 
ate the names and addresses of the 
various associations and societies 
whose interest is antique automo- 
biles. 

Also, is there a publication that 
lists the market value of these cars 
by make and model? 

Since “back in the ’20s,” when 
I was a dealer, I have kept in touch 
with the industry through various 
trade magazines, of which I prefer 

Automotive News, because of the 
up to the minute, to-the-point in- 
formation that it gives. — THoRN 
LonGErR, Weston, Va. 

Eprror’s Note: Two of the bet- 
ter known organizations are: 
Antique Auto Club of America, 
1528 Walnut St., Philadelphia, 
and Automobile Old Timers, 22 
E. 38th St., New York City. Both 
of the above publish organiza- 
tional magazines. 

To our knowledge there is no 
special price listing for antique 
autos. On June 5, 1952, OPS ruled 
that all automobiles 20 years or 
over were considered antiquated 
and not subject to ceiling price 
limitation. 


ok * * 
Lustre’s Home 


Will you please give me the street 
address for Lustre Products Corp.— 
FraNK Buianc, Friendly Motor Co. 
(used-cars), Knoxville, Tenn. 

Epitor’s Note: Lustre Products 
Corp., Box 627, Lansing, Mich. 
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“Bird imitations...thats all you can do?” 


Oddly enough, some people take extraordinary things for granted. 
Like radio, for instance. 


Today radio entertains, informs and sells more people in more places at lower 


cost than any other medium in the entire history of advertising. re 


Advertising 


Bureau, Inc. 
BAB is an 
organization supported 


by independent 
Today there are 105,300,000 radio sets in the U. S. A. 
Virtually every home is a radio home—and over half of them 
have two or more sets. 


broadcasters, networks 
and station 


The average American now spends more time with radio than 
with magazines, TV and newspapers combined. 


representatives all 





over America 
No wonder advertisers invested even more money in radio 


last year than ever before! 270 PARK AVENUE, NEW YORK CITY 








6 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952 








Pickets March in Spokane... 





Dealer, Maker Labor Supply Tight 


By Ed Howard 
Staff Writer 


OTH skilled and unskilled labor 

continues in tight supply for 
auto manufacturers, while auto 
dealers still report some troubles 
finding and keeping mechanics. 

Meanwhile, the overall labor pic- 
ture remains quiet, with no visible 
threats to production at present. 

Dealers in Spokane, Wash., are 
still facing labor unrest, There, 
where Local 942 of the AFL’s 
International Assn. of Machinists 
has been seeking a contract since 
last June, pickets were marching 
intermittently before dealerships 
as November dawned. 

Among those picketed recently 
have been Wendle Bros., Liberty 
Motors, Babcock Motors (Packard), 
Buchanan Chevrolet, Ernie Majer’s, 
Ine. (Ford), Candifur (Willys), Te- 
ters Motors (Kaiser-Frazer) and 
Riegel-Becker Motors (Dodge). 

s * * 
| nao ce to end the dispute, 
which has swirled in and out 
of Spokane courtrooms, were con- 
tinuing between representatives of 
the union and the city’s 19 dealers. 

Most International Harvester 
plants, meanwhile, continued to op- 
erate on sharply reduced schedules 

as a result of a continuing strike 
by the Farm Equipment-United 
Electrical Workers union. The bit- 
ter conflict between company and 
union, with a back-to-work move- 
ment still under way, has been 
marked many times by violence and 
occasionally by death. 

Latest incident, near a strike- 
bound Harvester plant in Chi- 
cago, was the bombing of the 
homes of two supervisory em- 
ployes. Both men and their fami- 
lies were unhurt. 

A brief walkout of 3,200 employes 
at the Conner plant of the Briggs 
Mfg. Co. in Detroit, stemming from 
alleged hiring discrimination, end- 
ed last week only after an exchange 
of recriminations. 

Layman Walker, recording secre- 
tary of Local 742, CIO United Auto 





Correction 


In its Nov. 3 issue, page 44, AUTO- 
motive News erroneously stated that 
Coyne & Evans Chevrolet Co., Etna, 
Pa., “is now a partnership consist- 
ing of U. C. Bernabei and Martin 
Betschart.” 

Carrol F. Coyne told AvuTOMOTIVE 
News last week that he (Coyne) 
and Joseph F. Evans are the only 
partners in Coyne & Evans Chevro- 
let Co. 


Workers, apparently touched off 
the one-day strike with his charges. 
Briggs officials branded the accu- 
sations as “a deliberate attempt to 
mislead the employes.” Denying any 
discrimination because of race, col- 
or or creed, they pointed out that 
Conner plant payrolls carried 35 
percent Negroes. 
* + * 

ee the parent of the 

auto industry’s powerful Unit- 


thought as the year neared its end. 
* +. * 
RIEFLY, they showed these 
trends, disturbing to organized 
labor: 

Less than a third of this nation’s 
non-farm labor force is unionized 
—approximately 14.5 million out of 
46.5 million. 

Percentagewise, unionism hit its 
peak in 1946, when 36 percent of 
non-farm workers were union mem- 


ed Auto Workers—the Congress of | bers. Today the figure is 30 percent, 


Industrial Organizations—was pre- 
paring for its 14th annual national 
convention, scheduled to open next 
Monday (Nov. 17) in the Hotel 
Statler,.Los Angeles. 

CIO Vice-President Walter Reu- 
ther, UAW president, was certain 
to play a major role again in con- 
vention deliberations—but which 
way the session might trend was 
still anyone’s guess, 

It had been an open secret that 
major plans for the convention 
awaited the outcome of the presi- 
dential election. Such plans as 
had jelled to any extent, were 
largely predicated on another 
Democratic victory. The Eisen- 
hower landslide left high CIO of- 
ficers with a trendemous job of 
analyzing the outcome and ad- 
justing plans accordingly—and 
telling their adherents “what hap- 
pened” to the many labor-backed 
candidates who went down to de- 
feat with Stevenson. 

The convention call, issued be- 
fore election, had said: 

“The programs of the CIO are 
designed to benefit each individual 
in our society regardless of race, 
creed, color or national origin.” 

* * * 

ND it dedicated the CIO to “fur- 

therance of greater economic 
opportunity, human rights and po- 
litical participation for all our citi- 
zens.” 

Political participation had been 
had, and in record numbers, but 
obviously not to labor’s liking. 

The basic objectives were not 
likely to change, but it seemed cer- 
tain that the methods and efficiency 
of the CIO Political Action Com- 
mittee—dedicated largely to the 
election of Democratic candidates— 
were in for searching scrutiny. 

Here Reuther, whose UAW 
helped to build substantial Demo- 
cratic majorities in Detroit’s 
Wayne County, might be expected 
to lend several words of advice. 

Some figures from the Bureau of 
Labor Statistics and the National 
Labor Relations Board were also 
giving union officials—and especial- 
ly those of the CIO—food for 





Nov. 5 
(Sale was very fast. Sold 58 cars 
out of 117 offerings.) 
BUICK —’'51 RM 4-dr., $1,720*, $1,- 


900*, $1,935*. $1,- 


300. 

CADILLAC — '52 (62) 4-dr., $3,930*, 
$3,940°. ‘50 (62) 4-dr., $2,620°, $2,- 
690*. °42 (62) 2-dr., $3,750*. 

CHEVROLET — '51 SL Deluxe club 
coupe, $1,425*. °50 Bel-Air, $1,330*; 
SL Deluxe 2-dr., 2 at $1,150*; 4-dr., 
$1,150. °'47 FL aerosedan, $700. 

CHRYSLER—'50 NY 4-dr., $1,475*. °49 
NY 4-dr., $1,040*. '46 Windsor 4-dr., 
$385. 


‘50 Super conv., 


DeSOTO—’'50 Custom club coupe, §$1,- 
310*. ‘49 Deluxe 4-dr., $995. 

DODGE—’50 Meadowbrook 4-dr., $1,- 
020*. 

FORD—’51 Custom (8) 4-dr., $1,360", 
$1,315*; Custom (6) 2-dr., $1,125. 
*50 Custom (8) club coupe, $1,135; 


2-dr., $1,010, $1,125, $1,075, $920. 49 
Custom (6) 2-dr., $750, $810. ‘48 
conv., $700. 

HUDSON—’51 Hornet 4-dr., $1,670. '49 
Super (6) 4-dr., $590. °46 Super (6) 
4-dr., $305. 

KAISER—’51 4-dr., $1,320*, $1,200. 


MERCURY — '51 Monterey, $1,725*; 
conv., $1,530. ‘49 2-dr., $1,000. 
NASH—’49 (600) 4-dr., $750. '48 (600) 


4-dr., $425, "46 Ambassador 
4-dr., $255. 

PACKARD—’50 (200) 4-dr., $900. 

PONTIAC—’52 Chieftain (8) 2-dr., $2,- 
010*. ‘51 SL (8) 4-dr., $1,720. '50 
Chieftain (8) Catalina, $1,630*; 2-dr., 
$1,330*. ‘49 Chieftain (6) 4-dr., $1,- 
015. ‘47 station wagon, $300. 

STUDEBAKER — ‘51 Champion 2-dr., 
$1,025; club coupe, $1,225*. 


$410. 





Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





Oct, 29 


(Sale was quite fast. Prices appear 
to be leveling off. Sold 49 cars out 
of 89 offerings.) 

BUICK—’50 Special 4-dr., $1,050. 
RM 2-dr., $760. 
$600, $700. 

CHEVROLET — '51 SL Deluxe club 
coupe, $1,300; Bel-Air, $1,580. '50 
Bel-Air, $1,340; SL Deluxe 2-dr., $1,- 
175; 4-dr., $1,115. °48 SM conv., 
$495. °46 FM 2-dr., $510. 

CHRYSLER—’51 NY 4-dr., $1,435*. ’50 
NY club coupe, $1,450*. 

DeSOTO—’50 Sportsman, $1,580*; Cus- 
tom 4-dr., $1,325; club coupe, $1,330. 
*49 Custom club coupe, $1,075*. 

DODGE—'51 Meadowbrook 4-dr., 
295°. 

FORD—’51 Custom (8) 2-dr., $1,300*; 
club coupe, $1,275. °'50 Custom (6) 
4-dr., $925. °49 conv., $715. °47 SD 
(8) 4-dr., $465; SD (6) 4-dr., $435. 

KAISER—’48 4-dr., $455. 

MERCURY—’51 station wagon, $1,360. 
"50 2-dr., $1,300. '49 4-dr., $975. °'48 
club coupe, $700. 

NASH—’49 (600) 4-dr., $740. 
bassador 4-dr., 2 at $600. 

OLDSMOBILE—’49 (76) conv., $990*. 
’48 (76) club coupe, $740. 

PACKARD—'48 4-dr., $800. 

PLYMOUTH—’50 SD 4-dr., $1,025. ‘46 
Deluxe 4-dr., $390. 

PONTIAC—'51 Chieftain (8) club coupe, 
$1,680*; Chieftain (6) club coupe, 
$1,500. °47 conv., $450; SL (8) club 
coupe, $530; Chieftain (8) 2-dr., $690. 
SCELLANEOUS—'48 Anglia-Prefect 
4-dr., $125. 


"48 
‘47 Super 2-dr., 


$1,- 


48 Am- 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 40-42 





only 1 percent above 1939. 

The American Federation of 
Labor has shown some recent 
gains, estimated at 5.1 percent in 
1950-51 and 3.2 percent in 1951-52 
—but almost entirely at the ex- 
pense of corresponding losses for 
the CIO. 

CIO membership, still billed as 
five million, has probably slipped 
under four million, 

CIO drives to unionize depart- 
ment store workers in the south 
have so far failed miserably. 

NLRB elections are going on in 
record numbers, but union victo- 
ries, although still high, are slip- 
ping noticeably on a_ percentage 
basis. Workers chose union repre- 
sentation in 75 percent of all bar- 
gaining elections in fiscal 1951, com- 
pared with 69.6 percent in the first 
quarter of this year and 67.6 per- 
cent in the second quarter. 

Factory earnings in mid-Septem- 
ber hit a record $69.58. 

These facts, coupled with the re- 
cent slackening in IAM successes 
among dealer employes, seem to 
point toward a period of dealer la- 
bor stability in the immediate fu- 
ture, close observers believe. 


Loan Firms Boost 
Lead Over Banks 
In Auto Paper 


CHICAGO. — Reporting a rapid 
shift in the volume of automotive 
installment business since 1947, 
Thomas W. Rogers, executive vice- 
president of the American Finance 
Conference, last week released 
figures showing that sales credit 
companies in 1951 handled 51 per- 
cent of the total, as compared with 
40 percent for commercial banks. 

Rogers said that in 1946 the ratio 
for sales credit companies was 36 
percent of the total dollar volume, 
as against 54 percent for com- 
mercial banks. Other financing in- 
stitutions, such as industrial banks 
and credit unions, accounted for 
the remaining 10 percent. 

Rogers’ figures appeared in Sales 
Credit News, published by AFC. 
He noted that each year since 1947 
the percentage handled by sales 
credit companies increased while 
that of banks declined. 

Sales credit firms, Rogers said, 
took the lead for the first time in 
1949. Declaring that the trend indi- 
eated increasing dependence on 
sales credit companies by the pub- 
lic, he forecast further gains in this 
direction during 1952 and 1953. 


Studebaker Adds 
$600,000 Plant 


SOUTH BEND. — Studebaker 
plant facilities here have been aug- 
mented by a new one-story build- 
ing, 900 by 100 feet. The $600,000 
structure is being used for boxing 
and shipping “knocked down” cars 
and trucks to Studebaker’s over- 
seas markets. 

The building, which can be ex- 
tended in three directions, may 
eventually become the center of a 
much larger structure, officials said. 
It is on a 36-acre, wedge-shaped 
piece of ground. 


Burroughs Chief to Talk 


Before Economic Club 


DETROIT. — “What Business 
Should Expect from the New Ad- 
ministration” will be discussed by 
John S. Coleman, president of Bur- 
roughs Adding Machine Co., at the 
luncheon meeting of the Detroit 
Economic Club today (Nov. 10). 

Next week’s speaker will be John 
J. McCloy, former U. S. high com- 
missioner for Germany, who will 
discuss “Germany in the New 
Europe.” 


Blimey! The Whole Front Pops Up!— 





lait 


It's more than just a hood that goes up on the new Allard Monte Carlo when o 
hydraulic control is thrown into operation. The entire front of the car, consisting of 
fenders, headlights and grill, pops up automatically, facilitating inspection of the 
interior. The model was on display at the international motor show at Earls Court in 
London. Its price is just over 2,568 pounds ($6,000).—{UP photo.) 


Here’s Each State’s Share 
Of U. S. Road Funds 


WASHINGTON.— Apportionment 
of the $575 million authorized as 
Federal aid to the states for high- 
ways in the fiscal year beginning 
July 1, 1953, was announced last 
week by Secretary of Commerce 
Charles Sawyer. The funds were 
authorized by the Federal-aid High- 
way Act approved June 25, 1952. 

The act provides $247,500,000 for 
projects on the Federal-aid primary 
highway system, $165,000,000 for 
projects on the Federal-aid second- 
ary system, $137,500,000 for projects 
on the National System of Inter- 
state Highways. 

This is the first time that funds 
have been provided specifically 
for the interstate system. 

Funds will be expended under the 
supervision of the Department’s 
Bureau of Public Roads and ac- 
cording to the general procedure in 
use for many years, in which state 
highway departments propose pro- 
jects, prepare plans, award con- 
tracts, and supervise construction, 
all subject to Federal approval. 

Federal participation is limited 
to half the cost, except in the 
public-lands states where participa- 
tion may be increased above 50 
percent by one-half of the percent- 
age of the area of the state that is 
public land. 


Funds for the Federal-aid pri- 
mary highway system are appor- 
tioned in proportion to area, popu- 
lation and mileage of post roads, 
each being given equal weight. 
Funds for Federal-aid secondary 
roads are apportioned in the same 
manner, except that rural popula- 
tion is used rather than total popu- 
lation. 


Funds for urban projects are ap- 
portioned in proportion to popula- 
tion in municipalities and other 
urban places of 5,000 or more. 
Funds for the interstate system are 
apportioned in the same manner as 
those for the Federal-aid primary 
highway system. 

The apportionment of $575 mil- 
lion, made after setting aside an 
amount for administration and re- 
search as authorized by law, fol- 
lows by state totals: 


State 








Out of Auftos— 


When Worden-Martin, Inc. (Hudson), 6 
E. Springfield, Champaign, Ill., exhausted 


its new-car inventory, Lloyd R. Worden, 
president, had this message painted on 
the display window: ‘Temporarily out of 
Hudsons. Be patient . . . Don't take a sub- 
stitute." 


Connecticut .............. .. 6,131,653 
Delaware ..............0.....::... 2,897,002 
Florida ................. .. 9,259,517 
IT Ciiscdecthaccuts dates tinea 13,260,893 
ED sabe sbissdbicexvcrvsvenvoiees 5,733,244 
3 Sees 24,888,578 
__ eee 13,660,089 
Sot it ass aesvvssiuasscens tosses 12,440,405 
Kansas ce 11,983,630 
NE sass, SSsssxedsbieversivccves 10,085,524 
I ced scsiviseisivworcaesveosic 8,927,771 
eee 4,306,689 
NN Sic snas ddvesues diseases susive 5,964,303 
Massachusetts ...................... 10,156,401 
I Sav0ks csnicacscscavecsieseisieye 19,250,850 
IN cco svasdisiussaissixcsacnves 13,832,010 
Mississippi ............................ 9,177,421 
NS Sled cradoctehcorscisivesscaveep 15,981,742 
NE aii oase tains iniciudsvsieundecve 9,186,368 
MID, ccsssescnsccescecssussousessss 9,391,760 
I esac iecaiscxsexkosarnstoeas 5,720,895 
New Hampshire .... .. 2,519,294 
New Jersey ..... ; .. 10,447,215 
New Mexico ........................... 7,601,130 
I side cd stonesoncavnaesdanees 35,269,586 
North Carolina .................... 13,561,380 
North Dakota. ...................... 6,737,058 
eee ceierecuraie . 22,497,272 
NING gadis cinsesss8 dascssavsnsvaseoves 11,002,623 
Sas ilaxihakchy esas sisseses octets . 8,635,555 
Pennsylvania ......... sssieleed 26,422,712 
Rhode Island ........................ 3,081,196 
South Carolina .................... 7,276,763 
South Dakota ..................... 7,211,681 
IID oiseccsaiesssacnsesscessucsecs 11,902,112 
RE ehetisndushsaisoniennsitncousosicucd 34,493,576 
ce asses capivsssuesissoova 5,548,478 
SE oes sexsssvaccnteeiuses 2,330,825 
Raa dasocercisastccescovesoit 10,823,604 
Washington. ..................0...... 9,219,393 
West Virginia ...................... 6,156,467 
oo isc cdainutarcedsacioce 13,069,301 





Lloyd to Discuss 
Dealer-Factory 
Relations in N. Y. 


ALBANY.—A speaking crew 
headed by NADA President J. Sax- 
ton Lloyd will kick off a series of 
district meetings for the New York 


State Automobile Dealers Assn. 
which open Wednesday (Nov. 12) 
in Brooklyn. 

Metropolitan area dealers will 
gather in the Hotel Granada, start- 
ing with luncheon at 12:30 p. m. 

National factory-dealer and legis- 
lative relations will be covered by 
Lloyd, according to William Frame, 
state association president. The 
talk will be followed by an open 
forum during which dealers will be 
asked to voice their most pressing 
problems. 

Judge Frederic R. Sanborn, coun- 
sel for the Brooklyn and Long 


‘|Island Dealers Assn., will review 


“Dealer-Employe Labor Relations.” 

Other speakers will include 
Charles A. Schmidt, president, 
Brooklyn and Long Island associa- 
tion; C. D. Henderson, executive 
vice-president, state association; 
William D. Mallon, NADA regional 
vice-president, and a speaker, as 
yet unannounced, who will discuss 
“How to Save on Workmen’s Com- 
pensation Costs.” 

Schmidt will dicuss working witi 
local associations, while Henderson 
will cover state association activi- 
ties. Mallon’s topic was not an- 
nounced, 
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Pickets March in Spokane .. . 





Dealer, Maker Labor Supply Tight 


By Ed Howard 
Staff Writer 


OTH skilled and unskilled labor 

continues in tight supply for 
auto manufacturers, while auto 
dealers still report some troubles 
finding and keeping mechanics. 

Meanwhile, the overall labor pic- 
ture remains quiet, with no visible 
threats to production at present. 

Dealers in Spokane, Wash., are 
still facing labor unrest. There, 
where Local 942 of the AFL’s 
International Assn. of Machinists 
has been seeking a contract since 
last June, pickets were marching 
intermittently before dealerships 
as November dawned. 

Among those picketed recently 
have been Wendle Bros., Liberty 
Motors, Babcock Motors (Packard), 
Buchanan Chevrolet, Ernie Majer’s, 
Inc. (Ford), Candifur (Willys), Te- 
ters Motors (Kaiser-Frazer) and 
Riegel-Becker Motors (Dodge). 

s aa s 
SSIONS to end the dispute, 
which has swirled in and out 
of Spokane courtrooms, were con- 
tinuing between representatives of 
the union and the city’s 19 dealers. 

Most International Harvester 
plants, meanwhile, continued to op- 
erate on sharply reduced schedules 

as a result of a continuing strike 

the Farm Equipment-United 
Electrical Workers union. The bit- 
ter conflict between company and 
union, with a back-to-work move- 
ment still under way, has been 
marked many times by violence and 
occasionally by death. 

Latest incident, near a strike- 
bound Harvester plant in Chi- 
cago, was the bombing of the 
homes of two supervisory em- 
ployes. Both men and their fami- 
lies were unhurt. 

A brief walkout of 3,200 employes 
at the Conner plant of the Briggs 
Mfg. Co. in Detroit, stemming from 
alleged hiring discrimination, end- 
ed last week only after an exchange 
of recriminations. 

Layman Walker, recording secre- 
tary of Local 742, CIO United Auto 





Correction 


In its Nov. 3 issue, page 44, AUTO- 
motive News erroneously stated that 
Coyne & Evans Chevrolet Co., Etna, 
Pa., “is now a partnership consist- 
ing of U. C. Bernabei and Martin 
Betschart.” 

Carrol F. Coyne told AUTOMOTIVE 
News last week that he (Coyne) 
and Joseph F. Evans are the only 
partners in Coyne & Evans Chevro- 
let Co. 


Workers, apparently touched off 
the one-day strike with his charges. 
Briggs officials branded the accu- 
sations as “a deliberate attempt to 
mislead the employes.” Denying any 
discrimination because of race, col- 
or or creed, they pointed out that 
Conner plant payrolls carried 35 
percent Negroes. 
+ * * 


Maa w ee. the parent of the 
auto industry’s powerful Unit- 
ed Auto Workers—the Congress of 
Industrial Organizations—was pre- 
paring for its 14th annual national 
convention, scheduled to open next 
Monday (Nov. 17) in the Hotel 
Statler, Los Angeles. 

CIO Vice-President Walter Reu- 
ther, UAW president, was certain 
to play a major role again in con- 
vention deliberations—but which 
way the session might trend was 
still anyone’s guess. 

It had been an open secret that 
major plans for the convention 
awaited the outcome of the presi- 
dential election. Such plans as 
had jelled to any extent, were 
largely predicated on another 
Democratic victory. The Eisen- 
hower landslide left high CIO of- 
ficers with a trendemous job of 
analyzing the outcome and ad- 
justing plans accordingly—and 
telling their adherents “what hap- 
pened” to the many labor-backed 
candidates who went down to de- 
feat with Stevenson. 

The convention call, issued be- 
fore election, had said: 

“The programs of the CIO are 
designed to benefit each individual 
in our society regardless of race, 
creed, color or national origin.” 

7 * * 

ND it dedicated the CIO to “fur- 

therance of greater economic 
opportunity, human rights and po- 
litical participation for all our citi- 

zens.” 

Political participation had been 
had, and in record numbers, but 
obviously not to labor’s liking. 

The basic objectives were not 
likely to change, but it seemed cer- 
tain that the methods and efficiency 
of the CIO Political Action Com- 
mittee—dedicated largely to the 
election of Democratic candidates— 
were in for searching scrutiny. 

Here Reuther, whose UAW 
helped to build substantial Demo- 
cratic majorities in Detroit’s 
Wayne County, might be expected 
to lend several words of advice. 

Some figures from the Bureau of 
Labor Statistics and the National 
Labor Relations Board were also 

giving union officials—and especial- 
ly those of the CIO—food for 





Nov. 5 
(Sale was very fast. Sold 58 cars 
out of 117 offerings.) 
BUICK — '51 RM 4-dr., $1,720*, $1,- 


900*, $1,935*. $1,- 


300. 

CADILLAC — ’52 (62) 4-dr., $3,930*, 
$3,940*. ‘50 (62) 4-dr., $2,620*, $2,- 
690°. ‘42 (62) 2-dr., $3,750*. 

CHEVROLET — '51 SL Deluxe club 
coupe, $1,425*. ‘50 Bel-Air, $1,330*; 
SL Deluxe 2-dr., 2 at $1,150*; 4-dr., 
$1,150. °47 FL aerosedan, $700. 

CHRYSLER—’50 NY 4-dr., $1,475*. °49 
NY 4-dr., $1,040*. "46 Windsor 4-dr., 


“50 Super conv., 


$385. 
DeSOTO—’50 Custom club coupe, $1,- 
310°. °'49 Deluxe 4-dr., $995. 
DODGE—’'50 Meadowbrook 4-dr., $1,- 
$1,360", 


020°. 

FORD—'51 Custom (8) 4-dr., 
$1,315*; Custom (6) 2-dr., $1,125. 
‘50 Custom (8) club coupe, $1,135; 
2-dr., $1,010, $1,125, $1,075, $920. '49 
Custom (6) 2-dr., $750, $810. ‘48 
conv., $700. 

HUDSON—’51 Hornet 4-dr., $1,670. ’49 
Super (6) 4-dr., $590. ‘46 Super (6) 
4-dr., $305. 

KAISER—’51 4-dr., $1,320*, $1,200. 

MERCURY — ‘51 Monterey, $1,725*; 
conv., $1,530. ‘49 2-dr., $1,000. 

NASH—’49 (600) 4-dr., $750. ‘48 (600) 
4-dr., $425, $410. ‘46 Ambassador 
4-dr., $255. 

PACKARD—’'50 (200) 4-dr., $900. 

PONTIAC—’52 Chieftain (8) 2-dr., $2,- 
010°. ‘51 SL (8) 4-dr., $1,720. ‘50 
Chieftain (8) Catalina, $1,630*; 2-dr., 
$1,330*. '49 Chieftain (6) 4-dr., $1,- 
015. ‘47 station wagon, $300. 

STUDEBAKER — ‘51 Champion 2-dr., 
$1,025; club coupe, $1,225*. 





Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





Oct. 29 


(Sale was quite fast. Prices appear 
to be leveling off. Sold 49 cars out 
of 89 offerings.) 

BUICK—’50 Special 4-dr., $1,050. '48 
RM 2-dr., $760. °47 Super 2-dr., 
$600, $700. 

CHEVROLET — '51 SL Deluxe club 
coupe, $1,300; Bel-Air, $1,580. '50 
Bel-Air, $1,340; SL Deluxe 2-dr., $1,- 
175; 4-dr., $1,115. °'48 SM conv., 
$495. °46 FM 2-dr., $510. 

CHRYSLER—’51 NY 4-dr., $1,435*. ’50 
NY club coupe, $1,450*. 

DeSOTO—’'50 Sportsman, $1,580*; Cus- 
tom 4-dr., $1,325; club coupe, $1,330. 
*49 Custom club coupe, $1,075*. 

DODGE—’51 Meadowbrook 4-dr., 
295°. 

FORD—’51 Custom (8) 2-dr., $1,300*; 
club coupe, $1,275. °50 Custom (6) 
4-dr., $925. °49 conv., $715. '47 SD 
(8) 4-dr., $465; SD (6) 4-dr., $435. 

KAISER—’48 4-dr., $455. 

MERCURY—’51 station wagon, $1,360. 
"50 2-dr., $1,300. °49 4-dr., $975. '48 
club coupe, $700. 

NASH—’49 (600) 4-dr., $740. 
bassador 4-dr., 2 at $600. 

OLDSMOBILE—'49 (76) conv., $990*. 
"48 (76) club coupe, $740. 

PACKARD—’48 4-dr., $800. 

PLYMOUTH—’50 SD 4-dr., $1,025. '46 
Deluxe 4-dr., $390. 

PONTIAC—’51 Chieftain (8) club coupe, 
$1,680"; Chieftain (6) club coupe, 
$1,500. °47 conv., $450; SL (8) club 
coupe, $530; Chieftain (8) 2-dr., $690. 

MISCELLANEOUS—'48 Anglia-Prefect 
4-dr., $125. 


$1,- 


‘48 Am- 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 40-42 





thought as the year neared its end. 
+ + * 
RIEFLY, they showed these 
trends, disturbing to organized 
labor: 

Less than a third of this nation’s 
non-farm labor force is unionized 
—approximately 14.5 million out of 
46.5 million. 

Percentagewise, unionism hit its 
peak in 1946, when 36 percent of 
non-farm workers were union mem- 
bers. Today the figure is 30 percent, 
only 1 percent above 1939. 

The American Federation of 
Labor has shown some recent 
gains, estimated at 5.1 percent in 
1950-51 and 3.2 percent in 1951-52 
—but almost entirely at the ex- 
pense of corresponding losses for 
the CIO. 

CIO membership, still billed as 
five million, has probably slipped 
under four million. 

CIO drives to unionize depart- 
ment store workers in the south 
have so far failed miserably. 

NLRB elections are going on in 
record numbers, but union victo- 
ries, although still high, are slip- 
ping noticeably on a_ percentage 
basis. Workers chose union repre- 
sentation in 75 percent of all bar- 
gaining elections in fiscal 1951, com- 
pared with 69.6 percent in the first 
quarter of this year and 67.6 per- 
cent in the second quarter. 

Factory earnings in mid-Septem- 
ber hit a record $69.58. 

These facts, coupled with the re- 
cent slackening in IAM successes 
among dealer employes, seem to 
point toward a period of dealer la- 
bor stability in the immediate fu- 
ture, close observers believe. 


Loan Firms Boost 
Lead Over Banks 
In Auto Paper 


CHICAGO. — Reporting a rapid 
shift in the volume of automotive 
installment business since 1947, 
Thomas W. Rogers, executive vice- 
president of the American Finance 
Conference, last week released 
figures showing that sales credit 
companies in 1951 handled 51 per- 
cent of the total, as compared with 
40 percent for commercial banks. 

Rogers said that in 1946 the ratio 
for sales credit companies was 36 
percent of the total dollar volume, 
as against 54 percent for com- 
mercial banks. Other financing in- 
stitutions, such as industrial banks 
and credit unions, accounted for 
the remaining 10 percent. 

Rogers’ figures appeared in Sales 
Credit News, published by AFC. 
He noted that each year since 1947 
the percentage handled by sales 
credit companies increased while 
that of banks declined. 

Sales credit firms, Rogers said, 
took the lead for the first time in 
1949. Declaring that the trend indi- 
eated increasing dependence on 
sales credit companies by the pub- 
lic, he forecast further gains in this 
direction during 1952 and 1953. 


Studebaker Adds 
$600,000 Plant 


SOUTH BEND. — Studebaker 
plant facilities here have been aug- 
mented by a new one-story build- 
ing, 900 by 100 feet. The $600,000 
structure is being used for boxing 
and shipping “knocked down” cars 
and trucks to Studebaker’s over- 
seas markets. 

The building, which can be ex- 
tended in three directions, may 
eventually become the center of a 
much larger structure, officials said. 
It is on a 36-acre, wedge-shaped 
piece of ground. 


Burroughs Chief to Talk 


Before Economic Club 
DETROIT. — “What Business 


Should Expect from the New Ad- f 
ministration” will be discussed by] | 


John S. Coleman, president of Bur- 
roughs Adding Machine Co., at the 
luncheon meeting of the Detroit 
Economic Club today (Nov. 10). 

Next week’s speaker will be John 
J. McCloy, former U. S. high com- 
missioner for Germany, who will 
discuss “Germany in the New 
Europe.” 
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e Front Pops Up!— 

It's more than just a hood that goes up on the new Allard Monte Carlo when a 
hydraulic control is thrown into operation. The entire front of the car, consisting of 
fenders, headlights and grill, pops up automatically, facilitating inspection of the 
interior, The model was on display at the international motor show at Earls Court in 
London. Its price is just over 2,568 pounds ($6,000).—{UP photo.) 


Here’s Each State’s Share 
Of U. S. Road Funds 


WASHINGTON.— Apportionment 
of the $575 million authorized as 
Federal aid to the states for high- 
ways in the fiscal year beginning 
July 1, 1953, was announced last 
week by Secretary of Commerce 
Charles Sawyer. The funds were 
authorized by the Federal-aid High- 
way Act approved June 25, 1952, 

The act provides $247,500,000 for 
projects on the Federal-aid primary 
highway system, $165,000,000 for 
projects on the Federal-aid second- 
ary system, $137,500,000 for projects 
on the National System of Inter- 
state Highways. 

This is the first time that funds 
have been provided specifically 
for the interstate system. 

Funds will be expended under the 
supervision of the Department’s 
Bureau of Public Roads and ac- 
cording to the general procedure in 
use for many years, in which state 
highway departments propose pro- 
jects, prepare plans, award con- 
tracts, and supervise construction, 
all subject to Federal approval. 

Federal participation is limited 
to half the cost, except in the 
public-lands states where participa- 
tion may be increased above 50 
percent by one-half of the percent- 
age of the area of the state that is 
public land. 


Funds for the Federal-aid pri- 
mary highway system are appor- 
tioned in proportion to area, popu- 
lation and mileage of post roads, 
each being given equal weight. 
Funds for Federal-aid secondary 
roads are apportioned in the same 
manner, except that rural popula- 
tion is used rather than total popu- 
lation. 


Funds for urban projects are ap- 
portioned in proportion to popula- 
tion in municipalities and other 
urban places of 5,000 or more. 
Funds for the interstate system are 
apportioned in the same manner as 
those for the Federal-aid primary 
highway system. 

The apportionment of $575 mil- 
lion, made after setting aside an 
amount for administration and re- 
search as authorized by law, fol- 
lows by state totals: 


State Total 
I, aigccosuicctsccasinintixsteccdl $11,551,891 
RE oa oy cic 7,035,219 
MOE «ccs cisccccnssnsctancedioss 8,484,040 
III ocx: <sccccccevedcaomraens 30,165,758 
I siiccsalcencieee nn 8,905,395 
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Out of Aufos— 


When Worden-Martin, Inc. (Hudson), 6 
E. Springfield, Champaign, Ill., exhausted 
its new-car inventory, Lloyd R. Worden, 
president, had this message painted on 
the display window: ‘‘Temporarily out of 
Hudsons. Be patient . . . Don't take a sub- 
stitute." 





Connecticut .............. 5,131,653 
Delaware .............:.ccccccc0:1. 2,397,082 
Ea ocx clectieccadciessnavsiceleus 9,259,517 
NES 13,260,898 
ha ccsckissctesdenccistéeavivesseh 5,733,244 
EE iis cco secadeivaniee 24,888,578 
ER Lists cubs dpuanpeusiatouvoretendive 13,660,089 
EET A cicsedevidssrestcsuestbesevsielees 12,440,405 
oc 11,983,630 
IN. Seon icicsvercticoniesrsxtaite 10,085,524 
I rsd 5 cautscnavencedes dedwenk 8,927,771 
ae 4,306,689 
ESSERE ar .. §,964,303 
Massachusetts .. 10,156,401 
IE Sis cox ccbsicseveiecsessssiib 19,250,350 
I ida écc'cicoxnscosacsosovias 13,832,010 
EOL usivsnisscuedsssoncessveuia 9,177,421 
I i cccaccesedusedomssiebues 15,981,742 
ND oc sh cigssiininssisbuniacy 9,186,868 
Nebraska. ............ 9,391,760 
Nevada. .............. a 
New Hampshire ... .. 2,519,294 
New Jersey ........ .. 10,447,215 
ee 7,601,130 
BN HE Senses ssscsecsseceesiasseves 35,269,586 
North Carolina ................ . 18,561,380 
North Dakota ...................... 6,737,058 
| ne 
I ices dilesissseutes iste 11,002,623 
Oregon. ............. TERE . 8,635,555 
Pennsylvania ........................ 26,422,712 
Rhode Island ............ 3,081,196 
South Carolina .................... 7,276,763 
South Dakota .................... 7,211,681 
CN ds csisusacascaaeaaoats 11,902,112 
I teak a vac cpaoetsoansweniises 34,493,576 
ai calrsnasiacvisulehinindaved 5,548,478 
I rac chicos 2,330,825 
lo sadeaKisniceSeotd 10,823,604 
Washington .......................... 9,219,393 
West Virginia ...................... 6,156,467 
acc cbsianiinaationes 13,069,301 
i scncicacpiniinosunscm 5,578,409 
os cscakuliends 2,451,885 
Dist. of Columbia ................ 1,209 
BOD TOD occscecseccscceccesessese 3,751,138 
Lloyd to Discuss 
Dealer-Factory 


Relations in N. Y. 


ALBANY.—A speaking crew 
headed by NADA President J. Sax- 
ton Lloyd will kick off a series of 
district meetings for the New York 
State Automobile Dealers Assn. 
which open Wednesday (Nov. 12) 
in Brooklyn. 

Metropolitan area dealers will 
gather in the Hotel Granada, start- 
ing with luncheon at 12:30 p. m. 

National factory-dealer and legis- 
lative relations will be covered by 
Lloyd, according to William Frame, 
state association president. The 
talk will be followed by an open 
forum during which dealers will be 
asked to voice their most pressing 
problems. 

Judge Frederic R. Sanborn, coun- 
sel for the Brooklyn and Long 


‘|Island Dealers Assn., will review 


“Dealer-Employe Labor Relations.” 

Other speakers will include 
Charles A. Schmidt, president, 
Brooklyn and Long Island associa 
tion; C. D. Henderson, executiv: 
vice-president, state association: 
William D. Mallon, NADA regional 
vice-president, and a speaker, as 
yet unannounced, who will discuss 
“How to Save on Workmen’s Com- 
pensation Costs.” 

Schmidt will dicuss working with 
local associations, while Hendersor 
will cover state association activi 
ties. Mallon’s topic was not an- 
nounced. 
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Dealers Meet at Columbus Dec. 8-10... . 





Clinics to Highlight 


Ohio Convention 


COLUMBUS, O.—The 19th annual 
convention of the Ohio Automobile 
Dealers Assn., to be held Dec. 8-10 
in the Statler Hotel in Cleveland, 
is expected to draw more than 
1,000 persons. 

On the evening of Dec. 8, a 
reception will be given honoring 
Birkett L. Williams, Cleveland, 
president of the state association, 
and a business session will be 
held the next morning. Trustees 
will be elected and the report of 
the president will be received. 


The address of welcome will be 


O’Malley Reports 
New Chryslers 
Pleasing Public 


DETROIT. — Public interest in 
the 1953 Chryslers is keen through- 
out the country, according to J. A. 
O'Malley, general sales manager of 
the Chrysler division. 

Reports from 3,500 dealers, O’Mal- 
ley stated, show that the new styl- 
ing and engineering advances em- 
bodied in the new models meet 
with the public’s approval. 

Interest, he said, is shown par- 
ticularly in the one-piece curved 
windshield, power steering and 
power brakes. 

O’Malley also reported that deal- 
ers are receiving favorable com- 
ments on the lower pricing of some 
of the eight-cylinder models. 


Russell Heads C of C 


Roy F. Russell, Vidalia (Ga.) au- 
tomobile dealer, now is president 
of the local chamber of commerce. 
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delivered by Joseph M. Erdelac, 
president of the Cleveland associa- 
tion. Following a luncheon, Dr. 
Gordon W. McKinley, senior chief 
economist of Prudential Insurance 
Co., Newark, N. J., will speak on 
“What's Ahead for Business in 
1953?” 

“Dealer Public Relations” will be 
discussed by J. Eustice Wolfington, 
of Philadelphia, DeSoto-Plymouth 
dealer and a member of the plan- 
ning committee of NADA. Ray Liv- 
ingstone, vice-president and direc- 
tor of human relations, Thompson 
Products, Inc., Cleveland, will speak 
on “Employer-Employe Relations.” 
“The Ohio Highway Problem” will 
be the subject of an address by 
W. A. Stinchcomb, of Cleveland, 
chairman of the highway commit- 
tee of the American Automobile 
Assn, 

A new feature, dealer clinics, has 
been arranged for Dec. 10. “The 
Ohio Turnpike and How It Affects 
Dealers” will be*the subject of a 
clinic to be presided over by D. J. 
Towell, of Akron, president of the 
Ohio State Automobile Assn. At a 
clinic on “Car Leasing— Good or 
Bad?” E. S. Dowd (Chrysler-Plym- 
outh) of Cleveland, will be the 
moderator, and the discussion will 
be led by John W. Rollins (Ford) 
of Rehoboth, Del. 


“Will Ohio Have What It 
Takes?” will be discussed by 
Elmer L. Lindseth, president of 
the Cleveland Electric Illuminat- 
ing Co., and Don Allen (Chevro- 
let), of Buffalo, will talk on 
“Dealer to Dealer.” 

Ewing Stumm, director of sales 
training for National Cash Register 
Co., Dayton, will tell “What's 


Wrong With Selling,” and Charles 


aa be ai JT: Tits Ulcers’ 





New Copy for Chevrolet's Safety Check— 


A new set of posters, banners and pennants calling motorists’ attention to the con- 
tinuing Safe-T-Way service program are being displayed by Chevrolet dealers through 
December. Here C. A. Greiner (left) general manager of Ver Hoven Chevrolet, Detroit, 
inspects a poster as it is put on the window by Service Manager Gordon Doman. 
Under the program, customers’ cars are given a free 10-point safety check in dealers’ 
service departments. 





F. Farrington, acting managing di- 
rector of NADA, will speak on 
“Glimpsing at Washington.” 

The convention committee is 
composed of James Berry, Metro- 
politan Buick, Inc., chairman; Leo 
Conway, Conway Motors, Inc.; 
A. D. Pelunis, A. D. Pelunis, Inc.; 
S. L. Marshall, Marshall Motor Co.; 
R. R. Stratton, Stratton Motors, 
Inc.; R. Earl Burrows, secretary 
of the Cleveland association; James 
R. Garfield, director of public rela- 
tions for the association, and Walt 
R. Hamer, executive secretary of 
the state association. 

Women who attend the meeting 
will have a luncheon of their own 
Tuesday. Each will be presented 
with an orchid and a gift of silver. 

Arrangements for women’s ac- 
tivities are being made by a com- 
mittee composed of Mrs. Joseph 
M. Erdelac, Mrs. James R. Gar- 
field and Mrs. Jack Whittlesey, all 
of Cleveland, and Mrs. Walt R. 
Hamer, of Columbus. 


Reo Starts Undercoating 


All Trucks and Buses 

LANSING.—All Reo trucks and 
school bus chassis now are being 
furnished with undercoating on the 
underside of the fenders, hood and 
cab at no increase in price, accord- 
ing to A. L. Struble, vice-president 
of Reo Motors. 

“As far as we know, there is no 
other truck which is furnished with 
undercoating applied at the factory 
as standard,” Struble said. 











Packard Gets Tax Relief 


LANSING.—Packard has won a 
$189,474 reduction in its tax assess- 
ment upon appeal to the State Tax 
Commission. Packard had asked for 
a $700,000 reduction on land and 
buildings, but the commission al- 
lowed no reduction on the build- 
ings. The company’s total assess- 
ment in Wayne County now stands 
at $15,574,656. 


The precision fit of parts in hydraulic valve lifters requires 
unfailing lubrication and absolute cleanliness. Even a tiny 
deposit of dirt, carbon or varnish on the ball check valve 
may cause the lifter to fail, become noisy, and—worse— 
interfere with smooth engine operation. 





CAUSED BY 


Loan Firm Sues 
Denver Bank in 


Ward Fraud Case 


DENVER.—Suit has been filed in 
District Court here by officials of 
J. K. Mullen Investment Co. against 
the U. S. National Bank, of this 
city. The civil complaint charged 
in effect, that the bank painted a 
rosy picture of the now bankrupt 
Fred Ward, Inc., which is said tc 
have resulted in a $200,000 loan 
from Mullen to Ward, former Hud- 
son distributor. 

Still facing several criminal! 
charges, Ward has been centenced 
to seven to 15 years for fraud. He 
is free on bond pending an appea! 
to the Colorado Supreme Court. 

In its complaint, Mullen said it 
lent Ward $200,000 in August, 1950, 
on the basis of recommendations 
made by the bank through Lester 
W. Hall, former executive vice- 
president. Hall said Ward’s finan- 
cial condition was stable, the suit 
charged, although actually the com- 
pany was near collapse. 

At least a substantial part of the 
$200,000, the complaint asserted, 
was used to pay obligations owed 
the bank by Ward. These allegedly 
included overdrafts, notes, short 
checks and unpaid drafts. 

In the suit, Mullen asked that 
the bank be made trustee of the 
$200,000 and that it be ordered by 
the court to pay the money back 
to the investment firm. 

Hall, who was on Ward’s payroll 
while working at the bank, was 
acquitted Aug. 12 of charges that 
he had criminal intent in helping 
Ward get the first installment of 
the Mullen loan. He still faces 
criminal charges in connection with 
the second installment and another 
criminal case involving an $85,000 
bank loan. 

Ward’s next trial, on a charge 
that he cheated the bank of $42,287, 
is scheduled to start Nov. 17. 
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Mechanics have found that Miracle Power in the oil prevents 
or corrects valve lifter troubles without engine tear-downs. 
Miracle Power contains colloidal synthetic graphite in sus- 
pension. The graphite clings to metal . . . covers critical lifter 
surfaces with a breathlike protective film. This film resists 
dirt and other deposits . . . lubricates close fitting parts which 
oil has difficulty in reaching. Try Miracle Power on your next 
valve lifter job. 


Miracle Power Division 


THE PARTS CORPORATION 
1035 AP Building « 
Manvfacturers of: MUFFLERS * PIPES ¢ MIRACLE POWER « dgf 123 


TOLEDO 1, OHIO 






DRY STARTING 
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Last month we said that 85 percent of all trucks are in fleets of 
less than ten. We said the cream is rich but that the milk was well 
worth bottling. 


We still think it’s easier to sell a thousand trucks than one truck. And 
lest you think that’s double-talk, this is what we mean: 


We're pretty sure, for instance, that somewhere you've got the name 
and address of every single one of the 20,000 companies operating 
a fleet of 50 or more trucks. 

Not only that, but you’ve probably got everybody checked off, from 
the chairman of the board right on down to Charlie, the chief 
mechanic out in the company garage. 


You know the name, age, condition of every last truck in those fleets. 
You can live with the big customers and keep close track of them. 


It’s the littler customers that are so hard to catch. And so costly 
to miss. 

First place, there are so many more of them, scattered all over the 
map, from big cities to small towns. 

And they do operate seven million, three hundred thousand trucks 
—butchers, bakers, bottlers, brewers, builders—all kinds and sizes 
of businesses. 

In their own right, in the proper perspective, they are every bit as 
much a mass business market as the general public is a mass con- 
sumer market for automobiles. 


So you do need low cost, high coverage, mass advertising to sell them. 


Like what? Like The Saturday Evening Post, for instance, which 
deserves the automotive leadership it has held for half-a-century. 





But we want you to write down the name of Nation’s Business in big 
bold letters in the No. 2 spot on your truck advertising list. 


Why? 
Because it’s the biggest book for businessmen, the only mass business 
magazine you can buy. 


Because 800,000 businessmen get it and pay well for it. 


Because these Nation’s Businessmen operate two million trucks, just 
about evenly divided above and below 11% tons . . . and at least 
718,000 of these trucks are 4 years old or more, ripe for replace- 
ment. The figures are from National Analysts, Inc. 


Because Nation’s Business, measured by its management coverage 
in business and industry, is your lowest cost book among all busi- 
ness or news magazines. 


250 businessmen for a dollar. $4.12 per page per thousand. Com- 
e pare! 





Because Nation’s Business is strong with dealers and the service 
trades, too. 


Because a basic 12-page schedule in Nation’s Business will let you 

hit the truck market with the wallop of 9,600,000 mass sales im- 

pressions next year. 

Why don’t you write the nearest NB office and tell them you'd like 
CHAPTER II to see the new National Analysts Truck Study. It’s worth it. 

NATION’S BUSINESS, a general magazine for businessmen, 

DETROIT, CLEVELAND, CHICAGO, NEW YORK, WASHINGTON, D. C. 


mass coverage of business management 
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Buyers Caught in Tax, Traffic Squeeze... 


City Policies Hobble N. Y. Dealers 


NEW YORK.—As business enters 
the most competitive period of 
postwar experience, the problems 
of New York auto dealers are com- 
pounded by the intricacies of a 
city government grown too large 
and living on deficit financing. 

In common with other merchants, 
auto dealers have predicted eco- 
nomic illness in New York if cer- 
tain municipal policies are contin- 
ued. Facts and figures are now 
coming in to support this belief. 

Walter Hoving, president of one 
of the city’s largest department 
stores and chairman of the New 
York Anti-Sales Tax Committee, 
reports a 9 percent reduction in 


New York department-store sales , 
in the first 10 months of 1952 as 
compared with 1951. He contends 
that this is due in large measure 
to the 3 percent city sales tax. 


The tax deals a particularly 
heavy blow to car buyers. With 
@ new car requiring the same 
outlay that the purchase of a 
small home did only 10 years ago, 
the sales tax on a car will run 
anywhere from $60 up. 

If competition increases in the 
coming months and attractive deals 
become available outside the city 
sales-tax zone, the dealer here will 
eventually be forced to absorb some 
or all of the tax cost in order to 
make his sale. 

In support of the argument that 





the sales tax is responsible for 
| many of the ills affecting business 
in New York, it is pointed out that 
store sales throughout the nation 
dipped only 2 percent in the same 
period, while in Atlanta and Dallas 
they increased 6 percent. 


Federal Reserve Board statistics 
for this area show a sharper-than- 
average retail sales decline, yet ru- 
mors persist at City Hall that, in 
order to meet the needs of next 
year’s budget, municipal planners 
are suggesting a sales tax of 4 or 
even 5 percent. 

To further complicate the sales 
situation, dealers look at savings- 
bank figures and see them rising 
higher. One of New York’s largest 
banks recently announced that sav- 





Two Willys Units for Portland Firm— 


William M. Anderson (second from left), manager of Anderson Willys Co., Port- 
land, Ore., turns over the keys to two Willys trucks to Al Greenberg, partner in 
Chicken Delight of Oregon, which opened for business recently in Portland. Looking 


on are M. Isaacs and J. W. Weinstein, of 


ings-account figures had _ risen 
above $1 billion. Another smaller 
bank has reached the $500 million 
mark, 

These figures indicate that 
money is available for the pur- 


POWER-BRAKING 
by KELSEY-HAYES 


Assures 
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Now you can 
brake with either 
right or left foot 
to save your 
energy! 


ASSURES PROVEN PRODUCTS AT 
KELSEY-HAYES WHEEL COMPANY 
DETROIT 32, MICHIGAN 


PRODUCTS: Wheels—Heb end Drum Assemblies—Brakes—Vacuum Brake Pewer Units—fer Passenger 
Buses—Electric Brakes for House Trailers and Light Commercial Trailers—Wheels, Hubs, Axles, Parts for Form implements. 
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Cors, Trucks, 


Quicker, Easier, Safer Braking— 


Now your heel 
rests naturally 
on the floor, 
while your toe 
does the braking! 








Now justa 
“feather-touch”’ 
of either toe on 
a low brake 
does the trick! 





Chicken Delight. 


chase of automobiles, but how 
can the dealer shake it loose? 
Dealers have the answers, but 
the procedure is again involved 
in government, 


~ a paramount issue is the appal- 
ing traffic situation which con- 
fronts the New York driver. 


Instead of making a direct at- 
tack upon the traffic problem by 
even such simple methods as in- 
stalling more parking meters, lim- 
iting parking to one side of the 
street and widening streets, city 
administrators are doing every- 
thing they can to discourage the 
use of motor vehicles in the city 
and encourage greater use of pub- 
lic transportation. This hits the 
dealer in his most vulnerable spot. 


The phrase most often used by 
a prospect when approached about 
the purchase of a new car is: 
“There‘s no pleasure in driving any 
more.” And he will go en to com- 
plain about the crowded conditions 
within the city and the impossible 
morasses of the suburban roads on 
weekends. 

In addition, the average auto- 
mobile dealer in New York can- 
not find adequate, reasonably 
priced garage space, and his in- 
surance continues to climb into 
the stratosphere. 


Dealer members of the Citizens 
Budget Commission, the unofficial 
watchdog of the city treasury, are 
doing their part in scrutiny and 
criticism of the proposed 1953 capi- 
tal budget. 


Daniel L. Kurshan, executive di- 
rector of the commission, said that 
he believed the city “has probably 
reached the limit of its capacity 
to borrow without impairing its 
credit.” 

This is because the city’s annual 
expenditures for debt service ex- 
ceed 25 percent of the total expense 
budget, he explained. 

The commission has declared 
that the proposed budget lacks 
three essential elements: A mas- 
ter plan, policies that would not 
impair the base for municipal 
borrowing, and a selection of 
public-works priorities. 

New York dealers have been 
hammering away for years about 
the road to bankruptcy which the 
city seems bent on pursuing. The 
dealers know, on the basis of their 
own businesses, that it is impossi- 
ble to operate the way this city 
has been doing in recent years 
without finally encountering a day 
of reckoning. 


Ramsey Obtains 
Plant to Make 


Parts Cleaner 


ST. LOUIS.— All assets of the 
Chemical division of Maplewood 
Products Corp., St. Louis, have been 
purchased by Ramsey Corp., ac- 
cording to J. E. Adams, Ramsey 
vice-president and general manager. 

Adams said his firm would use 
the new facilities for manufacture 
of its parts cleaner, Ramco 3-Up. 

The product, he said, is a fast- 
acting cold parts cleaner. It wil! 
remove carbon, gums, dyes and 
baked-on grease and oil deposits, 
Adams said, without harming hands 
or metals. 

He said information and samples 
may be obtained by writing Ram- 
sey Corp., 3693 Forest Park Blvd., 
St. Louis 8, Mo. 


Rowley Chevrolet Builds 


Rowley Chevrolet, Inc., of Spen- 
cerport, N. Y., has a remodeling 
and expansion program under way. 
A used-car lot is being added, ani 
a 40-foot extension will house 4 
body paint shop and lubrication 
department. 
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Sales Conditions in Various Areas... 








Auto Market Reports 


Boston 


Federal Reserve Bank of Boston 
reports that New England business 
set a fast pace during the third 
quarter of 1952, following a slug- 
gish spring season. 


A pickup in manufacturing was 
attributed by the bank to stepped- 
up consumer buying and rising 
merchandise ordering by retailers 
which sparked a faster pace in 
business activity. This manufactur- 
ing activity also expanded as tex- 
tile orders reached the market and 
defense contracting held near. its 
second-quarter level. i 

Construction activity carried on 
at near-peak levels as the housing 
market remained strong and com- 
mercial building expanded. 

Installment sales in New England 
department stores jumped to levels 
substantially higher than a year 
ago after the elimination of Regu- 
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TORQOMETERS—Model TQ-150 shown—capacity zero to 150 foot- 
pounds—handles most jobs in the shop. Here's a tool every mechanic 
should own. When you eliminate mechanical distortion you safeguard 
your work, Other models up to 2,000 foot-pounds. 


FERRET SET—221-F-B 


Saves time in the tight places! 
This popular 21-piece set of slim, 
sturdy wrenches includes 13 sock- 
ets, sliding bar, ratchet, nut 
spinner, speeder, universal joint 
and 3 extensions. This set handles 
the majority of nut turning jobs. 
Comes in special metal box. 


Gift Certificate 


Oo 
Kmowrng thet you lhe good tools but might prefer to 
imate your ows selection here see gilt certiheate for 
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| lation W credit controls in May, al- 
| though they tapered off in August. 
Installment accounts outstanding 
same time (Guy Liv- 
ingston.) 


last year. 


* * * 


Ottawa 


Dealers’ grapevine reports prices 
of popular makes of new cars in 
Canada will be up only slightly in 
1953, but dealers are extremely op- 
timistic about their business pros- 
pects in 1953. 

Style and engine changes will 
stimulate business, they say, but 
competition between dealers will 
be keener, especially if the Brit- 
ish car manufacturers carry out 
its contemplated all-out drive to 
recapture the Canadian market 
on 1953 models. 

However, dealers claim that there 
is one major trouble ahead—the 





oe 


STANDARD PLIER SET— 
PL-70-K 


Seven fine Snap-onVacuum-Grip 
Pliers that will handle every 
gripping, twisting, cutting, plier 
job in the shop. This set in dur- 
able kit bag makes a grand 
gift any mechanic will prize. 


SNAP-ON GIFT 
CERTIFICATES 


—let the recipients choose 
their own pet Snap-on Tools. 
Your Snap-on man will 
make them out in whatever 
denominations you wish. 








] | This could mean 
were 18 percent higher than at the | many dealers agree. Another major | 


SNAP-ON TOOLS 


continuing decline in cash sales in 
proportion to the credit demands. 


trouble may be fantastic offers on 


|tradeins in model-cleanup periods. 


—(M. L. Schwartz.) 


* * * 


Cleveland 

Instead of the usual autumn 
downturn, the automotive market 
in greater Cleveland continues 
strong. New-vehicle sales totaled 
1,208 for the week ended Nov. 1, 
the best week in four months. 
The Federal Reserve Bank re- 
ported the upward trend as “evi- 
dently making up for the time lost 
during the steel strike.” 

Weekly average sales of nearly 
1,100 units in October showed 
about a 20 percent gain from 
September. Last year, October 


* 


that 





trouble ahead, | 


the man’s gift 
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On the Air— 


Newscaster Ted Meyers (left) and A. E. 
England, president of the Pontiac Dealers 
Club of Southern California, go over last- 
minute details of the ‘Pontiac News with 
Ted Meyers” program over Station KHJ-TV 
in Los Angeles. Sponsorship of the pro- 
gram was taken over recently by the 
dealer club. 





sales, which overaged fewer than 
1,000 units per week, fell by more 
than 20 percent from the Sep- 
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Your thoughtfulness in giving Snap-on Tools will be remem- 
bered long after many a more costly, short-lived gift would 
have been forgotten. They'll remind the men in your shop who 
receive them, time after time, that you valued their loyalty and 
respected their skill so much that you gave them the best. 
Could any present do more? 


Snap-on Tools build good will. And it’s so easy to make just 
the right choice, too. The Snap-on man who serves your — 
knows mighty well (or can find out fast) exactly what tools eac 
mechanic has had his eye on! Or—to show complete regard for 
a mechanic’s personal preference—there’s the Snap-on Gift 
Certificate, in any amount you wish. 


Time’s getting short, though. Why. not take care of the 
matter NOW? Just buttonhole your Snap-on man. 


CORPORATION 


8082-K 28th Avenue, Kenosha, Wisconsin 


*Snap-on is the trademark of Snap-on Tools Corporation 





tember level, according to the 
bank. 

Used-car sales also showed 
strength for the week ended Nov 
1, climbing to 1,961. 

In the truck field, new-unit turn 
over was 151, strongest in at least 
six weeks, but used-truck sales 
were down.—(Sanford Markey.) 

* ° o 


Cincinnati 


New-car sales in Hamilton Coun 
ty (Cincinnati) for the week end- 
ed Oct. 25 indicated the most ac- 
tive market in this line since June 
this year. 

Sales in all categories, with the 
exception of new trucks, showed 
increases, and a total rise of 7 per- 
cent was shown when comparing 
the week’s sales with those for the 
same week of 1951.—(Emery Bacon. } 

* * * 





Massachusetts 


Average weekly earnings of work- 
ers in approximately 1,800 repre- 
sentative manufacturing establish- 
ments in Massachusetts reached an 
alltime high of $63.80 in the week 
ended nearest Sept. 15, the Boston 
office of the Department of Labor 
and Industries has announced. 


The previous high mark of 
$62.75 was reached in the corre- 
sponding period of last June. The 
September figure contrasts with 
$63.31 in the similar week of Au- 
gust, 

Total payrolls during the week 
ended nearest Sept. 15 showed an 
increase of $1,186,835 over the fig- 
| ures in the same period a year ago. 
|The earnings of those employed 
this September averaged $3.37 per 
week more than a year ago.— (Guy 
Livingston.) 





Winter Onslaught 
Called Booster 
For Body Shops 


CHICAGO.—A _ valuable public 
service to customers—readying the 
car body for the annual attack by 
winter elements— 
can boost body 
and _ refinishing 
shop volume in 
November, ac- 
cording to Don A. 
Seeley, Automo- 
tive Division 
manager for Mar- 
tin -Senour Paint 
Co. Advertising, 
he said, is the key. 

“This winter’s : ; 
ice, snow and salt ne 6. Gaaiey 
slush will rob the owners of Amer- 
| ica’s 40 million automobiles of hun- 
|dreds of millions of dollars,” he 
| said, adding that November is the 
“absolute deadline” for preparing 
bodies for winter. 


“The bitterest enemy of the car 
| body is salt slush,” he said, “and 
the point of least resistance to this 
attack is a break in the finish.” 


Tax Revolt 
New Bay State Group Seeks 


Cut in Auto Levies 

SPRINGFIELD, Mass.—A group 
of automobile owners in the eastern 
part of the state has taken up the 
cudgel “to obtain a general reduc- 
tion of present unreasonable auto- 
mobile taxation.” 

Organized as the Massachusetts 
Automobile Owners Assn.—as yet 
unincorporated—tthe group, through 
its three officers from North 
Quincy, is inviting all car and 
truck owners in the state to join. 

The association “has been formed 
for the protection of the taxpaying 
automobile owners... to safeguard 
them against unjust taxation, to 
help to eliminate the continued 
waste and misuse of public funds,” 
according to an MOAA circular. 

Complaint is directed against the 
state’s excise tax law, No. 60-A, 
which computes tax on the cost of 
a car or truck when new, rather 
than on its current value. As an 
example, a 1934 Cadillac, which 
cost $6,000 when new, is assessed 
at $600 for taxation, or about a $30 
excise payment, instead of a mini- 
mum of $2 as a “worthless” auto. 


Clyde Cole Opens Lot 
Clyde Cole Motor Co., Warren, O., 
has opened a used-car lot at 608 E. 
Market St., next to its new-car 
salesrooms. 
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By George L. Glaser 
Special to Automotive News 

PARIS.—Some U. S. dealers have 
expressed concern over reports 
from owners of European cars that 
these cars feature easier and faster 

steering, with no need for costly 
power-steering equipment, 

In a recent letter to Automo- 
tive News, M. J, Grant, of State 
Motors, Inc. (Lincoln-Mercury), 
Manchester, N. H., indicated be- 
lief that this might be a factor 
behind the increased popularity 
of European cars among Ameri- 
can motorists. 


In the first place, it must be 
borne in mind that American cars 
are generally heavier than Euro- 
pean cars, and the problem of 
pushing this extra weight around 
has been complicated by the ad- 
vent of low-pressure tires. 

To my knowledge, there isn’t a 


GM’s Chayne Sees 
New Progress 


In Transmissions 


LONDON. — Charles A. Chayne, 
General Motors’ engineering vice- 
president, said here last week that 
“considerable activity in the de- 
velopment of passenger-car trans- 
missions continues in the United 
States and undoubtedly out of this 
effort will appear something new, 
something different.” 

Chayne discussed “Automatic 
Transmissions in America” in a 
James Clayton lecture before the 
automobile division of the Institu- 
tion of Mechanical Engineers. 

“Automatic drive is no longer 
considered a novelty or luxury,” 
Chayne declared. “It has proved 
itself as being the correct engineer- 
ing approach for taking engine 
power and putting it to work 
properly. 

“The automatic transmission has 
transformed the American pas- 
senger car in the hands of the 
average driver into a safer and 
easier-to-handle vehicle. In the field 
of commercial transportation, it 
has likewise proved its case.” 

Chayne traced the history of 
automatic transmissions from the 
early Carter car, with its friction 
drive, down through Hydra-Matic, 
Dynaflow, Powerglide and other 
drives to Allison converters and 
Torqmatic transmissions employed 
on 650-ton, 600-horsepower dump 
trucks. 


Seats Shushed 


Plastic on Cushion Wires 


Removes Squeaks 


CLEVELAND. — Auto seat 
squeaks have been eliminated in 
new Ford Motor Co. cars by coat- 
ing the seat-cushion tension wires 
with a vinyl plastic paste supplied 
by Houghton Laboratories, Inc., 
Olean, N. Y., it was announced here 
last week. 

Compounded from Geon paste 
resin produced by B. F. Goodrich 
Chemical Co., the vinyl plastic pro- 
vides resistance to moisure and ag- 
ing, it is claimed, and will not wear 
through, as in the case of the ma- 
terial formerly used. 

According to the company, the 
vinyl plastic replaces a soft, felt- 
like material which was wrapped 
around the tension wires to prevent 
a metallic click caused by deflec- 
tion of the cushion. 

Goodrich Chemical said _ test 
work is being done by auto com- 
panies to determine the feasibility 
of coating entire seat-cushion 
spring assemblies in this manner. 


Liability Found Lacking 
In 4,546 Conn. Accidents 


HARTFORD, Conn.—Nearly half 
of the motorists involved in report- 
able accidents in Connecticut dur- 
ing July and August had no liabil- 
ity insurance, according to the 
state motor vehicles department. 

Accidents reported in the two- 
month period involved 9,766 motor- 
ists, 4,546 of whom carried no in- 
surance, it was revealed. A report- 
able accident in Connecticut is one 
causing injury or death, or prop- 
erty damage exceeding $100. 


Foreign Steering Easier? 


Check Discloses That Auto Makers in Europe 
Prefer American-Type Units 


steering system available that will | 
overcome these factors without as- | 
sistance from some auxiliary power | 
source. 

The fact of the matter is that 
most leading European car manu- 
facturers, including such famous 





firms as Germany’s Mercedes, are 
using U. S.-licensed steering ap- 
paratus, and the names of Ross and 
Gemmer are known throughout Eu- 
rope. Only in the large new Mer- 
cedes is another type used, and 
this is somewhat related to Gen- 


















Jason Leal 


Seat covers by Vatco 
Boston, Massachusetts 
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steering | 


eral Motors’ Saginaw 
units. 
Another, sportier type of steer- 
ing is the gear-and-rack type as | 
used on France’s Citroen. Al- 
though comparatively it requires 
far greater effort on the part of 
the driver, it has proved prac- 
tical on Europe’s sharply curved 
roads. 
There 


unquestionably is much| 


that can be done to improve steer-|™ 


ing. Today’s higher speeds have 
lessened the effort required to pi-| 
lot a car while it is in motion. But 
parking in particular still remains 


a strenuous chore in most cars. 

In my own case, my doctor has | 
advised to take some of the strain 
off my heart muscles—by investing 
in American-made power-steering 


equipment, for one thing. 


| 
| 
| 
| 
| 
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Kansas Dealers Give Cars to Legion— 


These cars were presented recently to the Kansas department of the American 
Legion by three Chevrolet dealers. From left are Paul L. Aylward, department com- 
mander; P. J. Larsen, Larsen Chevrolet Co., Ellsworth; Kenneth Reynolds, department 
rehabilitation director; E. T. Drube, Drube Chevrolet Co., Russell; Irvin L. Cowget, 
department adjutant, and C. C. Brewer, Brewer Motor Co., Manhattan. 


Wondering how new-car and truck production and sales are making out? AUTOMO 


TIVE NEWS gives you the entire story every week throughout the year. 
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Saxon Pattern. 
Manufacturing Co., 


JASON CORPORATION 


Certified for Quality by the United States Testing Company! Jason Sealtuft 


is the only quilted plastic that carries this famous Seal of Approval. 
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the way JASON SEALTUFT 


makes every car interior look better! 


Wonderful — the way Sealtuft brings you 


seat cover sales every day! 
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IMPORTANT! For the news in SEALTUFT styling, write Dept. 






originators of SEALTUFT, the siitchless quilted plastic 
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Packard Power Is 
Master Motor Bu 
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A Matchless Background Of Experience In Motor 

Building Plus Traditional Packard Craftsman- 

"ship Assure You Of A Superlative Engine In The 
Packard You Buy Today! 


@ Embodying the world’s highest 
precision standards, powerful new 
J-47 Turbo-Jet engines are coming 
off Packard production lines for 
the Air-Force’s new performance 
ace, the B-47 Boeing Bomber. : 








N LAND, sea and in the air, Packard power is writing brilliant 
new pages in motor development! 


@ Now coming from the production lines are the greatest engines 
Packard ever produced—superb new Packard Thunderbolts for 
Packard motorcars—spectacular new jets of tremendous power for 
the American Air Force’s B-47 bombers—powerful marine engines 
for the Navy, including new Diesels of outstanding performance. 


@ Master motor builders since 1899—during three American wars 
—Packard produces the world’s finest motors. It has designed and 
built every known type of internal-combustion engine, from one 
to 24 cylinders—each custom fitted to its job. 


@ Proud inheritor of Packard’s master motor-building experience, the famous Packard 
, Thunderbolt Engine that powers today’s great Packard motorcars is engineered to 
outperform, built to outlast them all! Ask your Packard dealer for a demonstration. 





> 


@ Packard’s leadership as “master motor builders of the air’ 
began with the revolutionary 12-cylinder Liberty engine of World 
War I and continues today in the execution of critical government 
defense contracts for aircraft engines. In World War II, Packard 
became the world’s largest producer of Rolls Royce aircraft engines 
in a gigantic drive to boost American and British airpower. 


@ Exclusively powered by Packard, the Navy’s fabulous PT boats 
made unparalleled war records. With their phenomenal power and 
phantom-like speed, these hard-hitting craft created a successful 
new type of David-and-Goliath warfare in the South Pacific. 





@ The first American car to travel faster than a mile a minute 
was built and powered by Packard in 1904. And the first American 
V-type, 12-cylinder engine was the famous Packard ‘“Twin-Six;’ 
introduced in 1918. Packard automobile engines have been proved 
in every kind of trial from the brilliant speedway campaigns of 
Ralph DePalma’s record-breaking Packard racers to cross-country 
endurance runs and constant grueling tests at the mammoth 
Packard Proving Grounds. The rugged stamina and reliability of 
these great engines are shown by the fact that more than 53% of 
all Packard cars built since 1899 are still in use! 











@ During World Wor lt Packard 
produced 55,523 Rolls Royce en- 

i than five big British 
companies combined! What’s 
more, these engines were built 
with such precision that all 14,000 
parts were interchangeable with 
those made in England! 








REPRINTED FROM— 


Life, Saturday Evening Post, Time, Newsweek, U. S. News 
and World Report, Fortune, and Business Week 


@ If you are interested in getting ahead with the 
company that’s going ahead—full speed—get complete 
facts about franchises available under Packard’s new 
expansion program. Write, wire or phone collect: 
F. J. WALTERS, Vice-Pres. and Gen’l. Sales Megr.; 
PACKARD MOTOR CAR COMPANY; 1580 East 
Grand Blvd.; Detroit 32, Mich. Phone Walnut 1-5600. 
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AUTOMOTIVE WASHINGTON 


Metals Decontrol Now 
Expected by April 





By William Ullman 
Washington Correspondent 
. Controlled Materials Plan, adopted by the Govern- 


ment more than a year ago in an effort to achieve equi- 
table distribution of scarce metals, is gasping for breath— 


and don’t be surprised if CMP dies much s 
the date predicted by NPA. ¢ 


ooner than June 30, 


There is considerable belief | lean toward this opinion. The 


that CMP no longer will be 


around in its present form by 
Apr. 1. Right now, NPA officials, | | 
with the aid of leaders from 


major segments of U. S. industry 
—and that means auto manufac- 
turers—are busy formulating CMP 
funeral plans. 

Agency officials don’t dare at this 
time to say that CMP will be a 
dead duck by the time the second 


quarter starts, but privately they 





William Ullman 





pressure to _ jet- 
tison CMP as 
quickly as possi- 
ble is mounting 
every day. 
Secretary of 
Commerce Charles 
Sawyer has stated 
that CMP should 
be scrapped very 
soon. Some NPA 
offiicals disagree. 
But even they 





"Flight Test’ for Henry J 


These daredevils get off to a flying start with Kaiser Manhattans and Henry Js in 
the Aut Swenson Thrillcade, a feature of the Dallas State Fair. Swenson has obtained 
delivery of 10 cars from Alexander Motor Sales, Dallas Kaiser-Frazer dealer, and has 
contracted to use Kaisers and Henry Js exclusively for the shows. 


cannot much longer deny the wis- 
dom of getting rid of CMP in the 
face of growing supplies of steel, 
copper and aluminum. 

The auto industry always has 
been on record against CMP, al- 
though it has not challenged the 
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wisdom of unit controls. These con- 
trols, whereby each car and truck 
company is assigned definite per- 
centages of total authorized pro- 
duction each quarter, have been a 
blessing to the little guys. They 
have assured the independents a 





McUUAY 
NOAH! 


Tried, and proved for over 


40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS 10. MO. 










share of materials in order to sta} 
in business. 
* > e 


Agency to Keep Powers 


ATCH for NPA to come out 

with an announcement in the 
next 45 days about its decontro) 
formula. In_ relinquishing CMP, 
NPA undoubtedly will retain its 
right to use directives to assure 
that the military will get what it 
needs. 

At the recent industry advisory 
committee meetings in Washing- 
ton, auto makers argued that it 
was foolish for the Government to 
cling to controls over the entire 
civilian economy just to guarantee 
that a small portion of the national 
gross product went to the military 

If CMP does die about Apr. 1 
—and there is a preponderance 
of belief that it will—the auto 
industry will be in a position to 
get all the steel it needs to make 

1953 its best productive year since 
the outbreak of Korean hostili- 
ties, 

The steel supply situation is such 
that NPA cannot afford to keep 
steel controls too much longer 
without incurring widespread wrath 
from consumers. 

Mills several weeks ago estimated 
that about 1.5 million additional 
tons of steel would be available in 
the first quarter. 

Even Government officials have 
joined the auto industry in chal- 
lenging this figure as being far 
too low. The extra productivity may 
climb to more than two million and 
possibly reach three million tons, 


it is believed. 
* * a 


Defense Needs Overstated 


EN last summer’s steel strike 

was settled, the Government 
said fourth-quarter 1952 and first- 
quarter 1953 steel would be very 
scarce for civilian use. But Govern- 
ment officials erred badly on the 
amount of steel which the military 
would be able to use. The military 
“take” has been far below original 
estimates. 

The fact that the auto industry 
has been able to place virtually 
all of its fourth-quarter CMP 
tickets with the mills in the 
fourth quarter is recognized as 
sufficiently indicative of the 
freer supply. Some mill reportedly 
are begging for CMP tickets. 
Auto makers are pointing out 
that steel production in 1953 should 
hit a rate of almost 120 million 
ingot tons—approximately 25 per- 
cent greater than in 1952. They ask: 
“Who's getting this extra steel?” 
They have first-quarter steel al- 
lotments to produce only 630,000 
ears, although the permissible ceil- 
ing is 1,250,000. If additional steel 
is not forthcoming soon, the indus- 
try has told NPA that its predica- 
ment will be a critical one. NPA 
realizes that it cannot allow the 
resultant unemployment to happen. 

Now that the presidential election 
is over, the Government’s _hesi- 
tancy to act should cease and the 
question of an early end of con- 
trols should be resolved shortly. 

* = ca 


| NPA Staff Shrinking 


NA]PA’s personnel is being whittled 
+‘ down to the point where, after 
Jan. 1, the agency will be a ghost 


|of its former self. Look for NPA’s 


skeletal remains to be moved over 


|into the Commerce Department as 





a part of the Office of Distribution, 
which is to be formally established 
soon. 

NPA has long relied on the high- 
est caliber of executives from 
private industry to supervise its 
various divisions and programs. 


These experts are leaving NPA 
in droves, and the agency is hav- 
ing a difficult time getting top- 
grade replacements. They don’t 
want to come to Washington, 
knowing that the curtain is about 
to fall on the NPA show. 


The auto industry has been ably 
represented in NPA’s Motor Ve- 
hicle Division. Courtney Johnson, of 
Studebaker, headed the division for 
a year, then relinquished the post 
to his deputy, Robert Cass, of 
White Motor. Now Cass also has 
pulled out. 


The job of running the Motor Ve- 
hicle Division will rest in the hands 
of George Davis and George Curtis. 
Davis, a Government career man 
with extensive knowledge of the 
auto industry, succeeds Cass as 
director. Curtis is due to move up 
as deputy director from his long- 
held post as chief of the passenger- 
car branch. 





| 
| 
| 
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Signing Packard Franchise in Akron— 


A new Packard dealership in Akron is Central Packard Co., successor to Carroll 
Motors. The firm is headed by Arthur Shapiro, partner and general manager, and his 
brother, Ted C., partner and sales manager. The brothers, natives of Akron, are tem- 
porarily doing business at 660 N. Main St., although they plan to move to a new 
location within a few months. Shown at a franchise signing conference are (from left) 
Ted Shapiro; Arthur Shapiro; M. A. Saunders, Pittsburgh zone manager for Packard, 
and Jay Crawford, district manager. 
California Packard distributor. 
Gustin purchased the dealership 


Gustin Buys Out Cerruit 











— Coming Events== 


Dealer Conventions 

Nov. 16-17—Texas Used Car Dealers Assn., 
Buccaneer Hotel, Galveston. 

Nov. 19-20—Oklahoma Automobile Dealers 
Assn., Skirvin Hotel, Oklahoma City. 
Dec. !-2—idaho Automobile Dealers Assn., 

Boise. 

Dec. 3—Oregon Automobile Dealers Assn., 
Columbia Athletic Club, Portland, 

Dec. 4— Utah Automobile Dealers Assn., 
Newhouse Hotel, Salt Lake City. 

Dec. 8-10—Ohio Automobile Dealers Assn., 
Statler Hotel, Cleveland. 

Feb. 14-18, 1953 — National Automobile 
Dealers Assn., San Francisco. 

March 9-10, 1953 — Canadian Automotive 
Wholesalers & Mfars. Assn., King Ed- 
ward Hotel, Toronto, 

March 9-10, 1953 — Louisiana Automobile 
Dealers Assn., Jung Hotel, New Orleans. 

March 23-24, 1953—lowa Automobile Deal- 
ers Assn., Hotel Fort Des Moines, Des 
Moines. 

Sept. 21-22, 1953 — Minnesota Automobile 
Dealers Assn., Hotel St. Paul, St. Paul. 


* * * 


Dealer Auto Shows 


Nov. 25-30 — Sioux Falls New Car Dealers 
Assn., Sioux Falls, S. D. 





Inc., 5th Regiment Armory, Baltimore, 
Md. 

Jan. 30 - Feb. 8—Los Angeles International 
Automobile Show, Pan Pacific Auditor 
ium, Los Angeles. 

Jan. 31-Feb. 7, 1953—S50th anniversary 
show, Buffalo Automobile Dealers Assn., 
Masten Armory, Buffalo. 


Jan. 31-Feb. 8, 1953—Greater St. Louis 
Automotive Assn., Keil Auditorium, St. 
Louis. 


Feb. 7-13, 1953 — Milwaukee County Auto 





160 ‘Bootleg’ Sales 


Reported in N. C. 


RALEIGH, N. C.—A total of 
160 cars was sold on this state’s 
“bootleg market” in September 
by nonfranchised dealers, ac- 
cording to Bessie B. Ballentine, 
executive secretary of the North 
Carolina Dealers Assn. 

The cars sold were: Ford, 55; 
Chevrolet, 41; Pontiac, 19; Buick, 
11; Oldsmobile and Plymouth, 
nine each; Mercury, four; Cad- 
illac, Chrysler and DeSoto, three 








Appointment of Howard Gustin : meee : 
as new Packard dealer in San Jose, | from Leland Cerruit. The new firm “ies "han war “Weneta Wee. apiece, and Dodge, Hudson and 
Calif. has been announced by|name is Howard Gustin Pack- Syracuse, Willys, one apiece. 

Inc., northern | ard Co. Jan. 25-Feb. 1, 1953 — Baltimore Show 


Earle C. Anthony, 








“INTER-SUB" ff “OPERATION PROFIT” 


HOW T 
YOUR 
PARTS 


TO HELP CAR 
AND TRUCK 
DEALERS, the 
Inter-Sub plus 
Operation Profit 
Plan was de- 
veloped, tested, 
proved; it equals 
a sound procedure for ALL 
Dealers to enjoy a greater share 
of the day-to-day buying by In- 
dependents and to help get more 
parts volume from Fleet Opera- 
tors, too. Not only will it prove 
of value in your own operations, 
but also will fit today’s need 
for greater parts volume. It is 
based on the Dealer’s need and 
point of view. It results in larger 
and more frequent orders. It 
gives a Dealer the benefit of his 
own promotion without extra 
investment, additional inventory, 
or cut prices. 








AS YOU KNOW increased re- 
placement parts volume and 
greater profits do not depend 
on how many calls a salesman 
makes a day—or on how much 
order-taking he does on items 
no one else can supply. Nor 
does it depend on how nice the 
stock arrangement is kept. It 
depends on SALES. No 
Dealership is going to be a 
continued success unless there 
is someone who is trying every 
minute of the time to incorpo- 


- 4 sound procedure devised for all Car & Truck 
“= Dealers to fill today’s need for greater volume. 


O INCREASE 








rate new ideas, trying to increase 
sales, trying to create new de- 
mands; and trying to get new 
customers. 


IF YOU WANT MORE SALES 
volume for 53, you can get it 
by putting this plan to work 
for your Dealership today. The 
plan is based on actual selling 
experience at the Independent’s 
level. You can do a real selling 
job to hold and build your sales 
volume. Parts promotions must 
be relied on more than ever be- 
fore to produce additional rev- 
enue from sales in the face of 
today’s intensified competition. 
More than the usual methods, 
approaches, and efforts are 
needed if profits are to be main- 
tained and increased. 


HERE IS THE KIND OF A 
PROGRAM THAT MAKES 
SENSE TODAY. This plan defi- 
nitely can help to TRIPLE your 
wholesale parts volume and 
profit. What’s more .. . it gives 
you an almost unlimited poten- 
tial for extra profits. It is a 
method that will interest execu- 
tives who seek a constructive 
method that will increase whole- 
sale parts business. Makes sense 
to Parts Managers who bear the 
responsibility of getting imme- 
diate sales and those concerned 
with long-range planning and 
continued Dealer growth and 


WHOLESALE 
BUSINESS! 


profit. This plan merits your in- 
vestigation. It will get the ready 
support of your sales organiza- 
tion in your drive for greater 
SALES. Decide now to learn 
how this plan can help you real- 
ize a higher annual parts volume 
and a solid base for future 
expansion. 


FREE... 

We will be glad to mail you 
the full FACTS for you to use 
in your business — without 
charge, without obligation. (32 
page manual “HOW TO GO 
AFTER AND GET MORE 
WHOLESALE PARTS BUSI- 
NESS’’) (12 page brochure 
“YOU ARE ENTITLED TO 
AS MANY CALLS FOR 
YOUR PARTS— AS PARTS 
JOBBERS GET FOR THEIRS”) 
(4 page descriptive folder 
“YEAR-ROUND BUSINESS 


FOR CAR AND TRUCK. 


DEALERS”). Just write and ask 
for the Inter-Sub plus Operation 
Profit Plan Kit. All will be 
mailed immediately so as you 
can start right in to get greater 
parts turnover and a larger per- 
centage of Independent buying 
plus more fleet business in your 
drive for greater sales in °53. 
Why not send for it? Do it 
NOW while the matter is fresh 
in your mind. YOU'LL BE 
GLAD YOU DID. 


Automotive Research Publications Inc. 


Islip, New York 


Dealers’ Assn., Auditorium Bldg., Mil 
waukee, 

Feb, 18-22. 1953—Fort Wayne Auto Trade 
Assn., ar Memorial Coliseum, Fort 
Wayne, Ind. 

Feb. 21 - March |, 1953 — Washington Au- 
tomotive Trade Assn., Washington, D. C. 

Feb. 28- March 7, 1953—Johnstown Auto 
mobile Dealers Assn.. Cambria County 
War Memorial, Johnstown, Pa. 

Feb. 28- March 7, 1953—Motor Car Deal 
ers of Greater Kansas City, Kansas City 


Mo, 

March 7-15, 1953 — Seattle Automobile 
Dealers Assn., Seattle Armory, Seattle 
March 14-21, 1953 — Rochester Automo 
bile Dealers Assn., Rochester, N. Y. 
March 14-22, 1953 — Chicago Automobile 
show, International Amphitheater, Chi 


cago. 
March 21-29, 1953— Motor Car Dealers 
Assn. of San Francisco, San Francisco 
March 24-April 1, 1953 — Fresno Motor 
Car Dealers Assn., Fresno, Calif. 
— 22 - 24, 1953 — Southeast Automotive 
Show, Miami, Fla. 
* * * 


Aftermarket Shows 
March 26-29, 1953 — Southwest Automotive 


show, Automobile Bldg., Fair Park, 
Dallas, 

* * * 

General 
Nov. 10-13—American Petroleum Institute 


annual meeting, Conrad Hilton Hotel 
and Palmer House, Chicago, 

Dec. 5-6—Motor and Equipment Whole- 
salers Assn. convention, Chalfonte-Had- 
don Hall Hotel, Atlantic City, N. J. 


Dec. 9— Milwaukee County Automobile 
Dealers Assn. meeting, Milwaukee. 
Dec. 10-13—Automotive Service Industrie: 


show, Municipal Auditorium, Atlantic 


City, N. J. 

Feb. 2-5, 1953— Automotive Accessory 
Manufacturers of America Exposition, 
Grand Central Palace, New York City. 

Feb. 26- March 1, 1953 — Pacific Automo 
tive Show, Civic Auditorium, San Fran 


cisco, 

April 4-12, 1953 — International Moto: 
Sports Show, Grand Central Palace, New 
York City. 

* * 
Engineering 

Nov. 30- Dec. 5— Society of Automotive 

Engineers, Statler Hotel, New York City 


Humphreys Asks 
U.S. for Firm 
F oreign Policy 


NEW YORK.—American business 
stands ready to help the next pres- 
ident of the U. S. face the chal- 
lenge of true leadership at a time 
| when the Government has a “don’t 

-know” policy abroad and a “do-it- 

all” policy at home, according to 
H. E. Humphreys jr., president of 
U. S. Rubber. 

Speaking at the annual meeting 
of the Fifth Avenue Assn., Hum- 
phreys called on the Government to 
develop a firm foreign relations 
policy that would take the initia- 
tive for peace, and recommended 
|in support of this policy the re- 
moval of seven roadblocks to con- 
tinued prosperity at home. 

He urged the development of a 
policy that “we all understand and 
support—a firm policy that calls 
for us to take the initiative for 
peace. With such a policy, our sons 
will be able to live for a stronger 
America—not die for a weaker 
one.” 

Humphreys cited the following 
| seven factors as major obstacles in 
the path of continued prosperity in 
the nation today, and urged that 
the Government and business work 
together to remove them: Unneces- 
sary Government intervention in 
business; tax policies that destroy 
incentive; the Government’s fail- 
ure to recognize the true role of 
profit: instability of the dollar; fail- 
ure of many persons to accept the 
fact that full output benefits every- 
one; monopolistic union practices 
with Government support, and 
_widespread misunderstanding of 
the American business system. 

“We are at a crucial point where 
we must decide for all time wheth- 
| er we shall speak up and stand up 
'for freedom and opportunity, or 
whether we shall settle for social- 
|ism,” Humphreys declared. 


Rivalry Ford-ed 
| Competitor Sells Hudson 


| For Chest Donor 


NORTHAMPTON, Mass. — Ford 
Dealer Tony Blyda went to see 2 
Hudson dealer, James Cahillane, 
about a contribution to the Com- 
munity Chest. 

Blyda commended his rival for 4 
large contribution and said that, in 
thanks, he would sell one of Ca- 
hillane’s cars for him. 

Blyda walked from the office and 
began conversation with a min 
who had driven up for gasoline. 
When the talk ended, the visitor 
had purchased a new Hudson con- 
vertible. 








to let e come to him for & 
contribution and a sale. 
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Next year, Blyda says he’s go's = 
Cahillan 
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y There are all kinds of ‘‘service’’ sold—based chiefly on promises. 
| Here, Dusty, proprietor of Dusty Motors, Inc. sells service 
: based on performance. UNIVERSAL C.I.T. 
oe 
4 
f © “T may not come from Missouri, but I still have to be Mr. Bloodsworth.” I step to the window and say, “‘Look 
* shown,” says this hard-headed businessman. out here.” I point toward two damaged cars standing side 
ip I have him half-way through the Universal CIT Blue by side. “‘Both of those cars were towed in here last Mon- 
i. Book so I maneuver at this resistance. “‘Frankly, Mr. day. You’ll notice that one’s as good as new but we haven’t 
| Bloodsworth, I’d rather not sell you a thing until you are even lifted the hood on the other! The first one was cov- 
convinced that it’s what you want.” ered by collision insurance under the Universal CIT Plan. 
“You managed to convince me on that sedan,” he allows, The adjuster was on the job and settled the claim the same 
“but on this finance plan . . . well, I can borrow the money day it was brought in. I don’t know when the other car will 
rd | ulin onaiie * be inspected and I can’t start work until the other adjuster 
4 4 - ; Te does his job.” 
~ “I’m sure you can. Of course, I’m sure you’d like tohave ‘ 
| all the protections that go with the plan . . . the ones I just Well! says Mr. Bloodsworth, with a frosty twinkle, 
in | showed you. And it’s always nice to keep your credit lines I admit I’d want my car to be well adjusted! You’ve 
7a free for emergencies.” succeeded in twisting my arm. 
. He stares down at the Blue Book like it’s gonna bite him. “Well adjusted, indeed!’ I echo, “‘I couldn’t have put it 
on “They seem like good things to have.” Then he assumes __ better myself.” Then, producing a contract with the speed 
n- | his hard-boiled disguise. “But I’m still not convinced!” of light, I push it across to him. ‘‘Here’s where you sign.” 
ng > I turn to the page on collision insurance and go into my His full name was impressive—Bertram Pomeroy Bloods- 


regular act. “I can see you’re a man who deals in facts, 
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Optimists Holding Fort 


But N. Y. City Bank Says that Bright Predictions 
Don’t Carry Beyond 6 Months 


NEW YORK.\-Optimism key- 
notes business prophecies for the 
next six months, the National City 
Bank of New York reports, despite 
current conservatism in both indi- 
vidual and company buying. But 
beyond six months that optimism 
drains rapidly away, the bank says. 

Short-term forecasts show “re- 
markable unanimity,” the bank’s 
newsletter says, with business ob- 
servers counting on continued Gov- 
ernment spending, and on construc- 
tion and industrial-plant and equip- 
ment programs, considerably influ- 
enced by Government spending. 

“They are equally confident,” 
the bank reports, “that the con- 
sumer-goods cycle has turned up- 
ward, after some 15 months of 
decline, through the holiday trade 
and into next spring at least. 

“By a simple process of adding 
together Government purchases of 
goods and services, private capital 
expenditures, and presumptive con- 
sumer demands, they reach the 








conclusion that business will carry 
well into 1953 at a good and pos- 
sibly rising pace. 

“As forecasts are pushed further 
along, however, the optimists seem 
to drop out by progressive stages: 
Some at the end of the first quar- 
ter, some at the half-year, and the 
great majority by the year-end if 
not earlier. Looking ahead, people 
see defense expenditures finally 
leveling off. They expect plant and 
equipment expenditures to decline, 
and cannot see Clearly what will 
come forward to fill the gap in 
demand.” 

This longer-run caution offers 
one explanation of why—in the 
midst of a boom—people are gen- 
erally not acting as they did in 
past booms, the letter says. 


Conservatism features buying| 


commitments with a tendency to 
hold within 90 days at the most 
and with more buyers coming down 
to a 30-to-60-day basis, says the 
bank, citing a report of the Na- 
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Lloyd Chats with Calif. Dealers— 


J. Saxton Lloyd (second from left), president of NADA, chats with California dealers 
at a recent San Francisco luncheon meeting given in his honor. From left are Wiliam 
B. James, president of the Motor Car Dealers Assn. of San Francisco; Lloyd; James L. 
| Shelburne, president of the Northern California Motor Car Dealers Assn., and Hanford 
A. Crockard, NADA regional director. 


ments than at this time last year, 
it is said. 

“But nowhere,” the New York 
institution notes, “is there a 
reckless scramble either for 
merchandise or industrial ma- 
terials. 

“Another explanation of conserv- 


|tional Assn. of Purchasing Agents. 


Department-store sales have 
shown little improvement Over a 
year ago, but other retail fields 
|have been relatively better, and 
| merchants, with lower inventories, 
|have larger outstanding commit- 
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Suggested by RICHARD C. PROCTOR 
Southern Comfort Corporation, St. Louis, Missouri 


In Chicago, it takes 2— 
to cover all the outlets 


CHICAGO 
Chicago Sun-Times 
211 W. Wacker Dr. 


NEW YORK 
Chicago Sun-Times 
250 Park Avenue 


BECAUSE... Chicago has outgrown the power of any 
single daily newspaper to reach even half of your city 


and suburban prospects. * 


Today it takes two daily newspapers to reach a majority 
of the market—and for MosT net unduplicated coverage, 
one of your two MUST be The Chicago SUN-TIMEs! 


*See the Publication Research Service study, “Chicago Daily Newspaper 


Coverage and Duplication, 1951,” 
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or write us for details. 


CHICAGO 


N-TIMES 


CONCENTRATED WHERE MOST OF THE BUYING IS DONE 


LOS ANGELES 


612 So. Flower St. 


SAN FRANCISCO MIAMI BEACH ATLANTA 


Sawyer-Ferguson-Walker Co, Sawyer-Ferguson-Walker Co. Hal Winter Company Sawyer-Ferguson-Walker Co. 


1213 Russ Bldg. 9049 Emerson Ave. 821-822 William Oliver Bldg. 





atism is the belief that the country 
has demonstrated its ability to fill 
defense requirements and _ carry 
out record-breaking expenditures 
on plant and equipment, and at 
the same time supply about every- 
thing that people and _ business 
want. Buyers are not alarmed 
about shortages and not expecting 
much higher prices, even of manu- 
factured goods which have to carry 
the burden of increased wages and 
other costs. 


“These considerations hold out 
the promise that business may 
show a gratifying degree of both 
activity and stability during the 
next few months. It may be added 
that conservative buying policies 
should prolong the period of 
activity. 

“A policy of restraining inven- 
tory accumulation rather than 
adding to it may save trouble 
later. One of the reasons for the 
long continuance of high overall 
business activity since the war is 
that—with the conspicuous excep- 
tion of the two post-Korean buy- 
ing waves—so many people have 
feared that depression was 
around the corner and have con- 
ducted themselves accordingly. 


| “It would be too optimistic to 
;}expect that the caution of indi- 
aa in a time like this, when 

armament production and deficit 

financing are such strong influ- 
|ences, can wholly overcome the 

basic economic forces which cause 
| business to swell and recede. But 
|}it is indisputable that ‘dampening 
the boom’ acts to defer and moder- 
| ate the reaction.” 






Kettering Looks 
For Big Climb 
In Gas Mileage 


FORT WORTH. — Continued re- 
search and cooperation between 
the automotive and petroleum in- 

_ dustries should 
bring a 35 to 40 
percent increase 
in gasoline mile- 
age, Charles F. 
Kettering, former 
director of re- 
search for Gen- 
eral Motors, told 
the annual meet- 
ing of the Texas 
Mid - Continent 
Oil and Gas Assn. 

Kettering said 
continued increases in gasoline 
mileage would come gradually as 
better engines and better fuels 
were developed. 

Antiknock gasoline, whose devel- 
opment, Kettering said, was stimu- 
lated by the GM-sponsored Ethyl 
gasoline, permits higher engine 
compression ratios. 

“Automobile motors may be de- 
veloped with compression ratios as 
| high as 10 to 1,” he said, “though 
|a ratio of 12% to 1 probably will 
be the limit. 

“Automobiles burn 94 percent of 
their gasoline at speeds under 50 
miles per hour,” Kettering said. 
“Better acceleration is the imme- 
diate problem of automotive en- 
gineering.” 

Kettering was introduced by 
Frank M. Porter, president of the 
| American Petroleum Institute. 












Cc, F. Kettering 


Lee Tire Opens 


| 3 New Branches 


CONSHOHOCKEN, Pa.—The si- 
multaneous opening of factory- 
| warehouse branches in Detroit, To- 
|ledo and Cleveland has been an- 
|; nounced by Lee Tire & Rubber Co. 
of New York, Inc., Conshohocken. 

The branches will function as 
sales and service outlets as well as 
main stock distribution centers for 
| Lee dealers, according to W. F. Hin- 
derscheid, vice-president in charge 
of sales. 

Appointed as managers for the 
|new branches were H. C. Aikman, 
Toledo; B. B. Bowling, Detroit, and 
| James P. Sparks, Cleveland. 





Fuller Ford Constructing 


New Plant in Kentucky 


Work has begun at Falmouth, 
Ky., on a $90,000 building to house 
the automobile engine-rebuilding 
| business of Fuller Ford Co., Cin- 
|cinnati, which is moving to Fal- 
mouth. The new plant is expected 
to employ 60 persons. 
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[* ANY of those friendly readers 


of this column... many of whom 
write to tell me that they always 
turn to this page first ... want to 
know what motives or inspirations 
lie behind these paragraphs ...I 
can tell ’em in a few sentences... 
and FAST. 

Since the entire future of Amer- 


ica . . our industries ... our 
schools . . . the activities of our 
government .. . depends upon the 


intelligence and spirit of our young 
men and women, I am trying to in- 
spire them with a happy but dis- 
ciplined sense of humor, which en- 
ables a boy or girl to smile toler- 
antly at the foibles of human be- 
ings . .. and, more important still, 
to discount the billions of WORDS 

. WORDS... WORDS, pouring 
from the mouths of the adherents 
of an old-fashioned political aris- 
tocracy . .. and to look hopefully 
into the future, in which refreshing 
new IDEAS, developed by young 
persons like themselves, will shape 
their destiny. 

Even grandma and grandpa 
realize now that, with the multi- 
tude of new opportunities for 
education and understanding... 
radio . . . television . .. high- 
speed transportation and light- 
ning communication ... a wide 
gap now exists between the more 
static ideas which influenced an 
older generation and those new 
ideas, with which science is shap- 
ing the future of the young. 
So-o-o, while the certified public 
accountants are dolefully figuring 
the appalling cost to the rising 
generation of the last 20 years of 
inept political administration, I am 
modestly trying to convince the 
most thoughtful ones of the wis- 
dom of my oft-repeated slogan... 
“Hope Can Never Triumph Over 
Experience.” 

If any young man ever heard 
Charles Kettering talk, he must 
have chuckled with the “Boss” 
when he referred to the age-old 
contest between politics and scien- 
tific progress . . . or possibly he re- 
calls what Alfred P. Sloan jr. told 
Bill Knudsen would happen to him 
if he went to Washington... or 
was listening when a chap named 
Wilson finally told why he resigned 
in Washington, to follow a crowd 
of other good men who couldn’t 
stomach the political racket, when 
young men’s lives were being sac- 
rificed in Korea. 

* oe * 


Just One More Hour 


HiAPr test of my heroes, in those 
drab political days when the 
pot was calling the kettle black, 
was Harold Webster, noted car- 
toonist, who died just recently. 

He could always give me a lift 
or a laugh when I got through fig- 
uring my income tax. When I was 
a boy, Harold’s father ran a drug- 
store in Tomahawk, Wis., (20 miles 
from where I was born), and the 
boy dreamed of someday rivaling 
Thomas Nast, the cartoonist who 
originated the fat elephant and the 
dumb jackass, as symbols of the 
Republican and Democratic parties. 
Later, for many years, he did a 


Truck Leasers 
Add Branches 


CHICAGO.—National Truck 
Leasing System reported last week 
that its members continue to ex- 
pand their operations by establish- 
ing branches in additional cities. 

Three instances cited involve 
Ryder Truck Rental, which has 
opened new branches in Panama 
City, St. Petersburg and St. Au- 
gustine, Fla.; Baker Truck Rental, 
which has expanded to Emporia, 
Kans., and Enid, Okla., and Cali- 
fornia Truck Rental, which has 
opened new facilities at Fresno, 
Calif, 





| 
series for a syndicate with the} 


Lincoln’s. Nuthin’ ever happens out 


titles reflecting homespun philoso- | here.” 


ae 
the average person . . . including | 
his favorite character, Casper Mil- | 
quetoast. 

Harold once told me that his 
favorite in the long series showed 
Caspar standing on a street cor- 
ner in a drenching rain, without 
an umbrella and with water trick- 
ling down his neck. Caspar, 
soaked and shivering, finally says 

. “Well, Pll wait one more hour, 
and if he doesn’t come then, he 
can just go and borrow that $100 
from somebody else.” 


In 1918, long before Caspar came | 


depicting the feelings of | 


days, 


* * * 


Gazoompah Wins Out 


AROLD WEBSTER had what I 

call “gazoompah” 
supply, boys and girls?). He sold 
his first cartoon for $5 to a maga-| 
| zine called Recreation and finally | 
saved $150. A the age of 17, after} 
|his third year in high school, he 


|went to Chicago to attend the | 


| Frank Holmes School of Illustra- | 
|tion. The school closed within 20| 
and the boy completed his | 
education the hard way... making | 
| the rounds of newspaper ‘offices to 
peddle his work. Finally he got a 


into being, Harold drew for a Chi- |job on the Denver Post at $15 a 


cago newspaper a cartoon that is 
still reprinted on Lincoln’s birth- 
day. Entitled “Hardin 
1809,” it showed two old farmers, 
who had met on a road, exchang- 
ing the following remarks: 


“Any news downt’ th’ village, 
Ezry?” 
“Well, Squire McLean’s gone t’ 


Washington t’ see Madison swore 
in and ol’ Spellman tells me this 
fella Bonaparte has captured most 
of Spain.” 
“What’s new out here, neighbor?” 
“Nuttin’ a-tall, nuthin’ a-tall ... 
‘cept fer a new baby down’t Tom 


week. Harold said he was “so damn 
near starved I would have taken 


County,/the job at $1.50.” 


Most of the time he was kept 
drawing political cartoons, but 
for the fun of it he began doing 
little human interest sketches 
that were to make him famous. 
The first series was “Little Trag- 
edies of Childhood,” from which 
“Life’s Darkest Moment” later 
stemmed. Then followed “The Un- 
seen Audience,” in which he 
panned radio and later television 
... “How to Torture Your Wife” 
... “The Thrill That Comes Once 


(how’s your| 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952, 






—, 
| 


| The Winnah!— 


Although only 15 years old, Dean Chen- 
| oweth, son of A. E. Chenoweth, president 


has already amassed 54 trophies in stock 
outboard-motor boat racing competitions. 
Just recently, Dean won three national 
championships in racing events at Oak- 
land, Calif., setting a record for honors 
received in stock outboard racing. Young 
Chenoweth defeated other pilots in the 
“A” and “‘B" stock hydroplane and “A" 
stock runabout races. 





in a Lifetime”... “Bridge”... 
“And Nothing Can Be Done 
About It,” in which the woman 
always fails to get the point of 
her husband’s stories. 








| of Chenoweth Motor Co., Inc., Xenia, O.,| . 
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a trip to Europe, endeavored to 
draw enough cartoons to last the 
New York World for three months. 
He finished the assignment, but on 
his return was afflicted with “art- 
ist’s cramp.” Undiscouraged, he 
practiced with his left hand, and in 
four months could draw as well 
with it as he could with his right. 


Harold died of heart disease at 
the age of 67, on his return from a 
fishing trip to the Catskills, where 
he always went because it remind- 
ed him of his boyhood days in the 
bush of northern Wisconsin. 


P. S.—Show me a boy who has 
realized the ambition of his life... 
and ... come hell or high water 
. has never done anything he 
didn’t love to do... and I'll show 
you a person who is a SUCCESS. 





Yarbrough Gets Plaque; 


35 Years a Dealer 

John E. Yarbrough, Atlanta 
Studebaker dealer for 35 years, was 
awarded a service plaque at lunch- 
eon recently. W. K. Erdman, re- 
gional manager, awarded the 
plaque to Yarbrough, oldest con- 
tinuous auto dealer in Atlanta. The 
luncheon was attended by 100 Geor- 


In 1927 Webster, wishing to take| gia Studebaker dealers. 





FACT or Fancy ? 









Here is PROOF by actual test 


FRAM-<BEST 


This chart shows the results of impartial laboratory tests, 
conducted under strictly controlled conditions, showing 
that Fram Cartridges trap from 69% to 114% more dirt than 
any other cartridges tested! Here is absolute proof that Fram 
is the best, the fastest selling, the most profitable line for 
you to handle... 
it faster, keeps it clean longer than ordinary cartridges! 


because Fram gets oil cleaner, 










Soe, 








cleans 


Don’t stake your 





reputation on fancy 
claims — sell the 
cartridge that 
offers you proof 

of superiority! 


HERE are plenty of claims going around 
in the filter industry. . . 
one filter manufacturer who offers you pos- 
itive proof of superiority... FRAM FIL- 
TERS BEST by actual test! (See chart.) 


Your customers read this proof, too... 
in Saturday Evening Post, Collier’s, Life 
and other big national magazines. Your 
reputation—and your business—depend 
on the quality of merchandise you offer. 
Make sure you sell your customers FRAM 
Filters and Cartridges .. . they’re the best 
that money can buy! 


Send for Free Copy of FILTER FACTS 


Here’s a booklet that has 

= turned the filter industry 

/_-#\ topsy-turvey . 

complete story of oil filtra- 

tion to be told to the trade! 

Send for your copy today, and learn the actual 
facts about the filters you sell! 


but there’s only 


. the first 


FRAM CoRPORATION, Providence 16, R.I. In 
Canada: J.C. Adams Co., Ltd., Toronto, Ont. 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 
I AST June, while traveling 

4 through Indiana, Illinois, Wis- 
consin, Minnesota, Michigan, Ohio 
and points in Canada, I talked with | 
numerous auto dealers. A _ legal 
question presented to me a number 
of times was: 

“If the owner of a mortgaged 
or encumbered automobile brings 
it into my service station for re- 
pairs and then refuses to pay me, 
do I have a lien on the car? What 
can I do to be certain that I can 
collect for the repairs I made on 
an encumbered automobile?” 

The answer to the first question 
is: Yes, even without consent of 
the holder of a properly recorded 
mortgage or conditional contract to 
make the repairs, you can perfect 
a lien on the automobile. 

A majority of higher courts holds 
that unless you obtain this consent, 
you do not have a first lien on the 
car, but you do have a secondary 
lien subject to the mortgage or 
conditional contract. 

* + + 


Implied Consent 


—— courts consistently hold 
that a properly recorded mort- 
gage or conditional contract of sale 
always is superior to any other lien, 
including a mechanic’s lien, unless 
the contract of sale shows that the 
holder of the mortgage or condi- 
tional contract of sale expressly or 
impliedly consented to having the 
repair work done. 

According to a recent higher- 

court opinion, “consent” to mak- 
ing repairs is implied where testi- 
mony shows that the holder of 
the mortgage or conditional con- 
tract of sale knew that repairs 
were being made and entered no 
objections. 

For example, in Lincoln Finance 
Corp. v. Morgan, 90 N. E. (2d) 522, 
testimony showed that an automo- 
bile was mortgaged to a finance 
corporation. The mortgage was 
properly recorded. 

The owner wrecked the car and 
took it to Anderson Motor Co. to 
be rebuilt, The loan company’s 
manager went to the garage and 
saw the car being repaired. The 
manager did not tell the service-| 
man that he would not be respon- 
sible for the repairs, nor did he in- 
form the serviceman otherwise. 

* * * 


Lien Awarded 
| ed SUBSEQUENT litigation, the 

higher court awarded the serv-| 
iceman a valid mechanic’s lien and 
refused to allow the finance com- 
pany to repossess the automobile. 
The court said: 

“We think the evidence in the 
case was sufficient to show that 
the mortgagee (finance corpora- 
tion) consented to the making of 
the repairs and to the subordina- 
tion of its lien. At the very least, 
the loan company would be stop- 
ped from asserting a priority if, 
as it appears, it stood by in such 
@ manner as to induce the serv- 
iceman to do the work.” 

For further comparison, see the | 

explanatory case: General Finance 
Service Corp. v. Witty’s Garage. | 
Here it was shown that the owner | 
of a truck leased it to an employe, 
who took it to a service station for 
repairs. The truck was mortgaged, | 
and General Finance held the 
papers. 
* * * 


Payment Denied 


N A lawsuit that followed, the) 
higher court held that General | 
Finance could take possession of | 
the truck from the owner of the 
* service station without paying the | 
repair bill. The court said: 

“A mechanic who makes re- 
pairs to an automobile at the re- 
quest of one who has had posses- 
sion under a bailment lease does | 
not have a lien on the automo- 
bile for his services as against | 
the real owner. Bankers’ Security 
Co. v. Brennan and Levy, 75 Pa. 
Super 199. 

“Inasmuch as there is no allega- | 
tion from which the consent of the | 
plaintiff (General Finance) to the} 
repairs can be reasonably implied, | 
we have to conclude that the de- 
fendant (serviceman) has no lien | 
on the truck for his services.” | 

Also see Consolidated Finance v. | 

Champa, 98 N. E. (2d) 925. This| 








| Ala. Speed-Curb Order 


a test case here. 


County, 


higher court held that when a 
finance company allows the owner | 
of an encumbered automobile to 
have unlimited possession of it, the | 
owner is automatically clothed with 
power to create a valid lien for 
necessary repairs on the car. 
+ + 


Loses in Court Test 


DOTHAN, Ala. — An Alabama 
speed-limit order for state high- 
ways was ruled unconstitutional in 
Judge Cowdery 
Farmer, equity judge of Houston) 
held that the order was| 
legislative | 





an “attempt to usurp 
powers.” 

Drawn up almost a year ago | 
by State Director of Public Safe- | 
ty L. B. Sullivan and State High- 
way Director W. Guerry Pruett, 
the order sets speed limits of 60 
miles per hour during daylight 
and 50 at night for passenger 





Customer! 


GENERAL MOTORS ACCEPTANCE CORPORATION 


TIME PURCHASE 
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| Losso Buyers— 


Following a sales campaign which featured Chevrolet trucks and used cars, these 
salesmen of Barnes Chevrolet, Medford, Ore., pose with Larry B. Barnes, owner-man- 
ager, in their western garb as the “Easy Valley boys, easy to talk to and easy to do 


business with." 


vehicles, and 40 miles an hour at 
all times for trucks. 


Constitutionality of the order 


| was challenged by Carlton Lamar 
| Weeks, a Greyhound bus driver. 


Gov. Gordon Persons said the di- 
rective will be law unless the State 
Supreme Court rules otherwise. 


|“Judge Farmer’s ruling will apply 


;only in his jurisdiction area,” the 


governor said. 
x + * 


Accident-Deposit Law 

Loses Wis. Test Case | 
MILWAUKEE. Wisconsin’s 

safety responsibility law, which 


provides for suspension of the driv- 
er’s license of any motorist who is 





not able to deposit security to cov- 
er damages in a car accident, has 
been declared unconstitutional by 
District Judge John S. Barry here 
in a test case. 

If the law were 


enforced, the 


| judge declared, it might open the 
|way for collusion between the of- 


fending driver and the plaintiff. 
The law “unfairly favors private 
insurance companies” by virtually 
compelling drivers to buy liability 


tinsurance, the judge also held. 


The Milwaukee district attor- 


|ney’s office said that it would seek 
|permission to appeal 


Barry’s rul- 
ing. 


Two Texas Companies 


Get New Charters 
Two automobile firms have been 


| granted Texas charters: 


McCullough Motor Co., Hereford, 
capital stock $50,000; incorporators, 
Ralph E. McCullough, William Ray 
McCullough and Alma Irene Mc- 
Cullough. 

Metteauer Motor and Implement 
Co., San Augustine; capital stock 
$50,000; incorporators, W. Myron 
Metteauer, Peggy P. Metteauer and 
Evelyn B. Sanford. 


NOT JUST A “BUYER” 
...BUT A 


The GMAC Thrift-Guard Plan—The Complete 

Time Purchase Plan — That can be offered only by dealers in 
CHEVROLET * PONTIAC * OLDSMOBILE * BUICK * CADILLAC new cars, . 
and for used cars of all makes sold by these dealers 





—_ 








RAL MOTORS ACCEPTANCE | 








Highways & Safety... 


AUTOMOTIVE NEWS, 


Detroit Dealers Cited 
By State and City 


By Ed Janicki 
Staff Writer 

‘Heid officials and the Michigan 
4 Inter-Industry Highway Safety 
Committee last week paid tribute 
to Detroit-area auto dealers whose 
efforts have helped make the city 
one of the safest 
in the United 

States. 
Eighty-one deal- 
ers, Who have 
been lending cars 
for driver educa- 
tion courses dur- 
ing the last five 
years, were pre- 


They were James A. Mason 
(Dodge), Stark Hickey (Ford) 
and Jack Rose (DeSoto). 

Traffic Judge John D. Watts 


| commended the dealers, adding that 


“all parents in the city should be 
grateful for the work you have 
done in making the young drivers 
safer drivers.” Judge Watts point- 
ed out that there were 35 fewer 
fatalities on the city’s streets this | 


| year than at the same time last year. 


The National Safety Council sev- 


|}eral days ago announced that De- 
|troit had the finest traffic record 
|of any of the large cities of the 
| nation 


through the first’ nine 


sented with safety plaques at aj|months of 1952. 


luncheon sponsored by the commit- 
tee and Detroit Auto Dealers Assn. 

Three dealers, who have played 
a prominent part in promoting 
the safety program, were singled 
out for the citations by Police 


Commissioner Donald S. Leonard. | dustry Committee. “Our goal is to) 


* * * 


PE ptse training education as a| 


compulsory course in the final | 
| year of high school is being urged | 
presently by the Detroit auto asso-| 


| ciation and the Michigan Inter-In- 


You know the GMAC Thrift-Guard Plan 


can help you create car buyers. But more than that, 


it can help you build satisfied, regular customers. 


The man you sell may take 12 months, 


18 months, or longer, to pay for the car. 


During that time it is important 


that he be treated courteously and well. 


GMAC never forgets that its customer is 
your customer. From the start he saves 4 ways: 
He saves time. He saves trouble. 


He saves worry. He saves expense. 


As a result, you gain 4 ways: Control of 


the whole transaction. Gross from time contracts. 


Extra business from satisfied customers. 


Repeat sales from GMAC service. 
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At Detroit Safety Meeting— 


James A. Mason (standing), chairman of the Michigan Inter-Industry Highway Safety 
Committee, tells Detroit auto dealers that “our present goal is to have driver-training 
courses in all the schools in the state.'’ Mason was toastmaster at a luncheon meeting 
in Detroit sponsored by the committee and the Detroit Auto Dealers Assn. Eighty-one 
local dealers received safety certificates for lending cars to schools. From left are 
Police Commissioner Donald S. Leonard; Mason; Jack Rose (Plymouth-DeSoto) and 
Traffic Judge John D. Watts. 

s& « : * 2 


have courses in all the schools inMason, who is chairman of the 
the state, and we are going to workcommittee. 
hard to accomplish this,” declared Gordon Graham, director of 
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safety for Detroit Public Schools, 

said that 3,000 drivers have been 
trained here through the loan of 
47 vehicles last year. More than 
400 cars are loaned throughout 
the state by the dealers annual- 
ly, it was pointed out. 

Dealerships which received safe- 
ty certificates, in addition to those 
mentioned are: 

Clark Auto Sales, Inc. (Pontiac); 
Holzbaugh Motor Sales, Inc. (Ford) ; 
Wagner Oldsmobile, Inc.; Walker 
Motors, Inc. (Ford); Fisher Pon- 
tiac Co.; Johns Bros. Inc. (Ford); 
Park Motor Sales Co. (Lincoln- 
Mercury); Kotcher Oldsmobile Co.; 
Hanson Chevrolet Co.; Dexter Chev- 
rolet Co. 

Griffith Oldsmobile Co.; Long & 
Long, Inc. (Dodge); Royal Oak 
Buick, Inc.; Royal Oak Nash; Cass 
Motor Sales (Dodge); George Motor 
Sales, Inc. (Studebaker); Fort- 
Park Motors, Inc. (Chevrolet); Fort 
Pontiac Sales, Ine.; Trumbull 
Chevrolet Sales Co., Inc.; Krause 
Bros. Sales & Service, Inc. (Chrys- 
ler). 

* * * 
A’ FORD, INC.; Bryant Motor 

Sales, Inc. (Ford); Kessler 

Chevrolet Co., Rosedale Motors, Inc. 
(Oldsmobile); Margolis Auto Sales, 
Ine. (Chrysler); Jefferson Chevro- 
let Co.; Homer Chevrolet Co., Inc.; 
Wink Chevrolet Co.; Grand River 
Chevrolet Co.; Taylor’s, Inc. 
(Dodge). 

Goldhar - Zimmer Motor Sales, 
Inc. (Chrysler); Louis Rose Co. 
(DeSoto); Ver Hoven Chevrolet, 
Inc.; Ver Hoven Woodward Chev- 
rolet, Inc.; Mack-Gratiot Co. 
(Chevrolet); Leonard Sales & 
Service, Inc. (Dodge); Petzold 
Motor Sales Co. (Chrysler); 
Southwestern Motor Sales, Inc. 
(Ford) ; Bliss Motors, Inc. (Chrys- 
ler); Emmert Chevrolet Co. 

B. & B. Chevrolet, Inc.; Adams- 
Simms, Inc. (Ford); Skorey Sales 

& Service, Inc. (Dodge); Gage & 
Drummy, Inc. (Oldsmobile); Al 
Long, Inc. (Ford); Dick Connell 
Chevrolet, Inc.; P. L. Grissom & 
Son, Inc. (Chevrolet); Jerry Mc- 
Carthy Chevrolet Co.; Gib Berg- 
strom, Inc. (Ford); Howard Lare, 
Inc. (Ford); Harry MacKay Mo- 
tors, Inc. (DeSoto). 
* « * 


LOYD-FOREN, INC. (Ford); 

Barnett Motor Sales, Inc. Chrys- 
ler); Whyte Oldsmobile Co.; North- 
west Chevrolet Co.; Down River 
Chevrolet, Inc.; McLeod & Son 
(Studebaker); Rose Co. (DeSoto); 
Millenbach Motor Sales, Inc.; 
(Chrysler); Hall-Dodds Co. (Ford); 
Highland Park Motors, Inc. (De- 
Soto). 

Buick West Chicago Store; 
J. B. Cote, Inc. (Ford);-T. A. 
Grissom Motor Sales, Inc. (Chev- 
rolet); Glenn Walker, Inc. (De- 
Soto); Lewis F. Brown, Inc. 
(Ford); J. P. McGuire, Inc. (Pon- 
tiac); B. J. Ratigan Motor Sales 
(DeSoto); Tom Boyd, Inc. (Ford) ; 
Gene Wallace (DeSoto). 

Floyd Knox (Chrysler); Rollie 
Barrett, Inc. (Chrysler); Hi Daw- 
son, Inc. (Ford); Ray Ridge Motor 
Sales, Inc. (Chrysler); Matthews- 
Hargreaves Chevrolet Co.; Ernie 
Bell, Inc. (DeSoto); Harold Turner, 
Ine. (Ford). 


Colevaie Guile 
Crackdown on 
Unsafe Drivers 


A far-reaching program designed 
to halt Colorado’s increasing high- 
way accident toll has been ordered 
by Gov. Dan Thornton, who de- 
clared a formal emergency as the 
State’s highway accident deaths 
for 1952 reached a total of 246, an 
increase of 14 over the 1951 figure. 

Implementing a sweeping pro- 
gram recommended by the State 
Highway Safety Council, the gov- 
ernor called for. revocation of li- 
censes of all motorists convicted 
of reckless driving; immediate 
driver’s license reexamination for 
all persons involved in accidents of 
any kind, no matter how minor, 
and psychiatric examination of “ac- 
cident-prone” drivers. 

He also ‘asked for reexamination 
|of all persons who have had two 
|or more accidents during the past 
six months or who have had two 
or more “moving” violations. 
| It was announced that the sys- 
tem of roadblocks maintained by 
the State Patrol would be expand- 
ed, and that buses and trucks 
would be examined by the State 
Public Utilities Commission at the 
roadblocks. 


| 
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Hudson Sales Club Elects Officers— 


New officers of the Hudson Sales Managers Club in Grand Rapids, Mich., 
behind Burr Smith (seated), of lonia, Mich., retiring president. They are (from left) Jim 


Sinke, 
president. 


Wondering how new-car and truck groduction and sales are seakies | out? 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
a industry, 


secretary-treasurer; 





Howard Eppler, president, and Niel Dieterman, 


AUTOMO- 


every week VrCagHout bid year. 


AnII Wiad 


ig iu eshte) 


€¢€TT’S A TOUGH BREAK,” Charlie’s friends told him 
sincerely. And no wonder! His doctor had just told 

him to change his occupation—get into a business which 

enabled him to spend more time in the open air. 


Charlie could have been forgiven for feeling dis- 
couraged. After years of struggle he was beginning to 
“get somewhere.” The ninth child in a family of ten 
children, he had started work as a delivery boy at 35 
cents a week. Finishing school, he had just begun to 
earn a fairly good salary. Now, to be told by the doctor 
that he’d have to give up and start all over again was 
a stunning blow. 


But Charlie wasn’t ready to call it quits. Instead he 
carefully appraised his situation. He had lived in the 
same neighborhood all his life, and his honesty and 
integrity had won him a host of friends. He decided he 
could serve his community in the still- expanding auto- 
mobile business. 





The wisdom of his choice was soon apparent. His 
old friends and neighbors were glad to buy from him 
because they knew he would give them a square deal 
backed by real service. From salesman to dealer sales 
manager, to owner of his own dealership in five years— 
that’s Charlie’s record of recovery from the doctor’s 
verdict which his friends had feared would prove a 
knockout blow. 


W hen Charlie presented his qualifications as a dealer 
to the Dodge officials, his greatest asset was the friend- 





line up 


vice- 


Dealer 





Jalovec Motors (Dodge), of Cleve- 
land, has elevated William F. Smith, 
sales manager, to vice-president in 
charge of fleet sales. M. 
Mathews has been named 
manager. 

+ * * 


Chapa Motors Moves 
Chapa Motors, new automobile 
concern, has taken over the build- 
ing formerly occupied by the John 
Smith Chevrolet Co. before build- 
ing its new home at 1201 Broad- 
way. 
* * * 
Huggins Caravan Enlivens 


Ancient-Car Festival 


The entire family of Clarence 
Huggins, Concord (N. H.) dealer, 
fairly chugged into the spotlight 
at the veterans Motor Car Club 
of America’s annual get-together 
at Peterborough, N. H. 

Members of the Huggins family 
drove five of the 90 ancient cars 
which brought more than 350 of 
the organization’s members to 
Peterborough. 

Huggins himself _drove a 1917 


Lauer | 
sales 
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Ahrens-Fox fire engine. His son- 
in-law, Robert Goldthwaite, and 
Mrs. Goldthwaite followed in an 
American-LaFrance pumper. Mrs. 
Huggins was at the wheel of a 
1910 Pope-Hartford. A daughter, 
Nancy, chose a 1917 Pierce- 
Arrow while another daughter, 
Norma, elected to drive a 1914 
Cadillac. 


* * * 


Linder Takes Bronx Deal 


Lou Linder has taken over the 
Bronx (N. Y.) Oldsmobile dealer- 
ship formerly owned by H. Schrader 
and known as Bronx Boulevard 
Corp. The new name of the dealer- 
ship, at 4256 Bronx Blvd., is Linder 
Oldsmobile. 


* * * 


Maryland Chevrolet Deal 


Reorganized by Krause 


An oldtime Maryland dealership 
has been reorganized and now is 
operating as Andrew Krause Chev- 
rolet, Inc., Annapolis, Md. 

Andrew Krause, president, took 
his first Chevrolet franchise at the 
same location in 1918. Victor J. 


t Me Good Fortune’ 





. says Charlie Regan 


A true story. Reading time: 1 minute, 32 seconds, 


ship and reputation he had established in his neighbor- 
hood. For years he had been active in child welfare and 
in career training programs in the local high schools. 
Dealing with people he has known most of his life, and 





constantly making new friends, is a distinct advantage, 
Charlie feels, and his friends agree. “After all,” he says “a 
friendly attitude generates mutual confidence. People 
like to do business where the customer is appreciated. 


That’s my formula for success.” 


Charlie is humble in appraising his progress. “But 


for a bit of tough luck,” he says, 


“I probably never 


would have seized the opportunity to establish a business 
of my own. As a matter of fact, I have thanked the doctor 
many times for pushing me into this business. It’s wide 





open to anyone who wants to give his friends and neigh- 
bors full value. It’s a place where extra service brings 
you repeat business and ample profits.” 


Dealers in Chrysler Corporation products are 
selected for their integrity, their merchandising 


skill . 


. . and their capacity to serve the ever- 


growing customer preference for the cars and 


trucks that exclusively offer 
of Chrysler Engineering Leadership. 


the superior values 


A booklet of true stories about enterprising men 


like Charlie Regan is 


yours 


for the asking. 


Write Chrysler Corporation, Highland Park 3, Mich. 





Chrysler Corporation 
PLYMOUTH « DODGE « DE SOTO * CHRYSLER * DODGE "‘Job-Rated"’ TRUCKS 
Fine Cars of Great Value 





Hirshauer, vice-president and gen- 
eral manager of the firm, formerly 
| was with Chevrolet for 22 years, 
most recently as city manager in 
the Baltimore and Washington 


Douglass Auto Sales (Chrysler- 
Plymouth), of East Liverpool, O., 
plans to move from E. Sixth St. 
and Broadway to a new location 
at 1503 Pennsylvania Ave., adjacent 
to its present body shop. A new 
addition, 30 by 40 feet, will house 
the showroom and office. Robert 
W. Schell and W. B. Douglass are 


associates in the business. 
= * = 


Schritz Is Elected President 


Of Berea (O.) Association 
The Berea Automobile Dealers 
Assn., Berea, O., has elected these 
officers: Henry P. Schritz, presi- 
dent; Walter Kaskey, vice-presi- 
dent, and A. H. Williams, secre- 
tary-treasurer. 
> 


Sharp Trade 


Customer’s $324 Cache 


Turns Up in Car 


About the first thing a car dealer 
does when he makes a trade is 
to go over the used vehicle he took 
in—and determine how badly he 
got stung. 

Glenn Fickin, sales manager for 
Davis-Child Oldsmobile, Hutchin- 
son, Kans., may not have been 
thinking about this when he went 
over a used car he got on a trade 
recently. Usually found are small 
coins, hairpins, combs and a few 
pieces of gum. 

Fickin found more than that. He 
reached in back of the front seat 
and came up with a roll of bills 
which counted up to $324. 

Fickin said the customer prob- 
ably had left the money there be- 
cause he knew he had come out 
best in the deal—but Fickin called 
him up anyway and returned the 
cash. 


area 
Douglass Moving 
| 


* * * 
| Prosser Seeks Dissolution 


Of Price Motors in Suit 
Differences of opinion between 
| the owners of Hudson Price Mo- 

tors, Inc., Miami, Fla., have led 
| to filing of a suit for receivership 
| in Dade County Circuit Court by 
L. J. Prosser, of Tampa, against 
E. E. Price, president of the firm. 
Each owns half the common 
stock. 

Prosser’s suit says that the dif- 
ferences between the former part- 
ners have reached such a point 
“that neither will entrust the 
other with the liquidation.” 

. + 7 


Tacoma Pontiac Deal 


A new Pontiac dealership has 
been opened in Tacoma, Wash., 
which will be headed by veteran 
dealer A. E. Mulligan, president of 
Mulligan Pontiac-Cadillac Co. Wal- 
ter Baldwin was named sales man- 
ager of the new firm. 

* = *. 


Stephenson’s Manager 


Joe A. Carroll, for five years as- 
sociated with the Ford dealership 
at Sumter, S. C., has been named 
manager of Stephenson Motor Co. 
(Ford), Gaffney, S. C. 


* * * 


| Ford Dealers Pay Tribute 


| To O’?Hara at Syracuse 
| The Central New -York Ford 
Dealers Assn. paid tribute to its 
secretary-treasurer, Charles P. 
O’Hara, of O’Hara Motor Sales, 
Camillus, at a dinner meeting at 
the Bellevue Country Club, Syra- 
cuse. 
A wrist watch and scroll were 
| presented to O’Hara by Edgar P. 





Workman, association president. 
Present, in addition to 25 mem- 
bers, were R. M. Murphy, Ford 
district manager from Buffalo. 
and Thomas Ryan, business man- 
agement manager of Ford. 
7” oo a 


| Willys Distributorship 
| Changes Hands in Fla. 


Tom Slade and associates have 
bought controlling interest in Sun- 
shine Motors, Inc., Florida Willys 
distributor, from Robert R. Guth- 
rie, of Jacksonville and St. Peters- 
burg, Fla.; B. Earl Puckett, of New 
York, and Jerome A, Waterman. 

Slade had been serving as man- 

(Continued on Page 25, Col. 1) 
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Doings 


(Continued from Page 24 


ager of the Jacksonville branch. 


The name of the Miami 


Motors. Located at 1644 N. E. Sec- 
ynnd Ave., it will transfer its used- 
car lot from Thirty-sixth St. to a 
lot adjoining the new-car establish- 


ment. - & & 
Marshal Bill 
Allen’s Handcuffs Ready 


For Jesse James 
Jesse James had better not show 
up around Bill Allen, of Allen Chev- 
rolet Co., North Kansas City, Mo. 
Allen, who has constructed a 


“ghost town” on his ranch at Ever-| sales office at Kansas City 


green, Colo., now owns the hand- 
cuffs once prepared for the elusive 
Jesse. He also bought the keys to 
the old Westport City Hall and a 
sideboard for a prairie schooner at 
an auction of relics from the old 
Doerschuk apothecary. 

* * * 


Hart, Davis Buy Deal 


Reedsport Garage (Cadillac- 
Buick-Chevrolet), Reedsport, Ore., 
has been sold by Phil Fields, of 
Portland, Ore., and Camas, Wash., 
to Stephen P. Hart and Herbert W. 
Davis. Hart had managed the deal- 
ership since June. 1. 

* ae * 


Valentine Joins Coleman 

J. C. Valentine has joined Cole- 
man Motor Co. (Studebaker), 
Wilkinsburg, Pa., as sales man- 
ager, a new position formerly as- 
sociated wtih the duties of the 
president. 


* * * 


Sorci Adds Lot 


J. E. Sorci, owner of Sorci Kai- 
ser-Frazer Motors, 7205 St. Claude 
Ave., New Orleans, has opened a 
used-car lot at 2921 Tulane Ave. 
He also operates a used-car lot 
adjoining his new-car_ establish- 
ment. 

* * * 


Art Motor Incorporates 


Art Motor Co., Inc., of Jackson- 
ville, N. C., has been incorporated 
with authorized capital stock of 
$100,000. Principals are Ray Cupp, 
of Jacksonville; A. R. Threatt, of 
Wilmington, and Ralph Threatt and 
Mary Ray, both of Charlotte. 


+ od * 


Royal Domino’s Home 

Berl Berry, head of Berl Berry 
Ford dealership, has added 106 
acres of Johnson county (Kans.), 
farm land to his 320-acre farm 
bought last year. The new farm 
will be the home of Royal Dom- 
ino, prize Hereford bull which 
Berry bought recently for $33,100. 


* * * 


Essig Names Sampson 


Charles W. Sampson has been 
named service manager for Essig 
Motors, Inc. (Oldsmobile), 2444 W. 
16th St., Indianapolis. Sampson, a 
colonel in the Indiana National 
Guard, has served as state mainte- 
nance officer of the guard since 
World War II. 

* 


* * 


Kirk Starts Building 


Bill Kirk Motors (Chrysler- 
Dodge) will erect a new home at 
the northwest corner of Palmetto 
Ave. and Commercial Ave., San- 
ford, Fla., according to Bill Kirk, 
head of the company. The building 
will measure 50 by 100 feet. 

* © ca 


Sell Sunshine Motors 

Jerome A. Waterman announces 
that he and his associates, B. Earl 
Puckett, of New York, and R. R. 
Guthrie, of St. Petersburg, have 
sold their stock in Sunshine Motors, 
Inc. Waterman said they have no 
further interest in the company. 

* * * 


Kans. Packard Deal Sold — 


Krebbs Motor Co. (Packard), 209 
S. Main St., McPherson, Kans., has 
been purchased by Tony Voshell. 
The firm is now Voshell Motor Co. 
Voshell had been employed by 
Harry Lane Supply Co., McPher- 
son, for four years. 

* * * 


Pearson Obtains Deal 


Ted Reed Motors (Nash), Rose-| 
burg, Ore., has been sold to E. A. 
Pearson, General Petroleum dis- 


| Advertising Fund, Inc., 
}ing 1,100 dealers in Ford’s south- 


, tributor in Roseburg for the past 
outlet | 
has been changed to Willys Miami | 


12 years. The former owner, Ted 
Reed intends to devote full time 
to his Nash dealership at Eugene, 
Ore., he said. 


* 


Regional Ford Ad Fund Chiefs 
Hold Oklahoma City Meeting 


Six chairmen of the Ford Dealers 
represent- 


western sales region, met recently 
in Oklahoma City with executives 
of Ford and J. Walter Thompson 
Co., advertising firm. 

Representing Ford’s regional 
were 





Borc-Warner 





i | tended the meeting were Fred 
Jones, representing the Oklahoma 
City district; Raymond Pearson, of 
| Houston, the Houston district; J. 
| H. Kultgen, of Waco, Tex., the Dal- 
las district; J. E. Gaston, of Fair- 
hope, Ala., the New Orleans dis- 
trict; J. C. Johnson, of West Mem- 
phis, Ark., the Memphis district, 
and D. E. Williams, of Kansas City, 
|Kans., the Kansas City district. 


* oa + 
25th Anniversary Marked 


| By Wolverine Chevrolet 
| Wolverine Chevrolet Co., of 2801 

E. Michigan Ave., Lansing, marked 
its 25th anniversary with an open 
| house and telecast. 

T. A. Peters is president of Wol- 
|verine, and C. F. Smale is vice- 
president and general manager. 
Ira B. Groves, regional sales man-| City district sales manager, also at-| Members of the Wolverine organ- 
ager, and his assistant, E. S. David- | tended. | ization can aggregate 450 years of 
son, E. F. Williamson, Oklahoma The six district chairmen who at- | automotive experience. 








Dealer Brown's 25th Year with Nash— 


H. Floyd Brown was feted in San Bernardino, Callif., 


in celebration of his 25th anni- 
versary as a member of the Nash dealer organization. Presenting a silver clock on | 


behalf of Nash is R. D. Bolt, Los Angeles zone manager. From left are F. 

McDermott, assistant zone manager; Slim Barnard, auto editor of the Los Angeles | 
Examiner and Automotive News correspondent; C. A. Mann, Pacific Finance Corp., and 
Spencer T. Honig, president of Nash California Co. and an NADA director. 














Borg-Warner Production of these parts is geared to match 
the combined assembly line requirements of all important fac- 
tors in the Automotive, Aircraft, and Marine fields. 


Yes—modern transportation presents a challenge 
to Borg-Warner from land, sea and air— 


and the answer is— 


7 PRODUCTION MAKES IT AVAILABLE 


ENGINEERING MAKES IT WORK 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK 

BORG-WARNER INTERNATIONAL « BORG-WARNER SERVICE PARTS ¢ CALUMET STEEL « DETROIT GEAR 

FRANKLIN STEEL e¢ INGERSOLL PRODUCTS e« INGERSOLL STEEL e LONG MANUFACTURING 

LONG MANUFACTURING CO., LTD. «© MARBON e MARVEL-SCHEBLER PRODUCTS 

MECHANICS UNIVERSAL JOINT # MORSE CHAIN e MORSE CHAIN CO., LTD. « NORGE e NORGE-HEAT ‘ 

PESCO PRODUCTS «+ ROCKFORD CLUTCH e¢ SPRING DIVISION « WARNER AUTOMOTIVE PARTS 
WARNER GEAR e WARNER GEAR CO., LTD. « WOOSTER DIVISION 
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MIRACLES MADE | 


=ZRA STOLLER 








Television has always had to lead a sort of trailer-camp 
existence. There never was time to find out exactly what 
it was and what it needed for fluid, efficient production 

... for television was in too much of a hurry to pause 


for station identification. 


All the same, miracles happened. Programs got on the air, 


in increasing dimension, to ever-increasing audiences. 


It was clear at once that television was different from any 
other kind of show business — that it had driving demands 
of its own. Speed, for instance. Last year, our New York 
studios alone produced as many hours of program 
product in an average week as the Broadway theatre does 
in a season, or as Hollywood’s biggest studio does 


in a year. 


It was clearer still that television was different from any 
other advertising medium. It brought a staggering 
complexity...and a thundering impact, with the most 
direct and spectacular advertising results the world 


had ever seen. 


But the miracles had to come off more easily, speedily, 
economically. So we built a factory for them to happen 
in...a factory where program product could flow on an 


assembly line, from idea to show-time. 


It is called Television City. On November 15, 1952 

in Hollywood, the assembly line begins full operation. ° 
Ready to produce programs as they must be done today 
—with almost the speed of the light on television’s 
screens. Capable of growing in any direction this 
astonishing medium may take. Providing greater delight 


for its constantly swelling audiences...and a constantly 


better buy for its advertisers. 


CBS TELEVISION 
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Florida Clan Gathers After Convention— 


J. Saxton Lloyd, president of NADA, smiles for the camera along with new officers and directors of the Florida Automobile 
Dealers Assn. following the organization's annual convention in Miami Beach last month. In first row (from left) are Latham 
Davis jr., Gainesville; E. R. Elkes, president, Tampa; Lloyd; Stanley Peeler, immediate past president, Jupiter; Ed Lee, first vice- 
president, Pensacola; John F. Zeder, secretary-treasurer, Miami, and George W. King, vice-president, sixth district, Fort Lauderdale. 
Second Row: Marion G. Nelson, Panama City; W. J. Steed, FADA general counsel, Orlando; E. H. Cochrane, West Palm Beach; 
Emmett Gardner, vice-president, fifth district, St. Augustine; Walter C. Mallory, FADA general manager, Orlando; C. C. Harrison, 
Marianna; J. O. Bradford, Daytona Beach; George W. Estaver, Homestead; C. B. Tutan, Miami; H. L. Butler, Leesburg; a We Whit- 
field, Lake Wales; Charles S. Brooking, a past president, Gainesville; William Catlin, Jacksonville, and W. J. Grant, vice-president, 
first district, St. Petersburg. Third Row: Newman C. Brackin, vice-president, third district, Crestview; A. J. Rountree, vice-presi- 
dent, second district, Lake City; W. P. Turnipseed, Ocala; Harold C. Case, Fort Myers; James i. Ferman, Tampa; Wiley Grant- 
ham, Live Oak, and W. Theo Proctor, Tallahassee. Not shown are B. Elliott, Pahokee; J. W. Sneed, Fort Pierce; Walter A. a | 
Jacksonville; A. P. Clark, Orlando, and Leo J. Adeeb, vice-president, fourth district, Miami Beach. 


10, 1952 


FOB FACTORY 








New Steel-Sheet Tester 
May Cut Output Costs 


A 


NEW nondestructive tester for predicting the drawing 
qualities and stretcher-strain characteristics of flat 


rolled steel, announced at the recent metals exposition in 

Philadelphia, is of considerable interest to the auto industry. 
Developed by Jones & Laughlin metallurgists, working in 

cooperation with a major?——\——W——— 


auto producer, this simple 


portable device is one of the 
first that can be used on the pro- 
duction line to pre-test the drawing 
qualities of steel. It ultimately may 
help effect production economies. 

Automotive production execu- 
tives readily agree as to the need 
for a dependable method of de- 
termining whether a sheet of 
steel will form a particular part. 
The need for predicting whether 
a sheet of steel will show stretch- 
er strain after forming has been, 
if anything, even greater. 

The new Flex-Tester performs a 








With nearly fifty years of specialization in radiator 
manufacturing, we offer the automotive manufacturer important advantages: 


The widest possible range of sizes and capacities. 
Engineering design and production skill that only long years of 


specialization can bring. 


The background of countless applications of our 
concept of balanced engine cooling. 


LONG MANUFACTURING DIVISION 
Borg - Warner Corporation 
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task for which production super- 
visors, die setters and press op- 
erators have had to depend largely 
on their own experience. 

* * * 


Hand Action Imitated 


N EXPERIENCED worker often 

bends the corner of a sheet of 
steel with his hands before draw- 
ing. The general rule is that the 
more easily a sheet will bend, the 
better its drawability. If the sheet 
resists bending by hand, an experi- 
enced press operator will shake his 
head and remark, “I’m sure this 
one won’t make.” Generally, he is 
right. 

The new Flex-Tester is based on 
the same principle of bending the 
corner of a sheet of steel. The base 
of the instrument is bent 60 de- 
grees. A bracket on the end of the 
tongue portion of the tester holds 
the corner of the material to be 
tested. 


The tester itself is used to bend 
the corner of the steel sheet. A 
dial indicator registers the re- 
sistance of the steel sheet to the 
bending operation. 


Experience with the tester tells 
the range of values for forming a 
particular part. Variables such as 
die design, die conditions, thickness 
of the material and severity of the 
draw are considered, of course, in 
setting up standards for each job. 


Another interesting part of the 
|test is measuring the permanent 
set taken by the sheet of steel as 
|a result of bending. An instrument 
called a Spherometer is used to 
measure the curvature. 

* * * 


High Accuracy Shown 


7 reading gives an indication 
of the susceptibility of the ma- 
terial to stretcher strain—a char- 
acteristic of steel that often re- 
sults in waviness and_ so-called 
orange peel in formed sheets of 
steel. 


Where a piece of steel indicates 
susceptibility to stretcher strain, it 
can be put through a roller level 
machine before drawing. After roll- 
er leveling, another test can be 
made to determine the success of 
the treatment. 


While there is not yet suffi- 
cient experience to determine the 
ultimate usefulness of the Flex- 
Tester, some tests have indicated 
that the instrument is 95 percent 
successful in predicting the draw- 
ing characteristics of steel for 
making a certain part. 

From the standpoint of the steel 
supplier, the auto producer and the 
car dealer, this simple test device 
may make an important contribu- 
tion to future car production. 

If the instrument is proven by 
experience, scrap in stamping 
plants may be reduced. Car makers 
may find a method of eliminating 
some of the premium payments 
they are now making for special 
deep-drawing steel. Metal finishing 
costs, it is argued, can be cut. 

The new Flex-Tester is sold ex- 
| clusively by Steel City Testing Ma- 
chines, Inc., Detroit. 

* * * 


|2 Magnet Kits Designed 


For Accessory Holding 
DETROIT.—A “You-Try-It” kit 
|of permanent magnets has been 
| made available to manufacturers of 
automobile accessories for various 








holding applications on accessories. 
The kit is being marketed by the 
Carboloy department of General 
Electric Co., Detroit 32. 


Two kits are available. Shop 
package No. 1 contains 48 Carboloy 
permanent magnets in eight styles, 
which have up to two pounds of 
“pull” per unit. Shop package No. 
2 contains 18 larger magnets, in 
four different styles, which have 4 
“pull” of three to 12 pounds. 
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New Orleans Dealers Gird for Competition . . . 





Old Sales Practices Returning 


By Gordon Hebert 
Staff Correspondent 


NEW ORLEANS.—Dealers here 


are becoming convinced that the | 


lush era is over, as far as new-car 
sales are concerned. They are get- 
ting their house in order, so to 
speak, and mapping plans for stiff 
competition which may be ahead. 

With showroom activity reported 
“very slow,” a majority of the deal- 

ers are beginning to increase their 
sales forces and send their sales- 
men out to contact prospective cus- 
tomers. 

A couple of dealers have even 
gone back to the old gimmick of 
distributing circulars in automo- 
biles parked along the street stat- 
ing how much they will allow 
on the purchase of a new car. 

The abundance of new cars 
which the dealers had expected to 
receive prior to the 53 models have 
not appeared on the scene yet. 
They are receiving regular ship- 
ments, but not as rapidly as had 
been expected. 

Most dealers, for the first time, 
are delivering cars to the custom- 
ers’ wishes. That is, only with 
accessories the purchaser expressly 
desires. 


The business picture here was} 


described by one dealer as “stopped 


at both ends—no cars and no cus-| 


tomers.” He said he was receiving 
unwanted cars. 

Another dealer said that in 
some instances his salesmen were 
forced to sell the customer down 
to a cheaper model in order to 
get the required downpayment. 

Some dealers report they are not 
getting “whole” deals, giving over- 
allowances in order to secure the 
business. A couple of dealers in 
the high-price bracket are openly 
advertising discounts. 

A number of dealers echoed the 


Oil’s TBA Group 
Sets Agenda for 
St. Louis Parley 


ST. LOUIS.—Completion of the| 
agenda for the Oil Industry TBA| 


Group’s annual meeting here Nov. 
17-18 has been announced by C. 
W. Henking, of Pure Oil Co., na- 
tional chairman of the group. 

For the first time, all speakers, 


with one exception, will be oil com- | 


pany executives. 

John A. Welch, 
and general sales manager of 
Arkansas Fuel Oil Co. and vice- 
president of Orange State Oil Co., 
will open the meeting with a dis- 
cussion of management’s interest 
in and attitude toward TBA mar- 
keting. 


Arthur Sweet, manager of TBA| 


sales for Humble Oil & Refining 
Co., will outline the functions of 
an oil company TBA department. 

G. R. Miller, merchandising man- 
ager of Richfield Oil Corp., will 
trace the trends that are rapidly 
making the service station an im- 
portant retail source of supply for 
tires. 

W. J. Matson, supervisor of tires, 
batteries and auto supplies for 
Tide Water Associated Oil Co. 
(western division), will speak on 
relationships between oil company 
TBA departments and suppliers. 

Warren W. Leigh, of the Univer- 
sity of Akron, will discuss the sta- 
tistical service of the Oil Industry | 
TBA Group and its value in meas- | 
uring the performance of oil com- 
pany TBA departments. | 

W. P. Marquam, sales promotion | 
manager of Pure Oil, will give a/| 
case-history presentation of TBA) 
sales promotion and its effect on| 
retail sales. 

Emil F. Kalkhof, advertising | 
manager of American Oil Co., will 
discuss TBA advertising programs. 

C. Z. Hardwick, vice-president 
and manager of refining and mar- 


vice-president | 


| opinion that many present pros- 
|}pects are awaiting the arrival of 
new models. They say customers 
are already inquiring about model 
changes. 

While the used-car business has 
been spotty, it may be considered 
fair. Very few dealers are doing a 
consistent used-car business. Dealer 
stocks have increased slightly over 


Low Overhead 
DU QUOIN, Ill. — Police say 














keting operations of Ohio Oil Co.,| 
will conclude the program with an | 
address on coordinated action in 
stepping up volume through su- 
Perior service to the customer. 


Highland’s the Name 
_ A business name has been filed 
in the Erie County (N. Y.) clerk’s| 
office for Larry Highland Motors, | 
1116 Hertel Ave., Buffalo, by Law- 
rence R, Highland. 


that Emil Moeckel, held on a fed- 
eral warrant charging interstate 
transportation of a stolen motor 
vehicle, set himself up in the 
auto salvage business with stolen 
cars and a stolen tow truck. 


THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


on Hegvays 


Regardless of the size of vehicle or whether the preference 
is for vacuum or air, the trucking industry has come to look 
to Bendix Products as the one source uniquely qualified to 
meet every power braking need. 


Hydrovac, the world’s most 


the undisputed leader in the vacuum-hydraulic field. And 
Air-Pak is recognized as foremost in the field of air-hydraulic 


power braking units. 


Products of twenty-five years of practical braking expe- 
rience, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And 


in both the vacuum and the 


be applied instantly by foot power alone—a constant 
safety factor of tremendous importance. 

That’s why on highways everywhere the preference is 
for Bendix* Hydrovac* or Bendix Air-Pak, the Industry's 
Finest Power Braking Systems. 


BENDIX - 


Export Seles: Bendix 


PrRopucts | 
DIVISION 


international Division, 72 Fifth 
Ave., New York 11, N.Y. ¢ Canadien Sales: Bendix- 
Eclipse of Caneda, Lid. Windser, Ontaric, Canede 


|the previous 30-day period. 

Prices remain firm, but have a 
tendency to slip downward, The 
independent outlets are bidding 
very close on used merchandise, 
not taking as big a gamble as 
they were 60 days ago. They are 
keeping a close eye on new-car 
production figures, also keeping 
in mind the early introduction of 
| @ number of cars. 
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| Dealers are evenly divided as to| 
|the activity in the parts and serv-| GM Cites Fleet Safety Winners— 


j}ice end of the business. 

A number still 
|climb, while others say the parts 
| and service business has slumped a 
bit—around 10 percent. Dealers re- 
porting a decrease are not alarmed, 
jas they expect it to perk up again. 





widely used power brake, is 


air actuated units, brakes can 


nes. 8. 5. PAT. OFF. 


SOUTH BEND 





show a steady 











Winners of the 21st National Fleet Safety Contest, conducted by the National 
Safety Council, were honored at a victory luncheon in Chicago sponsored by the Gen- 
eral Motors fleet section. Among those at the speakers’ table are (from left) Rear- 
Adm. Francis P. Olds, commandant of the Ninth Naval District; W. L. Shaffner, direc- 
tor of the GM fleet section; Ned H. Dearborn, president of the safety council, and 
Dr. Alfred P. Haake, economic consultant to GM and principal speaker at the luncheon. 


Division 
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|in diameter and applicable to a va- 
riety of equipment, is described in 
Tubing Corp.’s Catalog 


| Flexible 

| C 2-3, 
| Made of fabric-supported rubber 
|or plastic wound on helical spring- 


that all models are equipped with autc- 
matic - resetting overload circuit - breaker 
protection, steel cases and full-wave seler- 
ium rectifiers. Largest of the line is the 


| Hartman model S-20 with 20-ampere ou!- 


| put. 
wire coils, the ducting is _ light- . * * #& 
weight, highly retractable and flex- 
Number 4/0 emery polishing pa- | 300-watt PAR-56 flood lamp of the | Anti-Corrosion Agents ible enough to allow 180-degree i 
per, for producing a fine polish on | all-glass, sealed-beam type. De-| Berlin and Jones, Inc., of 601|turns, the company says. Flexible 
metal, plastic or wood surfaces, is| scribed as a “precision” lamp, the|w. 26th St., New York 1, offers) Tubing Corp. is located at Guilford, 


being manufactured by Behr-Man- | 
ning Corp., Troy, N. Y. It is claimed | 
to be the world’s finest grit sand- 
paper with more than 285,600,000 
particles of Emery grit per square 
inch. 


+ * * 
Rust Preventive Primer 


Offered by Pioneer 


A new type rust preventive for- 
mulation is announced by the Pio- 
neer Chemical & Mfg. Co., 1826 
Columbus Rd., Cleveland 13, O., for 
metal or wood. 

The pigmented primer dries with 
a hard film over which any type 
of decorative finish may be applied, 
it is said. 


* * * 


New Flood Lamp 
General Electric’s lamp division 
at Nela Park, Cleveland 12, has an- 
nounced the development of a new 





3 smart moves foward hettor business... 


(1) An open-vision front 
that shows what you sell... see 





new flood light is designed on the 
principle of the automobile head- | 
lamp, and is intended for both out- | 
door and indoor use, the company 
said. 





ARMATURE LATHE, UNDERCUTTER — | 
Dixie Machine Tool, P. O. Box 625, Cin- 
cinnati, has announced a new Clipper 
armature and mica undercutter. The Clip- 
per shown handles both centered and cen- 
terless-type armatures up to six inches in 
diameter and 20 inches long with shaft 
diameters up to three-fourths of an inch, 
claims the firm. 


(2) An 


interior that builds 
customer confidence . . . 


Durst Motor Company, Philadelphia, Pa. 
Architect: Clifford E. Garner, Philadelphia. 


Bob White, Inc., Columbus, Ohio. 


|two new bulletins to inform engi- 


neers of their volatile corrosion in- 
hibitors, which are said to protect 
ferrous metals and aluminum with- | 
out the help of oil or grease. Tech- | 
nical Bulletin VT-1 has been writ- 
ten as a general primer, while Gen- 


|eral Bulletin GB-1 deals specifical- 
|ly with the firm’s DryVapor Pack- 


velopes, a protection for steel and 
aluminum. 
Bd x + 


Stampco Jacks Catalog 
A catalog sheet describing the 


been issued by St. Anthony Ma- 
chine Products Co., 2424 E. Frank- 
lin Ave., Minneapolis, manufactur- 


ers of automotive jack equipment. 
* * 


Flexible Tubing Offered 


In Various Diameters 
A line of flexible tubing, ranging 
from less than one inch to 30 inches 


| aa 
| Stampco hydraulic bumper jack has | 





impressive 


(3) A doorway that says ““welcome’’. .. and ““come back again’’ 


Architects: Sims, Cornelius & Schooley, Columbus. 


| slow battery chargers 


Ed Voth Motor Company, Newton, Kansas. 
Architect: R. L. Hollis, Wichita, Kansas. 





Conn. 





BATTERY CHARGERS —A new line of 
is announced by 
Associated Equipment Corp., 5147 Natural 
Bridge Ave., St. Louis 15. The firm states 


FOR FORD CARS—Production of Shift- 
omatic, an attachment that “enables a 
Ford owner to drive without hand-shifting 
at one-third the cost of automatic trans- 
missions,” is announced by Benmatt Or- 
ganization, 3447 E. 15th St., Los Angeles 
| 23. The device changes gears from low 
through intermediate to high in only eight 
seconds, half the time of the average hand 
shift, claims the company. The unit is said 
to cut gasoline costs by at least 10 percent 
and reduce clutch wear. With the Shift- 
omatic, a motorist can change gears with- 
|out forward movement of the car, the 
company says. 








MARKETED IN TUBES—Seal-All, the re- 
cently introduced leak sealer, bonder and 
adhesive, is now being packaged in tubes, 

| according to the manufacturer, Allen Prod- 
ucts Corp., 20450 Sherwood Ave., Detroit. 
| The company says the new tube has a 
| specially desigend applicator tip which 
; speeds the sealing of leaks and other 
repair operations. 


* * * 


Ionic Gun Is Feature 
| Of New Paint Sprayer 





HESE three examples indicate the unlimited possibilities of Pittsburgh Products in 

helping to attract the passer-by, stimulate his desire to buy. draw him inside to make 
a purchase. (1) An open-vision Pittsburgh Store Front displays your automobiles to the 
best advantage . . . night and day. (2) A modern interior helps convey the impression of 
progressiveness. This modern office. with a wall of Polished Plate Glass, affords a dramatic 
background for the automobile displays while performing its functional service. (3) An 
unobstructed, all-glass Pittsburgh Doorway fairly beckons the prospective customer inside. 
Give your showroom the power to make passers-by stop, look . . . and buy. Modernize with 
sales-winning Pittsburgh Products. 





Pittsburgh Plate Glass Company 
Room 2162, 632 Duquesne Way 
Pittsburgh 22, Pa. 


Store Fronts 
and Interiors 


ry 
SIG 


Without obligation on my part, please send me a FREE copy of your 
modernization booklet, ‘How To Give Your Store The Look That Sells.” 
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Scientific Electric, Garfield, N. J., 
| announces the development of its 
|new ionic high-potential paint 

spraying equipment. 

A feature of this equipment is 
|the ionic-gun. This new spraying 
|unit was designed on a principle 
of charging the paint electrically 
within the spray apparatus itself. 
| With the ionic-gun, paint is highly 
| ionized so that it differentiates be- 
(Continued on Page 31, Col. 1) 
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USED CARS 
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New Products 





(Continued from Page 30) 


een painted and unpainted sur- 
es, producing an even finish and 


t 
f 
penerating into all cavities and 
crevies, it is claimed. 

* * * 





y 


CARBURETOR CLEANER — Rust Master 
Chemical Co., 56 Creighton St., Cam- 
bridge, Mass., claims that its new product, 
the Carb Master Service Kit, permits clean- 
ing of a carburetor without dismantling. 
Carb Master, according to the maker, will 
dissolve gums, carbon sludge, lead, var- 
nish and other foreign matter. All the 


Costs,” available from Remington 
Rand Inc., 315 Fourth Ave., New 
York 10. 


* * * 


Insulation Folder 
A new four-page folder, titled “A| 
Complete Line of Glass’ Fiber} 
Acoustical Insulation” and includ-| 
|ing all relevant details of Ultralite, 
| Ultrafine and Ultracoustic, has just | 
been issued by the Gustin- Bacon | 
Mfg. Co., Kansas City, Mo. 


* * * 


| Martin-Senour Offering 


_| Enamel Mixing Setup 


Martin-Senour paint company, 


nounces a new Synthol enamel 
custom color mixing operation as 
a supplemental program to its 
line of factory-packaged automo- 
tive finishes. 

Based on the more accurate 
metric weight system, rather than 
on a volume basis, the Synthol 
custom mixing operation will pro- 


8 South Dearborn, Chicago, an- | 
|: 


| rectional 
| R. E. Dietz Co., 225 Wilkinson St., 


duce mixed colors as accurate as 
any in the field, outside of fac- 
tory-packaged colors, according 
to Don A. Seeley, automotive di- 
vision manager, The operation 
consists of a six-place agitator 
unit, a Detecto metric scale, and 
a Harbil two-place shaker. 
* * + 





DIRECTIONAL SIGNALS—New Slim di- 
signals are being, offered by 
Syra- 
cuse 1. The signals feature stimsonite 
lucite lenses which, according to the manu- 
facturer, will not fade or distort. The sig- 


| nals are round-based with single hollow 
| stud mountings to reduce vibration, Dietz | 
| says 
ee 


‘Purchasing Procedures’ 
Booklet Available 


| Emphasizing the importance of | 
the purchasing department, a new 
booklet by Remington Rand Inc., | 
| entitled, “Purchasing Procedures to | 
| Save Time and Money,” outlines 
| several time and money- saving pro- 
| cedures for fast, precision purchase 
action. 

| <A feature of the book is a check 
| list which gives the purchasing de- 
|partment a capsule survey of im- 
portant information needed for ef- 
ficient operation. Checked answers 
;point up the need for improving 
| records and simplifying procedures. 

| This booklet, known as X-1202, can 
| be obtained by writing to Reming- 
ton Rand Inc., 315 Fourth Ave., 
|New York 10, N. Y. 


| Blue Streak Announces 
Tuneup Wall Chart 


Tuneup specifications for every 
American-made automobile, includ- 
ing 1952 models, are included in the 
new Blue Streak wall chart now 
being: made available to mechanics 














mechanic has to do is attach the special 
plastic tubing to a can of the cleaner and | 
thread the fitting on the other end of the! 


tube to the carburetor, says the firm. | 


Fluid is run through the carburetor by in- | 
verting the can. 





ROTARY'S NEW LIFT—A new frame 
pickup lift has been developed by Rotary | 
Lift Co., 1054 Kansas, Memphis 2, to meet | 
the servicing problems imposed by auto-| 
matic transmissions, intricate wheel sus- 
pensions, frameless bodies and other me- | 
chanical features of new automobiles. The 
new lift also can handle repair, lubrication 
and brake work on all models of older | 
cars, according to Rotary. 

* * * | 








FOR STRAIGHTENING FRAMES — Sim- | 
pler and @aster straightening of frames | 
and restoration of basic body alignment is 
claimed with this Tool Group 14, an- | 
nounced by Bee Line Co., Davenport, la. | 
According to the company, the tool group | 
has unlimited combinations of | 
Because of the 360-degree angle of hook- | 
up, the jack is always in line with the) 
push or pull, the company states. 

a a 


Office Machines Teamed 


To Cut Invoicing Costs 


Remington Rand Inc., has teamed | 
its printing calculator and Electri- 
conomy typewriter with a 10-key| 
decimal tabulator, and the firm | 
says that the combination can re- 
duce operating costs of invoicing by | 
10 percent. | 

The calculator computes and_/| 
prints at high speed and the type-| 
writer takes over by typing up in-| 
voices with extensions from the | 
original order. Twenty carbons can | 
be produced from a single typing, 
the company says. 


The operation is described in a 
booklet, “Paired to Cut Invoicing 


| 
| 





Ricur this 
section of your dealership is losing 
money it could easily make with an 
Inland Radiator Department. For 
chances are you’ve always discour- 


aged radiator repair business... 
because you lacked the right equip- 
ment, or felt it wasn’t big enough 


to bother with. 


Yet, by substituting modern cooling 
system service for rule-of-thumb 
guesswork and factory-method re- 
pairing for tinkering, you'll not only 
increase shop efficiency and save 


man-hours—but find it 


in more retail parts and labor sales 
—plus a substantial business from 


Chart shows figures on 


sources of 
rived 


1108 Jackson Street 


minute the service 


from an 
equipped department of 
an automobile dealership 
in a town of 4200. 


Sedo 


RADIATOR DEPARTMENT 


below. ) 
Inland-equipped 


ate. And Inland 
.either 


establishing and 
partment. 


We 


business? 


also pays off 


below. 


’ 


revenue de- 
Inland- 


Retail Work Related items 
(Labor) 


INLAND MANUFACTURING COMPANY 


wholesale customers. 


ments are easy to install and oper- 


started by training your personnel 
and by providing detailed plans for 


Why not cash in on this highly prof- 
itable radiator repair and service 


called “Blueprint for Profit’ which 
explains the equipment, selling pro- 
cedures and benefits in full. 
yours FREE for sending the coupon 





Omaha 8, Nebraska 


Saves 


repair job. 


Testing 
and 

labor 
bench 
bined 
piece. 


(See chart 


radiator depart- 


will help you get 


operating the de- 


HOT CLEANING 


cleaning . 


have a_ brochure 


It’s 


Please send complimentary 


Name 
Address. 
By. 
Make of Car Sold 
City. 


Wholesale 





time, 
duces customer 
comeback by ex- 
posing tiny radia- 
tor leaks and per- 
mitting perfect 





Are you now operating a radiator shop? [] Yes 
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| by Standard Motor Products, Inc., 


manufacturers of ignition products. 

The two-color chart also lists 
the tuneup specifications for Chev- 
rolet, Dodge, Ford, GMC and Inter- 


| national trucks. Copies may be ob- 
| tained, free of charge, by writing, 


Tune-Up Chart, Standard Motor 


| Products, Inc., 37-18 Northern Blvd., 


Long Island City a. ae 


Colored Ti res Poss ble 


In Goodrich Process 

AKRON.—Plain, blank sidewalls 
may soon give way to gaily at-tired 
color combinations. A _ process 
bought by the American Anode di- 
vision of B. F. Goodrich, called the 
“Anolith method,” permits’ the 
transfer of a multicolored impres- 
sion to rubber in one swift opera- 
tion, Goodrich announces. 

Even though the rubber be cus- 
tomary black stock, colored impres- 
sions can be readily applied, Good- 
rich says. The company adds that 
once the image transfer is made, 
it will last indefinitely, thanks to a 
curing operation which will perma- 
nently seal the impression and will 
last as long on the surface as the 
rubber does. 





The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 


tics, buyer information and personnel data. 


RADIATOR LEAK EXPOSER 


s 


INLAND FLO-TEST MACHINE 


re- 


Accurately diag- 
noses radiator 
trouble in ad- 
vance of symp- 
toms. Excellent 
basis for advertis- 
ing cooling sys- 
tem service. 


TEST AND REPAIR BENCH 


tank 

rugged 

saving 

com- 

in one 
i 


PAINT SPRAY AND 


BACK-FLUSHING BOOTH 


For flushing, back- 
flushing and wash- 
ing the radiator 
inside and out af- 
ter cleaning. Also, 
an efficient spray 
booth for painting 
radiators. 


VAT 


For hot chemica! 


. the 


preferred modern 
cleaning method 


INLAND MANUFACTURING COMPANY, Dept. AN-11 
1108 Jackson Street, Omaha 8, Nebraska 


copy of “Blueprint for Profit.” 
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| the $5,875-$6,375 bracket to the $7,- 

500-$8,950 group. = 
At a meeting in Concord, the 

salary boost was urged by John D. 


Auto Personnel 
Orr, manager of NHADA; Merrill 


lations for Midland Steel Products| 4- Calkins, chairman of the New 

in southern California, Nevada |Co., it is announced by W. A. Hampshire Highway Users Confer- 

and Arizona is Shultz and Co., | McKinley, president. McCoy has| &™°®: David L. _ Forsberg, New 

: : ; ; | Hampshire Good Roads Assn.; Vir- 

2811 S. Hill St. Los Angeles. been in charge of labor relations| i) p White. Ford deale ‘S See. 
Owner Walter Shultz said more | ,+ widiand’s Cleveland plant since g . ite, Ford dealer and 

: S Cleveland p , mer motor vehicle commissioner, 


than 6,000 of the automobile air- ae 
conditioning units were installed | 1946. and Stinson L. Taylor, secretary- 





New distributor for Frigi-Kar 


last year. The first Frigi-Kar * * * : treasurer of the New Hampshire 
unit was placed in a Cadillac 12 Purolator Plant Aides Petroleum Industries Committee. 
years ago, he said. James V. Blusewicz and Stanley | 

<eeRe G. Hegeman have been named as-| Federal-Mogul Selects 


Warren Named Special Rep | sistant factory managers of the| Camp to Head Service 

For Galion in Southeast main Rahway (N.J.) plant of Puro-| Thomas L. Camp is the new gen- 
Oliver C. Henkel, president of lator Products, Inc., oil-filter manu- | eral _manager of Federal-Mogul 

Galion Allsteel. Body Co., Galion,|facturer, it is announced by Mel-| Corp.’s service division, according 

O., announces the appointment of | ville D. Johnson, vice-president in to Guy S. Pep- 


» zs a anni | piatt, president. 
Ray W. Warren as southeast spe-| charge of operations. Hegeman has Camp succeeds N. 





~ a Tae diconk ‘ been with Purolator since 1925 and A 6 Sieere’ fe 
_ Warren will direct sales and SeIv-| Biysewicz began his career with i y 
First Ford Dealer Honored in Calif.— |ice of Galion dump bodies, hydrau-|+1. frm in 1930. a stelaten 


| lic hoists and hydraulic tailgates in ak 


head, Camp is re- 
sponsible for all 
service districts; 


the company’s 74 a 


Amos T. Crowl (right), manager of the northern California and San Francisco auto ee - . 

: ith sone .,| Virginia, the Carolinas, Georgia 
dealers’ association, presents a bronze plaque to William L. Hughson, the nation’s . S , H 1 
first Ford dealer, at a recent luncheon meeting in San Francisco. Hughson, who is and Florida. He previously was as- N. . Auto Leaders Urge 


honorary president of the northern California council of the Automobile Old Timers, | S0ciated with A. E. Finley & Asso- Pay Hike for Commissioner 
ciates in Raleigh, N. C. 








started in the auto business in 1903. The plaque is a reproduction of a picture of . . ‘ | The New Hampshire Automobile branches in the 
Hughson and Henry Williams, another Old Timer, who began in the auto business 2 Dealers Assn. and other automotive United States and 
in 1905. McCoy Promoted groups are supporting a salary in- Canada; a central 
——— : ae _ a weL. scaee. ee y T. L. Camp 


Ta ore ss + i: 7s > ~ v . y ” 3 x > : + ’ in 
The back pages of every issue of AUTOMOTIVE NEWS contain the WANT ap| Charles W. McCoy jr. has been| crease for Frederic N. Clark, State , _. warehouse i 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? | appointed director of industrial re-| motor vehicle commissioner, from | Coldwater, Mich., and zone ware- 


sania caine : — - ee houses in North Kansas City, Mo., 


and Sacramento, Calif. Special 
|}market sales and export sales to 


|some 64 foreign countries also are 
|included in his authority. 
New! Heavy-Duty! 
= 
Higher Detergency! 


| Camp has been responsible for 
branch operations since 1948. He 

Exceeds all manufacturers’ recom- 

mendations for all passenger cars! 





senna SaNSaEE aR msesity 


H.D. 


Ui 





joined the company as a salesman 
in Los Angeles in 1931. 
* * * 





| Lempco Products Promotes 


Rowe and Nunn in Sales 

A. B. Harding, vice-president in 
charge of sales of Lempco Prod- 
ucts, Inc., Bedford, O., announces 
that Al Rowe, former midwest 
regional manager, has been pro- 
moted to assistant sales manager. 
W. S. Nunn, midwest representa- 
tive, steps up to Rowe’s old post. 


* * * 


| Aikin Is Heading Up Sales 
| For Ontario Paint Firm 


| Robert C. Aikin has been ap- 
pointed general sales manager of 
the 54-year-old Standard Paint and a 
Varnish Co., Ltd., 
of Windsor, Ont., 
|according to an 


announcement by 

|President Fred- 

j}erick G. Weed. 
Aikin has been 


oTO oa re) Hy | transferred from 


| 








Rinshed - Mason 
|Co., Detroit fin- 
ish manufacturer, 
which recently 
purchased Stand- 
ard. 

Assistant automotive - industrial 
| finishes sales manager Rinshed- 
| Mason, Aikin brings to Standard a 
| background of nearly 25 years in 
the paint business. 









R. C. Aikin 





* * > 
Gives complete protection Firestone Elevates Mead 
‘ To Merchandising Chief 
under sever est engine Promotion of Gordon V. Mead 
h d ' to the position of merchandising 
manager of Firestone has been 
eat an pressure. announced by H. D. Tompkins, 
vice-president in charge of sales. 
New H.D. Dynalube is actually Mead replaces Victor D. Kniss, 
. : who resigned. 5 
more than twice as tough as ordi- Succeeding Mead as general | 
. manager of the home and auto 
nary detergent motor oils. supply division is J. F. Faunce, 


formerly group merchandige man- 
ager for home supplies. 
= * + 


| Copeland Named Aide 


| In Pontiac Promotion 


Charles L. Copeland, 36, has been 
|mamed assistant sales promotion 
| manager of Pontiac Motor, General 
| Sales Manager H. E. Crawford an- 
| nounces. 
| Copeland, with Pontiac and Gen- 

eral Motors 15 years, has been 
| assistant San Francisco zone man- 
|}ager for the past two years. He 
joined Pontiac in Denver in 1937. 

| * ~ * 


| Greensward Is Shifted 
By Allis-Chalmers 


J. D. Greensward was named 
| vice-president and director of man- 
ufacturing of the general machin- 
lery division of Allis-Chalmers at 
| the last meeting of the board of 
| directors, W. A. Roberts, president, 4 
has announced. Previously general 
|manager of Allis-Chalmers’ works 
! (Continued on Page 33, Col. 1) 


CHANGE TO OYWALUGE 
THE LONG MILEAGE MOTOR oft ! 


Inferior motor oil builds up gummy New H.D. Dynalube cleans away var- 
deposits of varnish on the valves, piston nish and carbon and keeps them in sus- 
rings and hydraulic valve lifters. En- pension until your next oil change. (For 
gines run hot, wear faster and burn maximum protection, change oil every 
extra gasoline and oil. 1000 miles.) 





Customers stay with you when 
you sell SUNOCO Products! 





4 





‘Continued from Page 32) 


it Norwood, O., Greensward suc-| 
eeds Fred Mackey, resigned. 
At Norwood, P. F. Bauer has 
een named general manager of 
the works, succeeding Greensward. | 
* * * 
L-M Names Cooney 
John F. Cooney has been ap- 
pointed administrator of the man- 
agement development program in 
the industrial relations office of 
Lincoln-Mercury. He joined Ford 
Motor Co. in 1944 and most of the 
time since then has been doing 
industrial relations work. 
* * * 


L-O-F Adds Andree 


Robert W. Andree, of Little Neck, 
L. L, is a new sales representative 
of the fiber-glass division of Lib- 
bey-Owens-Ford in New York. He 
will work with Arnold K. McClay, 
divisional district sales manager. 
Andree for six years was a J. C. 
Penney Co. merchandise buyer. 

+ * * 


Chevrolet Ups Hatch 


Clark Hatch, Los Angeles organ- 
ization manager of Chevrolet, has 
been promoted to the post of 
regional organization manager op- 
erating from Oakland. 


Riley Honored 
Foreign Trade Award Goes 


To GM Executive 


Edward Riley, vice-president of 
General Motors and general man- 
ager of its overseas operations di- 
vision, is the 1952 
recipient of the 
annual Capt. Rob- 
ert Dollar Memo- 
rial Award for 
distinguished con- 
tribution to the 
advancement of 
American foreign 
trade, the Nation- 
al Foreign Trade 
Council, trustee of 
the award, has 
announced. 


The _ selection committee was 
headed by George W. Wolf, presi- 
dent of U. S. Steel Export Co. 

Presentation of the award to 
Riley is scheduled for Nov. 19 at 
the world trade dinner, concluding 
event of the three-day 39th Na- 
tional Foreign Trade Convention in 
New York. 


Riley, the council said, has devot- 

ed 30 years to foreign business. 
The selection committee, in addi- 
tion to Wolf, was composed of Mil- 
ton P. Higgins, president, Norton 
Co., Worcester, Mass.; Eugene Hol- 
man, president, Standard Oil Co. 
(New Jersey); R. A. Hummel, 
president, Lone Star Cement Corp.; 
W. A. Roberts, president, Allis- 
Chalmers Mfg. Co., Milwaukee, and 
Edward M. Ryan, vice-president in 
charge of foreign operations, Inter- 

national Harvester Co., Chicago. 
* a * | 


NPA Appoints Kimbrough 


To Truck Makers’ Panel 


W. E. Kimbrough, manager of 
the truck-sales department of 
the Ford division’s general sales 
office, has been appointed a 
NPA’s Motor 


| 
| 
| 





Edward Riley | 





member of the 





leading automobile dealers all over the | 
United States recognize the value of dealer 
identification. Their preference for Ben- | 
matt license plate frames, service mono- 
grams and other personal identification, | 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 








| 





Truck Manufacturers 
Advisory Committee. 
* * + 


Joyce Heads Clutch Sales 

At Spicer Division 
Appointment of William J. Joyce 

jr. as clutch sales manager is an- 

nounced by D. D. Robertson, sales 

manager of the 


Spicer Manufac- : 
turing division of — oil 


he D ; oe 
Tadeo” eee Mitchell & Cassell Salesmen Cited— 


Joyce will have 
charge of sales 
for both the Au- 
burn and Brown- 
Lipe clutches 
manufactured by 


Industry 


J. Rotes, district manager. 
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Three members of the sales department of Mitchell & Cassell (Dodge-Plymouth), 
Peoria, Ill., recently were made members of the Dodge 400 Club. From left are 
J. Thompson, F. O'Donnell and F. Trimpe, all salesmen, receiving their citations from 


the Inland Manufacturing division | president of Budget Finance Plan, 


_83 


fore that, he was vice-president of 


Pacific Finance Corp for 11 years. 
* + 


+ 
@ | Keeshin Active Leader 
|Of Terminal Company 

John L. Keeshin, organizer and 
| former head of a nation-wide motor 
transport firm bearing his name, 
has taken over active management 
of Truck-Rail Terminals, Inc., with 
headquarters in Chicago. 

Keeshin announced the appoint- 
ments of Andrew Robertson as ex- 
ecutive vice-president; Harry 
Spamer, general manager, and 
Maurice Kelleher, treasurer. 


Ford Fills 5 New Posts 
In Quality Control Dept. 


Expansion and realignment of the 
Ford division’s quality control de- 
partment to keep pace with car 
and truck manufacturing activities 
have been announced by Harlan M. 
Splawn, manager of quality con- 
trol. 

Splawn announced the appoint- 


cane fi oo of General Motors. |Inc., which has been operating in| ment of managers of five new sec- 

W. J. Joyce ir. staff in Decem- * 28 2 | the west, but plans national expan-|tions on the divisional level. They 

irec- | Mattison Named President sion. were F. J. Newton, quality stand- 

ber, 1951, Joyce was research direc- | Mattison succeeds Charles S.| ards; J. S. McNally, material qual- 


tor of Wayne Pump Co., Ft. Wayne, 
Ind.; chief engineer for Raybestos- 
Manahattan, Inc., at Mannheim, 


|Of Budget Finance Plan 


E. A. Mattison, who resigned as 
executive vice-president of the 








Offer, who now becomes co-chair- 
man of the board with Albert Behr- 
stock. Mattison had been with the 
Bank of America for 17 years. Be- 


ity; F. O. Fason, assembly quality; 
S. J. Rogers, product quality, and 
C. J. Weatherred, analysis and 
methods. 





Many fine new cars rolling off the assembly line are equipped with 
the latest advance to promote passenger comfort .. . the L-O-F 
Hoodliner that muffles engine sounds. 


L:0-F Kiber:-Glass Hoodliner reduces 
high-frequency sounds to a whisper 


L:-O-F Fiber*Glass also insulates roofs, trunks, and fire walls 


reese, passengers enjoy the comfort of near 
silence in new cars and trucks through the 
use of the L-O-F Hoodliner. Installed under the 
hood, the Fiber-Glass Hoodliner mutes high- 
frequency engine sounds, tire whine and air- 
stream whistle. 

Highly efficient, Fiber-Glass insulation ab- 
sorbs sound and substantially reduces air-borne 
noise in cars and trucks. Lightweight, flexible, 
oil- and grease-resistant, the L-O-F Hoodliner 
is easily installed on the assembly line. 






LIBBEY- OWENS: 
FIBER+ GLASS DIVISION 


L:O-F Fiber-Glass is also supplied as superior 
insulation for roof liners, on fire walls, under 
package trays and as dash liners. And Libbey: 
Owens:Ford lives up to its reputation in the 
industry of meeting your schedules... right 
on time! 


For more information, call L-O-F’s Detroit 
office, 610 Fisher Building, Trinity 5-0080; or 
write, wire or phone Libbey-Owens:Ford, Dept. 
F-G 5112, Nicholas Building, Toledo 3, Ohio. 


FORD GLASS COMPANY 
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Repossessions Predicted in Missouri. . . 





Credit Laxity Worries Dealers 


edge are not sound deals and the} 
buyer does not have the means t0| that the car, bought by a salesman 
when he was off the lot, might be} 


JEFFERSON CITY, Mo.—The 
economic aspects of a falling mar- 
ket and relaxed credit are begin- 
ning to worry some dealers in cen- 
tral Missouri. 
shortage of new models, most deal- 
ers see a plentiful supply in the fu- | 
ture, and one dealer said: 

“In the old days at the lower 
prices if we had five cars backed 


up, it represented an investment of | 


$5,000. But today if five cars back 
up, it means we have to pony up 
the cash or borrow the money to 
the tune of $15,000. 

“Consequently, there are plen- 
ty of us who, if we should hap- 
pen to have 10 or 20 new cars on 
hand for which there was no im- 
mediate sale, would be placed at 
the mercy of the bank or finance 
company.” 

Another dealer, competing with 
a metropolitan area where some 
used-car and even new-car dealers 
are selling at low downpayments 
and terms up to three years, pre- 
dicted that next year would be a 








WIN 


acd ay 
AGAINST 








Pe 





RAIN 


In the battle to pre 
crankcase, rear axle 


Despite a current | 


PREMATURE 


period of bad collections and many 
repossessions. 


“This has to be true,” this deal- 
er commented, “because most deals 


| 
| 

| - 
| 
| 
| 
| 


| 


AvuTomotive News 


“We can get married now, 
sweetheart. I’ve got this business 
| licked — just sold my first car!” 









ISLEZ.4 


PLUGS 


vent premature wear in 
or transmission, you'll 


come out on top if you install LISLE PLUGS 


as original equipment. 


Metal particles that 


flake off moving parts 


are attracted and held by the strong permanent 


magnet in each LISLE 


PLUG. These particles 


can no longer circulate in lubricants, and a com- 
mon cause of wear is eliminated. 


ty tS 
Ordinary 
ait Ts 
with 
LISLE 
PLUGS 


To Remove 
IRON and 
ys 8 
idl s 
from Oil 


CLARIND 





TEST! 





Sample plugs 
for testing 
without charge. 
Simply state 
size and type 


of plug desired. 


Coworition, 


A, IOWA 








of which we have personal knowl-| comes worth 


make the payments. 

“Consequently, when the car be- 
less than what he| 
owes, he’ll let it go back and buy 
another if it has not already 


| yanked. Cars sold on an unsound 


basis always kick back whether 


| times are good or bad.” 








Another dealer, in an adjoining 
state, said: “We’re making some 


deals now that we only hope will | 
turn out all right. We’re forced | 


to take lower downpayments and 
grant longer terms because the 
customer does not have any more 
money and he can get a similar 
deal in many other places. 


“We took a $200 downpayment | 


the other day from a_ defense 
worker on a car that should have 
brought $400 down, because he sim- 
ply couldn’t raise any more money. 

“We gave him 28 months so the 
payments would be low enough for 


him to meet. We fear that he'll lose | 
his defense job before the car is| 


half paid for and that it will have 


to be repossessed because other | 


jobs—if he can get one—will pay 
him a lot less money. 

“Now I wish somebody would tell 
me which is worse—let the car sit 
on the lot for another month or 
two, or get it out on a contract 
that’s a little light?” 





Miami Dealers Approve 


Sunday Closing Rule 


MIAMI, Fla.—Beginning Oct. 19, | 
used-car dealers of the Miami area 
put a voluntary Sunday closing | 
rule into effect. Eighty percent of | 
all dealers—both new and used 
cars—voted in favor of closing. 

President Stacy Rowe, of the 
Miami Used Car Dealers Assn., 
wld his group that new-car dealers 
would go along, except when ’53 


models are unveiled. 
+ * + 


McClelland Elected Again 


As Akron Assn. Chief 


AKRON.—Archie McClelland, 
head of H. C. Turney Auto Sales, 
has been named to his third term 
as president of the Akron Used Car 
Dealers Assn. 

Other officers are: Henry C.| 
Brown, owner of H. C. Brown 
Motor Sales, vice-president; Leo A. 
Berg, president of Berg Motor Co., 
renamed secretary for his 17th 
term, and Earl Barr, head of Barr 
Motor Sales, treasurer. 

Louis A. Geller, former president | 
and now regional vice-president of | 
the national association, was made | 
honorary president. 

Directors chosen were Robert | 
Schultz, Schultz Motor Sales; Jack 
Podlish, Royal Motor Sales; Henry | 
King, King Motor Sales; William 
Miller, Miller Motor Sales, and Ed- 
ward Kindler, Kindler Motors. 


* cg * 
Biloxi U.C. Dealer Moves 
BILOXI, Miss.—King Harvey ha; 
moved to his new used-car lot at 
1422 W. Howard Ave. 
+ ~*~ 


* 


U.C. Dealer Fined $500 


On Stolen-Car Charge 


ST. PETERSBURG.—John Ward 
Kah, used-car dealer here who 
pleaded guilty to violation of the 
Dyer Act, has been fined $500, given 
a two-year suspended sentence and 


Brill Sucssedes Frieden 


As Head of Capital Dealers 


Edward Friedson, president of 
the National Capital Used Car 
Dealers Assn., Inc. of Washing- 
ton, has resigned the presidency 
of the association in order to 
take over a Pontiac franchise in 
Manassas, Va. 

He is succeeded by Robert H. 
Brill, who will carry on the work 
of the association to the expira- 
tion of the present term. 

In leaving the group, Friedson 
expressed his gratitude for the 
members of the Washington used 
car industry for their cooperation 
in carrying out the code of ethics 
established by the association 
several years ago. 


Used-Car Notes 


| placed on three years’ probation by 
| Federal Judge William J. Barker. 


| stolen car to a Mobile 
|by use 


Kah was charged with selling a 
(Ala.) dealer 
of a false name on the 
invoice. 


Kah set forth that he had learned 


| “hot” and therefore sold it in Mo- 
|bile under a fictitious name. The 
defense also asserted that Kah re-| 


been | 





imbursed the Mobile dealer and 
took a loss of about $3,500. 


* * 


Nilmeier Expanding 
FRESNO, Calif.—Henry Nilmeier, 
owner of Tower Car sales here, has 
opened a second location at 1349 
Blackstone Ave. as a used-car out- 
let. 


* 


* * * 


Langstons Start Firm 


PRINCETON, N. C.— Langston 
Used Cars, Inc., has obtained a 
charter from the secretary of state 
to carry on a _general automobile 





He plans to open another lot | 
jin the near future. 





business. Authorized capital stock 
is $100,000. Principals are Jesse W. 
Langston, Eunice Inez Langston 
and Lester Langtson, all of Prince- 
ton. 


Motor Map 


Socony Booklet Lifts Hood 


From Mysteries 
NEW YORK.—Remember when 
they used to sing “Get Out and 


|Get Under?” 


A lot of today’s motorists don’t, 
which is the reason for a new 
booklet by Socony-Vacuum Oil Co., 
Inc. For those who have never had 
occasion to look under the hood 
and wouldn’t recognize anything 
they might see there if they did 
Socony is offering an _ illustrated 
text on the modern car. 


The firm points out that safety 


j}and economy depend upon proper 


understanding and maintenance, 
but says its new booklet “is not a 
manual telling how to correct me- 
chanical troubles.” 


Available 
coast to 





SAFE-R-WIPE 


ASI 


RAAT MTs ann gait) 





AND STUDEBAKERS 





ORIGINAL EQUIPMENT ON 1951 
AND 1952 PLYMOUTHS 








COMPANY, Inc. 


AUTOMOTIVE SERVICE DIVISION 
OWOSSO, MICHIGAN 


ALWAYS SERVICE REDMOND EQUIPMENT WITH GENUINE REDMOND PARTS 

















ORDER 
FROM 


GRAPH CALENDAR 
A VALUABLE DEALER MANAGEMENT AID 


SALES « PROMOTION «x ADMINISTRATIVE 


Will tell you the date and record day by day gains or 
losses against new cars, used cars, parts and ser- 
vice quotas or monthly comparatives. At-A-Glance 
information. Simple and easy to use. Size 20 x 30. 
Price $2.85 for a full year (1953) control pad. 


== THORNTON COMPANY ' 









205 Spring St. N.W. A 
Atlanta, Georgia 






THE EXTRA-COMFORT SEAT CUSHIONING 


ae 


THE NATION’S LEADING CARS 


GEORGE P. HOOPER 
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On the Financial Front. . 





Analyst Singles Out 
GM, Chrysler Shares 


By George Deery 
Associate Editor 
/ NALYZING “just what indus- 
‘4% tries to favor and what issues 
to buy,” G. M. Loeb, of E. F. Hut- 
ton & Co., New York, declared that 
“one of the first industries I'd pick 
would be the motor industry.” 

He advised the Federation of 
Women Shareholders at a meet- 
ing in New York to invest their 
funds over a period of time, in- 
stead of all at once. “This is just 
another way of saying, go easy 
for the moment, and if you have 
all cash, don’t invest it all now. 
If you have been investing right 
along, build up or keep a cash 
reserve.” 

At the present, if he were think- 
ing of investing a portion of these 
“must” funds. “I think one of the 
first industries I’d pick would be 
the motor industry.” 

? * * 
{N THE same way, if I were 
trimming stocks from a port- 
folio that was over-invested, one 
of the last groups I’d take out 
would be the two leaders of the 
motor group,” Loeb said. 

His praise of the automotive 
industry described it as “one of 
our very great growth indus- 
tries,” and “certainly a typical 
example of a major industry. It 
has had successful and dominat- 
ing leadership in General Motors 
and Chrysler, confining my re- 
marks to publicly-owned compan- 
ies. 

“It is peonled with resourceful 
and aggressive men who really} 
never take no far an answer. a 
victory in the last war rested on 


Houdaille Net 
Off to $1,345,059 


Houdaille-Hershey and its sub- | 
sidiary companies have reported, | 
for the nine months ended Sept. | 
30, consolidated profit before fed-| 
eral taxes of $3,740,104 and net in- | 
come of $1,345,059. 

Provision of $2,395,045 for federal | 
taxes includes $458,304 for excess | 
profits tax. Allowance for federal 
taxes for the nine months has been 
estimated at 65 percent of taxable | 
income. 

Since a 70 percent estimate was 
used for the six months ended 
June 30, this reduction in rate re- 
sulted in a credit of $218,734 to| 
net income in the quarter just | 
ended, representing the excess pro- | 
vision for federal taxes for the first | 
six months. 

Earnings amounted to $1.31 per 
share. In the same period in 1951,) 
the comparable earnings were $1.84 | 
per share. 


Clark Picks Up 
Earnings Hit $4,136,799 
As Sales Gain 


Net earnings of Clark Equipment | 
in the nine months ended Sept. 30) 
were $4,136,799 after provision for 

sti Federal income 
and excess profits | 
taxes, compared 
with $3,758,751 af- 
ter taxes in the 
corresponding pe- 
riod of 1951, it 
has been an- 
nounced in an in- 
terim report by 
George Spatta, 

a —- ; 
ov ter preferred 

George Spatia dividend | 
ments, the nine months’ earnings 
were equal to $6.15 a share, com- 
pared with $5.31 a share a year 
before. | 

Sales were $98,978,876 in the nine 
months, compared with $92,653,348 
in the corresponding period a year 
ago. 

Total current assets Sept. 30 were 
$48,947,394 and current liabilities 
were $20,651,633. On the same date 
& year before, current assets were 
$45,151,638 and current liabilities 
$17,645,788. 

















the mass production § techniques 
developed in the motor industry. 
* * * 


7 OTORS are sure to be com- 

pletely busy in wartime and, 

as I said before, they are pretty 

resourceful in making themselves 
busy in peacetime.” 

In the case of Chrysler, 


he 


Antifreeze Booklet 


WASHINGTON. — The National 
Bureau of Standards is offering a 
new booklet, “Automotive Anti- 
freezes,” based on research into 
corrosive characteristics of common 
antifreeze solutions. It terms two 
types safe—simple alcohols and 
glycol-base solutions. The booklet 
may be obtained by sending 15 
cents to the Superintendent of 
Documents, Government Printing 
Office, Washington 25, D. C. 


details, there are various reasons 
added that “without going into 
why this company should in time 
establish a new high record for 
earnings and dividends and, when 
this goal is reached, its price 
should be considerably above its 
present level. 

“You will probably get 7% per- 
cent, more or less, on your money 
while you’re waiting for a profit.” 


Tide Water Story 


Net Falls While Sales Go 


Up to $320,138,000 

William F. Humphrey, president 
of Tide Water Associated Oil, re- 
ports consolidated net income of 
$24,828,000 for the nine months 
ended Sept. 30, equal to $1.94 per 
share, compared with $26,771,000, or 
$2.09 per share, for the first nine 
months of last year. 

The decrease of 15 cents per 
share was blamed on _ increased 
labor and material costs, strikes of 
refinery and oil field workers, and 
price disturbances in eastern states 
during the first half of the year. 

Consolidated net income of the 
third quarter of this year amounts 
to $9,473,000, or 74 cents per share, 





Seattle Mayor Greets Chrysler Show— 


Escorted by the Seattle dealer committee and factory officials, Mayor Allen Pomeroy 
was the first to register at Chrysler's ‘New Worlds in Engineering” when it visited 
that city. From left are Pomeroy, Frank Hawkins, Commercial Automotive Service (De- 
Soto-Plymouth); Maxine Regan, Chrysler Corp. car designer; Stan Sayres, American 
Automobile Co. (Chrysler-Plymouth); Harry E. Chesborough, assistant chief body engi- 
neer of Chrysler Corp., and S. L. Savidge, of S. L. Savidge (Dodge-Plymouth). 





as against a net income of $9,548,-|to $320,138,000 in the last nine- 

000, or 74 cents per share, for the} month period, as against $293,945,- 

third quarter of last year. 000 reported for the corresponding 
Sales and other income amounted | period of 1951. 
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Engineered Steering — 
b capiliommlonad 3 for | 


Trac 


i 


ADJUSTABLE TREAD TRACTOR 





tors | 


a 





TRICYCLE TYPE 
TRACTOR 


CENTER ARM STEER 
Adjustable Tread Tractor 





EERING LINKAGE must be developed to meet the requirements of 
many different tractor designs. Thompson’s “Steering Engineers” have 
worked closely with tractor builders for many years to improve steering. 


With the accent on easy steering, design advances, maneuverability 
and increased loads on the suspension and linkage; steering linkage units 
are required to provide more strength and accuracy and greater freedom 
of movement at the sockets. 


Improvements in modern tractors—requirements by many tractor man- 
ufacturers for improved steering to accommodate adjustable front wheel 
tread for a. and cultivating certain types of farm products—necessi- 

a 


tated better and 


r more complicated steering units. 


Illustrated are 3 of the types of steering linkage found on current-model 


tractors. The 


Detroit Division of Thompson Products makes a wide 


variety of such parts. For consultation on these designs or other steering 
problems, please contact us. 


YOU 


CAN COUNT ON... 


Thompson A Products. Inc. 


7881 CONANT AVENUE * 


DETROIT DIVISION 


DETROIT 11, MICHIGAN 





Merchandising 


Memos to Dealers 





F A DEALER isn’t particularly 

enthusiastic about a facet of his 
business, he should make sure that 
at least he has enthusiasm by 
proxy. 

Take the case of selling foreign 
cars in competition with U. S. 
makes in this country. Several 
used-car dealers are handling for- 
eign cars because they are en- 
thusiastic about them, while 
others recognize in them an ex- 
cellent device to attract traffic. 

At the recent NUCDA convention, 
I ran into Ray Miles, Norfolk (Va.) 
used-car dealer, who became in- 
trigued by the promotion possibili- 
ties of the foreign cars. To provide 
the enthusiasm, he found a young, 
sales- minded foreign-car fan as 


THE N 


designed and 
manufactured by 


NEW 


By Bob Finlay 


manager of this end of the busi- 
ness. 

He handles MGs, which run about 
$2,100 to $2,200, and Jaguars, which 
are priced from $4,200 to $4,700. In 
their price range, he claims, there 
is nothing made in this country 
that can touch them when it comes 
to mechanical performance. 

The trick is to find prospects 
who are enthusiastic about cars 
as mechanical pets. 

This is accomplished by being 
well represented in dirt-track races 
and any sports event involving 


autos. 
+ . * 


Credit Approach 


NOTHER enthusiastic trader at 
the used-car convention was 


CUSTOM L 


THE CALNEVAR CO. 


1732-42 WEST WASHINGTON BLVD. * LOS ANGELES 7, CALIF. 
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| Studebaker Dealer Joins in Centennial— 


Pat O'Dea, president of James M. “‘Pat"’ O'Dea, Inc., Detroit Studebaker dealership, 
accepts a special Studebaker Corp. centennial booklet from Florence Ulrich, his vice- 


president. Others are John Ulrich, assistant vice-president (seated in the 1924 Stude- 
baker), and members of the O'Dea sales staff. 


Art Waterman, of Portland, Me. 
Art has an interesting approach to 
auto credit, and advertised it re- 
cently this way: 

“A Word About Terms... 

“Here at Maine Motors we be- 
lieve that you, the customers, are 
the best judge of your ability to 
pay. Therefore, you can almost 
name your own terms, both as to 
down payment and monthly pay- 
ments—within reason. 

“Our connection with the largest 


00K R A 


FOR 


commercial bank in Maine enables 
us to offer the most flexible and 
liberal bank financing in New Eng- 
land. 

“Customers who require unusual 
terms receive special attention 
rame UW ts 

In 25 years, Art has built up 
Maine Motors from a 12-car lot 
to present facilities covering 20,- 
000 square feet and accommodat- 
ing 250 cars and trucks. 

His long experience has con- 


LL CARS 







LIST PRICES 


MODEL X190K with “KNOCK-OFF”... $109.50 
FOR 15” WHEELS 


MODEL X190 witHoUuT “KNOCK-OFF’’. .$99.50 
FOR 15” WHEELS 


SET OF 4 


SET OF 4 


vinced him that most people are 
reasonable if the dealer lays the 
cards on the table before them. 
They are willing to see the dealer's 
side as well as their own. 

. 7 . 


For Lower Prices 


ARTY McCULLUM, of Flint 

thinks the used-car market has 
been slowed recently because prices 
of late models are still too close to 
those of new cars. 

As the prices go down, and they 
appear to be dropping rapidly as 
the new-model season gets along, 
the used-car business will improve, 
in Marty’s opinion. 

Cy Gorson, of Philadelphia, has 

a similar view. And he believes 

that declining prices will help the 
| used-car dealer as long as he 
| buys and sells in today’s market. 

It’s a different matter, if he gets 

loaded. 


“We'd rather sell ’em cheaper, if 
we can buy ’em cheaper,” Cy says. 
* * * 


Trading Foibles 
AY HAYWARD, of Omaha, and 
new president of NUCDA, com- 
ments on the peculiarities of used- 
car buyers. 

Hayward says they seem to get 
a lot more satisfaction out of get- 
ting $100 more for the car they 

| are trading in than they would 
| out of paying $150 less for the car 
| they are buying. 

Seems that the buyer views the 
overallowance on his tradein as 
positive evidence of his bargaining 
ability, and overlooks the fact that 
what comes off below must be 

| tacked on above. 

* 2¢ ®& 

| Prayer 

| RAYER heard at the convention 
(forget who made it): 


“In troubled times, may we be 
part of the answer and not part of 
the problem.” 


Trailer Production 
Gains in Number, 


Drops in Value 


WASHINGTON.—Department of 
Commerce figures show that fac- 
tory shipments of truck trailers in 
August amounted to 4,364 units val- 
ued at $16 million, an 11 percent 
increase in number and a 4 per- 
cent decrease in value from July. 


Shipments of all of the more im- 
portant types of complete truck 
trailers showed a gain over July 
—s it was stated. 


| Vans accounted for 44 percent of 
| the 4,060 complete trailers shipped 
| during August. Platform trailers 
represented 26 percent of the total; 
low-bed heavy haulers, 11 percent, 
| and tank trailers, 9 percent. 

The Government figures covered 
160 companies reporting production 
or shipment of truck trailers. 


Ethyl Corp. Establishes 
|9 New Fellowships 


NEW YORK.—Ethyl Corp. has 
announced expansion of its gradu- 
ate fellowship program for the 
coming school year, awarding 21 
grants for 1952-1953, compared with 
12 during the past year. 

Initiated 15 years ago, Ethyl’s 
| fellowship program is intended to 
| assist in the professional training 
of research workers. Fellowships 
j}are awarded in fields related to 
the petroleum, chemical and auto- 
| motive industries. 


“Capac Service Emblems 
Bring the new cars We 


Back far Servet 


| 





dealers know the 
value of Stemc< 
Service Emblem:; 
know these quality die cast name plates poy 
dividends in service volume, increased good- 
will and free advertising. 





Write Today for free typical sample and de- 
tails on how Stemac Service Emblems build 
service volume. a 


STEMAC CO. 


1281 So. Cherekee @ Denver, Colo. 
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$5 Auto Stamp Tax | 
Backed in Wis. 


An auto stamp tax, as a means} 
of possible property tax relief for 
those cities that want to use it, 
continues to have some backing 
among legislative tax planners. 

The stamp tax idea may be pre- 
sented in the next Legislature as 
an answer to those municipal lead- 
ers who insist that the local prop- 
erty tax system is already overload- 
ed and who vigorously demand re- 


Ulrich and Berry 
Moved Up in 
Nash Engineering 


DETROIT. — Several advance- 
ments in the Nash research and en- 
gineering department, in line with 
a general program of expansion, 
were announced last week by Meade 
F. Moore, vice-president in charge 
of Nash research. 

Theodore Ulrich, chief body en- 
gineer, has been named chief engi- 











gf 


Theod. Ulrich W. S. Berry 


neer in charge of all body and 
styling activities. W. S. Berry, chief 
laboratory engineer, has been ap- 
pointed chief mechanical engineer. 
William Christensen, assistant labo- 
ratory engineer, becomes assistant 
to Moore. 

Nash’s chief design engineer is 
J. F. Sladky. He joined the com- 
pany’s predecessor, the Thomas B. 
Jeffery Co., pioneer builder of the 
Rambler and Jeffery automobiles, 
in 1914, and has been a key figure 
in the design of every Nash car 
since the first one was built under 
that name in 1916. 

Ulrich, a leading figure in the 
development of the unitized body, 
joined Nash at Milwaukee in 1941 
as chief body engineer. Moore said 
Ulrich played an important part in 
Nash pioneering of “Airflyte” con- 
struction. 

Berry also joined Nash in Mil- 
waukee at the company’s body 
plant, starting out as an engineer- 
ing test driver in 1929. | 








REPLACEMENT 
CONVERTIBLE 


Ask about 
our new 
reduced prices 


Find out about the NEW 


ARO REGAL 


Lowest priced 3-ply top on mar- 
ket; made of genuine Haartz 
sport topping material: Tan, 


DEALER'S 
Black on Tan, Black on Black. 


PRICE 
(Plus Tax) 


Write or wire for money making deal 
ARO TOP SALES CO. 
1089 Commonwealth Ave. Boston, Mass. 


World's Largest and Oldest Makers 
of Replacement Convertible Tops 





In the Hopper 


is illegal. The tax, proposed by 
Council Jean Capers, would have 
cost motorists well over $2 million. 


lief by way of state aids for local | Price Adjustment 
government spending. A $5 stamp S 
ought by Auto 


is most widely discussed. 
Lift Industry 


+ o + 
Wis. Council Suggests 

| WASHINGTON.—A survey to de- 
termine whether an industrywide 


Stricter Driver Tests 
The Wisconsin legislative coun- r . an ine 
cil, in session prior to the open- | Price adjustment is justified under 
the OPS earnings standard has 
been requested by the Automotive 


ing sessions of the state legisla- 
ture, has recommended legisla- | 5 if, Industry Advisory Committee. 
OPS explained that increases in 


tion covering stricter car driver’s 
materials costs can be _ passed 


tests as well as more officers to 
patrol Wisconsin’s highways. through under General Overriding 
Regulation 35, issued recently. Out- 


The report states that only 7 
percent of all Wisconsin appli- | bound freight increases put into 
effect during the past several 


cants for drivers’ licenses fail, as i 
months may be included in pro- 


ee ee ae duction costs under Supplementary 

— ; wae — a’ "2 * ts Regulation 9 to Ceiling Price Regu- 

otner states, due, Is rem, tO | lation 30, under which most of the 

leniency in Wisconsin. automotive lift industry operates, 
Taal OPS said. 


Cleveland Auto Tax Plan Although both regualtions would 


be helpful in covering higher costs, 
Ruled Out as Illegal they would not be adequate to 


Assistant Law Director John F.| cover increased labor costs since 
Dolan has ruled that a proposed|the base date of March 15, 1951, 
new Cleveland tax on automobiles|committee members said. They 
















WEAVER RAYOSCOPE 
HEADLIGHT TESTER 


aims and tests lights entirely by instrument 


4 cars out of 10 have defective lights 


Recent records of the completely Weaver-equipped State of New 
Jersey Official Motor Vehicle Inspection Stations show that 

of nearly 22 million vehicles inspected — over 41% 
were refused O.K. stickers because of defective lights. 





Nash Offers Tire Mount for '52s— 


A continental tire mount is now available on the 1952 Nash Ambassador and 
Statesman models, according to C. M. Tillinghast, Nash parts and accessories man- 
ager. The tire mount is offered as optional equipment in solid colors and matching 
two-tone combinations to harmonize with body color selections. 





said that the industry “generally is 
selling at ceiling prices.” 


three of the four years 1946-49. 
Several committee members said 


OPS explained that a further| they believed industry earnings are 


price adjustment could be author- 
ized if the industry’s earnings cur- 
rently, adjusted to net worth, are 
below 85 percent of the average 
of the earnings during the best 


The high ratio of lighting defects, increased 
driving speeds, and additional lighting re- 
finements (automatic beam changers, etc.) 
make headlight inspection and service now 
more vital than ever. 


Aim to please your customers, and cash in 
on this big demand for modern headlight 
service with a Weaver Rayoscope. This accu- 
rate instrument has four photo-electric cells, 
and left-right and high-low aiming meters in 


The Weaver Photoscope is a similar instrument that determines headlight aim by highest 
candle power reading. It is equipped with a single-cell photo-electric cell unit and is also 


available in portable and track type models. 


For further details, consult your authorized Weaver jobber or write us for Bulletin AN-473. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILLINOIS, U.S.A. 





Complete Weaver line includes — Twin Post Lifts. . .Unit Lifts...Wheel Alignment Equipment 
. Brake Testers... Wheel Balancing Equipment’. . . Jacks. . 


. .. Headlight Testers. . 
and Air Compressors. 


addition to a candle power meter. It tests 
headlights entirely by instrument . . . elimi- 
nates human error. The Rayoscope is design- 
ed to be used close up to vehicles. It re- 
quires no big investment. ..takes little floor 
space...is easy to operate. It is the same 
unit that Weaver sells to Official Inspection 
Stations throughout the country. Available 
in portable model No. WX-50 and track type 
model WX-51. 


SERVICE SHOP 
EQUIPMENT 


.Dollys... 





below the 85 percent level. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 


MOTIVE NEWS WANT ADS! Are you? 











38 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952 


Sun Peeping Over Dealers’ Horizon .. . 





53 Models Step Up N. Y. Sales 


By Ed Brown 
Staff Correspondent 


NEW YORK.—Some encouraging 
signs have appeared on the horizon 
to put dealers here in a far better 
mood than recorded in some time. 


Since introduction of some of 
the 1953 models, business all 
along the line seems to have re- 
ceived an added spark. Even 
service business has increased in 
the past two weeks, one estab- 
lishment reporting “the best serv- 
ice business we have ever en- 
joyed.” 

In addition, the Crowell-Collier 
Automotive Survey, showing 5,496,- 
000 new-car prospects for 1953, has 
helped considerably to allay fears 
for 1953. Dealers admit that they 
will have to dig harder than usual 
for prospects, but many have been 
preparing for months for such an 
eventuality. 

As the time approaches for the 
Legislature to convene in Albany, 
dealers also have received encour- 
agement from the state capital. 
Commissioner Macduff, head of 
New York’s Motor Vehicle Bureau, 
said recently that he favored an 
inspection system for both auto- 
mobiles and drivers. 

He said he would prefer state 
auto inspection, a point on which 
there has been heated contention 


in the past two sessions of the 
Legislature. But, as far as dealers 
are concerned, the main thing is 
that the commissioner is on record 
this early in favor of inspection. 
Although no plan has been de- 
vised for testing drivers already 
licensed, dealers feel that this, 
too, is needed in order to bring 
down New York’s high insurance 
rates, so often the determining 





Pittsburgh Plate Offers 


Superfine Fiber Glass 


SHELBYVILLE, Ind.—The Pitts- 
burgh Plate Glass Co.’s fiber-glass 
division, organized less than a year 
ago and in possession of plant facil- 
ities here less than half that time, 
has begun production of superfine 
fiber glass, according to J. Hervey 
Sherts, general manager of the di- 
vision. 

Superfine fiber glass, now being 
manufactured by Pittsburgh Plate, 
is used for insulating, sound ab- 
sorption and flotation purposes in 
numerous defense-program require- 
ments. As a short fiber in mat 
form, superfine serves the dual pur- 
pose of thermal and acoustical in- 
sulation in automobiles, aircraft, 
military armored vehicles and naval 
craft. It is also used as flotation 
gear by the Navy and Air Force. 





New Commercial Car Registrations, All States for September, 1952-1951 


Truck registrations by states are 
released here weekly, as compiled 


by R. L. Polk representatives in 
state capitals. 




















‘Chevrolet 











factor in the purchase of a new 
car. 

Finally, dealers have taken spe- 
cial notice of a statement by Gov. 
Thomas E. Dewey in which he asks 
state department heads to “pare 
budget demands” in order to live 
within the contemplated budget for 
next year. The budget for the cur- 
rent 1952-53 fiscal year topped the 
billion-dollar mark for the first 
time. 

Part of his letter to department 
heads said: “All of you know that 
the depression of the 1930s and 
World War II left the state with 
a large backlog of capital construc- 
tion, including pressing needs for 
highways ... To add to our prob- 
lems, the reckless policies of the 
Federal Government continue to 
feed the forces of inflation which 
increase the cost of everything the 
state buys. 

“Your cooperation in the past in 
finding ways to cut appropriation 
requests for ordinary operating ex- 
penses by arbitrary percentages 
has enabled us to meet our essen- 
tial needs without imposing unbear- 
able tax burdens a our people.” 


Foulkrod Nar Names Schmidt 


Russell Schmidt has been ap- 
pointed service manager for Harry 
Foulkrod, Inc. (Dodge-Plymouth), 
Cleveland. 


International 


Kenworth 
Peterbilt 























Pan American Stirs Youngstown— 


The Packard Pan American sports car lured more than 2,000 visitors to the show- 
room of Packard Youngstown Moto: Co., Youngstown, O., during a two-day appear- 
ance, dealership officials report. When it was unloaded at the rear of the building at 
10:30 p.m., nearly 50 persons sneaked into the service department to get a peak at it. 
Discussing the reception given the Pan American are (from left) M. A. Saunders, Pitts- 
burgh zone manager, and lL. B. Brockett and L. B. Brockett jr., both of Packard 
Youngstown. 


New Bay State Prison 


May Make Plastic Tags 


BOSTON.—Plastic license plates 
appear to be in store for Massa- 
chusetts drivers. Commissioner of 


tic plant is being planned for the 
$7,000,000 new State prison at Nor- 
folk, now under construction. 
Grossman’s staff also is studying 
the possibility of turning out plas- 


tic highway warning signs at Nor- 
folk. 


Correction Maxwell B. Grossman 
has announced that a ‘modern plas- 





Truck registrations by states are 
released here weekly, as compiled 
by R. L. Polk representatives in 
state capitals 


Studebaker 
Sterling 
Willys-Overiand 
Miscellaneous 


White- 
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The following advertised delivered price: PLYMOUTH—Concord 2-dr. sed., $1,- 


are on factory retail prices sug- 
gested by the factories under authority 
of the Office of Price Stabilization. These 
Prices include federal excise taxes and 
factory handling charges, plus dealer de- 
livery and handling charges. They do 
NOT include transportation charces, state 
and local taxes or optional equipment. 
ALLSTATE — Four — 2-dr. sed., $1,499. 
Six—-$1,686.18. (Sold only by Sears, Roe- 
buck and Co. stores in certain areas.) 
AUSTIN—Somerset — 4-dr. sed., $1,795: 
stat. wag., $1,895; conv., $1,945; A-40 
sports conv., $2,2.5; A-90 sports sed., $3,- 


395. (Delivered at U. S. ports.) 
BUICK—Special _4-dr. sed., $2,208.76 
(Deluxe, $2,255.32); 2-dr. Deluxe sed., 


$2,196.88; cl. 
295.43; conv., 


cpe., $2,114.65; Riviera, $2,- 
$2,634.17 Super—4-dr. sed., 
$2,563.17; Riviera, $2.477.56; conv., $2,- 
868.59; stat. wag., $3,295.73. Roadmaster 
—4-dr. sed., $3,200.36 Riviera, $3,300.05; 
conv., $3,452.56; stat. wag., $3.976.73. 
(Dynaflow standard on Roadmaster, op- 
tional at $192.50 on Special and Super. GM 
power steering optional at $198.90 on 
Super and Roadmaster. 

CADILLAC—Series 62-—4-dr. sed... $3.- 
666.26; cl. cpe., $3,571.33; Coupe deVille, 
$3,994.57; conv., $4,143.72. Series 60 Spe- 
celal—4-dr. sed., $4,304.88. Series 75—8- 
pass. .sed., $5,407.54; lim., $5,620.93. 
(Hydra-Matic standard on Series 62 and 
60, optional at $198.36 on Series 75. GM 
power steering optional at $198.43 on all 
models.) 

CHEVROLFT—Styleline Special — 4-dr. 
sed., $1,670.43; 2-dr. sed., $1,613.62; cl. 
epe., $1,620 26; bus. cpe., $1,529.55. Style- 
“ine Deluxe —4-dr. sed., $1.761.21; 2-dr. 
sed., $1,707.32; cl. cpe.. $1,726.26; Bel-Air, 
$2,006.05: conv., $2,128; stat. wag., $2,- 
297.12. Fleetline Deluxe-——2-dr. sed., $1,- 
707.32. (Powerglide optional at $178.35 on 
Deluxe models.) 

OHRYSLER—Windsor—4-dr. sed., $2,597 
(8-pass., $3,441.25); cl. cpe., $2,574.50; 
stat. wag., $3,299. Deluxe—4-dr. 





sed., $2,826; Newport. $3,186.25; conv.. 
$3,309.75. New Yorker—4-dr. sed., $3,- 
389.50 (8-pass., $4,388); cl. cpe., $3,360.50; 
Newport, $3,806.75; stat. wag., $4,102.25. 
New Yorker Deluxe—4-dr. sed., $3,550.75; 
cl. cpe., price to be announced; Newport. 
$3,968; conv., $4,049.50. Custom Imperial 
—4-dr. sed., $4,249.50; lim., $4,787. Crown 
tmperial—4-dr. sed., price to be announced; 
lim., price to be announced. (Fluid-Matic 
optional at $130.10 on Windsor, standard 
on other models. Fluid-Torque standard on 
Custom Imperial and Crown Imperial; op- 
tional at $139.75 on other eight-cylinder 
models, at $106.40 on Windsor Deluxe and 
at $236.50 on Windsor. Power steering 
standard on Crown Imperial, optiona! at 
$198.90 on other models. Wire-spoke wheels 
optional at $290.25 on all models.) 


DeSOTO—Deluxe—4-dr. sed., $2,352.52; 
cl. cpe., $2,339.41; 8-pass. sed., $3,162.24; 
cearry-all sed., $2,591.85. Custom—4-dr. 
sed., $2,572.43; cl. cpe., $2,551.23; Sports- 
man, $2,910.07; 8-pass. sed., $3,382.14; 
suburban, $3,753.57; conv., $3,015.99; stat. 
wag., $3,209.39. Fire Dome 8—4-dr. sed., 
$2,759.79; cl. cpe., $2,738.14; Sportsman, 
$3,097.83; 8-pass. sed., $3,567.27; conv., 
$3,203.04; stat. wag., $3,397.11. (Tip-Toe 
Shift with Fluld Drive standard on Cus- 
tom, optional at $131.97 on Deluxe and 
Fire Dome 8. Tip-Toe Shift with Fluid 
Torque Drive optional at $256.67 on Fire 
Dome 8. Power steering optional at $198.90 
on all models.) 


DODGE — Meadowbrook Special — 4-dr. 
sed., $2,088.25; cl. cpe., $2,046.50. Mea- 
dowbrook—4-dr. sed., $2,181; cl. cpe., $2,- 
151.75; stat. wag., $2,250.75. Coronet— 
4-dr. sed., $2,365; cl. cpe., $2,336; Diplo- 
mat, $2,577; conv., $2,710.50; stat. wag., 
$2,648. (Gyro-Matic optional on all models 
except Meadowbrook station wagon at 


Current Prices on New Cars 


$130.10. Gyro-Torque optional on all Coro- 
net models at $233.50. Wire-spoke wheels 
optional on all models at $290.25.) 
FORD—Mainline 6—4-dr. sed., $1,689.47; 
2-dr. sed., $1,640.59; bus. cpe., $1,536.33; 
stat. wag., $2,018.40. Mainline 8 —-—4-dr. 
sed., $1,766.09; 2-dr. sed., $1,716.20; bus. 
pe., $1,612.53; stat. wag.. $2,094.07. Cus- 
tomline 8—4-dr. sed., $1,857.85; 2-dr. sed.. 


$1,808.95; cl. cpe., $1,818.50; country sed.. 
$2,264.74. Crestline 8—Victoria, $2,119.73; 
conv., $2,229.42; stat. wag., $2,401.24. 
(Ford-O-Matic optional at $184 on all 
models. ) 

FORD OF BRITAIN—Prefect 4-dr. sed.. 
$1,344; Anglia 2-dr. sed., $1,183; Consul 
4-dr. sed., $1,693; Zephyr six 4-dr. sed., 
$1,890. (Delivered at U. S. Ports.) 

HENRY J—Corsair Four—2-dr. sed., $1,- 
499. Corsair Deluxe Six—2-dr. sed. $1,- 
686.18. 

HUDSON—Pacemaker Six 4-dr. sed., 
$2,310.87; 2-dr. sed., $2,264.13: cl. cpe., 


$2,310.87; bus. cpe., $2,115.72. Wasp Six— 
4-dr. sed., $2,465.84; 2-dr. sed., $2,413.28; 
cl. cpe., $2,465.84; Hollywood, $2.811.58; 
conv., $3,047.50. Commodore Six -— 4-dr. 
sed., $2,673.59; cl. cpe., $2,646.69; Holly- 
wood, $2,999.86; conv., $3.246.77. Hornet 
Six and Commodore Eight—-4-dr. sed., $2,- 
768.86; cl. cpe., $2,741.99; Hollywood. $3. - 
095.15; conv., $3,342.05. (Hydra-Matie op- 
tional at $175.71 on all models.) 
JAGUAR—XK-120—Super Sports, $4,039: 


hardtop, $4,065. Mark VII—4-dr., $4,170 
(Delivered at U. S. ports.) 
KAISER—Deluxe—4-dr. sed.. $2,512.79; 


2-dr. sed., $2,459; bus. cpe., $2,271; 
Traveler, $2,618.55; 2-dr. Traveler, 


565.67. -dr. sed., 

sed., $2,596.76; cl. cpe., $2,617.91; 
4-dr. Traveler, $2,755.36; 2-dr. Traveler, 
02.50. (Hydra-Matiec optional] at $178.55 


al] models. ) 


4-dr. 
$2.- 
$2,649.63; 


768.39; bus. cpe., $1,625.36 Suburban, §2,- 


177.81; Savoy Suburban, $2.301.88. Cam- 
bridge—4-dr. sed.. $1,837.34; cl. cpe., $1,- 
799.18. Cranbrook—4-dr. sed., $1,928.50; 
cl. cpe., $1,897.86; Belvedere, $2,231.21; 

LINCOLN—Cosmopolitan—-4-dr. sed., $3,- |conv., $2,343.83. 
517; cl. cpe., $3,621.50. Capri—-4-dr. sed., PONTIAC—Chieftain 6-4-dr. sed., $2,- 
$3,660.50; spt. cpe.. $3,865.50; conv., $4,- }014.64; 2-dr. sed.. $1,956.36; stat. wag., 
025. (Hydra-Matic standard on all models.) | $2,615.09. Chieftain 8-—4-dr. sed., $2,089.62: 
MERCURY — Custom — 4-dr. sed., $2,- | 2-dr. sed., $2,031.45; stat. wag., $2,772.46. 
248.50; 2-dr. sed., $2,191; spt. cpe.. $2,- | Chieftain 6 Deluxe—4-dr. sed., $2,118.53; 
313; 6-pass. stat. wag., $2,775 (8-pass., | 2-dr. sed., $2,060.28; conv., $2,444.21; Cat- 
$2,823.50). Monterey—4-dr. sed.. $2,330; | alina, $2,304.30 (super deluxe, $2,370.43); 
spt. cpe., $2,449; conv., $2,605.50. (Mere-| stat. wag., $2,689. Chieftain 8 Deluxe— 


0-Matic optional at $189.81 on all models.) | 4-dr. sed., $2,193.51; 2-dr. sed.. $2,136.32: 


MORRIS and MG—Minor — 4-dr. sed., | conv., $2,517.66; Catalina, $2.379.99 (super 
$1.595; 2-dr. sed.. $1,445: conv., $1.475.| deluxe, $2,446): stat. wag., $2,772.46. 
MG-TD eonv.—standard, $2.115; Mark II | (Hydra-Matic optional at $178.50 on al! 
Deluxe, $2.360. models. ) 

NASH—Rambler Super—suburban, §2,- ROOTES—Hillman Minx—4-dr. sed., $1,- 
002.60. Rambler Custom—Country club] 533; conv., $1,840; stat. wag., $1.938 
sed., $2,094.35; conv., stat. wag., $2,-|Hillman Minx Deluxe—4-dr. sed., $1,645 
118.90. Statesman Super—4-dr. sed., $2,- | conv.. $1,890. Humber — Hawk sed., $2.- 
178.35; 2-dr. sed., $2,143.55. Statesman | 295; Super Snipe sed., $3,369; Pullman & 
Custom—4-dr. sed., $2,331.70; 2-dr. sed.,| Imp. lim., $5,110. Sunbeam-Talbot—sed 
$2.309.50. Ambassador Super—4-dr. sed., | $2.685; conv., $2,911 . Rover 75—sed., §$2.- 
eee 2-dr. =. ao. Saae 697. (Delivered at U. S. ports.) 
or Custom—4-dr. sed.. , 716.45; -dr. ; R—C ee 
sed., $2,695. (Hydra-Matie optional at oa a ae ee eee ) 


$1,734.90 


$178.85 on Statesman and Ambassador. ) cl. cpe.. $1,762.99. Champion Deluxe—4-dr 


OLDSMOBILE—Deluxe 88 — 4-dr. sed.,|sed., $1,861.70; 2-dr. sed., $1,827.91; cl 
$2,327.09; 2-dr. sed., $2,261.62. Super 88|cpe., $1,856. Champion Regal—4-dr. sed. 
—4-dr. sed., $2,461.71; 2-dr. sed., $2,- | $1,946.48; 2-dr. sed., $1,912.70; cl. cpe. 
395.25; cl. cpe., $2,344.92; Holiday, $2,- | $1,940.78; Starliner, $2,220.35; conv., $2, 
673.39; conv.. $2,852.59. Classic 98—4-dr. | 272.84. Commander Regal—4-dr. sed., $2. 
sed., $2,785.82; Holiday, $3,021.75; conv.,|120.82; 2-dr. sed., $2,085.60; cl. cpe. 
$3,228.84. (Hydra-Matic optional at $178.35 | $2,114.86. der State—4-dr. sed. 
and GM power steering at $198.90 on all | $2,207.62; 2-dr. sed., $2,172.41; cl. cpe 
models. ) $2,201.67: Starliner, $2,487.52; conv., $2. 


547.92. Land Cruiser—4-dr. sed., $2, 364.91 
(Automatic optional at $231.24 on Cham 
pion and $243.08 on Commander and Lanc 
Cruiser. ) 
WILLYS-OVERLAND—Aero—Lark 2-dr 
sed., $1,740.67; Wing 2-dr. sed., $1,989.33 
Ace 2-dr. sed., $2,074.34; 4; Eagle, $2,155.04 
Four—stat. wag., $1,862. (four-whee' 
drive, $2,304.03). Six—stat. a. $1,948.75 


PACKARD—200—4-dr. sed., $2,548; 2-dr. 
sed., $2,494. 200 Deluxe—4-dr. sed., $2,- 
695; 2-dr. sed., $2,641. 250—Mayfair, $3,- 
318; conv., $3,476. 300—4-dr. sed., $3.116. 
Patrician 400—4-dr. sed., $3,797. (Ultra- 
matic standard on Patrician 400, optional 
at $189 on other models. Power steering 
optional at $195 on all models; power 
brakes at $30.45. 

















By George Deery 
Associate Editor 
A new booklet, “Combinations of 
Magazines,” 


igencies with information on the 
net unduplicated audiences and the 
total gross impressions obtainable 
with various combinations of the} 
nine magazines included in the Na- 
tional Study of Magazine Audi- 
ences, conducted by Crossley, Inc., 
under Look’s sponsorship. 

Said to contain data which has 
never before been available on 
such an extensive scale, the book- 
let shows the net unduplicated 
audiences and the gross impres- 
sions (male, female and total) of 
all combinations of pairs, trios 
and quartets among the nine 
magazines. For all combinations, 
it also shows the total cost of 
black-and-white pages and the 
number of readers (male, female 
and total) per ad dollar. 

Tabulations cover 246 combina- 
tions of the nine magazines. 

The net unduplicated audience 
figures show the total number of 
persons reached one or more times 
by the various combination—count- 
ing each reader only once, regard- 
less of how many of the magazines 
in the comgination he may read, 
Look stated. Gross impressions 
figures give the total number of 
persons reached, regardless of 
duplication. 

Publications covered in the sur- 
vey are Collier’s, Life, Look, Sat- 
urday Evening Post, Better Homes 
¢& Gardens, Good Housekeeping, 
Ladies’ Home Journal, McCall’s and 
Woman’s Home Companion. 

* * * 


Dealer Airs N. D. Games 
Meehan Motors (Studebaker), 
Cleveland, has picked up the tab} 
for the full schedule of Notre Dame | 
games to be broadcast over WERE | 
at part of the Irish Football Net- | 


work. 
* * * | 


| 
| 
| 


UcHugh Heads Promotion 


V. Kenneth McHugh has been 
appointed ad and sales promotion | 
imanager of Rinshed-Mason, Detroit 
manufacturer of 
automotive and) 
industrial lac- 
quers, enamels 
and other finish- 
ing products, ac- 
cording to R-M 
President Freder- 
ick G. Weed. 

McHugh also 
will be responsi- 
ble for all ad and | 
promotional ef-| 
forts of the newly 
acquired Canadian division, ea | 
ard Paint and Varnish Co., Wind- 
sor, Ont. 

With R-M since 1950, McHugh 
previously served as a_ technical 


service representative. 
* 7 * | 


Hesler Joins Chrysler 

Appointment of Ralph G. Hesler| 
as director of information service | 
for the four Chrysler Corp. plants) 
in Indiana has been by James Cope, 
vice-president. 

Hesler will make his headquar- | 
ters at the Indianapolis plant, and 
will also handle information service 
for the plants at Kokomo, New 
Castle and Evansville. 

Hesler had served as public rela-| 
tions director of Indianapolis Rail- 
ways since March 15, 1951. Previ- 
ously, he was public relations 
director of the Indianapolis Com- 
munity Chest and was associated 
with the Riley Memorial Founda- | 
tion in its $1,000,000 fund-raising 
drive in 1949. | 

He worked with A. W. Bloemker | 
Public Relations Co. on the promo- | 
tion of the 500-mile Indianapolis 
Speedway race in 1946 and 1947. In 
September, 1947, he was appointed 
State public relations director of| 





Vv. K. McHugh 


| 


the Veterans Administration in| 
Indiana. 
His newspaper experience _in- 





cludes work for the Indianapolis 

Star, Indianapolis Times, Wash-| 

invton Daily News and Crawfords- | 

ville (Ind.) Journal Review. 
x * * 


Film on ‘500° Diesel 

Cummins Engine Co., Columbus, 
Inc, has announced the release of | 
4 45-minute, 16-millimeter film, in| 


Affecting Factories and Dealers .. . 
Auto Advertising 
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| color, entitled “Diesel Race Car.” 


The movie, available to business, 
trade and educational groups for 


has been released by| Showing without charge, traces the 
Look to provide advertisers and | 


Diesel 
idea 


of Cummins 
28, 


development 


Special No. from an 


| through the 1952 Indianapolis 500- 


Mile Memorial Day classic. 

It won the pole position for the 
500-mile race with a record break- 
ing four-lap qualification speed of 
138.01 miles per hour. 


+ + * 


Conde Nast Ups Shoop 


Conde Nast Publications has 
announced the appointment of 
Arnold Shoop as business man- 
ager of House & Garden maga- 
zine. Ad manager of House ¢€ 
Garden for seven years, Shoop 
also had served as manager of 
the Conde Nast office in Detroit 
and as a member of the Chicago 
advertising staff. 


Succeeding him as House € 








_ 


| Breaking Ground for Bryan Building— 


William Bryan (with shovel, center), president of Bryan Oldsmobile, Inc., and V. A. 
Sutherlen, Oldsmobile's Los Angeles zone manager, break ground for a new building 
| and facilities that will cover an entire city block on Wilshire Blvd. in Beverly Hills, 
Calif. Watching the ceremony are Fred Kreipi (left), the architect; Guy Caskey, Bryan 
| service manager; Ed Montgomery, sales manager, and F. A. Guckian, Los Angeles 
| zone service manager. 


Garden’s ad manager in New 
York is John Camph, formerly 
western ad manager. Ray Bies- 


meyer, a member of the Chicago 
office for four years, is the new 
western ad manager. 


Day 


Leading manufacturers of finished products find 
that products by L. A. Young, included in them, add 
greatly to their successful showroom acceptance. 


Your use of any of th 


e following —research developed 


and quality fabricated by L. A. Young—will give 
your products greater Showroom Superiority: 


For Automotive: 
Spring Units (Including Famous “Acoustacoil” Com- 


plete Cushions -&- 


Frame Units) and “Flex-O-Lator” 


Padding Supports for Seat and Back Cushions . . . 


Garnish Moulding 


s—Decorative Trims... 


Precision Mechanical Springs—Such 

As Valve, Clutch and Brake Springs ... 
Instrument Dash Panel Stampings . . . 
Diversified Wire Forms and Stampings... 


For Home Furnishings: 





Inner-Spring Units for Mattresses ... 
Bed Springs of Various Designs ... 
Flex-O-Lator Padding Supports for 
Bedding and Furniture Industries ... 


For Appliances: 
Refrigerator Shelves and Baskets ... Oven Racks 


For Apparel: 
Star Service All-Wire & Paper-Strut Hangers 


L. A. Young Specialists in Design and Fabrication of 
Superior Springs and Metal Products Will Be Glad to 
Consult With You On Better Product Applications. 


39 
Bell, Lund in New Posts 

Appointment of two _ assistant 
sales promotion managers to han- 
dle central office assignments has 
been announced by W. E. Fish, 
general sales manager of Chevrolet. 

They are John D. Bell, until 

recently sales promotion manager 
in the Oakland (Calif.) region, 
and R. D. Lund, who formerly 
held a similar post in the Chicago 
region. 

Bell worked with dealers on 
parts and accessories and used cars 
in the Los Angeles and Salt Lake 
City areas prior to taking the 
Oakland post in 1948. He joined 
Chevrolet in 1939. 

Lund attended the Harvard 
School of Business Administration 
before service in the Navy. He 
joined Chevrolet as a district man- 
ager in Minneapolis after the war 
and became a zone sales promotion 
manager there before his Chicago 
appointmnet in 1950. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


L. A. YOUNG SPRING & WIRE CORPORATION MAIN OFFICES: 9200 RUSSELL STREET, DETROIT 11, MICH. 
SERVING THE NATION THROUGH 13 STRATEGICALLY LOCATED PLANTS 



















































Used-Car Auction Prices 


Market Trend 


Reflecting a highly unstable market, and a probable drop in sales of 
higher priced cars, the overall average price of used cars dropped off 
$61 last week to establish another new low of $1,105, according to 
Automotive News’ index. 

For the second time this fall, all prices were down, with the most 
serious loss in the ’52s, which plunged $140. 

Other losses, also records for the year, were established for ’51s, off 
$75; ’50s, down $30; ’49s, off $70; ’48s, down $54; ’47s, off $34, and ’46s, 
down $26. 

Activity at the auction blocks was also light for the week, according 
to the index, which showed only 63 percent of the offerings sold as 
compared to 65 percent a week earlier. At 10 representative auctions 
last week, 1,348 cars were sold from 2,154 offerings, as compared with 
1,336 units sold out of 2,039 offerings for the previous week. 

Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


DALLAS 





440, $1,450. °51 %-ton pickup, $1,015. 


"50 SL Deluxe sedan, $1,225*, $1,200*, 
Southwestern Auto Auction. Sale every $1,030*, $1,150. '48 SM sedan, $805, 
Wednesday. Prices are for sale of Oct. 29.) $760. °47 FL aerosedan, $415, $660. '46 
(Market off a little. Dealers more in- FM sedan, $525. 
terested in cet et cans ont ef 121 of. |DODGE—'51 Coronet sedan, $1,375°. 
ferings.) FORD—'51 Victoria, $1,565; Custom (6) 
BUICK—’48 Super sedan, $400. sedan, $1,175. °50 Custom (8) sedan, 
CADILLAC—’49 (62) sedan, $2,020*. °47 $1,150, $1,275*. °49 Custom (8) sedan, 
(62) sedan, $990*. °46 (61) sedan, $730*. $710, $1,000*, $980*. '46 SD (8) sedan, 
40 FL sedan, $355. $360, $465, $300. °42 SD (8) sedan, 
CHEVROLET—’52 SL Deluxe sedan, §1,- $275. °41 SD (8) sedan, $170. '40 De- 








Now You Can Use Bemis BURLAP 
In Seat Cushions Again! 





Burlap prices “are substantially 
lower and supplies are plentiful. 
You can again have seat cushions 
the way you... and your custo- 
mers .. . want them. 





Detroit * Brooklyn * Chicago ¢ Indianapolis 
New Orleans * Boston * New York « St. Louis 
Also offices in Other Principal Cities 


Bemis 





luxe (3) sedan, $235. '37 %-ton pickup, 


$120. 

MERCURY—’40 sedan, $185. 

NASH —’50 Statesman sedan, $735. ‘48 
(600) sedan, $450. 

OLDSMOBILE—’51 (98) sedan, $1,970*; 
(88) sedan, $1,705. '49 (88) sedan, $1,- 
050*. °48 (66) sedan, $460. '46 (66) | 
sedan, $375. 

PLYMOUTH—’'47 Deluxe sedan, $485. 

PONTIAC—’52 Catalina, $2,.650*. ’49 Chief- 
tain (8) sedan, $1,000. '48 SL (8) sedan, 
$710. 


STUDEBAKER 
$1,030. 

MISCELLANEOUS "47 
ton pickup, $230. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Oct. 27.) 

(Market came out of its tailspin last 
week, when choice clean cars took a 
modest advance in prices. ’52 held firm. 
Sold 98 cars out of 140 offerings.) 


"50 Champion club coupe, 


International %- 


BUICK—’51 RM Riviera sedan, $1,875*. '50 | 


RM sedan, $1,500*; Super Riviera, $1,- 
620°, $1,600*; Super conv., $1,530*, $1,- 
190*; sedan, $1,275; Special sedan, $1,- 
150, $1,380*. °49 Super sedan, $1,125, 
$1,185*, $1,250", $1,160*%; RM _ conv., 
$1,200*. ’48 Super sedan, $730. ’41 Spe- 
cial sedan, $130. 

CADILLAC—’51 (62) sedan, $3,075"; (60) 
sedan, $3,250*. '50 (62) conv., $2,570*; 
sedan, $2,650*. '49 (62) sedan, $1,900*, 
$1,990*. '47 (62) sedan, $1,075*. '46 (60) 
sedan, $850*. 

CHEVROLET—’52 SL Deluxe sedan, $1,- 
700*, $1,900*. °51 SL Deluxe sedan, 
$1,365, $1,325; FL Deluxe club coupe, 
$1,325. ’50 SL Deluxe conv., $1,300*; SL 
Deluxe sedan, $1,250*, $1,280; FL Spe- 
cial sedan, $1,100, $1,220; FL Deluxe 
sedan, $1,170, $1,145. °49 SL Deluxe se- 
dan, $1,110, $1,020. '48 FL sedan, $690; 
SM sedan, $725. '46 %-ton pickup, $300; 
SM sedan, $550. 

CHRYSLER—’48 Windsor sedan, $810*. 

DODGE—’52 Coronet sedan, $1,800*. '51 
Wayfarer sedan, $1,325. '49 Coronet se- 
dan, $1,060, $700. ‘48 Custom sedan, 
$760. °47 Custom sedan, $510, $730. 

FORD—’52 Mainline (8) sedan, $1,720. '51 
Custom (6) sedan, $1,310*. '50 Deluxe 
(6) sedan, $1,050. '49 Deluxe (8) sedan, 
$900*, $700*. °47 SD (8) club coupe, 
$610. '46 Custom (6) sedan, $410. 

FRAZER—’49 sedan, $690*. 

KAISER—’51 sedan, $1,100, $1,000*, $1,- 
275*, $1,180, $1,185*. °47 sedan, $360, 
$230. 


MERCURY—’52 sedan, $2,250*. 51 conv., 
$1,715*; sedan, $1,620*. 

NASH—’51 Statesman sedan, $1,180*, $1,- 
250*. 

OLDSMOBILE—’52 (98) Holiday, $2,860*. 
’50 (88) sedan, $1,310, $1,510*; (98) 
sedan, $1,450*. '49 (88) sedan, $1,250*; 
(98) conv., $1,175*. ‘48 (98) conv., 
$875*; sedan, $875*. 

PACKARD—’51 (400) sedan, 
(200) club coupe, $1,535*. 
$760; sedan, $740. 

PLYMOUTH—’51 Savoy station wagon, 
$1,650. °48 SD club coupe, $560. 

PONTIAC—’52 Chieftain (8) sedan, §$2,- 
290*. '51 Chieftain (6) sedan, $1,425. '50 
Catalina, $1,700*. °49 Chieftain (8) se- 
dan, $1,300*, $1,125. °47 Torpedo (6) 
sedan, $625, $662; SL (8) sedan, $650. 

STUDEBAKER—’50 Champion club coupe, 
$1,150. °48 Champion sedan, $750*; 
Champion business coupe, $620*. 

WILLYS—’50 station wagon, $940*. ‘46 
Jeep, $500. 


OAKLAND, CALIF. 


(Pollock’s Used-Car Auction, Sale every 
Wednesday. Prices are for sale of Oct. 


$1,960* ; 
"48 conv., 


29.) 
BUICK—’50 Super 2-dr., $1,220*; 4-dr., 
$1,530*; RM Riviera sedan, $1,860*. '49 





IT'S GREAT TO BE A FORD DEALER 





a 


... nd remember this, men- 
Ford's worth more when 

you buy it...worth more 
when you soll it / 





*¥,. 
~~ 
— 
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$1,105 $1,166 $1,214 


il 


Sept 





Special 4-dr., $1,200; RM conv., $1,275*. 
‘48 Super conv., $850. °47 Super 4-dr., 
$835, $640. °46 RM 4-dr., $700; conv., 
775. 


CADILLAC—’52 (60) 4-dr., $4,800*; Coupe 
deVille, $5,025*. '50 Coupe deVille, $3,- 


420*. °49 (61) 4-dr., $2,085*; conv., 
$2,300*. ‘'48 (62) 4-dr., $1,800%. ‘47 
(61) 4-dr., $1,195*. 
CHEVROLET—’52 SL Deluxe 2-dr., $1,- 


860*. '51 SL Deluxe 4-dr., $1,330; conv., 
$1,755; 2-dr., $1,500. °50 FL Deluxe 
2-dr., $1,325; station wagon, $1,465. °49 
SL Deluxe 2-dr., $1,105. °48 SM 2-dr., 
$750, $775. °'47 SM club coupe, $625. 
‘46 FM 4-dr., $505, $465. 


CHRYSLER—’41 Windsor 4-dr., $235. 


DeSOTO—’49 Custom 4-dr., $1,240*. 
Custom 4-dr., $685. °41 4-dr., $205. 


DODGE—’51 Meadowbrook 2-dr., $1,470*. 


FORD—’52 Custom (6) 4-dr., $2,0806. '51 
Deluxe (8) business coupe, $1,345; 4-dr., 
$1,380; Custom (8) conv., $1,860*; 
ton pickup, $1,205. ’50 Custom (8) 4-dr., 
$1,280; club coupe, $1,250; conv., $1,325; 
Custom (6) 2-dr., $1,095; 4-dr., $1,100. 
*49 Deluxe (6) 4-dr., $850; Deluxe (8) 
4-dr., $950; Custom (8) club coupe, $975, 


"46 


14- 


$1,020; (S) station wagon, $1,100. °47 
(6) pickup, $510; SD (8) 2-dr., $640. 
'46 SD (8) 2-dr., $455. 

HUDSON—’51 PM 4-dr.; $1,500. °50 PM 
4-dr., $905. ‘49 PM 2-dr., $625; Super 
(6) 2-dr., $960; 4-dr., $950. 

KAISER—’51 2-dr., $1,285; 4-dr., $1,370; 
Henry J sedan, $905. 

LINCOLN—’52 4-dr., $3,235*. °51 Capri 


sedan, $2,385*. 
coupe, $1,250; 4-dr., $1,050; conv., $915. 
MERCURY—’50 club coupe, $1,360*, $1,- 
465*. °49 station wagon, $1,210; 4-dr., 
$1,250; club coupe, $1,015; conv., $1,250. 
NASH—’50 Statesman 2-dr., $1,200; Ram- 
bler conv., $1,000. 


’49 Cosmopolitan club 


Average Used-Car Prices 


(Compiled by Automotive News) 


Nov. 1952 Oct Sept. 

Model (to date) 1952 1952 
1952 $2,093 $2,233 $2,351 
1951 1,551 1,626 2,716 
1950 1,293 1,323 1,352 
1949 960 1,030 1,085 
1948 719 773 800 
1947 598 632 645 
1946 521 547 548 
Overall — —_ 1 ——— 
Average... $1,105 $1,166 $1,214 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


$1,590°. 


( 


( 


Tuesday. 


not too sharp. 














*50 Champion 4-dr., 
wrecker, $180. 


WILLYS — ’50 (6) station wagon, $765*; 


$890. ‘38 


4) station wagon, $1,000*. 


FORT WAYNE, IND. 


Carl Marker’s Auto Auction. Sale every 
Prices are for sale of Oct. 28.) 
(Market still declining, with activity 
Sold 103 cars out of 157 


offerings.) 


BU 


Riviera, $2,050*; RM 4-dr., $1,935*. 


ICK —’51 Super 4-dr., $1,900; Super 


*50 


Super sedanet, $1,360; Super 4-dr., $1,- 


400°. 


‘49 Super 4-dr., $1,090; RM 4-dr., 


$1,040*. 


CA 
( 


DILLAC—’52 (60) 4-dr., $4,500*°. ‘48 
62) sedanet, $1,520*. ‘'46 (62) 4-dr., 


$875*. 


CHEVROLET—'52 SL Deluxe 2-dr., 
575; 


$1,- 


Bel-Air, $1,870*. ‘51 FL Deluxe 


2-dr., $1,300; 4-dr., $1,390, $1,415, §$1,- 
450; SL Deluxe 2-dr., $1,400*, $1,430*. 
"50 FL Deluxe 2-dr., $1,090; 4-dr., $1,- 


115. 
$1,045. 


’49 FL Deluxe 2-dr., $940, $1,015, 
'48 SM 4-dr., $755, $820. '46 


FL aerosedan, $480. 
CHRYSLER—’46 NY 4-dr., $550. 


DeSOTO—'49 Deluxe 4-dr., 
Custom 4-dr., $705. 


$1,075*. °47 
’46 Custom 7-pass. 


sedan, $480. 


DODGE—’49 Coronet conv., 
Custom 4-dr., 


$1,090*. °48 


$875. °46 Custom 4-dr., 


$540. 


FORD—’52 Victoria, $2,280*. 


( 


"51 Deluxe 
8) 2-dr., $1,055, $1,110, $1,100, $1,390. 


’49 Deluxe (8) 2-dr., $875. °48 SD (6) 
4-dr., $655. ‘47 SD (8) conv., $515. °46 
Deluxe (8) 4-dr., $370. 

HUDSON—’50 Commodore (8) 4-dr., $1,- 
060. °’49 Super (6) 4-dr., $800. °46 
Super (6) 4-dr., $225. 

LINCOLN—’48 club coupe, $500. 

MERCURY—’52 Deluxe 4-dr., $2,090. '51 


Deluxe 2-dr., $1,550*. 


50 Deluxe 2-dr., 


LDSMOBL —’ -dr. ,700*, 
OMgL.T05". 49 (98). 4edr., $1,358". 48 a eee eee ee 
* ’ ’ le 
$723. "42 (10) sedan, $190, "| NASH—'51 Rambler station wagon, $1,315. 
PLYMOUTH—'48 SD 4-ar., $775. "47 sD| 9 Ambassador ¢-dr., $510°. ms (000) 
4-dr., $440. °46 (600) 4-dr., $365. 
club coupe, $750. OLDSMOBILE — '52 (88) 4-dr., $2,370*. 
PONTIAC—’51 Chieftain (8) 2-dr., $1,- "51 (88) 2-dr., $1,600; sedanet, $1,275. 
850*. ‘48 Chieftain (8) 2-dr., $910; "50 (98) conv., $1,680*. °49 (98) conv., 
conv., $875. $1,020*; 4-dr., $1,000*. °48 (66) sedanet, 
STUDEBAKER—'51 Champion 4-dr., $1,- $900. '47 (66) sedanet, $710. 
510*, $1,240. ’50 Commander (8) club (Continued on Page 41, Col. 1) 
coupe, $1,230; 2-dr., $1,090; Champion 
4-dr., $1,160; club coupe, $1,100. ‘49 
%-ton pickup, $755; Commander 2-dr., 
$970; Champion 4-dr., $930. °47 Cham- 


pion 4-dr., $610; conv., $795. 
WILLYS—’49 Jeepster, $725; panel, $555. 


MISCELLANEOUS — ’52 International %- 
ton pickup, $1,295. °50 International 
%-ton pickup, $1,060. ‘47 International 
%-ton pickup, $400. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Oct. 30.) 


(Demand excellent. Prices steady with 
last week. Sold 108 cars out of 141 
offerings.) 

BUICK—’51 Special 4-dr., $1,800*; 2-dr., 
$1,670. °'50 Special 2-dr., $1,350*. ’49 
RM sedanet, $1,000*; 4-dr., $920*; Spe- 
cial 4-dr., $780. '47 Special 4-dr., $710. 
"41 Special 2-dr., $175. 

CADILLAC—’52 (62) 4-dr., 
(62) 4-dr., $720*. 

CHEVROLET—’52 SL Deluxe 2-dr., $1,680, 
$1,675. ‘51 SL Deluxe 4-dr., $1,440*, 
$1,400; 2-dr., $1,380*%; FL Deluxe 2-dr., 
$1,405, $1,395; SL Special 2-dr., $1,250. 
"50 SL Deluxe 4-dr., $1,220*, 2-dr., $1,- 
190*, $1,100; FL Deluxe 4-dr., $1,175*; 
2-dr., $1,170; FL Special 4-dr., $1,075; 
%-ton pickup, $740; %-ton pickup, $785. 
'49 SL Deluxe 4-dr., $1,020; 2-dr., $1,- 
cose '48 FM 4-dr., $590; FL aerosedan, 


$3,950*. °'42 


DeSOTO—’51 Custom 4-dr., 
Custom 4-dr., $700. 


DODGE—’52 Meadowbrook 2-dr., $1,670*. 
"50 Meadowbrook 4-dr., $1,280; club 
coupe, $1,140. °49 Coronet club coupe, 
$1,000*. °48 Custom club coupe, $825. 
’47 club coupe, $505. 

FORD—’51 Custom (8) 2-dr., $1,360*, $1,- 
280*; Deluxe (8) 2-dr., $1,340, $1,250, 
$1,240; Deluxe (6) 2-dr., $1,155. °50 
Custom (8) club coupe, $1,225*; Deluxe 
(8) 4-dr., $1,200; 2-dr., $1,035. °49 Cus- 
tom (8) conv., $755; 4-dr., $955, $900, 
$830; 2-dr., $1,005, $925, $800; Custom 
(6) 2-dr., $805; %-ton panel, $640. °48 


$1,560". °47 


SD (8) 2-dr., $675. ‘47 SD (8) 2-dr., 
$590. °46 SD (8) conv., $410; 4-dr., 
$500. °41 (8) 2-dr., $105. 


KAISER—’52 Virginian 4-dr., $1,630*. ‘51 


4-dr., $1,090. °47 4-dr., $375. 
MERCURY—’51 4-dr., $1,575*. ‘50 2-dr., 
$1,100. °49 4-dr., $1,050. 
$1,250. °50 


NASH—’51 Statesman 2-dr., 
Rambler conv., $935. 


OLDSMOBILE—’48 (66) club coupe, $775°*. 
°46 (78) 2-dr., $350°. 
PACKARD—’48 4-dr., $682*. 


PLYMOUTH—’52 Belvedere, $1,950*; Cam- 
bridge club coupe, $1,495. °51 Cambridge 


4-dr., $1,290; club coupe, $1,300; Con- 
cord 2-dr., $1,100. ‘50 SD 4-dr., $1,075. 
"49 4-dr., $1,050. °48 SD conv., $590. 
'47 SD 2-dr., $725. 

PONTIAC—'51 SL (6) 4-dr., $1,650. ‘50 
Chieftain (8) 4-dr., $1,450", °48 SL (8) 


2-dr., $900*. ‘42 (6) 2-dr., $125. 
STUDEBAKER—’52 Commander (8) 2-dr., 
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TURNS CARS 
INDOORS or OUT 


Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Conn. 
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PACKARD—'51 (200) 4-dr., $1,655* 48 
station wagon, $595 

PLYMOUTH—'50 Deluxe 4-dr., $940 48 | 
SD 4-dr., $595, $840 

PONTIAC—’50 Chieftain (6) 4-dr., $1,250, 
$1,280. 49 Chieftain (8) 4-dr., $1,165; | 


club coupe, $1,290*. ‘48 SL (8) sedanet, 


$825, $915. ‘47 station wagon, $380 
STUDEBAKER ‘50 Commander Land 

Cruiser, $935 47 Commander Land 

Cruiser, $435 

DENVER 

(Denver Auto Auction. Sale every Tues- 
lay and Thursday. Prices are for sale of 
Oct. 28.) 


(Prices held steady—buying was ac- 
tive. Sold 256 units out of 331 offer- 
ings.) 

BUICK—’52 RM Riviera sedan, $2,570*, 
$2,585*, $2,850*; Special Riviera sedan, 
$2.165. ‘51 Super Riviera sedan, $1,785*, 
$1,815*, $1,880*, $1,890*, $1,950*, $1,- 
965*, $2,000*. ‘50 Super sedan, $1,250. 


ALL-METAL 
PARTS BINS 


@ SLIDING SHELVES 
@ SNAP-IN DIVIDERS 
@ SHIPPED READY FOR USE 


IMMEDIATE SHIPMENT 
ON ALL BINS BUILT TO 
1953 PLANOGRAPHS 


All Styles — All Models 


OPS 


METAL PRODUCTS, INC. 


1806 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


Advertisement 


Dealers Depend 
On Country-Side 


Customers 


Country -Side families own more 
than half the cars in America, Not 
only that, but they own well over 
a third of the trucks and practic- 
ally all the tractors as well! 


No wonder the majority of Amer- 
ica’s automotive dealers depend on 
Country-Side families —those who 
live in trade centers of less than 
10,000, in crossroads villages and on 
farms—for their livelihood. 


And no wonder these dealers 
welcome the sales support their 
suppliers give them through the 
Country-Side Unit. 


The Country-Side Unit, a combi- 
nation of Farm Journal and Path- 
jinder magazines, is a powerful 
sales approach to 4,000,000 of the 
best customers in America’s best 
automotive market. Pathfinder 
Serves the non-farm interests in 
the Country-Side Market as no 
other magazine can. Farm Journal, 
of course, is America’s largest, most 
Successful farm magazine. 


_ Together, they give car and serv- 
ice dealers the one thing they’ve 
always demanded from national 
advertising—coverage among their 
best local customers and prospects 
with the impact of a local news- 
Paper. 

LE SSS. 


$1,365*, $1,410*, $1,420*, $1,480*, §$1,- 
485*, $1,490*. ‘49 Super sedan, $1,050", 
$1,100*, $1,175*. ‘48 RM sedan, $770. 

CADILLAC—’52 (62) Coupe deVille, $4,- 
445*, $4,580*, $4.675*; (62) sedan, §$4,- 
050*, $4,250*. °'51 (62) sedan, $3,265*, 
$3,310*. ‘°50 (62) sedan, $2,600*, §$2,- 
685*, $2,700*, $2,845*. ‘49 (62) sedan, 
$1,905*, $1,960*, $2,035*. '48 (62) sedan, 
$1,425*. 

CHEVROLET—'52 Bel-Air, $2,130*, $2,195 
$2,205, $2,240*; SL Deluxe sedan, $1,- 
680, $1,735, $1,785, $1,805, $1,810, $1,- 


840, $1,880*, $1,895", 
pickup, $1,505, $1,535; 
$1,395, $1,440, $1,450. 


$1,900*; %-ton 
%-ton pickup, 
‘51 Bel-Air, $1,- 


730*, $1,795*; SL Deluxe sedan, $1,335, 
$1,365, $1,400, $1,410*, $1,420, $1,450, 
$1,475*, $1,485, $1,500*, $1,505*; %-ton 


pickup, $950, $995. °50 SL Deluxe sedan, 
$1,190, $1,310, $1,450. °49 SL Deluxe 
sedan, $910, $965, $1,005, $1,040, $1,085, 
$1,125. °48 FL aerosedan, $625, $705, 
$795, $935, $965. '47 FL aerosedan, $700, 
735, $750, $770. 

CHRYSLER—’52 Saratoga sedan, $2,750*; 
Windsor sedan, $2,100*. ‘51 NY sedan, 
$2,105*, $2,175*; Windsor sedan, $1,640*, 
$1,730*, $1,805*. ‘50 NY sedan, $1,300", 
$1,430*, $1,445*, $1,455*, $1,500*, $1,- 
590*. °48 NY sedan, $770*, $810*, $830*. 

DeSOTO—’'52 Custom sedan, $2,000*, $2,- 
165*. ‘°51 Custom sedan, $1,500*, §$1,- 
560°. 

DODGE—’51 Coronet sedan, $1,400*. ‘50 
Wayfarer sedan, $990, $1,005*. 

FORD—’52 Country Squire, $2,770*; conv., 
$2,130*, $2,195, $2,310*; Custom (8) 
sedan, $1,900*, $1,920*%; Mainline (8) 
sedan, $1,835*, $1,850, $1,900*. °51 Vic- 
toria, $1,600*, $1,645*, $1,675, $1,825*; 
Custom (8) sedan, $1,350, $1,425*, $1,- 
435, $1,450*, $1,460, $1,495*, $1,500", 
$1,510*, $1,530*. °50 Custom (8) sedan, 
$1,165*, $1,235*, $1,240*. °49 Custom (8) 
sedan, $910*, $925*, $950, $960*, $1,- 
020*. °46 SD (8) sedan, $565. 

HUDSON—’52 Wasp sedan, $1,985*. ‘51 
Commodore (8) sedan, $1,090*, $1,555*. 
*49 Commodore (6) sedan, $795*. 

LINCOLN — ’52 Cosmopolitan sedan, §$3,- 
215*. 

MERCURY—’52 Monterey, $2,575*; sedan, 
$2,355*. °51 sedan, $1,695*, $1,720*, $1,- 
790*, $1,795*, $1,800*. ‘'50 sedan, §$1,- 
405*, $1,415*. °49 sedan, $1,085*, §$1,- 
200*, $1,220*. 

NASH — ’52 Rambler station wagon, $1,- 
480*. °51 Rambler conv., $1,030*. '50 
Statesman sedan, $890*. °49 Ambassador 
sedan, $795*. 

OLDSMOBILE—’52 Super (88) conv., §$2,- 
800*, $2,950*, $3,050*; Deluxe (88) se- 
dan, $2,145. °'51 (98) sedan, $2,350*; 
(88) sedan, $1,675*, $1,805, $1,935*, $2,- 
000*, $2,055*, $2,085*. °50 (88) Holiday, 
$1,850*; (76) sedan, $1,125*, $1,305", 
$1,355*, $1,360*. ‘49 (98) sedan, §1,- 
055*, $1,205*, $1,330*. 

PLYMOUTH—’52 Savoy, $2,130; Belvedere, 
$1,910. ’51 Suburban, $1,630; Cranbrook 
sedan, $1,365, $1,419, $1,425. °49 Deluxe 
sedan, $810, $850, $865, $870. 

PONTIAC—’52 Catalina, $2,400*, $2,480*, 
$2,500*, $2,630*, $2,650*, $2,660*; Chief- 
tain (8) sedan, $1,760*, $2,055*. ‘51 
Chieftain (8) sedan, $1,505, $1,655, $1,- 
665, $1,695. ‘50 Catalina, $1,655*, $1,- 
720*; Chieftain (6) sedan, $1,215, §$1,- 
305*, $1,320*, $1,505*, $1,525. °49 Chief- 
tain (8) sedan, $1,040*, $1,095*. °47 SL 
(8) sedan, $600. 

STUDEBAKER — ’51 Commander Land- 
cruiser sedan, $1,440*. ‘50 Commander 
sedan, $860*. ‘48 Commander sedan, 
$730. °'47 Landcruiser sedan, $510. 

WILLYS—’52 Aero Wing sedan, $1,400*. 


PHILADELPHIA 


(H. B. Robinson Auto Sales Auction. 
Sale every Tuesday. Prices are for sale of 
Oct. 28.) 

(Prices dropped again this week, but 
real clean models are bringing top dol- 
lar. Sold 88 cars out of 137 offerings.) 
BUICK—’51 Super Riviera sedan, $2,000; 

Super sedan, $1,625. '50 Super Riviera 

sedan, $1,580*. "49 Super sedan, $1,275. 

"48 RM sedan, $900, $670. °47 Super 

sedan, $660. '46 Super sedan, $610. 

CHEVROLET—’51 Bel-Air, $1,610; SL De- 
luxe sedan, $1,430, 2 at $1,420, $1,415, 
$1,390, $1,340; SL Special sedan, $1,290, 
2 at $1,250; FL Deluxe sedan, $1,440. 
’50 conv., $1,250; FL Deluxe sedan, 
$1,250; sedan delivery, $745. °49 FL De- 
luxe sedan, $1,015. 48 FL aerosedan, 
$820. '47 FL aerosedan, $700, $660. '42 
sedan, $110. 

DeSOTO—’51 Deluxe sedan, $1,610*. 
Deluxe club coupe, $660. 

DODGE—’51 Coronet club coupe, $1,570; 
Wayfarer sedan, $1,520; Meadowbrook 
sedan, $1,620. '48 Custom sedan, $900. 

FORD—’52 Mainline (8) sedan, 2 at §$1,- 
550*, $1,535*, $1,510, $1,500; 1-ton 
stake, $1,250. ‘51 Custom (8) sedan, 
$1,425, $1,395; Deluxe (8) sedan, $1,275, 


47 


$1,270, $1,240, $1,230, $1,225, $1,200, | 
$1,190, $1,150. ‘49 Custom (8) club| 
coupe, $970, $770; Deluxe (8) sedan, 
$660. ‘46 SD (8) sedan, $590. ‘42 (8) 
club coupe, $330. 

FRAZER—’48 sedan, $400. 

LINCOLN—’49 conv., $565. 

MERCURY—’51 Monterey sedan, $1,700*. 


NASH—’51 Rambler country club, $1,310; 
conv., $1,270. '50 Statesman sedan, §$1,- 
030. '49 (600) sedan, $780. 

OLDSMOBILE—’'50 (76) sedan, 
"48 (98) conv., $910. ‘47 
$400. 

PLYMOUTH—’52 Cambridge sedan, $1,530, 
$1,500, $1,470, $1,460. ‘51 suburban, 
$1,600; conv., $1,410; Cranbrook sedan, 
$1,425, $1,350; Cambridge sedan, 2 at 
$1,300, $1,255, 4 at $1,220, $1,200, $1,- 

$1,170. °49 suburban, $975; SD 
sedan, $1,060, $1,010; Deluxe sedan, 
$1,020, $935. '46 SD sedan, $475. 

PONTIAC—’50 SL (8) sedan, $1,270. '49 
SL (8) sedan, $1,195. ‘47 SL (8) sedan, 


$1,250. 
(78) sedan, 


$660. 
STUDEBAKER—'49 Champion sedan, $870. 
‘41 Champion sedan, $200. 
WILLYS—’51 (4) pickup, $860, $775. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Oct. 24.) 
(Sold 176 cars out of 302 offerings.) 
BUICK—’52 RM conv., $2,700*; Super se- 
dan, $2,300*; Special sedan, $2,210*. ’51 
RM sedan, $1,900*; Super sedan, $1,950*. 
°50 RM Riviera sedan, $1,650*; sedan, 
$1,450*; Super sedan, $1,400*. 
CADILLAC—’52 (62) conv., $4,600*; club 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952 








Smith Chevrolet's New Plant in Houston— 


This is the new building of Smith Chevrolet, 2600 Travis, Houston. The structure is 
150 by 150 feet and has 11,600 square feet of space for the service department and 
8,000 square feet for the parts section. There is a ramp leading to the upper floor, 
which accommodates some 45 cars, and has 10 work stalls for new-car get-ready and 
upholstery. Formal opening will be held in January. 





coupe, $4,235*; Coupe deVille, $4,200*. sedan, $1,090, $960. "48 SM sedan, $795. 
51 (62) Coupe deVille, $3,670*. '50 (62) Cuneenn ek Wass F on. se0 
* rene =age £ SLER—’5 indsor sedan, $2,590*. 
aan cans : ae » $2, '51 NY conv., $1,925*. '50 Windsor club 

. (62) sedan, $1,525°. coupe, $1,150. 
CHEVROLET—’52 Bel-Air, $1,930*; FL | DODGE—'50 Meadowbrook sedan, $1,280*, 


Deluxe sedan, $1,765*, $1,660; SL De- $1,075; ‘%-ton pickup, $630, $560. ‘49 
luxe sedan, $1,760, $1,750; %-ton pickup, Coronet club coupe, $900*. ‘47 Custom 
$1,325, $1,175, $1,125. °51 Bel-Air, $1,- sedan, $450, $360. 

775*, $1,760*, $1,720*, $1,650, $1,500; | FORD—’52 Victoria, $2,300*, $2,275*: 
SL Deluxe sedan, $1,560, $1,275, $1,150; conv., $2,250; ranch wagon, $2,275*; Cus- 


FL Deluxe sedan, $1,525, $1,500, $1,235. 
’50 conv., $1,250; FL Deluxe sedan, $1,- 
250; SL Deluxe sedan, $1,190, $1,150, 
$975; club coupe, $1,175. '49 FL aero- 


tom (8) sedan, $2,000, $1,910*. ‘51 Vic- 
toria, $1,795*; Custom (8) sedan, $1,610, 
$1,600, $1,550, $1,490, $1,465; Deluxe (8) 
sedan, $1,350, $1,275, $1,200; conv., $1,- 
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325; %-ton pickup, $975, 2 at $800. '650 
Custom (8) sedan, $1,320, $1,260, $1, 
255, $1,180, $1,100; Deluxe (8) sedan, 
$1,105. '49 Custom (8) sedan, $900. 

HUDSON—'49 Super (6) sedan, $675. 

KAISER—'51 4-dr., $1,140, $980. 

LINCOLN—'52 Capri sedan, $3,075*. ‘48 
sedan, $530. 

MERCURY—'52 sedan, $2,260*. '50 sedan, 
$1,425, $1,300, $1,230, $1,200, $1,020; 
Monterey, $1,050. °'49 sedan, $850. °47 
sedan, $710. 

NASH—’51 Rambler station wagon, $1,- 
270. 

OLDSMOBILE—'51 (88) Holiday, $2,130*; 
sedan, $1,995, $1,900, $1,850, $1,270*. 
PLYMOUTH—’52 Cambridge sedan, §$1,- 
550. °51 Cambridge sedan, $1,285. ‘50 
suburban, $1,260; SD sedan, $1,125. '48 
sedan, $450. '41 Special sedan, $125. 
PONTIAC—’52_ station wagon, $2,410; 


Chieftain (8) sedan, $2,350*, $2,195*. °51 
Catalina, $2,050*; conv., $1,550*. '49 SL 
(8) sedan, $1,170*. 

STUDEBAKER—’51 Champion club coupe, 
$1,200. '50 Land Cruiser, $1,010; Com- 
mander sedan, $940; %-ton pickup, $560. 


DANVILLE, VA. 


«Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Oct. 29.) 


(Market lull here because of political 


activities. Sold 39 cars out of 80 offer- 
ings.) 

BUICK—’51 Super 2-dr., $1,625*. °'50 Spe- 
cial 2-dr., $950. °48 Super 4-dr., $920. 


CHEVROLET—’52 FL Deluxe 2-dr., $1,- 
350. ’'51 FL Deluxe 2-dr., $1,485. ‘50 
SL Deluxe 2-dr., $1,240. °49 SL Deluxe 
2-dr., $730. ‘48 FM 4-dr., $715. °48 FL 
2-dr., $825. '46 SM 2-dr., $385. 

FORD — '51 Victoria, $1,630; Deluxe (6) 


2-dr., $1,130; Custom (8) 2-dr., $1,460. 
(Continued on Page 42, Col. 1) 
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Here are the facts —Tire inflation accuracy 
is important fo tire life, and motorists know 
it because every car operators’ manual 
mentions it, and every piece of tire litera- 
ture stresses it. Yet, a survey by National 
Petroleum News shows that gauging equip- 
ment at 40% of service stations and car 
dealer shops is not accurate. Motorists 
want and appreciate proper tire care and 
it’s up to you to furnish it. 


ACCURACY 
IS THE ANSWER 


Ordinary gauges just will not do the job— 
it requires a stationary, fully enclosed, 
scientifically engineered gauge that meets 
Grade A testing specifications of the Amer- 
ican Standards Association. Eco Tireflators 
and Islanders offer all of this and more — 
they're fast in operation and doubly sure 
because large drum dials eliminate any 
chance of misreadings. If you want to keep 
ahead of competition. by offering real pre- 
mium air service, write for further details, 


JoHN Woop Company 
BENNETT PUMP DIVISION 


Muskegon, Michigan 
FOREIGN SALES OFFICE: 


29 Broadway, New York, N. Y. 


Offices in principal cities 








42 





(Continued from Page 41) 


"50 Deluxe (8) 2-dr., $1,055; Custom (8) (61) sedan, $3,000*. ‘50 (62) sedan, §$2,- 
‘* 2-dr., $1,080; 4-dr., $1,170*. °'49 Custom 525°. '47 (60) sedan, $1,150*; (62) 
(8) 4-dr., $845; Deluxe (8) 2-dr., $860, sedan, $1,000*. 
$790, $830. °47 SD (8) 2-dr., $625, $550. | CHEVROLET—'51 SL Deluxe sedan, $1,- 
"46 SD (8) 2-dr., $470; 4-dr., $530. '40| “ 350*, $1,350; SL Special sedan, $1,400° 
2-dr., $92.50 '50 SL Deluxe sedan, $1,220, $1,200. °49 
HUDSON—'50 Commodore (8) 4-dr., §$1,- FL Deluxe sedan, $1,020, $1,010; FL 
015. Special sedan, $770. '48 SM sedan, $790. 
MERCURY—'49 2-dr., $940 ‘46 SM sedan, $525 
PLYMOUTH—'51 Cambridge 4-dr., $1,290. | CHRYSLER—'51 Windsor sedan, $2,050*. 
'49 SD 4-dr., $820. ‘47 SD 4-dr., $670. 50 Imperial sedan, §$1,450* "49 NY 
'46 SD 4-dr., $390 sedan, $1,140*. 
PONTIAC—’50 SL (6) 2-dr., $1,305 '47 | DeSOTO—’46 Custom conv., $425. 
Chieftain (8) 2-dr., $580, $555 DODGE—’52 Diplomat, $2,090*. '50 Coro- 
STUDEBAKER—’51 Champion 2-dr., $1,- net sedan, $1,200, $2,198, $1,160. 
180. FORD—'51 Custom’ (8) Victoria, $1,730; 
sedan, $1,480*, $1,455*, $1,440*; Deluxe 
N. PLAINFIELD, N. J. (8) sedan, $1,375, $1,340, $1,185. '50 


Deluxe (8) sedan, $935, $920 $890. ‘49 

Custom (8) sedan, $885, $850; Custom 

(6) sedan, $795, $775; Deluxe (6) sedan, 

$710. °'47 SD (6) sedan, $640. 
FRAZER—’49 sedan, $650. 


; (Lebanon Auto Auction. Sale every Wed- 
| nesday. Prices are for sale of Oct. 29.) 

(Market soft on rough cars, but prices 

remain firm on clean stuff which is hard 


to find. Sold 71 cars out of 112 offer- | HUDSON—’'48 Super (6) sedan, $700. °'46 
a ings.) Super (6) sedan, $380. 
; BUICK—’51 Super Riviera, $1,860*; sedan, | KAISER—’51 Special sedan, $1,080. ‘50 
; $1,695°*. ‘50 Super Riviera, $1,775*; Custom sedan, $930. °49 sedan, $725. 
' sedan, $1,325*. ‘47 RM sedan, $560; | LINCOLN—’'52 Capri, $3,180*. 

Super sedan, $725. ‘41 sedan, $230. MERCURY—’50 sedan, $1,205, $1,190. ‘49 


"51 sedan, $990. 


i CADILLACG—’52 (62) sedan, $4,025°*. 


ANNOUNCING SIX NEW MANUALS ON 


AUTOMOTIVE 
SALESMANSHIP 


By W. K. BRAASCH 
Dean of Automotive Sales Trainers 
A LIFETIME OF EXPERIENCE 
AT A FRACTION OF ITS REAL VALUE. 
BETTER BUY THESE SIX MANUALS TODAY! 





W. K. BRAASCH 


FOR THE FIRST TIME, WE ARE OFFERING A COMPLETE AND DETAILED COURSE 
IN AUTOMOTIVE SALES TRAINING. OUR SIX NEW MANUALS CONTAIN ALL 
OF THE FIELD-TESTED SALES PRINCIPLES WHICH WE HAVE USED SUCCESS- 
FULLY IN TRAINING OVER 50,000 AUTOMOBILE SALESMEN. 

No. 1—The Eight Automotive Success Fundamentals. PRICE 


No. 2—The Automotive Selling Process. $1 50 EACH 


No. 3—Eighty Ways to Find New Prospects. 

. 4—Personality—the Key to Leadership. 
No. 5—The Technique of Used Car Salesmanship. Postpaid 
No. 6—Developing and Testing Your Sales Talk. 


Be sure to specify which Manvals are wanted, or buy all SIX for 


W. K. BRAASCH, 824 supson AVENUE - - EVANSTON, ILLINOIS 


For the Customer who 
wants the BEST... 
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BRIGADIER Shocks 
in Matched Foursomes! 


For the customer who replaces factory equip- 
ment with premium tires, tubes and accessories, 
here’s the shock absorber to sell: Briggs Briga- 
diers in factory-matched Foursomes! With 45% 
to 85% greater reaction area than the biggest 
shocks offered for passenger cars by competi- 
tive makers, plus Briggs 3-Stage Control, they 
give the finest ride that money can buy. Avail- 
able through NAPA Jobbers everywhere. 


SHOCK ABSORBERS 


THE BRIGGS SHOCK ABSORBER COMPANY «+ CLEVELAND 3, OHIO 
Division of The Gabriel Company 
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NASH-—-’51 Rambler station wagon, $1,270; 
hardtop, $1,150. 
OLDSMOBILE "50 
$1,350*. ’48 (88) 
sedan, $620*; conv. 
PLYMOUTH—'49 SD sedan, $1,100 
PONTIAC—’51 Chieftain (8) Catalina 
110* ‘48 SL (8) sedan, 750* 

Deluxe (6) sedan, $575 
STUDEBAKER—’51 Champion sedan, 
285. °50 Champion sedan, $1,050, 


MANHEIM, PA. 


(Manheim Auto Sales and Auction Co, 
Sale every Friday. Prices are for sale of 
Oct. 24.) 

(Sold 132 cars out of 239 offerings.) 
BUICK—’51 Special Riviera coupe, §$1,- 

940*; RM 4-dr., $1,685*. '50 Super Ri- 

viera 2-dr., $1,855*; 4-dr., $1,550*; Spe- 

cial 4-dr., $1,475. '49 RM 4-dr., $1,130. 

’48 RM conv., $800; Super 4-dr., $710. 
CADILLAC—’52 (62) Coupe deVille, $4,- 

300*; 4-dr., $3,900*, '51 (62) conv., $3,- 

520*; 4-dr., $3,100*. '50 (61) club coupe, 

$2,535*. °49 (61) club coupe, $1,775*. 
CHEVROLET—'52 station wagon, $2,200*; 

SL Deluxe 4-dr., $1,780*; 2-dr., $1,705; 

%-ton pickup, $1,260. '51 SL Deluxe 

2-dr., $1,575; 4-dr., $1,525. °50 FL De- 

luxe 2-dr., $1,240. °48 SM conv., $750. 
CHRYSLER—’52 Saratoga 4-dr., $2,475*. 

"50 Imperial 4-dr., $1,440*%, °49 Wind- 

sor club coupe, $1,160*. °48 NY 4-dr., 

$760. 
DeSOTO—’51 


(88) 
sedan, 
. $760* 


$1,450*, 
(98) 


sedan, 
$900*: 


$2,- 
47 


$1,- 
$995. 


Custom 4-dr., $1,675*. ‘50 


Custom 4-dr., $1,465*; Deluxe 4-dr., $1,- 
315, $1,270. 

DODGE—’52 Meadowbrook 4-dr., $1,680*; 
Wayfarer business coupe, $1,210*. ‘51 
Diplomat, $1,760*. ‘49 Custom club 
coupe, $980; Meadowbrook 4-dr., $880. 

FORD—’'52 Custom (8) 4-dr., $2,060*; 
2-dr., $2,000*; Custom (6) 4-dr., $1,840*. 
"51 Victoria, $1,775*; Custom (8) 2-dr., 
$1,570; Deluxe (8) 4-dr., $1,435. °48 
SD (6) 2-dr., $630. 

HENRY J—’51 (4) sedan, $760. 

HUDSON—’52 Hornet 4-dr., $1,975. ’51 
PC 4-dr., $1,350; 2-dr., $1,205. '50 Com- 
mander (8) 4-dr., $1,040. ‘48 Com- 
mander (8) 4-dr., $725. 

KAISER—’52 Manhattan 4-dr., $1,805*. 
‘51 2-dr., $1,150; Deluxe 4-dr., $1,030. 
’48 4-dr., $375. 

LINCOLN—’49 4-dr., $910. '41 4-dr., $150. 

MERCURY—’52 Monterey, $2,590*, $2,- 
425*, $2,315*. °'49 4-dr., $1,150*. °48 
4-dr., $710. 

NASH-—’51 Rambler station wagon, $1,- 
225. °50 Statesman 4-dr., $905, $770. 
OLDSMOBILE—’52 Super (88) 4- dr., $2,- 
525*; club coupe, $2,400*. ’51 Super (88) 
4-dr., $2,350*; (88) 4-dr., $1,640*. °'49 

(98) 4-dr., $1,210*. 

PACKARD—’52 (300) 2-dr., $2,225*. °51 
(200) 4-dr., $1,720*, $1,630*; 2-dr., $1,- 
630°. 

PLYMOUTH—’52 Cranbrook 4-dr., $1,770; 
Cambridge 4-dr., $1,705; Belvedere, $1,- 
810*. ’°51 Cambridge club coupe, $1,280. 
‘49 SD 4-dr., $1,065. 

PONTIAC—’52 Catalina, $2,460*; Chief- 
tain (6) 4-dr., $2,070. °51 Catalina, 
$1,955*. °49 SL (8) 4-dr., $1,110*. °48 
SL (8) 4-dr., $890. "47 SL (8) sedan, 
$800. 


STUDEBAKER—’52 Commander (8) conv., 


$1,540*. °51 Commander (8) 2-dr., $1,- 
230*. °50 Champion 4-dr., $910*. °49 
Commander coupe, $835. '47 Champion 
4-dr., $500*. 
WILLYS—’50 Jeepster (6), $820. 
MISCELLANEOUS—’' 39 LaSalle conv., 


$125. 


Fiscal Planning 
Is Prime Topic of 


Management Assn. 


NEW YORK.—Post-election busi- 
ness prospects, up-to-date reports 
on consumer intentions and new 
methods of business finance will 
engage the interest of 600 conferees 
at the autumn finance conference 
of the American Management Assn. 
to be held Nov. 19-21 at the Hotel 
Roosevelt here. 


A highlight of the conference will 
be a half-day devoted to the por- 
trayal of Monsanto Chemical Co.’s 
financial planning and controls op- 
erations, presented by D. M. Shee- 
han, vice-president and controller, 
and his staff. 


The Monsanto demonstration will 
reflect the mobility of planning re- 
quired today—a point that was 
stressed by financial leaders who 
advised the association when it 
drew up its conference program. 

The theme will be carried out by 
speakers, including Murray Shields, 
vice-president and economist for 
Bank of Manhattan Co., who will 
discuss “Business Prospects After 
the Election”; Stanley R. Miller, of 
| Goldman, Sachs & Co., “Recent 
| Trends in Corporate Financing”; 
Keith Powlison, vice-president and 
comptroller of Armstrong Cork, 
“What Is a Growth Company?” 
and Prof. Edward S. Mason, dean 
of Harvard University’s graduate 
school of public administration and 
a member of the Paley Commission 
on raw materials, “Incentives and 
Obstacles to Foreign-Resources De- 
velopment.” 


New Los Angeles Firm 


Enters Rental Field 


LOS ANGELES.—Fleetline Car- 
Truck Rental, Inc., is a new entry 
in automobile rental service in Los 


Angeles. Its manager is Gilbert 
Krusche, formerly a Chevrolet 
salesman. 


1952 





Highway Booster Cited— 


Gov. Malte Jacobsson (right), president 
of the Swedish Road Federation and 
chairman of the Swedish Atomic Energy 
Commission, is congratulated by Frank T. 
Magennis, chairman of the International 
Road Federation and vice-president of 
Goodyear Tire & Rubber Export Co. Ja- 
cobsson was selected as the federation’s 
1952 ‘Man of the Year."’ The citation is 
given each year to a civic leader who has 
made outstanding contributions to high- 
way development. 





Ahr Sells Sports Cars 


A business name has been filed 
by Kenneth A. Ahr in the Erie 
County (N. Y.) clerk’s office for 
Ahr & Co. Sports Car Sales & Serv- 
ice, 1509 Hertel Ave., Buffalo. 









Ten States Study 
Uniformity in 
Trucking Laws 


DENVER. 
Federal control 






Fearing continued 
“in an area where 


we should make our own decisions,” 
representatives of 10 states met here 
last week to discuss the possibility 


of forming a reciprocal 
agreement on interstate trucks. 


licensing 


The group, known as the South- 
western Governors Conference on 
Problem of Interstate Truck Op- 
eration, discussed proposals for a 
uniform code “so that trucks op- 
erating in interstate commerce can 
operate in all our states as if in 


one.” 
Sought 


is a revision of truck 


weight and height laws and other 


regulations affecting truckers. 


The two-day meeting opened with 
an executive conference of legisla- 
tive members of the organization 
and representatives of state corpo- 
rations commissions, public service 
commissions, motor-vehicle taxing 
authorities and highway depart- 


ments. 


States represented at the meeting 
were Colorado, Oklahoma, Arizona, 
Arkansas, Kansas, Louisiana, Mis- 


souri, New Mexico, Texas and Utah. 
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0 ) COLDATRE tae 


Maintains a product temperature of 


designed for your 
Customers’ Specific Needs! 


HERMAN REFRIGERATED 
RETAIL MILK DELIVERY BODIES 


-On-The-Road Refrigeration 
. SELF REFRIGERATED. 


40°. Available as a package 


No engineering to do with the customer 


© WIGHTLOADER: 


aCe Poe dele (elit ols 
OVERNIGHT LOADING. 


Maintains a continuous product temperature of 40° 24 hours a day. Especially 
designed for dairies who want to LOAD TODAY FOR TOMORROW. Available 


as a pockage 


PHONE COLLECT—FRanklin 5300 


No engineering to do with the customer. 


WRITE, WIRE, OR 


HERMAN BODY COMPANY s:. iouis 10, mo. 
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Lower, but Wider and Longer .. . 





New Body Features 


53 DeSoto 


a a new body, the 
1953 DeSoto will go on display 
in dealer showrooms Thursday 
(Nov, 13). 

Up to press time, no prices had 
been announced. Whether De- 
Soto will follow the hold-the- 
price line as other Chrysler divi- 





Air Vent Hood— 


DeSoto for 1953 features an air vent 
which blends into the hood line, directs a 
stream of air to the carburetor for in- 
creased engine efficiency. Shown here also 
is the “V" which appears below the crest 
on all Fire Dome V-8 models of the 1953 
DeSoto. 

es ¢ #@ 
sions have done so far will be 
known just prior to unveiling of 
the car Thursday. 

Length of the new DeSoto is ac- 
centuated by long, flowing lines, 
new longer swept-back fenders and 
a wider and lower rear deck. 


* aa B 
8 ibrar aay fabrics, door pan- 
els and grained instrument 


panel and window mouldings—of- 
fered in bleach-walnut grey or nat- 





1953 DeSoto 


springs, which are said to provide 


Fire Dome V-8 Club Coupe— 


Models 


add a “speed line effect to the car.” 

Wheelbase of the new car has 
been maintained at 125% inches, 
while overall length has been in- 
creased from 208% inches to 213% 
inches and overall width from 74% 
inches to 76% inches. The car is 
one inch lower, but road clearance 
is unchanged, it is said. 

Rear fenders are set off by new 
large combination tail, stop and 
backup lights. 


CURVED, one-piece windshield, | ' 


combined with narrower cor- 
ner posts, provides greater visibil- 
ity and glass area of the windshield 
has been increased. There is a one- 
piece, sweep-around rear window 
also. 

Blended into the hood line is a 
new air vent, which directs a 
stream of cool air to the car- 
buretor. 


The deck lid is unlatched by a| @ 


push-button lock and is counter- 
balanced for easy opening. The 
trunk area has been increased by 
44 percent and the spare tire, 
mounted at a new angle, is said to 
make it easier to store luggage. 
Deck lid hinges have been relocated 
in out-of-the-way positions. 

The gasoline tank filler cap on 
the 1953 DeSoto is located on the 
left side below the deck lid. 

Interiors feature chair-high seats 
and three-pillow type seat backs. 

* * - 
A new heating system, mounted 
under a cowl vent opening, 
takes in fume-free fresh air. The 
cowl vent is also used for summer 
cooling. The heater features a new 
design with simplified controls. 

Chassis improvements in the 

1953 DeSoto include splayed rear 


e 





This model is one of six body styles available in the 1953 Fire Dome series. There 
are five body styles offered in the Powermaster Six line. In addition to a new body 
with curved one-piece windshield and a sweep-around rear window, the 1953 DeSoto 
offers “full power” steering, power brakes, fluid-torque drive, Solex glare-resistant 


glass, and electric window lifts. 


ural- walnut brown — harmonize 
with new exterior colors. An in- 
terior touch on the 1953 DeSoto is 
a reflection-free panel over the top 
of the dashboard between the wind- 
shield and the instrument panel. 

The new DeSoto is offered in two 
series—the Fire Dome V-8, powered 
by the 160-horsepower Fire Dome 
engine, and the Powermaster Six. 
Both series are available with “full 
power” steering.” 

An exterior highlight of the 1953 
DeSoto, the company says, is the 
massive grille with parking lights 
set at the extreme edges of it un- 
derneath the headlights. A chrome 
frame encircles both grille and 
parking lights. 

Styling innovations, according to 
DeSoto, are chrome mouldings on 
both front and rear fenders, which 


rE Rs, 


The Fire Dome V-8 Sportsman— 


better directional stability, and 
Oriflow shock absorbers. 

For the new models, DeSoto again 
is offering the Tip-Toe shift and 
fluid drive or fluid-torque, along 
with power brakes. 

Also offered are electric window 
lifts; Solex glare-resistant glass; 
safety-rim wheels; waterproof igni- 
tion; two-speed electric windshield 
wipers; dual backup lights; chair- 
high seats with air foam cushions; 
super-cushion tires, and 12-inch 
brakes with Cyclebond brake lining. 

Eleven body styles are available 
in the two DeSoto lines. Choices in 
the Fire Dome V-8 include: Four- 
door sedan, club coupe, convertible 
coupe, Sportsman, all-steel station 
wagon and eight-passenger sedan. 

Powermaster Six body styles are: 
Four-door sedan, club coupe, Sports- 
man, all-steel station wagon and 
eight-passenger sedan. 





: This '53 DeSoto model shows the long, flowing lines which caracterize the 1953 
line from grille to swept-back rear fenders. Styling innovations on the new DeSoto 
Gre <hrome mould 1gs on both front and rear fenders. 









Instrument Panel— 


An interior touch on the new DeSoto is the reflection-free panel over the top of 
the dashboard between the curved, one-piece windshield and the instrument panel. 
Instrument panels and window mouldings in the new model are available in bleached- 


walnut grey or natural-walnut brown. 





Harmonizing Interior with Exterior— 

Interiors of the 1953 DeSoto feature new upholstery fabric, door panels and richly- 
grained instrument panel and window mouldings to harmonize with exterior colors. 
There are three-pillow-type chair-high seats and seat backs. 


Boosts in Car Horsepower 
Lead to Confusion 


(Continued from Page 2) 


portion to its increases of speed 
and power. According to Chrysler 
engineers, the engine was equipped 
with a specially designed fuel sys- 
tem, special camshaft, a dry-sump 
oil supply system, and magneto ig- 
nition. In addition, the engine had 
a higher compression ratio than 
stock models, larger intake and ex- 
haust porting, and mechanical 
valve tappets. 

Under ordinary passenger-car 
conditions, however, there is very 
little relationship between high 
horsepower and high speed, ac- 
cording to the Automobile Manu- 
facturers Assn. 

Last year, the AMA made a pres- 
entation to the Joint Legislative 
Committee on Interstate Coopera- 
tion, stating that actually it takes 
about five additional horsepower to 
increase speed one mile per hour 
at the top end of the range. 

The industry position, as put 
forth by the AMA, is that the addi- 
tional horsepower in modern auto- 
mobiles is directly intended and 
used to provide both safety and 
economy, and results in only minor 
increases in top speed ability. 

This is seen to be in line with a 
“gentlemen’s agreement” made 
among all the auto manufacturers 
in the ’30s that none of the manu- 
facturers would feature speed in 
advertising and promotion copy. 

” ” ~~ 


yAxneum speed ability of even 
the fastest of modern cars has 
not been increased to any great 
extent over the past 10 to 15 years, 
the AMA said, and average top 
speed of today’s automobiles is still 
something less than 90 miles an 
hour under ideal conditions. 

On the average, the report said, 
horsepower has been _ increased 
about 20 percent in the past 15 
years, and has resulted in a 16 per- 
cent increase in acceleration per- 
formance. At the same time, fuel 
consumption has decreased about 
15 percent in the average engine 
during the period. 

One of the major gains from 
the standpoint of safety, the 
AMA report stated, has been the 
improved acceleration factor. 
More powerful automobiles will 
“get away” faster when passing 
other vehicles, or in other in- 
stances when additional power 
is needed. 

Engineers say that one of the 
principal factors leading to more 
powerful engines is the growing 
popularity of the automatic trans- 
missions. Cars so equipped, they 


say, must have more power to op- 
erate competitively with cars with 
standard transmissions. 

The estimated additional horse- 
power needed for this operation va- 
ries among engineers and types of 
automatic transmissions. Some en- 
gineers maintain that automatic 


transmissions require 35 extra 
horsepower, while others say 
“around 20.” 


Power steering and braking, as 
they are now being produced, also 
require a few extra “horses,” engi- 
neers say. Each of these may use 
about 8-10 extra horsepower, it is 
estimated. 

= * . 

JAPBTORICALLY speaking, the 

present horsepower race is 
quite new, a comparison of adver- 
tised horsepower a few years ago 
and now reveals. At the same time, 
the revolutions per minute on 
which the power is measured have 
also increased. 

In 1948, the Chrysler Saratoga 
was listed at 135 horsepower at 
3,400 revolutions per minute. This 
was increased to 180 at 4,000 r.p.m. 
in 1952. 

Cadillac advertised 150 horse- 
power at 3,400 r.p.m. for its 62 
models in 1948, For 1952, 190 
horsepower was claimed at 4,000 
r.p.m. Even more powerful en- 
gines are expected for ’53. 

Lincoln claimed 125 horsepower 

at 3,600 r.p.m. for its 12-cylinder 
Cosmopolitan in 1948. Its newest 
563 engine is rated at 205 horse- 
power at maximum r.p.m. 

In 1948, Packard listed its engine 
at 160 horsepower at 3,600 r.p.m. 
For 1952, the engine was rated at 
155 at 3,600. It is further rumored 
that the ’53 engine will produce 180 
horsepower. 

Buick is scheduled to have a 
190 horsepower V-8 engine for the 
1953 Roadmaster series. In 1948, 
the Roadmaster engine was listed 
at 144 horsepower at 3,600 r.p.m. 
DeSoto and Dodge, both with 

smaller versions of the Chrysler 
V-8, are listed at 160 and 140, re- 
spectively, in 1953. In 1948 DeSoto 
claimed 109 horsepower at 3,600 
r.p.m., and Dodge, 102 horses at 
3,600 r.p.m. 

Studebaker has not announced 
the power of its '53 engines, but it 
is expected that they will be more 
powerful. For ’52, the V-8 engine 
for the Commander series was list- 
ed at 120 horsepower at 4,000 
r.p.m., as against 94 horsepower 
at 3,600 r.p.m. for 1948. 





°46 Car Bought as ’47 


Ruled Dealer’s Loss 


HARTFORD, Conn. — Who 
takes the risk on the year of a 
car when a dealer buys an auto- 
mobile from a private seller? 

Common Pleas Judge John T. 
Dwyer decided here in favor of 
the seller and against McClure’s, 
Inc., Hudson dealership in near- 
by Rocky Hill. 

The firm had sued a local 
woman on the grounds that Eu- 
gene V. McClure, its treasurer, 
bought a 1946 Cadillac for $3,950 
with the understanding that it 
was a 1947 model. The firm said 
that the car actually was worth 
only about $2,500. 


N. Y.C. Dealers 
Bidding for 
National Show 


(Continued from Page 2) 


tional fashion shows of all kinds, 

of great introductions of all prod- 
ucts such as furniture and home 
appliances, and the home base of 
most theatrical productions. 

One show proponent has told 
Automotive News: “If sales should 
get in the doldrums, there will be 
another national automobile show, 
and the whole industry will want 
> held three months from yester- 

ay.” 

Dealers here are well aware that 
this would be the case. That was 
their reason for wanting to get 
planning started years ago. A suc- 
cessful show requires months of 
careful planning. Cost of a national 
show would be at levels undreamed 
of in bygone days. 

New York City would undoubt- 
edly be the most expensive spot 
to hold a show. Advertising rates 
are higher here than anywhere 
else, and most other charges fol- 
low suit. But the good which 
would naturally accrue, through 
coverage by national television, 
radio, press and word of mouth, 
would be well worth the extra 
expense, enthusiasts hold. 


An objection continually faced by 
sponsors of such a plan is lack of 
space comparable to the Amphi- 
theatre in Chicago. Grand Central 
Palace, though large, is poorly laid 
out and inconvenient for many ex- 
hibitors. 


However, dealers note that shows 
held there have always been quite 
successful, and they cite with min- 
gled feelings the record hung up 
last year at Grand Central Palace 
by the International Motor Sports 
Show, a showing of foreign cars 
and souped-up American vehicles. 

Many dealers feel that a show 
should be planned now, regard- 
less of 1954 handicaps, for the 
experience alone. They explain 
that by 1955 the new exhibition 
hall and convention meeting place 
being constructed under the su- 
Pervision of Robert Moses will be 
ready on Columbus Circle, in the 
heart of automobile row, 


There is still a good deal of en- 
thusiasm to be whipped up; a lot 
of groundwork to be completed. 
But it is expected that New York 
will soon attempt to reestablish 
itself as host to the National Auto- 
mobile Show, and not lose out by 
default. 








Fruehauf Names 


Lewis in Sales 


DETROIT.—Appointment of Da- 
vid Lewis as sales manager of 
Fruehauf Trailer has been an- 
nounced by C. L. 4 
Schneider, sales 
vice-president. 

Lewis, who also 
will serve as as- 
sistant to Schnei- 
der, will be in 
charge of the de- 
centralization 
program being 
carried out at 
me Fruehauf = - 

ranches. 

His duties will Baste Sa 
include setting up a new home 
office sales organization with prod- 
uct sales managers for each of 
Fruehauf’s major lines. 

Lewis served for the past two 
years as general sales manager of 
the Lycoming-Spencer divisions of 
Avco Mfg. Co. 
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Index at Year’s Low of $1, 


105... 


Used-Car Prices Begin 
To Firm After Dive 


(Continued from Page 1) 


index showed. This may reflect a 
buyer’s shift from ’52s to the less 
expensive makes. 

Prices of °’46s, which have re- 
mained most firm in the falling 
market, still showed the smallest 
loss for the week, but even so, 
suffered the second biggest drop of 
the year—$26. A loss of $30 was sus- 
tained by 1950 models, making these 
the second most stable units. 

o e * 

HE retail used-car market is ap- 

parently holding steady, accord- 
ing to all indications. Franchised 
dealers report little or no change 
in used-car sales recently, and used- 
car dealers, as a whole, report the 
market as steady. 

In Pittsburgh, where the auto 
market has fluctuated widely in 
the wake of the steel strike, the 


used-car market is reported to be 
“spongy—neither soft, nor hard.” 
Dealers say that even sharp units 
have to meet pocketbook limita- 
tions there, and that there is very 
little market for rough cars. 

Three areas in Ohio report used- 
car business is getting better rather 
slowly. Cincinnati reported that 
sales of all autos showed an in- 
crease of 7 percent for the week 
ended Oct. 25 over the same week a 
year ago. Cleveland said that used- 
car sales “showed strength” for the 
week ended Nov. 1, with a total of 
1,961 cars. 


Used-car volume at Akron is hold- 
ing even with previous weeks, but 
staying consistently lower than 
similar periods last year. For the 
week ended Oct. 25, 592 used cars 
were sold, as compared with 645 a 
week earlier. For the week ended 


Oct. 18, the 645 cars sold compared 


with 599 in the previous weeks. 
* « * 


T ALBANY, 


week, when choice, clean cars took 
“a modest advance” in price. The 
market is still soft on rough cars, 
he added. 

Harry Gelt, at Mason City, said 
the market was definitely strong- 
er last week. Buying was brisk as 
well, he said. Ronald West, at 
Horseheads, said the market was 
getting stronger, and that clean 
merchandise was in good demand 
and bringing good prices. 


In the “down column,” Carl Mar- 
ker at Fort Wayne said that the 
market was still declining, with ac- 
tivity also down. 

Danville, said that the market 
was down because of political ac- 
tivities in the area. At Dallas, too, 
the auction reported more interest 
in the election and drought than in 
buying cars. Philadelphia said that 
prices were down again, but that 
sharp cars were bringing the top 
dollar easily. 








The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


auction operator | 
Tim Anspach said that the mar- | 
ket “came out of its tailspin” last | = 


| 


| 





GMC Aide Wins Packaging Award— 


A new method of packaging sealed beam headlights for export shipments won 
Wilburn Couch (center) first prize at the annual industrial packaging and materials 
handling exposition, held recently in Chicago. Couch, a package and container de 
signer for GMC Truck & Coach, devised a container in which the lamps are suspended 
| in order to prevent damage during shipment. A. A. Shantz (left), general parts and 
service manager for GMC, inspects the new package, while Clyde Giesen, Plant Four 


superintendent, looks on. 


Huss Put in Charge 


Willard Huss has been appointed 
service manager of Heinrich Chev- 
rolet, Rochester, N. Y. Huss has 
been with the dealership’s service 
department for 22 years. 





In cars with hydraulic valve lifters, too... 





"Purelube improves 
engine performance! 


for one month — without knowing what oil it was. 
Then they reported the effect on engine perform- 


In a recent “hidden 


name” test, 170 car dealer 


service experts (mechanics, shop foremen and serv- 
ice managers) tried Purelube in their personal cars 










: er com 
: n’t faced ao ag e lifters, 
Even if you | sticky hydravn ners hapPy 
plaints our service 
ou 


oil, includes high-quality 


house branding, approved auto- 
matic transmission oils, gear and 
chassis lubricants and TBA. 


with Pure 


Pure Oil's complete car dealer line, 
headed by Purelube, the sure motor 


oils for 





ance. 148 out of 170—nearly 90 percent—said the 
oil they tested (Purelube!) improved their engine’s 


performance in one or more 


ways! 


Now-— here’s what the 23 test experts who drove 
cars with hydraulic valve lifters reported: 


» 


69 percent noted engine ran smoother 


68 percent noted engine ran quieter 


43 percent noted engine had more power 


38 percent noted engine used less oil 


25 percent noted engine used less gas 


(complete test data and statistics on file) 


relube 


THE SURE HEAVY-DUTY OIL FOR PASSENGER CARS 


Previews Delay 
Parley of Chrysler 


Line Association 


CHICAGO.—Meetings which were 
to have been held here by the 
Chrysler-DeSoto-Dodge - Plymouth 
Dealers Assn. have been postponed 
because of dealer car-preview sched- 
ules, according to leaders in the 
organization. 


Sessions are being arranged for 
an early date, it was said. 


Purpose of the meetings, it is un- 
derstood, will be to determine the 
association’s future course in view 
of the resignation of Dick Price, of 
Dallas, former DeSoto-Plymouth, 
who recently announced his retire- 
ment from the automobile business. 


A slate of officers is to be elect- 
ed. Price, organizer of the associa- 
tion, had served as president. 


Obituaries 


William J. Gordon 
DETROIT.—William J. Gordon, president 
of the Detroit Automobile Dealers Assn. in 
1916-17, died Oct. 31 after a brief illness. 
A native of Ingersoll, Ont., Mr. Gordon 
moved to Detroit 60 years ago. In recent 
years he had been an automobile salesman. 
* * * 


J. C. Stevenson 
COLUMBUS, O. —J. C. Stevenson, 62, 
formerly associated with the Zimmerman 
auto dealership here, died recently in Cin- 
cinnati after a six-week illness. 
* * * 


Ray F. Runkle 

WICHITA.-—Ray F. Runkle, 33, owner of 
Runkle Motor Co. here, died Oct. 30 in the 
Veterans Administration hospital after an 
illness of three months. After serving as 
a fighter pilot in World War II, Mr. Runkle 
opened Central Motor Co. here in 1947, was 
affiliated with Johnny Eagle Motor Co. in 
1951, and established Runkle Motor Co 
last July. 

* * * 


C. V. Roy Holmberg 


ALBUQUERQUE, N. M. — C. V. Roy 
Holmberg, 54, owner of Roy Holmberg 
Motor Co., 612 W. Central, died at his 
home here Oct. 27. 

* * * 


Lt. Sherrod E. Skinner Jr. 

LANSING.—Marine Lt. Sherrod E. Skin- 
ner jr., 22, son of S. E. Skinner, vice- 
president of General Motors in charge of 
the accessories division group, was killed 
in action Oct. 27 in Korea, according to 
word received here. 

* * * 


Frank Beal Shinault 
RICHMOND, Va.—Frank Beal Shinault, 
58, retired automobile dealer, died Nov. 2 
at his home here. 
* * 


J. D. Scott 
MEMPHIS. — J. D. Scott, a used-car 
dealer here for 10 years, died at Methodist 
Hospital here after a long illness. He 
was 49. 
* - * 


George Thompson Jr. 

ERIE, Pa. — George Thompson jr., 43, 
Erie used-car dealer and collector of an- 
tique automobiles, was killed near here 
when his car ran off the highway into a 
tree. A 1907 International high-wheeled 
auto buggy and an 41899 Locomobile 
steamer were the showpieces of his col- 
lection, 

* * * 


Harry A. Smith 

CHARLESTON, W. Va.—Harry A. Smith, 
60, former Charleston branch manager jor 
Chevrolet, died Oct. 23 at Memorial Hes- 
pital here after a month's illness. fe 
retired Aug. 1 because of ill health, after 
serving 20 years with Chevrolet. 

© + 7 


S. Hoyt Price 
OMAHA.—S. Hoyt Price, Omaha district 
manager for B. F. Goodrich Co.'s replace- 
ment tire sales division, died of a he=rt 
attack Oct. 26. He was 60. 


* * * 


Donald MacDonald 
CLAREMONT, Calif. — Donald MacD.n- 
ald, 72, known as the ‘‘father of he 
Alcan Highway’’ since he first presen‘ed 
the plan for the famed road as a loca: ng 
engineer for the Alaska Road Commiss °0, 
died at his home here Nov. 3. 











4 


i 


| 
| 
| 
| 
| 











on 
als 
Je 

ed 
nd 
yur 


re 
he 


ed 
d- 
he 


car 
list 
He 


om, 








a se 


a a 


Feed MRM iC a Ana ON. nna ReOA DRA 


eS NM ERED » iN RD ROR i Rew noe Mag TIEN A OM OES LE NEE AE AAI RTC ARES SEA tO aE NINN a NT OL IOs MR RIC EEN i tt eo 













(Continued from Page 2) 


ing Price Regulation 94 which 
governs the sales of used cars. 

“This letter is being written in 
order to point out to you exactly 
wherein you were in violation of 
the regulation, and to advise you 
to immediately correct these defici- 
encies. It is also suggested that you 
refer to your copy of Ceiling Price 
Regulation 94 in order to guide you 
against further violations. 


“The sections of the regulation 
in which violations were found in 
your operations are as follows: 

“Section 3, Invoices and price 

tagging of used automobiles; 

“(a) If you are a dealer, you must 


Intimidation by OPS? 


Foe of Ceilings, NUCDA Leader Downing 


Is Accused of Minor Violations 


| shall be the one prevailing on the 





on and after January 1, 1952, attach 
a tag or label to each used automo- 
bile displayed or offered for retail 
sale, stating thereon the make, 
model, line or series and the ceiling 
price of the automobile, including 
any extra, special or optional equip- 
ment thereon. This ceiling price! 


AUTOMOTIVE NEWS, NOVEMBER 


traded in as part payment for a 
used automobile the invoice shall 
show the following information 
with respect to the car traded in: 

(i) Make of automobile traded in, 
model and body style and optional 
equipment thereon. 

“(ii) Allowance 
tradein. 

“(iii) 
number. 

“Section 10, Evasions. 

“(b) The following are specific- 
ally, but not exclusively among the 
means and devices prohibited by 
paragraph (a) of this section and 
are itemized here only to lessen the 
frequency of interpretative inquir- 
ies which experience indicates are 
likely to be made in this industry 
under the general evasion provi- 








made on the 


Motor number and serial 


date the automobile is offered for 
sale. The tag or label may also bear 
the price at which the automobile 
is being offered for sale. 

“(b) Whenever you sell a used 
automobile at wholesale or retail, 
on and after January 1, 1952 you 
must prepare an invoice in dupli- 
cate, one copy of which shall be 
given to the purchaser within seven 


days and the other copy you must] sions: 
retain in your records. This invoice “(4) Granting less than a reason- 
shall set forth the following in-|able allowance for automobiles 


formation, unless any item of the| received in trade.” 
following information is contained 
in any other document delivered to 
the customer within seven days 
from the date of sale. 

“(2) Make of automobile, model, 
body style, line or series and the 
extra equipment thereon for 
which a charge is made. 


“(7) If a used automobile is 


NADA Organizing 
Special Tours for 


S. F. Convention 


WASHINGTON. — The transpor- 
tation committee for the NADA 





convention in San Francisco, Feb. 


10, 1952 





























Torch Drive Gets Lift from Dealers— 


Ford dealers of Detroit last week donated $62,013 to the city’s United Foundation 
Torch Drive, exceeding their quota by approximately 5 percent. The dealer campaign 
was headed by Al Long, of Al Long, Inc., with the help of Co-Chairmen Lew Novak, 
general manager of Alfred F. Steiner Co., and Dan R. Courtney, of Dan R. Courtney, 
Inc. Long (left) presents the dealer pledge to Herbert M. Gould, Torch Drive division 


Dealer Doings 





Berk Clears ‘Em from ‘Big Top'— 


Two weeks before the introduction of the 1953 Chrysler, Colonial Motors (Chrysler- 
Plymouth) held an “Autumn Auto Show” on the main street of Burlington, Vt., with a 
half-dozen 1952 Chryslers and Plymouths displayed under a 100-foot circus tent. All 
of the Chryslers were sold before the 1953s were announced, according to Harry A. 
Berk, president. 





Bes ee 


Humphreys & Evans Honored by Hudson— 


Fourth dealership in the nation to receive Hudson's Five-Star Service Award is 
Humphrey & Evans Motor Co., Logan, Utah. Walter S. Milton (left), Hudson director of 
Service, presents the citation to Bill Evans (center) and Herb Humphrey. “Through an 
Outstanding customer relations program and high service standards,”” Hudson said, 
“the partners have raised Hudson registrations to more than 8 percent in the Cache 
Valley area they serve.” 





Chicago Ford Dealers Give Car to City— 

Frec G. Litsinger (right), president of the Metropolitan Ford Dealers Assn., Chicago, 
Preseni: the keys of a safety car to Police Commissioner Timothy J. O'Connor. It will 
Used to broadcast safety and traffic regulations at busy intersections. 


|Motor Co. 








14-18, has announced that reserva- 
tions for approximately two special 
trains have been received from 
dealers. 


Many of these reservations in- 
clude the special NADA tour with 
scheduled stops at the Grand Can- 
yon, San Diego, Santa Barbara and 
points in southern California. 

This special train also will pass 
Hoover Dam, Las Vegas, Salt Lake 
City, Mormon Tabernacle, Royal 
Gorge and other scenic spots. Also 
included in the tour is a motor trip 
between Los Angeles and San Fran- 
cisco. 

An alternate trip is planned dur- 
ing which dealers can visit the 
Hawaiian Islands and be back in 
San Francisco in time for the con- 
vention opening. 

The committee said that many of 
the reservations were tentative and 
it was important for those still 
desiring the special tour arrange- 
ments to complete their reserva- 
tions immediately. 

Checks should be drawn in favor 
of the Baltimore and Ohio Railroad 
and sent direct to the NADA con- 
vention transportation committee, 
care of Ray Chamberlain, conven- 
tion and exhibition manager, 1026 
Seventeenth St., N.W., Washington 
6, D.C. 

For the members who cannot 
take the special tour, the committee 
has arranged for special cars to 
operate from the east and from St. 
Louis, via the Wabash Railroad, to 
the convention. The committee will 
handle reservations. 


Ford Announces 
3rd Contest in 
College Grants 


DEARBORN, Mich.—The Ford 
Fund announced last 
week that it will hold its third an- 
nual competition among sons and 
daughters of Ford employes for 70 
four-year college scholarships. 


“As in the past two years, the 
scholarships will provide full tui- 
tion and partial living costs at any 
approved American college or uni- 
versity a winner may select,” said 
William McPeak, executive director 
of the fund. 

“In addition, the fund will con- 
tribute an annual $500 cost-of-edu- 
cation grant to privately endowed 
colleges or universities for each 
scholarship winner in attendance.” 

Nine noted American educators 
are members of the Ford scholar- 
ship board, which will make the 
final awards. They are: 

Harlan Hatcher, president of the 
University of Michigan; the Rev. 
Theodore M. Hesburgh, C.S.C., 
president of Notre Dame Univer- 
sity; Fred C. Cole, dean of the 
college of arts and sciences at Tu- 
lane University; John S. Dickey, 
president of Dartmouth College; 
David D. Henry, executive vice- 
chancellor of New York University; 
Millicent McIntosh, president of 
Barnard College; J. L. Morrill, pres- 
ident of the University of Minne- 
sota; J. E. Wallace Sterling, presi- 
dent of Stanford University, and 
William E. Stevenson, president of 
Oberlin College. 





chairman, as Novak looks on. 





Murray Corp. Acquires 


Triplex Screw Stock 

CLEVELAND.—AIll capital stock 
of the 27-year-old Triplex Screw 
Co., Inc., has been purchased by 
Murray Corp. of America, it was 
announced last week. The price was 
not disclosed. 

A. A. Derse, Murray’s vice-presi- 
dent of manufacturing, will be in 
charge of Triplex, which employs 
about 300 persons. Purchase of the 
firm was another step in the com- 
pany’s diversification program, a 
Murray official said. 


Findlay Adds Dealer 
Hancock Motor Sales, Findlay, O., 
has been incorporated by H. W. 


Dierksheide, Robert H. Dierksheide 
and J. D. Thompson. 





For Winter— 


“Miss General Tire’ poses with the first 


batch of Winter Cleat tires which rolled off 
the production line at General Tire & 
Rubber, Akron. Featuring a white wall, the 
tire is specially designed for winter driv- 
ing. 





|Oldsmobile Starts 


Series of Eleven 


Dealer Previews 


LANSING. — Oldsmobile dealers 
from coast to coast will attend pre- 
views of the 1953 models in a series 
of 11 announcement meetings that 
began Nov. 7 at Lansing, and will 
wind up in December at Los An- 
geles. 

J. F. Wolfram, Oldsmobile gen- 
eral manager, heads the speaking 
program. 

The meetings will include a stage 
presentation and a motion picture 
in color of the new cars, as well 
as talks by G. R. Jones, general 
sales manager; H. N. Metzel, chief 
engineer, and L. F. Carlson, execu- 
tive assistant to the general ™an- 
ager. 

Lucille and Johnny, Oldsmobile’s 
“Singing Sweethearts,” who in real 
life are Jean Ruth and Bill Lechner 
of Hollywood, have important roles 
in the stage presentation, “Heads 
Up.” The Oldsmobile announce- 
ment movie that accompanies the 
stage show was filmed in color in 
southern California. 





Nine Dealers Relieved 
Of OPS Quiz in Utah 

WASHINGTON. — Nine of 14 
Utah auto dealers have been re- 
lieved of the necessity of an- 
swering the OPS questionnaire 
sent to some _ 1,500 dealers 
throughout the country in con- 
nection with the Utah test case 
on Ceiling Price Regulation 83. 

An OPS spokesman said that 
some dealers in Wisconsin and 
Wyoming also might be taken 
off the quiz list. 

The nine Utah dealers were 
released from the requirement 
of filling out the long and com- 
plicated questionnaire after OPS 
economists balked at demands 
by OPS lawyers for a heavier 
sampling from Utah. 





ASSISTANT CONTROLLER 


. to supervise field accounting organization for leading car 
manufacturer's investment unit. Must be thoroughy versed in re- 
tail automotive accounting and business management procedure. 


Also, 
ACCOUNTING SUPERVISOR 


Thorough knowledge of automotive accounting required and 
ability to install dealer company records, furnish instructions to 
office personnel, and to perform periodic examinations. Position 
involves traveling. Automobile and expenses. 


ALL replies in STRICTEST CONFIDENCE. Applications giving com- 
plete information regarding employment record, age, experi- 
ence, and recent snapshot will be answered. 


Box AN-320, c/o Automotive News, Detroit 26 
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Unfettered Auto Output Believed Certain... 


GOP’s Victory Is Due 
To Push Decontrol 


(Continued from Page 1) 


bosses which has threatened the 
nation’s economy. 

Washington sources contacted 
by Automotive News speculated 
that the GOP will not wait too 
long to unshackle civilian produc- 
tion from federal controls, and 
that the auto industry, braked 
since shortly after Korea, will be 
able to move ahead speedily to 
record levels. 

While the Republican control of 
Congress is slender, it was pointed 
out that many Southern Democrats 
have in the past supported GOP 
congressmen in opposing unneces- 
sary controls. 

o + + 

MPORTANT congressional com- 
I mittees will be headed by men 
more inclined to the viewpoint of 
business. For example, Jesse Wol- 
cott, of Michigan, long a foe of 
economic controls, is in line for the 
chairmanship of the House Bank- 
ing Committee, while Senator Cane- 
hart probably will head the similar 

up in the Senate. 
orThe powerful House Rules Com- 
mittee, and the important tax-writ- 
ing groups of both chambers will 
fall largely into Republican hands, 
while a Republican will move to the 
helm of the Joint Committee on 
Defense Production. 

It is believed that wage and 
price controls will gradually go 
out the window, though Gen. 
Eisenhower may be exnected to 
give strong support to the needs 
of the Department of Defense in 
the matter of scarce and stra- 
tegic materials. 

There now appears little chance 
for continuation of OPS after its 
life expiration date is reached (Apr. 
30), nor much likelihood of its pres- 
ent nuisance regulations flourish- 
ing to any extent in the immediate 
days ahead. 

In eae so far as the Wash- 
ington air is concerned, business 
seems well pleased and, to quote 

Taft: 
SUnder Gen. Eisenhower’s lead- 
ership we can look for the develon- 
ment of a sound prosverity based 
on a stable dollar. “— continuous 
uragement to the free nrorress 
of "beber, agriculture and business.” 
* * 


OME observers in the auto in- 
S industry look for the new Ad- 
ministration which takes cffice in 
January to allocate sufficient ma- 
terials to the actual defense vro- 
gram and free the rest to civilian 
ee They have persistently fought 
the program which controlled all 
industry in order to assure the 
defense program getting the 
small vercentage of materials it 
needed. 

However, even as the extent of 
the Republican vitcorv was being 
tallied last week, DPA announced 
that it had allocated to the auto 
industry for the first quarter onlv 
336,950 tons of carbon steel of the 
total extra tonnage available. 

a 
r THIS stands, it will jolt the 
hopes of the industry of produc- 
ing 1,150,000 passenger cars in the 
first three months. The auto and 
Fa ger re 


ies ED gen oe 


Detroit Dea 


truck makers had asked for 1,200,- 
000 tons more steel, insisting that 
it was available and that some mills 
were begging for CMP tickets. 


This, however, does not represent 
the total extra tonnage the auto 
industry will get, since DPA will 
parse out another batch of supple- 
mental steel about Dec. 10 after 
getting further data from the mills 
on open space. 


Two weeks ago the industry 
was assured that it would get its 
equitable share of the 1,480,000 
tons of steel representing the 
additional available open space 
on the mills during the first 
quarter. 

At press time it was learned that 
40 percent of the 1,480,000 tons 
represents tinplate tonnage, and 
that of the remainder the auto 
industry is being given 336,950 tons, 
or 38 percent. The balance is be- 
ing doled to other steel-consuming 
industries. 

The 336,950 tons represents the 
amount allotted to the NPA Motor 
Vehicle Division, which distributes 
materials not only to car manufac- 
turers, but also to truck builders 
and components producers. 

* * * 


[PVisION officials have a prob- 
lem on their hands. They must 
decide how much of this extra ton- 
nage will be granted to car com- 
panies and how much to truck 
makers and components firms, 


It is believed that the car manu- 
facturers may get enough of this 
additional steel to build 100,000 cars 
with it. This production will be on 
top of the 630,000 units for which 
the industry already has advance 
steel allotments. 

With its optimism for a sub- 
stantial increase in CMP steel 
tickets for the first quarter seri- 
ously deflated by the low tonnage 
which DPA has set aside for it, 
the auto industry is expected to 
resume its pressure upon both 
NPA and DPA to increase the 
amount, 

The industry warned top NPA 
and DPA officials here several 
weeks ago that unless sizeable ad- 
ditional quantities of steel are 
allotted to the industry for first- 
quarter use, a major production 
and employment crisis would arise. 

At that time, industry executives 


went back to Detroit confident that 
the extra steel would be forthcom- 
ing in a sufficient amount to fore- 
stall curtailed production and labor 
layoffs. 

Now, undoubtedly, they will be 
aroused back into their fighting 
mood. They can be expected to 
strongly reiterate that a great deal 
more steel than the 1,480,000 tons 
will be available. They think this 
figure is entirely too low, and 
should be closer to 3,000,000. 

* * + 


bape Defense Transport Adminis- 
tration late last week handed to 
the Defense Production Adminis- 
tration its list of second-quarter 
1953 materials requirements for 
surface transportation equipment. 
For street and highway transport 
industries, DTA is claiming suffi- 
cient materials for the second 
quarter of 1953, to construct a 
minimum of: 
1,500,000 passenger automobiles. 
325,000 trucks and truck-trac- 
tors (198,250 light trucks; 87,750 
medium trucks; 39,000 heavy 
trucks); 110,000 truck bodies (in- 
cluding 5,000 school bus bodies; 
500 export school bus bodies; 500 
adult bus bodies). 
14,500 truck trailers. 
2,000 integral buses 
chassis, single unit). 
In addition, DTA is claiming 
$588,000,000 worth of automotive re- 
placement parts. 
* 


(body and 


* * 


_— auto industry received its 
second-quarter 1953 CMP 4B 
applications. Motor Vehicle Divi- 
sion officials want these 4B forms 
back by Nov. 15, although they are 
not formally due back until Dec. 1. 

The 4B applications are expected 
to indicate that the industry wants 
materials for the authorized pro- 
duction of 1,500,000 cars in the sec- 
ond quarter. The industry is re- 
ported to be producing at that rate 
in the current fourth quarter, al- 
though actual output will be about 
200,000 units less than that due to 
unavailable materials. 

The quota of 1,500,000 cars in 
the second quarter may not be 
supported by allotments of ma- 
terials, Automotive News was 
told, when DPA reaches its deci- 
sion on the distribution of materi- 
als to NPA divisions and other 
claimant agencies. 

Since the second quarter is his- 
torically the auto industry’s best 
each year, manufacturers want the 
higher level of operation in that 
period. In fact, manufacturers 
wanted the 1,500,000-car quota in 
the first quarter. 

Optimistic over the prospects of 
greater supplies of steel, copper 
and aluminum next year, the in- 
dustry is reported to be aiming at 
a 6,000,000-car year. 


AFC Sees Credit Trends 
Unaffected by Election 


CHICAGO. — Effects of election 
results will be nil so far as con- 
sumer credit trends are concerned, 
officials of the American Finance 
Conference agreed here last week 
at a press session preceding the 
19th annual convention in the 
Palmer House. 

Participating were R. Earl 
O’Keefe, AFC president and head 
of the Southwestern Investment 
Co., Amarillo, Tex.; Robert Oare, 
chairman of the executive commit- 
tee and board chairman of Associ- 


ates Investment Co., South Bend; 
David B. Cassat, executive commit- 
tee member and president of Inter- 
state Finance Corp., Dubuque, Ia., 
and Thomas W. Rogers, executive 
vice-president of AFC. 

Cassat pointed out that credit 
companies will continue, as in the 
past, “to regulate themselves 
through losses.” Rogers added 
that the amount of credit is, and 
will be, governed by the individu- 
al’s ability to pay. He contended 
that the ratio of credit to dis- 
posable income is not as high now 
as in 1940, 


Oare declared that one hopeful 
sign of the election results may be 
to level off “extreme inflation” now 
prevailing. He emphasized that in- 
stallment credit “is firmly in- 
grained in our economy.” 


All agreed that installment credit 
is “falling into a normal pattern” 
as between the percentage of new 
and used cars; that monthly pay- 
ments of more than 25 percent of 
monthly income are hazardous; 
that in the present situation of 
higher car prices, finance compan- 
ies must assist in the distribution 


(}of units, and that there is much 


lers Aid NUCDA Drive— 


Through cooperation of local dealers, the National Used Car Dealers Assn. gained 
74 new members in the Detroit area within a week. Nationally, the association has 
obtained 491 new members in the first four months of its membership campaign. 
Above are six Detroit used-car dealers who assisted Miles Elliott (seated center), 
NUCDA field director. Seated, left to right, Herb Calfin, Elliott and Ray Rochelle. 
Standing, Robert Caldwell, Alec Keller, Sid Savage and Yale Simons. 


less dealer advertising than a year 
ago along lines of “no down pay- 
ment” and “40 months to pay.” 


In his convention address, T. C. 
Dye, vice-president of Associates 
Investment Co., told members 
that too many people with Cadil- 
lac appetites try to buy cars on 
Crosley incomes, 


Vote Cheers Auto Leaders 


They’re Optimistic Over GOP Election Sweep, 
But Are Cautious on End of Controls 


HAT effect will election results 
have on our national economy? 
Automotive figures, polled “the 
morning after” by AUTOMOTIVE 
News, were generally optimistic, 
but manufacturers in particular 
shied away from 
predicting what 
might happen to 
controls. 
When they did 
consent to talk 
about the con- 
trol situation, it 
was often under 
the cloak of 
anonimity. 
Here’s what the 
— 

C. E. Witson, General Motors 
president: “Americans are basically 
industrious men and women of 
goodwill. They deserve better lead- 
ership in both internal and inter- 
national affairs than they have had, 
not only for 20 years but for 40 
years. It is my belief that the great 
American whom they elected presi- 
dent ... will give all of us the kind 
of leadership we need and deserve.” 


(Eprror’s Note: Administrations 
of the past 40 years have in- 
cluded seven Democrats, three 
Republicans.) 


J. Saxton Luoyp, president, 
NADA: “I feel confident that the 
automobile retailing business will 
function in vastly improved po- 
litical climate as result of election 
and, therefore, feel optimistic con- 
cerning the future, provided that 
new car and truck production is 
geared to realistic retail sales op- 
portunities and full protection 
given to dealer discounts which are 
vital to meet increasingly high costs 
of retail operation and _ retail 
selling. 

“Am of the opinion that all 
controls governing our industry 
will be suspended shortly after 
Gen. Eisenhower is inaugurated. 
NADA continues to insist that 
OPS suspend price controls on 
new and used automobiles and 
trucks immediately.” 

* & oF 


RNEST R. BREECH, executive 

vice-president of Ford: “I am 
delighted with General LEisen- 
hower’s victory 
... It clearly in- 
dicates that in 
America the 
people will never 
hesitate, when an 
Administration 
consistently over- 
steps the bound- 
aries of constitu- 
tional govern- 
ment, rather forc- 
ibly to remind : 
that Administra- E. R. Breoch 
tion that elected officials may con- 
tinue to govern only with the 
consent of the governed. 


“It is my belief that under the 
leadership of President Eisen- 
hower, all groups of our people 
will unite, rising above all selfish 
interests to work together to 

bring certain 
Peace and true 
prosperity to an 
ever - growing 
and ever-great- 
er America.” 


L. L. Co.sert, 
Chrysler presi- 
dent: “All seg- 
ments of our na- 
tional economy 
should benefit 
from the - intense 

interest shown in the election.” 

On controls and their fate, Col- 
bert said: “No predictions.” 

Ray Haywarp, president, National 
Used Car Dealers Assn.: “The re- 
cent presidential 
election will, in 
my opinion, have 
a beneficial effect 
on both the new 
and used-car 
business, inas- 
much as it has 
eliminated much 
of the confusion ss 
and doubt which Pp " 
had existed in an a 
increasing degree Ray Hayw 
during the past several months. 

“I look for prices to continue 
to stabilize themselves in an orderly 


and seasonable manner. One very) 
definite result will be an early elim- 
ination of control of prices on al 
commodities which are in plentifu! 
supply, and the prices of whicl 
have been consistently below thos« 
set by OPS.” 
+ + * 
RANE RISING, manager, Auto- 
motive Parts Manufacturers 
Assn.: “I don’t think controls were 
regarded as being 
very permanent 
anyway. Long be- 
fore the election, 
millions of words 
were being writ- 
ten about the de- 
mise of controls 
‘soon.’ 

“Wage controls, 
price _ controls, 
rent controls were 
all mentioned, and 

Frank Rising rent controls were 
being lifted in many communities. 
The trend was toward lifting or 
diminishing controls in any event. 

“However, the election of Ei- 

senhower should tend to confirm 
or underwrite that trend.” 

A. E. Barrr, president, Hudson: 
“The sweeping election results indi- 
cate that the majority of our people 
sense the need of improvement in 
current conditions. 

“The implementation of plans for 
such improvement requires time. 

“The immediate benefit to busi- 
ness will stem from an easier and 
more optimistic state of mind on 
the part of the buying public be- 
cause of the knowledge that a new 
program in which they can be more 
confident is on the way.” 


INDEPENDENT MANUFACTFRER (who 
would not be quoted by name): 

“Metals were scheduled to be 
decontrolled early in 1958 any- 
way, so the Republican party can 
hardy take credit for that move. 
As for other plans, it will prob- 
ably take two or three months to 
organize GOP committees and 
get things ironed out so they’re 
ready to move. However, we are 
generally optimistic.” 

Seconp INDEPENDENT: “Put us 
down for the same thoughts.” 

Labor leaders, who had just 
taken a political buffeting, were 
fully as cautious as manufacturer 
and dealer spokesmen. Most wanted 
more time to weigh election re- 
turns, but one, who urged Ameri- 
cans to unite behind Eisenhower, 
refused to concede a GOP victory. 


Water RevutTHer, president, 
UAW-CIO: “The results of the 
election are proof of Gen. Eisen- 
hower’s great per- 
sonal popularity, 
but do not consti- 
tute an indorse- 
ment of the poli- 
cies of the Re- 
publican party, as 
set forth in the 
1952 platform or 
as reflected in the 
legislative record 
of the Republican = 
80th Congress. ; 

“In the spirit og ‘Tater Boutter 
American democracy, Republicans 
and Democrats, divided on Nov. 4, 
must close ranks as Americans on 
Nov. 5.” 


Meet the 'Ram' 


Dodge Publishes Booklet 


On V-8 Engine 

DETROIT.—Dodge has published 
a 47-page illustrated booklet on its 
new Red Ram engine, explaining 
the 140-horsepower unit in non- 
technical terms. 

Copies of the booklet are not 
available to the general public, it 
was announced, but will be dis- 
tributed throughout the Chrysler 
organization and to the trade press. 

According to the company, the 
new engine gives the same fuel 
efficiency as the in-line six at mod- 
erate speeds, but surpasses it by 
more than 20 percent at high°r 
engine speeds. 

It is pointed out that the engi 1e 
is basically of the same hemispher- 
ical combustion chamber design +s 
the other Chrysler Corp. V-8s now 
in operation. 
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NADA: ‘End 


‘They Now Serve No Useful Purpose,’ 
Lloyd Says in Letter to OPS 


Price Curbs’ 





(Continued from Page 1) 


this nation’s franchised retail deal- 
‘rs of new automobiles and trucks 
represented by this organization for 
the purpose of respectifully re- 
questing that you suspend all regu- 
lations under which we are now 
required to determine our ceiling 
prices for new and used automo- 
biles and trucks. 


“In August of this year the Office 
of Price Stabilization announced its 
future price stabilization program, 
the general objectives of which, we 
understand, were accepted by you 
as the incoming director of that 
agency. We agree wholeheartedly 
with one of the basic assumptions 
which prompted the announcement 
of this program that ’under normal 
conditions direct price controls 
have no place in the American way 
of life’ and that such controls 
‘should be employed only when in- 
flation endangers the public wel- 
fare and safety.’ 


“According to this announce- 
ment, the program calls for your 
agency ‘to suspend controls which 
are not currently serving a useful 
stabilization function.’ From our 
experience over the many months 
of price controls and a careful 
study of the situation today, we 
are convinced that a price stabili- 
zation program for our industry 
presently serves no useful func- 
tion, and, hence, these direct con- 
trols should be suspended. 


“Since the end of World War II, 
new cars and trucks have been pro- 
duced at an accelerated pace in 
order to meet the demand created 
by the lack of production during 
wartime, and in 1950 more new pas- 
senger cars were produced than in 
any other year in the history of the 
industry. 

“Similarly, 1951 marked a record 
production year for new trucks and 
buses. If production of these new 
vehicles continues at the present 
rate during the remaining two 
months of this year, 1952 will be 
one of the four highest production 
years in industry history. 

“Nor is there any indication that 
production will drop off during 
1953. On the contrary, there is 
every indication that new car and 
truck manufacturers are hoping to 
produce more than 5,000,000 new 
automobiles next year. At the pres- 
ent time, shortly after a crippling 
Steel strike, the National Produc- 
tion Authority has authorized the 
production of 1,250,000 new auto- 
mobiles and over three hundred 
thousand new trucks during the 
first quarter of 1953. 


* * * 


eas authorities predict 
increases in steel deliveries 
during that quarter, and automo- 
tive industry spokesmen are pre- 
dicting that a new all-time record 
production will be reached in 1953. 


“As a result of this tremendous 
production of new vehicles, dealers’ 
inventories of new and used units 
are increasing, and, almost without 
exception, a customer now can and 
for some months has been able to 
to obtain on-the-spot delivery of his 
favorite make and model. 

“In other words, with the pro- 
duction of more than 30,000,000 new 


POSITIVE REAR DOOR 


SAFETY LOCKS 


100% EFFECTIVE—Cannot Fail 
The perfect door lock for all Plym- 
outh, Dodge, DeSoto and Chrysler 
cars— All General Motors cars and 
Ford and Mercury. 

Quickly Installed or Removed. Re- 
places Inside Door Handle. Rear 
Doors are Always Locked From In- 
side, but can be opened from out- 
side as usual. No Mechanica) 
Changes To Make. Handle can be 
replaced if desired. No Delicate 
Parts to Break and Cause Failure. 
Mounted on Attractive Display Card. 
IMMEDIATE oer VaayY 


your 
direct. Write today for free cata 
of over 200 HOUSER apes teat 


HOUSER 


passenger cars and 8,000,000 new 
trucks since 1945, any backlog of 
customer demand for these vehicles 
has been dissipated, and from our 
experience it seems clear that fu- 
ture output possible under current 
and prospective material alloca- 
tions, coupled with the available 
supply, will far exceed demand. 
There can be no question but that 
our industry is now in a buyer's 
market. 

“Customers appear to be highly 
price conscious. To attract cus- 
tomers today, new car and truck 
dealers in most areas for some 
time have been forced to sub- 
stantially reduce their normal 
retail prices. A review of adver- 
tisements in current issues of 
of many of the nation’s leading 
newspapers shows new 1952 
models offered at prices several 
hundreds of dollars below retail 
list. 

“These advertisements, however, 


amp, \O0K AGAIN 
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are merely an indication of the 


drastic changes that have taken] | 


place in our industry within the 
past several months. Normally, ours 
is a trading business. True market 
conditions generally are refiected 
by variations in terms of sale— 
such as discounts and trade-in al- 
lowances—rather than by changes 
in price quotations. Large discounts 
and long trades is the rule rather 
than the exception today in the 
retail automobile industry. 
“Consistently, since the imposi- 
tion of price controls upon our in- 
dustry, used automobiles have sold 
below authorized ceiling prices. 
This is true even though those ceil- 
ing prices have been reduced peri- 
odically. 
* * * 
Te the foregoing it is clear 
to us that a balance between 
production of and demand for auto- 
mobiles and trucks has been 
achieved, and that the continuation 
of direct price controls on our 
industry will make no contribution 
to the stabilization program; nor 
will the removal of such controls 
have an adverse effect on the price 
levels of new and used cars and 
trucks, 


“Moreover, these direct price 


\p 








Insurance Adjusters at Nash School— 


Nash recently held another in its series of body schools for insurance company 
adjusters at its technical service department in Wilwaukee. Under the supervision of 
W. A. Cook, national service manager, and J. M. Cooper, insurance manager, the 
adjusters studied body repairs on unitized body construction. Adjusters from four 
insurance companies attended the school. 


controls involve undue adminis- 
trative difficulties for our in- 
dustry which are disproportionate 
in relation to their effectiveness. 
“Hence, it is respectifully re- 
quested that you immediately sus- 
pend the regulations that impose 
direct ceiling price controls upon 





our industry. In so doing, it is our 
view that you will fulfill the obliga- 
tions imposed upon your agency 
by Congress in its latest amend- 
ments to the Defense Production 
Act. 

“Your immediate consideration of 
our request will be appreciated.” 
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LEADERSHIP FIGURE 
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in Seattle for one cost 


Media Records Again Shows 


The SEATTLE TIMES Is Seattle’s Top Medium 
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‘Prepare for 


NEW YORK.—Although predict- 
ing that a readjustment in business 
similar to that of November, 1948, 
and August, 1949, is likely some 
time next year, Dr. Marcus Nadler, 
consulting economist with the Han- 
over Bank, New York, asserts that 
“a pessimistic view of the future 
is unwarranted.” 

In a report on “The Outlook for 
Business,” Dr. Nadler advises man- 
agement to “prepare itself, not for 
a sharp break in business activity, 
but rather for increased competi- 
tion and the internal organizational 
changes required to meet this com- 
petition.” 

“The sellers’ market in many 
lines has lasted for over a dec- 
ade,” he declared, “and many 
corporate managements have for- 
gotten how to operate in a com- 
petitive market. The readjustment 
from a sellers’ to a buyers’ mar- 


Sikorsky Cited 3 


Defense Transporters Pay 


Tribute to ’Copter 


WASHINGTON.—Use of “flying 
windmills” to slash the death rate 
among United Nations wounded in 
Korea has earned for Igor I. Sikor- 
sky the 1952 award of the National 
Defense Transportation Assn. 

The award was presented by Air 
Secretary Thomas K. Finletter, who 
said that helicopters deserved much 
of the credit for paring the Koeran 
war fatality rate to 25 out of 1,000 
battle casualties. The World War 
II rate was 45 out of 1,000. 

Sikorsky admitted that the ma- 
chines would “never replace the 
automobile or other vehicles,” but 
nevertheless predicted a continuing 
expansion in their use because they 
“can do a job no other vehicle 
can do.” 






motor mounts. Stock the complete line. 


with Armor-Flex 


FLOOR MATS 


Floor Mats can be an essential part 
of your replacement business. The 
Armor-Flex complete line 
is your. best bet for building this prof- 
table volume. it’s made of heavy 
gauge, long wearing rubber, bonded 
te thick felt. Armor-Flex Mats cover 
the complete floor area for full pro- 
tection. Packaged in individual cartons 
for easier merchandising. And it's 
priced right for you and your customers. 





New York Economist Sees Business Pendulum 
Swinging Toward Buyers in °53 


with Armor-Flex 


MOTOR MOUNTS 


Avtomotive engineers specify an exact harmony 
between motor and transmission. When that 
harmony, or alignment, is disturbed, the motorist 
will experience such troubles as clutch chatter, 
difficult gear shifting or motor vibration. Be in 
tune with the ever-increasing importance of 


Competition’ 





ket is a painful process, as was 
clearly demonstrated by those in- 
dustries that went through this 


process during the second half 


of 1951.” 

Commenting that how far the re- 
adjustment of 1953 will go “and 
how long it will last is anybody’s 
guess,” Dr. Nadler added: 

“It is highly unlikely, however, 
that it will degenerate into a seri- 
ous depression. While military ex- 
penditures will level off and capital 
outlays by corporations may de- 
crease, they will continue on a 
large scale. 

“There is a great backlog of 
public works, such as roads, park- 
ing facilities, schools, hospitals and 
other projects, that will have to be 
constructed. The rapid increase in 
the population and the marked 
geographic shifts of the population 
that have taken place during and 
after the war have materially in- 
creased the need for certain public 
works.” 

As to the immediate future, 
Dr. Nadler saw good reason “to 
believe business activity will re- 
main at a high level for several 
months.” 

“Employment is plentiful,” he 
said, “wages are high and there is 
a general feeling that business will 
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Texas Court Erases 


‘Lemon’ Signs on Car 

FORT WORTH, Tex. — Judge 
Young, of the 48th District 
Court, has signed a temporary 
restraining order prohibiting 
H. M. Greene from displaying 
painted lemons on a car he pur- 
chased last spring from Albert 
J. Meek, Inc. (Packard). 

The order came after Meek 
filed suit to restrain Greene from 
displaying signs or symbols on 
his auto which might indicate 
it was a “lemon.” The company 
is seeking $30,000 in damages 
from Greene. 


New British Cars 


Seen Cutting U.C. 


Prices in Canada 


OTTAWA. — Forecasting a wave 
of British-car buying by spring, 
Canadian dealers report that an in- 
creasing number of used-car buy- 
ers are saying they would prefer 
to get a new low-priced British car 
rather than a used U. S. or Cana- 
dian model, which costs about the 
same. 

“There'll be plenty of new Brit- 
ish cars available next spring,” 
said one dealer, “and their reported 
prices will stiffen used-car compe- 
tition.” 

This dealer said he had reduced 
the prices of his costlier used cars 





continue to be good in the winter| by as much as 20 percent in order 


months. Commodity prices, on the 
whole, have remained fairly stable, 
indicating that in many lines there 
is a good balance between demand 
and supply.” 

Dr. Nadler said the principal 
forces operating in the economy 
at present are: The effect of the 


53-day steel strike, repeal of Regu- 
lation W, military expenditures, 
capital outlays, employment, recov- 
ery on the part of soft-goods in- 
dustries, 
income. 


construction and farm 
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MANUFACTURING CORP. 
1761 LONDON RD +» CLEVELAND 12, OHIO 


to make them move faster. 

Other dealers, too, predicted that 
the stepped-up tempo of British im- 
ports in 1953 would affect their 
trade and force prices down. Some 
estimated that price cuts on late- 
model used cars would range from 
15 percent up. 


Kansas, S. D. Sign 
Reciprocity Pact. 


TOPEKA, Kans.—Signing of a 
reciprocity agreement between 
Kansas and South Dakota to facili- 
tate interstate truck traffic has 
been announced by the Kansas 
Motor Vehicle Reciprocity Commis- 
sion. 

The agreement provides that mo- 
tor vehicles of both states can go 
into the other if they bear the 
license plates of their home state, 
but that trucks subject to ton- 
milegae taxes must pay them in 
the state they are visiting. The 
pact was retroactive to Sept. 1, 
when an oral agreement specifying 
the same arrangement went into 
effect. 


Kansas previously had reached 
similar agreements with Wisconsin, 
Illinois, Iowa, Oklahoma, Colorado, 
Utah and New Mexico. 


New Refinery 


General Petroleum to Build 


Wash. State Plant 


BELLINGHAM, Wash. — General 
Petroleum Corp. announced last 
week that it will build the first, 
modern full-scale oil refinery in the 
Pacific northwest. The $35 million 
plant will be on Puget Sound near 
Ferndale, Wash., 12 miles northwest 
of Bellingham. 


R. L. Minckler, General Petrole- 
um’s president, said the new re- 
finery will use 35,000 barrels per 
day of Canadian crude oil, brought 
by pipeline from the Alberta oil 
fields. 

The crude oil will move through 
the 711-mile Edmonton -to- Van- 
couver pipeline now being built by 
Trans Mountain Oil Pipe Line Co., 
of Vancouver. A_ special 40-mile 
extension, costing $2,750,000 will be 
built by Trans Mountain to the 
General Petroleum refinery. 


Minckler said construction of the 
refinery will begin as soon as Gov- 
ernment permits are obtained and 
engineering work is finished. Com- 
pletion of the plant is scheduled for 
the fall of 1954. 


Ward Handles Austin 


Ward Motors, headed by Lau- 
rence W. Ward, is the new Austin 
dealership in Oakland, Calif. Ward 
began his association with the Aus- 
tin firm 18 years ago as an appren- 
tice mechanic at the factory in 
England. He has named Robert T. 
Panther sales manager and Harold 
Porsell service manager. 





Looks to Peak Sales— 


E. C. Dock, Dodge general sales man- 
ager, smiles broadly as he starts reading 
a pile of 1,500 telegrams reflecting public 
acceptance of the new line featured by 
the V-8 Red Ram 140-horsepower engine. 
“If the record showroom attendance and 
consumer buying interest during the first 
week is any yardstick,"" Dock declared, 
“an alltime sales high seems assured for 
the next 12 months.” 


SALES - SERVICE 


GOOD USED CARS 


HIGHWAY ADVERTISING 


Enameled Steel Signs 


FULL SIZE — 8 feet x 4 feet 
WE DO NOT RENT OR LEASE SIGNS 
YOU BUY OUTRIGHT 


YOU CHOOSE YOUR OWN WORDING 


Write today for literature and detailed information. 
Special Discount to Dealer Associations 


COMFORT SPECIALTY CO. 


200 South Seventh Street 


How to Wake Up 
“Sleeper” Market! 


It’s easy! Make sure that your product is 
shipped by American Airlines Airfreight. 
This way, it gets to market quicker—has 
added sales value—and your stocks can be 
replenished overnight. 


For further information, wire us collect— 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N. Y. 












Wash. State Sets. 
Schedule of Auto 
Taxes for 1953 


OLYMPIA, Wash. — Washington 
State officials have announced the 
new tax schedule on cars for 1952 
Excise tax fees range from $1 on 
cars put out prior to 1941 to $98.25 
on a 1953 Chrysler Imperial lim- 
ousine. 


In addition to the excise tax, car 
owners will be required to pay a 
basic motor vehicle fee of $5 plus 
a 50-cent filing fee. 


Licenses for 1953 will go on sale 
Nov. 15. A tag with the number ’53 
will be issued in lieu of new plates 
in order to conserve metal. It is 
to be attached to the rear license 
plate. 


The excise taxes were set by the 
State Tax Commission and a com- 
mittee from the State Assn. of 
County Assessors. The taxes are up 
for 1953 in direct proportion to the 
cost of the cars. Other fees are set 
by the Legislature. 

In the lower-price range, repre- 
sentative excise levies will be about 
$25.50 on a new Chevrolet Style- 





| line Special sedan; $25.50 on a six- 


cylinder Ford Customline sedan, 
and $27.25 on a Plymouth Cam- 
bridge sedan. 


20th Contract for Yeager 


Freeman C. Yeager has signed 
his 20th contract with Buick on 
behalf of Yeager Motor Co., 221 S. 
Lafayette Blvd., South Bend. 
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City Traffic Problems Under Attack .. . 
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car der be made a toll road has been| truck legislation sought by any | that when public transportation is 
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‘ahi Oregon Truck Taxes purposes was advocated by Gov. a on highway fi- 
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way commission and the state high- 





the exclusive right to impose high- 


city board of alderman by the city 


lots in the city. 


Asks Traffic Agency 


In calling for allocation of all 
motor fuel and motor vehicle li- 
cense fee revenue for roads, the 


way department to take no part in 
the campaign for or against state 
F truck tax measures which will ap- 









parking authority. 


way use taxes. 
: Involving costs exceeding $2,- 


* * 


Florida Studies Slated 





med pear on the November ballot. governor indicated that even this 500,000, the plan includes a five- e—— of a transportation 
on Meanwhile, members of the | might not be sufficient to meet the LORIDA’S state road board has} level garage and two parking lots council to study and recommend 
13s. state’s highway needs. He said his authorized two further engi-| with the provision that a second eater — —— reforms a 
: administration already is supplying| neering studies of the proposed be built on the site of one | ¢ e vehicie traffic movemen 

Advertisement $3,000,000 a year more than these | $275,000,000 toll superhighway from| §¢ tre : ; |in Philadelphia has been proposed 


of the lots if the first garage 
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Country-Side Unit 
Tops in Local 
Sales Support 


Last year Americans spent $30 bil- 
lion in automotive outlets — $21 
billion with automotive vehicle and 
service dealers, $6% billion at serv- 
ice stations, $1% billion at acces- 
sory stores. Keeping America’s cars 
rolling is profitable as well as es- 
sential business. 

You may be surprised to know 
that more than half the service 
business was transacted in farm 
trade centers of 10,000 people or less. 


On the other hand, if you are one 
of the majority of car or service 
dealers who do business in Country- 
Side America, this figure shouldn’t 
surprise you at all. More than half 
the people of America live in such 
towns, in crossroads villages or on 
farms. Country-Side people buy 
more than half the cars in America, 
support well over half of America’s 
automotive dealers. 


Manufacturers, recognizing the 
importance of the Country - Side 
Market to the majority of their 
dealers, select the Country - Side 
Unit to give them the utmost in 
local sales support. The Country- 
Side Unit is a combination of Path- 
finder and Farm Journal magazines. 
Pathfinder is the only news-feature 
magazine which serves the non- 
farm interests of Country - Side 
people, while Farm Journal is 
America’s largest, most successful 
farm magazine. Together, as the 
Country-Side Unit, they reach over 
4,000,000 families in America’s big- 
gest automotive market—give deal- 
ers the impact of a local newspaper 
on their best customers. 


1952 
NASCAR YEARBOOK 


Complete record book of the National 
Association for Stock Car Auto Rac- 
ing, Inc., World's largest racing or- 
ganization. 168 pages . . . More than 
475 pictures . . . Complete coverage 
Darlington, Detroit and other major 
RACING events for stock cars. 


A Must for Car Dealers 


IMMEDIATE DELIVERY 
$1.50 PER COPY — PREPAID 


Complete 1951 records .. . 1952 records 
to date of Grand National Circuit, in- 


cluding Motor City 250 at Detroit. 
Records of late model car competition. 


Mail orders to 
SOUTHERN PRESS SERVICE 
614 South Elm St. 
GREENSBORO, N. C. 








sources yield for highways, and that 


highway demands are still growing. 
* ” + 


Urban Ideas Offered 


(aaaesoe of high-speed, 
unobstructed toll roads within 


cities as one means of easing traf- 
fic congestion in central city areas 


was suggested by Joseph W. Lund, 
of Boston, president of the National 
Assn. of Real Estate Boards. 


As another possible means of 


NADA Stressing 
Two Objectives, 


N.C. Leaders Told 


RALEIGH, N. C.— Improvement 
of dealer relations with both gov- 
ernment agencies and factories is 
the twin objectives to which NADA 

eee is devoting all its 
energies, Ray 
Chamberlain, 
NADA convention 
and exhibition 
manager, told 
area chairmen 
and directors of 
the North Caro- 
lina Automobile 
Dealers Assn., 
meeting here last 
week. 

“The national 
association has geared every phase 
of its operation and the work of 
every committee to improving the 
dealers’ position in each of these 
fields of endeavor,” the speaker 
said. 

Chamberlain spoke of the strides 
made by the dealers since the early 
days of the industry. He traced 
the history of NADA with par- 
ticular emphasis on the past 10 
years and pointed to the parallel 
development of dealers and their 
state and national associations. 


The meeting was under the chair- 
manship of T. A. Williams, of 
Greensboro. 


Dr. Charles F. Carroll, superin- 
tendent of public relations for 
North Carolina, spoke on the estab- 
lishment of a_ statewide, state- 
financed driver-training program. 

Capt. L. R. Fisher, commissioner 
of motor vehicles, discussed a pro- 
posed workable vehicle-inspection 
law. He pledged the cooperation 
of his department in securing pas- 
sage of such an act of the 1953 
General Assembly. Fisher assured 
dealers that, if an inspection law 
is enacted, it will be administered 
by the most experienced personnel 
on the force. 

Social activity included a dinner 
in honor of the area chairmen and 
their wives, with a drawing for 
prizes by area chairmen and direc- 
tors. Clifton Beckwith, of Raleigh, 
was master of ceremonies on the 
entertainment program. 


ES 


Ray Chamberiain 





















Jacksonville to Miami, with a spur 
to the Tampa area. 

One of the new studies will be 
concerned solely with traffic and 
earnings, while the other is to de- 
termine preliminary engineering 
features. 

Board Chairman Alfred A. Mc- 
Kethan emphasized that the road 
board is adhering to its earlier de- 
cision not to bind the new board 
which comes in next January under 
the administration of a new gov- 


ernor. 
* * 


North Carolina Survey 


ORTH CAROLINA'S state turn- 

pike authority may start con- 
struction of a new high-speed toll 
superhighway within the next year. 

Under a toll road planning 
schedule announced by the au- 
thority, its first toll road bonds 
amounting to about $200,000,000 
would be put on the market early 
next spring, or perhaps next Feb- 
ruary, and actual construction 
would start by next fall. 

The North Carolina authority is 
seeking data first on a proposed 
turnpike which would run from the 
Gastonia area, through the Char- 
lotte area and west of Winston- 
Salem to the North Carolina line 
near Mt, Airy. From the North 
Carolina line, the route would be 
earried across Virginia to a point 
near Bluefield by a Virginia turn- 
pike agency and there would link 
with the turnpike being constructed 
in West Virginia. Eventually the 
route would tie into the cross-state 
toll superhighway being started in 
Ohio. 


* * + 


Off-Street Parking 


PROPOSED program to pro- 
vide off-street parking space 
for 1,000 automobiles in the busi- 


Stolen-Car Sale 
Costly to Ky. Lot 


LOUISVILLE. — A Circuit Court 
jury here has awarded $1,712 to a 
Louisville resident who bought a 
stolen auto from a used-car firm. 

Police had taken the vehicle 
from the buyer, James R. Duvall, 
and returned it to its original 
owner, Robert Payne, of suburban 
New Albany, Ind. 

Duvall sued Oscar V. Simmons 
and Robert L. Sanders, both of 
Dixie Auto Sales. Their firm sold 
the car to Duvall in September, 
1950, shortly after a ring headed by 
a former Louisville traffic patrol- 
man, James A. Owen, stole it from 
Payne and sold it to Dixie Auto 
Sales. 


Sagner Opens Mart 
Roger Sagner, formerly associ- 
ated with Sagner Motors, has 
opened the Motor Mart at 300 N.E. 
Union Ave., Portland, Ore. 





proves a financial success. 

In offering the proposal, the au- 
thority asserted it would be self- 
liquidating, yielding approximately 
$210,000 in annual revenue against 
operating costs of $45,000 a year. 
The authority also contended the 


Spicer Mfg. Drops Plan 


To Move Pa. Operation 


POTTSTOWN, Pa. — Plans to 
move Spicer Mfg. Co.’s $10 million 
operation from Pottstown to Mari- 
on, Ind., have been dropped, it was 
revealed last week by company of- 
ficials. 

The company decided against the 
move after reaching an agreement 
with Local 644 of the CIO United 
Auto Workers. Spicer, an auto- 
parts maker, is a subsidiary of 
Dana Mfg. Co., and employs 2,000 
workers in its plant here. 


by Gavin Laurie, a member of the 
Philadelphia mayor’s master traf- 
fic committee, a transportation ex- 
port and an executive of Atlantic 
Refining Co. ‘ 

He warned that Philadelphia city 
authorities are dealing with today’s 
problems 10 years too late, with the 
likelihood that in 1960, on the basis 
of present trends, they will be boon- 
doggling with 1955 projects. 

If Philadelphia’s transportation 
problems are not diligently 
studied and remedied, he de- 
clared, they will become a serious 
deterrent to the city’s capacity 
for economic development. 

Laurie asserted that if artificial 
restraints on motor vehicle traffic 
should result in a leveling off or a 
downtrend in the automotive or al- 
lied industries, “then it is a short 
step to unemployment, falling con- 
sumer purchasing power, declining 
market product and diminishing 
revenues.” 


— SALESMEN - 


To Sell 


“Kwik-Wlay © 


America's Finest Complete Line of 


Motor Reconditioning Equipment 


Our new models... Today's new markets demand 
expansion of our organization. 

Selling is direct to old and new classes of trade. 

Stocks—demonstrators & parts furnished. 


Compensation is outstanding. 


Possibilities of a lifetime job. 

Mechanical aptitude and ability or experience impor- 
tant but not absolutely necessary. 

Main qualifications—pleasant, good hard worker or 
man who has been successful and wants greater 


earnings and security. 


Men now being considered for New England — New 
York State — South Carolina — Central Tennessee — 
Northern Ohio — N.W. Pennsylvania — Michigan 
— Northern Illinois — Wisconsin — Northern Minne- 
sota — Western lowa — Other possibilities. Write 


or phone 


Cedar Rapids Engineering Company 


Cedar Rapids, lowa — Dept. A 
























Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 








Week Week dan, 1 dan. 1 

Ended Same Ended Total to to 
Nov. 8, Week, Nov. 1, October, Nov, 10, Nov. 8, 

1952 1951 1952* 1952* 1951* 1952* 

CHRYSLER. ......... . 22,641 20,956 22,081 69,284 1,101,195 747,721 
Chrysler 3,018 3,387 2,868 11,210 149,482 95,323 
DeSoto _............. 2,502 2,271 2,324 5,705 107,265 77,058 
SIR x: conse sdeserevtniervevornien 6,129 5,302 6,532 21,754 289,249 200,882 
Plymouth. ....................... 10,992 9,996 10,357 30,565 555,199 374,458 
EEE, dnvesesarssxtvtvrcesestreevstven 27,704 19,847 29,260 128,598 1,050,528 826,913 
Ford ...... . 22,292 15,175 23,177 103,824 810,617 644,646 
Lincoln ED | sresinseses 275 1,732 24,511 27,127 
Mercury 4,996 4,672 5,808 23,042 215,400 155,140 
GENERAL MOTORS.... 46,732 36,973 50,533 220,184 2,028,834 1,576,289 
PEE, dabivesseveevensesensensscsens 7,773 35,642 366,020 280,564 
Cadillac ....... 2,340 10,868 93,230 87,100 
Chevrolet. ... 26,870 114,134 1,001,845 768,548 
Oldsmobile . 5,840 26,696 258,516 199,423 
BIE sepocsvivseevviecnsesvecen 7,705 32,844 309,223 240,654 
KAISER-FRAZER ........ 1,084 2,082 92,373 61,580 





8,612 
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4,380 6,143 21,132 204,187 138,235 
510 1,742 7,371 23,944 48,332 
Total Cars, U. S............ 112,078 85,944 117,250 482,071 4,801,214 3,640,175 


tincludes station wagons. *Revised. 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 














Week . Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 

Nov. 8, Week, Nov. 1, October, Nov. 10, Nov. 8, 

1952 1951 1952* 1952* 1951* 1952* 

6,071 10,034 39,210 386,487 272,890 

TR eccssuseates  scsaeeanan 633 208 

143 97 630 6,822 6,752 

acvegoeadil 39 245 3,859 2,532 

3,809 4,057 18,518 147,390 140,690 

Soieahialn 25 135 2,253 1,422 

4,747 6,744 29,724 287,720 191,960 

2,090 2,588 12,701 112,564 98,588 

2,665 100 9,067 140,747 109,290 

232 ‘269 1,099 12,652 8,758 

381 348 1,488 12,680 14,823 

996 1,430 6,083 45,564 49,700 

405 93 932 14,291 10,400 

2,152 2,694 11,214 83,893 90,171 

289 331 1,511 14,186 12,823 

Total Trucks, U. S..... 30,021 23,991 28,799 132,557 1,271,741 1,011,007 
Total Cars, Trucks, 

ils TE. nitenihedenensnrieseceseciniasses 142,099 109,935 146,049 614,628 6,072,955 4,651,182 
Total Cars, Trucks, 

sicinishceailinnensisctiietie 8,692 7,166 8,661 38,360 358,127 344,268 


Cars and Trucks, 


U. S. and Canada........ 150,791 117,101 154,710 652,988 6,431,082 4,995,450 
Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 
N.B.: 





Election Absenteeism Cuts 


All U. 8. totals include cars and trucks for military orders. 


Total... 


142,099 Cars, Trucks 
Produced in Week 


(Continued from Page 1) 


was true for Ford, Chevrolet and 
Packard. Hudson resumed produc- 
tion last week for the first time 
since the middle of October. 
Final tabulations on October 
show that U. S. plants produced 
482,071 cars and 132,557 trucks 
for a total of 614,628 vehicles. 
October output topped that of 
any previous month since June, 

1951. 

November is shaping up as hav- 
ing a potential of 448,000 cars and 
115,000 trucks—a total of 563,000 
vehicles. In November, 1951, U. S. 
plants built 359,682 cars and 94,405 
trucks—a total of 454,087 vehicles. 

* © * 
A -THOUGH production is now 
rolling along at a rate of about 
8,000,000 vehicles annually, it ap- 





Auto Stocks 


Nev. Oot. 1952 
Chrysler 85% 81% 86 68% 
Crosley 1% 1% 8% 1% 
GM 62% 59% 62% 50 
Hudson 16% 16% 16% 12% 
K-F 4% 4% 7 3% 
Nash 20% 20% 21% 17% 
Packard 4% 4% 5% 4% 
Stade. 36% 35 39% 31% 
Willys 10 10% 10% 85% 
Average 2696 25.44 
Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock : 


pears unlikely that 1952 output will 
comprise more than 4,350,000 cars 
and 1,150,000 trucks—a grand total 


of 5,500,000 units. 

Last year, U. S. plants built 
5,330,594 cars and 1,416,382 trucks 
—a total of 6,746,976 units. The 
auto industry’s record-breaking 
1950 production effort saw the as- 
sembly of 6,658,510 cars and 1,343,- 
923 trucks—a total of 8,002,433 ve- 
hicles. 

Alongside the 1950 and 1951 rec- 
ords, this year’s production will be 
somewhat disappointing to vehicle 
makers. However, the industry in 
general is growing more optimistic 
that controls will soon be lifted 
from its production. 


The auto industry is not contem- 
plating 8,000,000 cars and trucks 
in 1953, but left to itself the indus- 
try is confident that an 8,000,000- 
production-year won’t always be 
just a memory. , 


$80,777 for Community Chest 
Is Cleveland Dealers’ Goal 


Crawford C. Edmonds, president 
and treasurer of Bailey Buick Co., 
Lakewood, O., is leading a drive 
for $80,777 from 400 Greater Cleve- 
‘land auto and truck dealers for the 
1952 Community Chest. 

Edmonds has appointed vice- 
chairmen to conduct drives in each 
dealer group. 


AUTOMOTIVE NEWS, NOVEMBER 10, 1952 


‘Hardtop’ Output 
Up 7 Pct. at Buick 


FLINT.—Buick’s output of “hard- 
top” models amounted to 27.1 per- 
cent of total production for the first 
nine months of 1952, Ivan L. Wiles, 
general manager, reported last 
week. 

This was an increase of nearly 7 















pi 







percent over the corresponding 
period in 1951, Wiles said, and gave 
Buick a substantial lead over all 
other manufacturers producing 
such models. 

Buick pioneered the “hardtop” 
styling in its Riviera model in 1949 
and since that time it has produced 
nearly 220,000 “hardtops.” 


More thun 100,000 persons read AUTO- 
MOTIVE NEWS every week! 











Implement Firm Expands 

Charles A. Rayl Implement Co., 
19 W. Second St., Hutchinson, 
Kans., is building a 70-by-70-foot 
one-story brick structure at 1035 
W. Fourth St. Charles Rayl, part- 
ner in the concern, said expansion 
of the Ford farm-machinery line 
made the firm’s present quarters 
too small. 


ASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 
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California. 





TWENTY CENTS 


(20c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 
readers. Count initials and groups of numbers as one word. Ads may be signed with your full name and 







address at regular rates, but if signed "Box No. 





Metis ae hall) 


tive News, Detroit 26, Mich." add 


One Dollar ($1), per insertion for address and extra service as replies are forwarded, unopened, the 


same day received. Display Ads: $11.20 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 
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HELP WANTED 


SALESMAN for aggressive ‘‘Big Three’’ 
dealership in New England. Excellent 
opportunity for man under 35 to obtain 
a@ permanent position with many oppor- 
tunities for advancement. Must be de- 
pendable and well qualified. Write Box 
2007, c/o Automotive News, Detroit 26. 


PARTS MANAGER for volume Ford deal- 
er. The man we want must be experi- 
enced and a good merchandiser. Good 
living conditions. Salary and profit shar- 
ing plan. Write giving full particulars 
to J & J Motors, 12th and Cherry, Can- 
ton, Ohio. 


WANTED—GENERAL MANAGER for a 
three-hundred new car dealership. One 
of the ‘‘Big Three.’’ Located in one of 
the major cities of New York state. 
Must be able to take over the active 
management of the entire business. Re- 
muneration will largely depend on the in- 
creased sales and profit job you produce 
in all departments. Box 1996, c/o Auto- 
motive News, Detroit 26. 


SALES MANAGER. Fully experienced 
man under 45 years of age to supervise 
new car sales for 400 new car Stude- 
baker agency. Must be able to furnish 
complete record proving his ability. Ex- 
cellent salary and gross profit bonus. 
Give full details in letter to Monarch 
Motor Sales, Inc., 12th and Holland S8t., 
Erie, Pa. 


GM DIESEL MECHANIC wanted. Familiar 
with Chrysler products also. Good wages 
to man who qualifies. For personal in- 
terview contact Waughtal Motors, Black 
River Falls, Wis. 


REGISTERED MECHANICS. We have 
openings for two well qualified Lincoln- 
Mercury mechanics with references, Ideal 
working conditions, vacation and group 
insurance plans, wonderful climate. Write 
Manske Motors, Brownsville, Texas. 


SERVICE MANAGER. Must be a worker. 
Take complete charge of good productive 
shop. One of ‘‘Big 3.’’ Liberal incentive 
plan. Paid vacation, hospitalization and 
other benefits, Chance to grow with 
young aggressive organization. Dave 
Coogan, 13832 Joseph Campau, Detroit 
12, Mich. 


OPPORTUNITY FOR GENERAL MAN- 
AGER, ‘Big 3’’ dealership located sec- 
ondary New England market—attractive 
community. Background must include 
management experience, finance, credits, 
etc., covering all phases of the business. 
Unique possibilities for the right man. 
Send complete details first letter, back- 
ground, salary requirements, photo if 
available. Will be acknowledged and 
Photo returned. Our organization in- 
formed of this ad. Write in confidence 
to treasurer. Box 2018, c/o Automotive 
News, Detroit 26. 


MECHANIC, Must have previous Buick 


experience in new car dealership or be 
young enough to train. We require good 
background and references, Salary and 
bonus, both paid weekly. Good future in 
well equipped shop. Good _ climate, 
schools, churches and housing available. 
Don’s Motor Sales, Buick Dealership, 
Grass Valley, Calif. Phone 303. 


POSITION WANTED 





AGGRESSIVE PARTS MANAGER. Ten 
years’ GM experience. Excellent results 
guaranteed. Wish to locate with large 
GM dealership. Box 2014, c/o Automo- 
tive News, Detroit 26. 


SERVICE MANAGER. Twenty years’ ex- 


perience in automotive field. Executive 
and technical experience includes automo- 
biles, trucks, construction machinery, 
farm equipment and parts. Presently em- 
ployed but desires to move west only. 
Box 2019, c/o Automotive News, De- 
troit 26. 


POSITION WANTED 


GENERAL MANAGER or sales manager 
with training and experience for entire 
operation. 25 years in automobiles, Six 
years as used car manager and seven 
years as new car manager in 800 car 
Ford dealership. Prewar experience. Now 
own and operate small dealership for 
past five years. Would like to make 
connections in town of 50,000 or more. 
Married, children, and 45 years old. Ref- 
erences exchanged. Box 2013, c/o Auto- 
motive News, Detroit 26. 


DODGE-PLYMOUTH PARTS MANAGER. 
Age 31, seven years’ experience, familiar 
with all phases of parts operation with 
medium dealer. Best of references. Pres- 
ently employed. Write Box 2012, 
Automotive News, Detroit 26. 


c/o 


AUTOMOBILE MAN 
AVAILABLE 


Presently manager New York region 
of large independent. Seventeen 
years' experience with factories 


and dealerships. Well versed in all 
phases 


of business, particularly 
sales promotion, sales training, 
sales management, problem dealer- 
ship and factory field operations. 
Available shortly for worth while 
connection with factory or dealer. 
Location irrelevant. 


Write or Wire Box 2025 
c/o Automotive News, Detroit 26 





FORMER CHRYSLER LINE dealer wishes 
to purchase interest in 150 car or larger 
GM, Ford, L-M or Chrysler line deal. 
Active participation. Box 1976, c/o Auto- 
motive News, Detroit 26. 


NASH DEALER, who just sold dealership, 
desires manager connection with 250-500 
car contract deal. Fully qualified in com- 
plete dealer operation. Age 48, good 
health, appearance and habits. Fifteen 
years’ experience. Best recommendations. 
Money maker. Consider salary plus per- 
centage deal. Must earn $12,000 per year 
minimum. Southwest or middlewest loca- 
tion. Nash deal first choice. Box 2008, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


WELL ESTABLISHED, going, top inde- 
pendent dealership available in one of 
Texas’ largest and fastest growing cities. 
Facilities complete and up-to-date in 
every detail. Ultra modern building de- 
signed and built for the business. Best 
location in city. Good sales volume and 
profits past eight years. Well trained 
staff on job. Due to owner’s health, 
dealership is offered at a very reasonable 
price. Must be seen to appreciate. Sale 
subject to factory approval. All replies 
strictly confidential. Write Box 2016, c/o 
Automotive News, Detroit 26. 


DEALERSHIP, handling Studebaker, in 
northeast Texas city of 25,000 population. 
Deal has netted better than $21,000 per 
year for past five years. Price, $19,850, 
includes furniture, fixtures, tools, ma- 
chinery and approximately $7,500 in 
parts. Lease modern building with ad- 
joining used car lot for $250 per month. 
Should make investment back first year. 
Sale subject to factory approval. Box 
2017, c/o Automotive News, Detroit 26. 


DEALERSHIP, HANDLING STUDEBAK- 
ER. One of the largest dealerships, 
handling Studebaker; in the east, located 
close to New York City, having 1,000,000 
population trading area, 1951 gross busi- 
ness, $2,000,000 new and used cars. 
Established 41 years. Excellent show- 
room and complete service facilities. Rea- 
sonable lease. Terms can be arranged. 
Box 2020, c/o Automotive News, De- 
troit 26. 





Why Sell a Dealership Grossing 
Over 2 Million in Sales Annually 
In South's Richest Market? 

We have legitimate reasons and conse- 
quently offer a rare opportunity. Leading 
independent new car authorized dealer- 
ship in city’s top location. Car and busi- 
ness have good community acceptance. 
Beautiful showrooms and offices, modern, 
well-equipped shop, excellent sales and 
office staff. Location in city’s main thor- 
oughfare. Profitable used car lot in con- 
nection with building. Good lease. Sole 
subject to factory approvai. All replies 
confidential. Write Box 2026, c/o Automo- 

tive News, Detroit 26. 





636 S. 5th St. 





DEALERSHIPS AVAILABLE 


FOR SALE. Dealership handling Pontiac- 
Cadillac in great industrial area of great- 
er Kansas City, Missouri. Box 2001, c/o 
Automotive News, Detroit 26. 


NEW ENGLAND DEALERSHIP represent- 
ing independent. Strategically located 
building 150’x68’. Six year lease includes 
gas station, 100 car franchise. $25,000 
would handle. Box 2002, c/o Automotive 
News, Detroit 26. 


“BIG THREE’’ DEALERSHIP for sale in 
midwest’s fastest growing city. In busi- 
ness nearly 20 years. 300 car contract. 


qualify with factory. Will sell building 
and equipment or a lease available if 
desired. Box 2004, c/o Automotive News, 
Detroit 26, 


DEALERSHIP, forced sale, owner’s health. 
Fine southern town, 20,000 
New masonry building 75’x100’. Most 
modern equipped shop, used car lot 
75’x100’ adjoining. Best location in town. 
Same owner seven years. Total value 
including property about $175,000. Avail- 
able with or without property. Now 
handling Nash. Make offer. Box 1998, 
c/o Automotive News, Detroit 26. 





Handling Dodge-Plymouth 


Lower Michigan metropolitan deal. Netted 
over $45,000 in 1951 on 135 new units. Doing 
equally as well this year. Fine building and 
used car lot. No blue sky. 


Purchase Price—$89,500 
Box 2011, c/o Automotive News, Detroit 26 








WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 


LEO J. KLEM 


411 Curtis Bldg. Detroit 2, Mich. 





DEALERSHIPS WANTED 


CHEVROLET IN TEXAS ONLY. Qualified, 
financially responsible business man 


answer. Write or wire today. Williams, 
Box 1938, Abilene, Texas. 


BUICK OR OTHER GM line in southwest. 


and experienced. All replies held in 
strictest confidence. Box 2015, c/o Auto- 
motive News, Detroit 26. 


FORD—200-500 units. Cash. Ready to deal 
now. Strictly confidential. Box 1997, c/o 
Automotive News, Detroit 26. 


WANTED—Active interest in small ‘‘Big 
Three’’ dealership in rural-urban trade 
area. Former dealer. Have $15,000 cash. 
Prefer southeastern states. Box 1973, 
c/o Automotive News, Detroit 26. 





CASH FOR 
FORD or GM DEALERSHIP 
Anywhere 
Sell Your Assets? 
400 Units Minimum 
Will Consider Partner 
Best of References. Factory Approval 
Box 1986, c/o Automotive News, Detroit 26 








DEALERSHIP WANTED 


Lincoln-Mercury or Mercury only, 200 car or 
over in city of 35,000 population or more. 


Prefer central, midwestern or southern region. 


Factory approval assured. Strictly cash deal. 
All replies absolutely confidential. Write 


Don Van Slyke 


Louisville, <y. 





a 


WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. Al! re 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 


150 Montague St. Brooki N. Y. 
ULster 2-5600 we 
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NEW LINES WANTED 


MOTOR TRUCK SERVICE and engineer- 
ing concern, established twenty years in 
the city of Baltimore, desires to expand 
their operations to representing as dis- 
tributors popular truck and bus equip- 


ment manufacturers. Box 2022, c/o 
Automotive News, Detroit 26. 
BUSINESS OPPORTUNITIES 
SED CAR BUSINESS for sale. Long 
established, highly successful, used car 
business ideally located in downtown 


Newark, New Jersey. Lot can be leased 
or purchased. Present inventory of cars 
can be purchased at attractive price. 
Terms can be arranged. Box 2021, c/o 
Automotive News, Detroit 26. 


a 
AUTO PAINT and body shop. Fort Lau- 
derdale’s best location. Downtown. Good 
reputation, well equipped, baking oven. 


815, Fort Lauderdale, 





FLORIDA MOTEL 
Fabulous southern Florida, 94 deluxe units. 
Excellent location, close to everything and 
only one block from ocean. Gross income 
first year—$132,800. Total price less than four 
— annual income. Requires $200,000 cash 


dow 
HARRY G. ELMORE, Realtor 
Motel and Hotel Broker 


942 Edgewood Ave. Jacksonville, Florida 








sories. Top type personnel, 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 8. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Complete parts and accessories inventories 
for all dealers by — full time em- 
ployes. Final report iscussed with dealer or 
his appointed representative only. Operating 
in Southeastern States. 


The Geo. E. Kinney Inventory 
1731 Candler Bidg. Atlanta 3, Ga. 
Alpine 1140 








ALLIED INVENTORY Cco., INC. 
1831 E. 79th S¢. Chicaga, IIlinois 
tssex 5-8200 








INVENTORY SERVICE 
Parts and —— Depts. 
Full-time experts. No pickup, part-time heip; 
confidential and ee "Sertified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation seni 
on request. Call or write for service details. 
Automotive inventory Service Co. 

10040 Freeland Detroit 27, Mich. WE 3-6449 





SHOPPING SERVICE 


from authorized dealers, at garage prices. 

Our fee 5% from invoice, no results, no 

charge. We also delete your overstock. 
DISPATCHERS PARTS SERVICE 

5050 Joy Rd. Detroit 4, Mich 

TExas 4-7450 





CARS FOR SALE 


CARS FOR SALE, 50 ex-taxicabs. 1950 
Chevrolet sedans in good condition. 


New 
tires. Sun Cab Co., Inc., Baltimore, Md. 


Ben Fishel 
Auto Auction 


SALE EVERY TUESDAY 
Rain or Shine 


DEALERS ONLY 


Hube Elliott and 
Hugh James 
Auctioneers 


TONEY LEVILL, MANAGER 


Phones 222-223 
2nd and Ohio 


Cairo, Illinois 


BUYING or SELLING 


Your Greatest Dollar Valve's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 


Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 
Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiano 


We Gvarantee Ali Checks 
Dealers Only 
—_— 
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CARS FOR SALE 





—AUTO— 
AUCTION 


eniPons 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 


—AT— 


DANVILLE, 


PENNA. 
EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 
Auctioneers 








ATTENTION! 
USED CAR BUYERS 


We currently have fer sale @ nice selection 
of low mileage 195! and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen st— 
ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phene: Granite 2-3013 


AUTO AUCTION 


TIM ANSPACH 
"Midway", Stop 20 
ly Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


Albany Sebenech 


KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
tn Continuous Operation Since 1943 
EVERY peer wl 


Dealers Meet at the Cross- is of America 
ao ee INDIANA 


Grandi, ctioneer 
CORNER CAPITAL AND a STs. 


Market 8541 — Belmont 
IN THE HEART OF INDIANAPOLIS 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
BUY NOW AT LOW PRICES 


1949 - 1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


S4TH & LINDBERGH aman 
PHILADELPHIA 43, 


Morris Freedman, ioe, 
SARATOGA 17-2300 SHERWOOD 7-1700 


Don Kelly's 
Automobile Auction 
Murfreesboro, Tennessee 

The Grandpappy of ‘Em All 
In the Heart of Dixie 


Thirty miles south of Nashville, 
Tennessee, at the junction of 
nine highways. 


Sales 


| Monday at 1:00 P.M. 
‘| Thursday at 11:00 A.M 


Phone 2390 and 9135 





Col. William Suddarth, Auctioneer 


Don Kelly, Owner and Operator 


Dealers Only 

















CARS WANTED PARTS FOR SALE 


WANTED TO PURCHASE. New or “used | PONTIAC PARTS. Fast service on grilles, 
1951-1952 Kaisers and Henry J’s. Also} fenders, doors, panels for Pontiac and 
parts, accessories, signs. ‘‘We guarantee GM cars, 1937-1952. Prompt shipment on 


that these cars will not be re-sold above| any part. Stacy Trent Pontiac, 224-236 | 
O.P.S. ceiling prices.’’ Phil Gardiner, 98 West Hanover St., Trenton, N. J. Phone 
N. Main, Mullica Hill, N. J. Phone 4+-5194 | 
5-6291. 


TRUCKS FOR SALE 


MACK TRUCKS 


1—LJT 1950 standard cab w/factory 
rebuilt engine (200 Cummins Die- 
sel) 164" W.B. Excellent condition. 





WANTED NEW FORD CARS 
Will Pay $150 Over Invoice 


“We guarantee that these cars will not 
be re-sold above OPS ceiling prices." 


PRESCOTT MOTOR CO. 


PHONE 394 PRESCOTT, ARKANSAS 


1—LJT 1949 sleeper cab w/200 Cum- 
mins Diesel. Good condition. 164" 
W.B. New paint. 


NEW FORDS 
WANTED 
Highest Prices Paid 


Contact 
JOHN DEKLE, Sales Manager 


1—LJISW 1949 sleeper cab w/200 
Cummins Diesel. New paint. Excel- 
lent shape. 137'1,"' wheelbase. 


1—LISW 1950 
Cummins 
New paint. 


MISSION EQUIPMENT 
COMPANY 


Distributors 
Phone 4-6653 P.O. Box 4165 
CORPUS CHRISTI, TEXAS 


cab w/200 
1464,-55"" W.B. 


sleeper 


Diesel. 


J. C. LEWIS MOTOR 
Co., INC. 
FORD DEALERS 
SAVANNAH, GEORGIA 
Phone No. 4-4421 


SAVE $5,500 


On a 1952 Diesel GMC model 902. Complete 
with 5th wheel, radiator guard, 150 gallon 
prior saddle tanks, fenders, signals. In service 
one month. 


RUTH & MATHEWS, INC. 


1508 Herkimer St. Brooklyn, N. Y. 


“We guarantee that these cars will not 
be re-sold above OPS ceiling prices.” 








AMBULANCES FOR SALE 





W FE W | L L R U Y AMBULANCES—1942 Packard Henney, 
$650 each. Two available, also 1941 

Packard, 1939 Cadillac, $250. All fully 

New Untitled equipped. Photo’s available. Box 2024, 


c/o Automotive News, Detroit 26. 





Chevrolet Cars 


and 
One-Half Ton Pickups 


‘We guarantee that these cars will not 
be re-sold above OPS ceiling prices." 
Wire—Write—Phone 
Bob Jackson 


Jackson Chevrolet Co. 
Pueblo, Colorado 


BUSES WANTED 


WANTED NEW SCHOOL BUSES, Ford, 
Chevrolet, GMC, Internationals, 42 to 60 
passenger. Cash waiting. Box 2023, c/o 
Automotive News, Detroit 26. 


BUSES FOR SALE 


NEW SCHOOL BUS. 1952 Chevrolet, model 
6702, 48-passenger Wayne body. This bus 
in stock. White Chevrolet Co., Zanes- 
ville, Ohio. 
























School Buses 
NEW — Immediate Delivery 





PARTS FOR SALE 


3 Ford £F6..... 48 
2GMC 457 .... 54 

2 Dodge JS-212 .. 54 

. 1 Dio.T 520 .... 54 
Oldsmobile 2 Reo E-121 54 
1 Chev. 6702 48 


TRANSIT SALES AND 
SERVICE, INC. 


F. T. Mee, Jr. 
Danbury, Conn. 


Parts 


24 HOUR DELIVERY SERVICE 
e 


WRITE — PHONE — WIRE 


Tel. 8-5645 









SHOP EQUIPMENT FOR SALE 


for USED CARS LIQUIDATING. DeSoto - Plymouth late 
model shop equipment; tools; accessories; 

WHOLESALE parts; bins; body, paint, undercoating 
or waa jv ve, fix- 

ures, etc. sacrifice. ust out 

Late Models at Two November 15, 1952. 446 St. Georges 


Avenue, Rahway, N. J. 


Big Locations 


GAGE & DRUMMY INC. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 





CLAYTON DYNAMOMETER 
Model 41 C — 524 FF 
Latest type water cooled. New in every re- 
spect. Can be bought right at big saving. 
Space problem only reason for selling. 
Write or phone 


CHIBPT Alte PONTIAC, INC. 


tl W. 38th Indianapolis, 
TA 1588 


Ind. 





Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 


Flanders 0800 St. Louis 9, Mo. 


BUICK PARTS 


Wholesalers 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 


All Shipments C.O.D. 





51 


MISCELLANEOUS 


|ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 

Motor Co., Inc., 800 Commerce 5&t., 
Lynchburg, Virginia. 


ATTENTION 


Tire Recappers and Regroovers 
Hundreds of good passenger and truck 
casings. From 15 inch to 22 inch. 


| WELLER AUTO PARTS 


2525 Chicago Dr., $.W. Grand Rapids, Mich. 





AS NEAR AS YOUR PHONE 


Automatic BraKiné 


WITH BRAKE HOOK-UP 


ONLY .. °51"* sii 


Meets 1.C.C. Strength Requirements 
e e * 


COMPLETE with 
Guide Cables and 561 45 
BRAKE HOOK-UP .......... 

Meets ALL 1.C.C. Requirements! 


ees oe _—" 
'o- Bumper Tow Ba 
TREKING 3 Point's Hook-Up 


Intra-State Tow Bar .. $42. 50 


(Folding "Vv" Type) 


ALL MAKES TOWING 
EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


—SPECIAL— 
Protecte Covers (Tailor Made) .... 
Carrying Bags 
SAFETY CHAINS, set of 2, only .... $2.50 

WE STOCK ALL TYPE PARTS 


FOR IMMEDIATE DELIVERY 
All Prices Include 8% Fed. Excise Tex 
e e * 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


AN 3-8888 MO 44485 
DE 2-0700 Nite {oo 3-8373 


40 So. Clinton St., Chicege 6, IM. 


$6.95 





8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 
NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FACTORY $44" outst tee 


NET PRICE 
LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 





New Subscription Order: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [] or send bill cn 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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is your preview of 

tomorrow. Here is automo- 

Bl” tive design at its freshest 

and finest . . . with engineering at 
its most brilliant. Here is the new 
De Soto . . . the mighty 160 h. p. 
Fire Dome V-8 and the Powermaster 
6... with Power Braking, Full 
Power Steering, and Hydraulic No- 
Shift Driving. It’s on display... NOW! 


THE FIRE DOME V-8 CLUB COUPE 


OU can see right away it’s a De Soto. It 

has all the distinction, the strength and 

the comfort that goes with the name. And 

now, every line has a sweeping new beauty. 

De Soto is longer, lower, lovelier than ever 

... from air-vent hood to jet tail lights... 

from one-piece panoramic windshield — to 
sweep-around rear window. 

And its performance matches its looks, 

whether you choose the famous Powermaster 


Six or the sensational 100 h.p. Fire Dom» V-8 


Wad 


(America’s most powerful engine design!). It 
offers you the magic of De Soto Full Power 
Steering, (easy as dialing a telephone), the 
greater ease and safety of Power Braking, 
plus the finest kind of No-Shift Driving. 
With all its new and breath-taking beauty 

. with all its remarkable driving features 

.. the distinguished De Soto for 1953 is 
unsurpassed for motoring enjoyment. It will 
be the most talked-about car of the year. 


De Soto Division. Chry sler Corp. 
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